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Quality of product and service to cus- 
tomers are the foundation stones upon 
which the Underwood Typewriter 
Company has won its great success. 


A New Twelve Story a ee 
SERVICE BUILDING st a © 


Cor. Greenwich and Vesey Sts. 
New York City 


Is another step forward 














This new building containing all depart- « 

ments of Typewriter and Bookkeeping “* 
‘ Machine service affords us added op- 

portunity to serve our patrons. 


Executive Offices will remain at 30 Vesey Streei | ae 


UNDERWOOD TYPEWRITER CO., Inc. 
Underwood Building New York “City 
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FOR CONVENIENCE THE LINES ARE HERE CLASSIFIED; 


Here is classified a variety of product which covers every practical requirement for the equipment of the modern business office. The list includes 


the older, standard machines, devices, furniture, supplies and stationery articles. 
economy in the conduct of the office. Dealers will find here represented many articles which they can feature to their advantage. Users will find many 


things which will facilitate the day's work. 
the classified. 


Should subscribers be interested in any article of office equipment which dox 
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invited to communicate with the Service Bureau, through which information will be cheerfully furnished. 


tion Eureau is described on the next page 
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Some of the manufacturers listed in the alphabetical index produce articles which are not represented in 
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Supplies. 


Appliances is for 


the Exclusive Use of Subscribers and 


Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 


service, all without charge. 





Subscribers in every land 


have made, and are making, good use of this 
bureau; manufacturers in every section of the 


field have had evidence of the service. 
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: You can make of yourself anything the germ E 
z of which lives within you. But to realize é 
ft your full possibilities—to dominate and achieve ( 
t —you must have high aims, ideals and ambi- ‘ 
f tions—all linked to an iron will. You your- S 
é self must determine the height to which you i 
: shall climb. Have you the summit in view? : 
N All right—then | 
: start for it. ‘ 
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OFFICE APPLIANCES IS PUBLISHED MONTHLY FOR THE ADVANCEMENT OF THE INDUSTRY OF MOD- 
ERN OFFICE EQUIPMENT IN WHICH ARE EMBRACED THE MANUFACTURE AND DISTRIBUTION OF 


OFFICE MACHINERY, OFFICE DEVICES, OFFICE 
RANGE OF COMMERCIAL STATIONERY. IN SO 

EFFICIENCY 
GIVEN THE DEVELOPMENT OF THESE LABOR 


ENDEAVORS TO ADVANCE ECONOMY AND 


VOLUw.E XXVI 


FURNITURE, OFFICE SPECIALTIES AND THE ENTIRE 


MAY BE POSSIBLE OFFICE APPLIANCES 
IN OFFICE PRACTICE THROUGH PUBLICITY 


FACTORS 
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One] Country—One Flag —One Will—-One Party—The Party of the United States of America 


w ww EDITORIAL wx ww w 


The Stationers’ Annual Convention. 

N another page is an account of the decision 
O which the Chicago convention committee 
formulated in Chicago last month in conference 
with officers of the National Association of Sta 
tioners and Manufacturers. Owing to the fact 
that our country is in a state of war and that our 
men are even now in France in preparation for 
the battle fronts, it was deemed in good taste to 
omit the usual entertainment features and to cut 
down the expense of the convention as much as 
possible. However, nothing that is necessary to 
the success of the meeting will be omitted 

Some comments by members of the associa 
tion in the East appear to indicate that the full 
intention of the officers and committee has been 


somewhat misunderstood. The ladies will re 


ceive the same cordial welcome as at other con 
ventions and their presence is expected and de 
sired Traveling men’s night, with whatever 


features of fun and frolic have usually attended 
that event, will be omitted. Formal games and 
¢aa7 ] 

i 


contests on the golf courses will not be feature 
in the program of the convention, but this does 
not mean that members may not play golf. Nor 
does the omission from the program of certain 
features of entertainment for the ladies mean 
that the ladies will be expected to sit in their 
rooms at the hotel and knit. The annual dinner 
which has customarily been designated as a ban 
quet will this year be called by its right name 
It will be a dinner in fact, substantial, appetiz 
ing, with everything the average man or woman 
requires for the satisfaction of hunger. It will 
not be a feast of Lucullus. Some of the gold 
leaf and tinsel will not be there, but in place of 
the fine flourishes there will be other features 


that will make up for them. Indeed, we predict 
that those who attend this dinner will depart 


with the conviction that it was worth while to 
be there. 

hose who plan to attend the convention may 
be sure they will lack nothing they ought to ex- 
pect. All members of the association are cor- 
lially and hospitably invited to Chicago on Octo- 
ver 15. They, their wives and their daughters 
will be taken care of, and if Father Dearborn 
does not work his liberal pocketbook quite so 
hard this time as usual, he will work his brains 
harder to find ways and means of making the 
convention useful, interesting, instructive and 
g. Whatever is suitable for the time 


and the occasion will be done and done rightly. 


} 


entertain 


n 


Come all ve! 
<_-e-—> 


Conditions in Typewriter World. 

HI condition of the typewriter business in 
ti a large sense is a barometer of the office 
equipment trade generally. It is therefore most 
encouraging to note that many of the typewriter 
companies are enjoying the best business in their 
history. Some of them are oversold, with plants 
running on double time or time and a half to 
‘atch up with their orders. 

Considerable numbers of machines are, of 


course, being sold to the Government. This 
opens the way to a large and increasing demand 


for all supplies for which the typewriter is the 
forerunner. The products of the typewriter de- 


mand more desks and files for their safe-keeping 
ind convenient reference. The use of the ma- 


chine keeps the wheels turning in hundreds of 


factories all down the line of office equipment. 
[t calls on the paper mill, the ribbon and carbon 
maker, the maker of wood and steel office furni- 
ture, the producer of stencils and duplicating 
machines, the maker of paper clips—indeed, in 
a thousand ways the typewriter helps business. 
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A Forecast In Mid-Channel. 
66 HEN this war really ends,” optimistic- 

ally remarks our Scotch contemporary, 
“Impressions,” “the world will stand still and 
rub its eyes and look around and wonder what 
next to do. There will come a need for cour- 
age, only comparable with the recklessness of 
bravery on the battlefield. It will not be suf- 
ficient that we are industrious—we must also be 
daring. We shall be called upon to do impos- 
sible things, and the only way to accomplish any- 
thing worth while will come from what seems 


reckless.” 
We need not wait till the war is over to see 
the truth of these words being realized.  Al- 


ready, the nation and its more patriotic business 
captains are co-operating in producing and dis 
tributing plans of a magnitude which to the com- 
mercial imagination of even ten years ago would 
have seemed veritably “reckless.” The age is an 
age of Elizabethan adventure, in business as in 
war—the months of trench-fighting are past, and 
we are in the open—devising large plans, and 
executing them. The very word, “retrench 
ment,’ with which we described the funda 
mental business motive three months ago, is now 
a misnomer. The natiom is erpanding, to meet 
new issues and achieve new victories, and the 
businesses which are abreast of the currents of 
the time and alive to its real import, are expand 
ing with the nation. “Forward” is the slogan, 
and the restriction of fall purchases through ir 
rational timidity is as sentimentally silly as the 
talk of those occasional pacifists in high places 
who would keep our soldiers in America for 
“home defense.” 

\lways keenly sensitive to the newer implica 
tions and currents of merchandising, the office 
equipment field is among the first to feel the 
influence of the latest decisive turn in the world- 
struggle. Victory is coming, and there is sound 
reason for believing that, far from declining dur- 
ing the coming advances on the Somme and 
about heroic Verdun, American business too will 
advance. 

<*> 

Some Timely Statements. 

p* )BABLY few people in the United States 
or in the countries of our allies will deny 
that the statement of the President in reply to 
the peace suggestions of the Pope is one of the 
strongest documents which has appeared during 
the present struggle. It is an historical docu- 
ment which may take its place among the mas- 

terly statements of our time. 


By way of additional comment on the causes 


of the war and why we are fighting, we quote a 
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statement by Prof. Max F. Meyer of the Uni- 
versity of Missouri, himself a German, educated 
in Germany: “If Germany wins this war, fifty 
years hence its government will rule the Amer- 
ican people. I do not want my American chil 
dren to be put under the yoke which I escaped 
by coming to America.’ 

William Jennings Bryan sounds a timely warn- 
ing. He says: “No matter how long or how 
short the war, the shortest road to peace is the 
road straight ahead. In great America 
one of our cherished rights is freedom of speech, 
but freedom of speech ends when once the nation 
has reached its decision.” 

Perhaps not all utterers of loose, flabby and 
treasonable talk are too stupid to take a hint. 


<--> 


After the Vacation. 


OU are back from your vacation. You feel 
Y like a boy—or, pardon us, a girl! Lots of 
that quality which is variously described in dif 
fering environments as “pep,” “punch,” “verve,” 
“besom” and “nervetone.” Shake hands! We 
are certainly glad to see you. 

What are you going to do with it? Let it slip 
away from you in mere recollections of the fort 
night's holiday? Is your life in air-tight pigeon 
holes labeled “Business” and “Recreation? Are 


vou back again merely to slip into the oiled 


groove of a merely formal bread-winning? Are 
you—pardon our curiosity ?—a single-track en 
gine 
We have a right to a share in that vacation 

we who jointly help to sum up the total of the 
thing men call busiress. The vacation ts a part 
of the job—ali the more so 1f you did manage 
to forget the job while oa it. Put back into the 


job—not feverishly but wisely—all that you 


gained while forgetting it. You were a bear out 


on that trip, you know; you hibernated in a cer 
tain occupational sleep for a few weeks. Hence 
the well-known “pep.” Well, turn it on. Let 1! 


help make the wheels hum all around you. The 
“trout” still bite—though for a different hook. 
Wake ‘em up—where you left ‘em sleeping. 
Every night you go to sleep you take a vaca 
tion. Two weeks or a month of it ought to show 
vou how to live every day the sun rises.—B. 


<--0-—> 


He Has Come Into His Own. 


E ignored him for years. We averted our 
W faces from him as he walked our streets. 
He was “only a regular.” He was part of a 
survival—the relic of “European artificiality” 
reminder of the dim, prehistoric days when men 
made war. 

We are all regulars today. The National 


Guard as an independent unit, has ceased to be. 
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Its members are Uncle Sam’s men—that is all. 
Draft or volunteer, the difference is immaterial. 
Only the Aristocracy of Loyalty—the Badge 
of Superior Courage—remains. For in the army 
even an officer is only a unit functioning in com- 
mand as well as obedience. He commands be- 
cause he can obey. His commands are obedience 
obedience to the function of system itself. 

You and | are regulars. We shall go when 
we are summoned. And we shall go gladly. And 
while some of us await that summons, we are 
still regular. It is a good word. It denotes that 
service which is ordered—that loyalty which is 
instinctive. It is a word of power because it is 
a word of union. 

And so the soldier comes into his own. He 
goes forth perhaps to die. He goes forth cer 
tainly to crystallize a new character in the mold 
of iron endurance which shall burn into true steel 
with the pressure of determined days and nights 
of vivid life which prepare the soul for any fate 
by the courage which comes in the dark silences 
of earth. He goes to suffer—with all our merry 
making and junketing of recruits, let us not 
blink it. The Red Cross is still a cross. But 
he goes also to learn—STRENGTH. And he 
learns because the elements of strength are in 
him—however overlaid by the fat irertias of 
peace. 

There he goes down the street Take off 
your hat, you on the sidewalk watching. He 
stands between your home and the one sure 
menace of modern history. He is your regular. 
Salute! In heart, if noc in ritual. For the days 
are coming when the memory of these last days 
of home will nerve him to fight as even Europe 
not yet has fought—and te eternally end that 
world-embattlement which must now be won, 
for the very reason that it never should have 


been.—B. 
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Two Leaders in Typewriter World Pass Away. 
E LSEWHERE in this issue of Orrice ApPLi- 

\NCES are reports of the death of George 
ff. Watt, president of the Elliott-Fisher Com- 
pany, and George C. Blickensderfer, head of the 
Blickensderfer Manufacturing Company. It is 
a sad coincidence that both men so prominent in 
the typewriter world should have passed away 
the same month. Each differed from the other 
in mental and physical characteristics, but each 
was a gentleman of force, dignity and ability, 
and each one counted his friends by the hun- 
dreds. 

Mr. Watt, whom it was our privilege to know 
personally, was a man of unusual vigor of per- 
sonality, with a rare force and magnetism which 
made him respected by all his employes and which 
achieved large results in an executive way. He 
had been connected with the office appliances in- 
dustry for many years. At one time he headed 
the Baker-Vawter organization, going from there 
to the Elliott-Fisher Company, where he con- 
and character. To George F. Watt the industry 
owes much. His death is a loss to the typewriter 


tinued to develop the positive power of his mind 


world 
\ir. Blickensderfer was distinguished as a stu- 


dent and an inventor. Being of a mechanical 
turn, his happiest hours were spent in the shop 
and the laboratory, working out the ideas and 
problems which his active mind conceived. But 
he was also a careful, conservative business men 
and built up a strong organization for the sale of 
the Blickensderfer typewriter for which he was 
best known to the world. At the time of his 
death he was busy on matters connected with 
government work. 

Orrice AppLIANCEes extends to the bereaved 
families of both men its profound sympathy. 


i 
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THE BOOB WITH BELLS 
WHO WORKS UP TO THE BIG MONEY 
POSITION AND DIVORCES HIS WIFE BE- 
CAUSE SHE “HAS NOT PROGRESSED 


Ike Milliken says a big income has made many 
a big man little. A. Hoosier. 


ON IS THE GINK 
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Acid Retorts 


Number Three of Which by Kerry Downs Is Here Pre- 
sented, the title being “Herb.” 


Note—Number Two of Acid Retorts Appeared in the July 
Number, and Should Be Read by Every Man in the Field. 


E a unit—not an atom. A unit adds itself 
to other units. That is, it totals a product. 
An atom drifts—and whirls. Atoms break 





apart. Units co-operate. By union they become 
stronger units. The addition is multiplication of orig- 
inal individual energy. 

You cannot find yourself except in others. Share, 
to possess. Give, to have. That is business. Service 
is action, not mere power. 

The wheel in your factory tends toward a center 
because it obeys equally the contrary force that goes 
outward from that center. It is centripetal because 
centrifugal. Be as wise as that wheel. “Retrench- 
ment” is in the air, you say. But not retrenchment of 
energy. Don't try to hoard your real capital, which 


+ 


is the life within you. Find new channels for it. 


“He belonged from the day he entered the office 
He was a part of us, without trying to be. He grew 
into closer harmony afterward, but he took root from 
the start. All the rest was inevitable.” 

The speaker was describing the new President of 
the House, who had entered its employ as an office 
boy, and grown up with it. It describes the whole 
philosophy of mutuality which is Business. There 
is a sense in which you assume a job before you get 
it. Just as you enter an office before your card goes 
into the inner door. In this respect a business 15 
Home. You pass the entrance, and a new set of social 
energies pass into your mind. 

Send them out, stronger and fitter. That is the clew 
to success. Not “doing big things.” That is the re 
sult of which the other is the cause. But, rather, 
meeting every demand more than half way and so 
transforming it into an opportunity. 

Here is the customer. He may not know he is a 
customer. He may deny it. But he is. That is your 
sure basis of approach from the start. Don't call him 
a “prospect.” Insist, in your mind, that he is a buyer. 
And presto, he is. Magic? Well, what else is there 
in this world of surprises ? 

The buyer is a unit you are to add to the sum-total 
of your House's productive energy. The moment he 
buys, he joins the corfraternity. He's a producer for 
you, though not on the payroll. The public made the 
railroads. The customers you serve, serve you. Their 
good-will is so many units of force added to the car- 


rying-power of your artillery. Remember that, and 
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you will understand why God is on the side of the 
heaviest battalions. 

Give your sales-force this clear-cut idea: The buye 
is not the magnet; the House is the magnet. He— 
the salesman—carries that magnetism with him It 
adds more—because it is. And magnetism is outgo 
ing——a positive, not a negative force. 

I am looking, in my business, for a man who is in 
tegrated—a man with a sense of identity. In short, 
for a unit. [I want a man who will say so—frankly 
and: amiably—when he thinks | am wrong. I may 
not agree with his opinion, but I shall agree with his 
courage. \nd courage—not opinions—rules the 
world. 

“He scared the prospect away because he was 30 
intent on pleasing him.” So reads the epitaph over 
many a half-success. Learn the art of self-repression 
The quality in General Joffre which most aroused the 
admiration of his English allies was what has been 


described as “his most excellent gift of silence.” Si 


lence at the right moment sometimes wins an order 
l.et the buyer have his way: his way is yours, you 
know, whatever it be. 

“The best advertisement is the one that begins with 
some idea that everybody who reads it is thinking.” 
So my friend the Expert Copy Writer began, over his 
after-dinner cigar. It was simply another phrasing of 
the process of amalgamating units of good-will which 
we define as business. 

You can be too original. (riginality must be 
least the common possession of two, to be valid. 
Originality must be social—to be visible. We must 
recognize it. You must show us 

The discipline of business develops units. You are 
more individual, the more you merge your individual! 
ity with the others’ who constitute the House. You 
become your largest-producing self, by becoming 
self-conscious part of the life of others. It is 
accident that the American Army of 1917 1s recruited 
mainly from the business offices of the country. Busi 
ness men have a foundation of training—a basis of 
discipline—upon which to build. They are units, « 
ordinated. And that is precisely all there is to the 
business of war. Courage comes with doing. It is 
habit—not an emotion. 

The world of achievement wants men who can su! 
ordinate themselves without self-effacement and all 
themselves without forfeiting their autonomy. It want 
soldiers who can command—themselves, first of all 
And the recruiting oftice is the Desk in Front, mo 


ami. Join now 
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The Place of Office Machinery 


Importance of the Machine in the World’s Work. 


MAGINE every machine and piece of machinery 
| in the world destroyed tomorrow. Imagine the 
world returning to that curious Utopia of which Rus 
kin dreamed so fondly in the days when the industrial 
revolution of the Nineteenth Century was just begin 
ning. The banks are handling their cash and bills as 
free of the many devices advertised for their recep 
tion and distribution in the trade press as in the days 
of the California ‘49-ers. Business offices are scenes 
of long-hand letter-writing; the voice of the 


(thee 


type 
writer is no longer heard in the land workers 
add with pencil and pad. There is nothing automatic 
except the monotony of daily toil. 

That paragraph wisely ends. It is dreary business 


Nobody would want 


even imagining such a world. 

to do business in it. City men would return to the 
farm, but even the country would be a desolate enough 
scene of livelihood when hand labor took the place 


of threshers and harvesters. The Arcadia of a ma 


chineless civilization would be a nightmare of chaos 
and irresolution. Life would have lost its third dimen 
sion, from the kitchen range to the Victrola, from the 
duplicator to the turnstile at the baseball park. = It 
would be as flat as a pancake which has outlived its 


\nd 
columns of the 


first bloom. business would be where the re 


treating enemy in Flanders will be 
about Christmas time. 
The real value of anything is appreciated only in 


ice. \s 


- 1 
comfortable omece, 


vou look around you today, in yout 


its abs 
your eyes will meet with scores of 


devices, from the calculator in the accounting depart 


ment to the pencil-sharpener at your office-boy’s elbow, 


which have been created out of the real needs of com 


for adequate expression. We are realiz 


as never before, when the bursting shells 


of our armies are creating a deeper and a more vital 


of the eternal values even as they destroy. For 


in this war machinery is doing two: all-important 


it is putting the resistance of inhuman force 


at a discount and it is putting man-power at a pre 
mium. In the early days of the conflict, when the 
enemy was counting on a quick triumph through its 
superior preparedness in machine-guns, some timid 


1 
} 


voices here and tl 


We were said to be fighting a machine-made regime 


1ere were raised against the machine. 


and civilization, which would presently collapse like 


cards. But with the turn of the tide, on 


a house of 
the western front, we are seeing how foolish was this 
things and how infinitely more im 


than 


fear of phy sical 


portant are the brains which invent and direct 


are the material forces which execute. For the pre- 


ponderance has shifted. The advantage in machin 
guns is now with us. And no one has discovered him 


self to be “dehumanized.”’ 


But the war has made machinery more important in 
an even more With man-power at a 
premium, more machinery is needed in every depart- 
The work that men did four months 
ago is not all women workers. More 
before during a world-conflict, it is being 
rhe increasing prosperity of the 
office appliance field—the mere fact that more adver- 
tising is being printed in this issue of “Office Appli- 
than a month ago—-indicates the trend of the 

Business is good today, not alone because 
to save herself from herself. 


practical way. 


ment of life 
done today by 
than ever 


done by machines. 


ances” 
current. 
we are helping Europe 
Coupons and dividends are only a part of the sum- 
total. because the machine itself is 
becoming For it 


is helping to make the world “safe for democracy.” 


Business is goo 


a soldier——on the inner reserve line. 


It means more than it meant a year ago to say that 


“machinery multiphes human efficiency.” For ma- 


chinery today is saving human efficiency from eclipse. 
h this issues reaches are being kept 


The businesses which 


going today by machinery as truly as Field Marshal 
Haig’s line on the western front is being held intact 
for American co-operation and victory. The very 
existence of American commerce in the next two 


years—and perhaps longer—is going to depend on the 


I ns 


machine. The greenbacks are not going to have the 
monopoly of service in our present national crisis ; the 
office is not merely paying for its mechanical equip- 
il equipment is paying the expense 


rhe power that has been put into them 


ment—the mei 
of the office. 
inventors al 


by their id developers still lives on. It 


works while those 0 once operated them fight the 


good fight for freedom under strange skies and in 
()ther hands operate them, but the work 
ind my work. The work that 

fabric of our daily life and 


ultimately, of enduring peace 


alien lands 
goes on. Your worl 
is the structure and 
the sure foundation, 
and world-happiness, based on justice. 


There is no angle modern merchandising which 


this condition. The Sammies 


office machines are invad- 


in time will not refl 
are invading Europe: the 
ing business. The need for them was never so great: 
the response to that need is already beginning to be 
felt. before the trade, as the autumn 
season opens, than any except the farthest- 
seeing makers and dealers in office equipment imagine. 


The opportunity 


is greate! 


\ few months ago a few timorous voices were raised 
in pathetic trepidation over “what the war would do 

The war is here and business is better 
than ever. It will be better still. And in the vanguard 


of the peaceful strife for larger sales everywhere—in 


to business 


the front trench of the reserve line of those who are 


doing the sterner and more visibly heroic work—will 


be the machine B 





The 


How the Decler May Get the Best from the Traveling 
Man’s Experience. 


HAT sounds like a large order—that title. But 

the man who sells goods from St. Louis south 
to Centralia, Ill., west to the Ozarks, north to Bur 
lington, Ia., and east to where they begin to be real 
into the 
He does a lot of 


realize. He 


Hoosiers, deserves it. You've got way of 
counting on him as your friend. 
little that 


never thinks about them, for it’s his nature. 


services for you you don't 


()rigin- 
ally, perhaps, it was “Business, Business, who gets the 
Business?” But the habit of service that put that 
maxim into practical daily productiveness has become 
second nature. It’s as easy for him to oblige you as 


it is for him to carry his grip—the knapsack on the 
commercial firing-line—or to give the grip—any grip 


there is that a man recognizes. 
Now the friendship of that salesman is a valuable 
The that 


only treat it too much as a matter of course 


asset. trouble is, Friend Dealer, you not 


you also 
ignore the best ways in which that friendship can be 
of service to you. When it comes to talking about 
anything outside your business, you're open and frank 
enough. But you're too ready to treat Mr. Salesman 
as an interloper the minute he shows the least interest 
You re 


(;ood! 


stock. from Missouri: he’s got to 


in your 


show you. He can. But you don’t let him. 
You shut up like a clam, and it takes hours sometimes 
to pry you loose from your conservatism. 

No doubt 


as he has been 


You know you're going to buy of him. 
of that. 


your friend. 


You always have. As long 


That's why you buy—in the long run 
He proved it that day when 


You 


You placed a larger or 


because he ts your friend 
he sacrificed a big order to save you money. 
made up for that later, yes. 
der with him. And for once you talked, frankly and 


freely, about your stock, and what you needed, in 


stead of letting him fish it out of you, item by item 


Now 
No salesman can tell you what you need \bsolutely, 
Echo: “No.” 


American spirit 


you know your stock No doubt about that. 


You won't let hin 


Fine. BUT 


positiy ely, no. 
That's 


( 00d. 


You're not obliging yourself to buy by telling him 
what you need. Even if you're not prepared to buy 
it today. There's no hypnotism in the modern kind of 

anyway : 


Who 
| 


Mr. Salesman merely wants to know what you need 


salesmanship. could hynotize you, 
that he may decide whether he can handle that need. 
If he can't, as a modern salesman, who has long given 
up as a bad job the idea of putting anything over, 
he'll tell you. Ask him some day 
know he doesn't handle, or can't possibly get, and see. 


We'll bet on him. 


for something you 


\nd if he loses our money, you've 


got the lin 
traveling 
The main thing is to keep 


through the men who know it best. 


square. 


efficien 


cy—in any line makes a man square. [t squares 

him with the facts of his line, and facts are the 
eventual plumb-line and compass. Now to know the 
latest news about your line, the sure and safe way 1s 
to connect your line with the salesman. Don't let 
him do all the fishing. Cast a hook yourself. A con 
versational hook. You don’t need to let him know 
youre talking about your own line. Talk about the 
man’s in the next town—but slip in an inquiry M\ 
and then about the thing you've on your mind 
advertising “teaser —a word that will bring out y 
salesman’s real desire to se) you without his know 
ing youre ready to buy the moment he shows he has 
the goods. 

You like to “get the jump” on the salesman 
vou do. And the odd thing about the modern sales 
man is that he lets you—or seems to. befor 
know it vou've told him it you most need on Shelf 
23 Right, just in front of the partition. Stay oft t 
game. Be on the square with Aim. Let him I ff 
the conversation. Then, 1 he does come around 
to your line, as of course he will, ask him about son 
thing you can really us¢ let it be a little thing, to 
test him. If he’s a real sman, he'll sho 
much pains filling that small order as if you'd writ 
ten vour check for $>5 | said, “Go throug 
store and tell me what | wan (We know one 
cessful retailer who does st that with He 
man. ) 

When the salesman 1 interested, he g 
himself, and talks. Thi: vod for his 
usually he ks without tting himself \1 

ll the thing at are g O I, 3s 
which mig! help your sines ore » cl 
come out. When he forgets nselt O s | 
for his subconscious mind ( forgets 
himsel he vill tell y os about the t 

MUI at you cat r learn at dealers 
ventions inty fairs Youll find out wl 
ire selling the next t oO names mentions 
cours nd which store at the crossroads is doing 
largest business. And t ll at once, vou can s g 
nother aser’” about ur own. stock 9 
frankly this ne—and getting ideas. For you need 
ideas Who doesn't who 1liVve 

Then give him an ore \ good one. Oh, g 


e on 


he 


visitors. 


WwW 


to 


lor expertness 


; 
¢ 


WW 


Man On the Road 


st the 


} 


hich is a snappy 


squareness 


) 


; 
i 


in touch with the 


name 





tl ade 
Those men are 


' 
i 
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And he’s 


proved that he is sufficiently devoted to your interests 


do. For you know very well you need it. 
to think of those interests every minute devoted to the 
filling of it. You've not only come from Missouri: 
you've taken him there, and made him show you. And 
he has 
\\ ere 


travelit 


writing frankly, friend, for we're sure no 
ig salesman will by any chance read this arti- 
irt of the 


cle. The second pi headline was written 


purposely to scare him off. For no modest man likes 


to be called “experienced. And salesmen are modest. 


Chey don't care for compliments. Partly because they 
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handle a good many themselves. They must prefer 


the glad hand to the glad lingo. And they've got both, 


if you insist. 

You can 
try out on the next man who comes in from Little Ol’ 
N’Yo’k. It’ 
but the man who wrote it picked up the ideas in half 


So we're safe, in this confidential talk. 
s built especially for the wide traveler, 
a dozen cities, from Denver to Chicago. 


It's worked, too—writing this article—for you've 


read it through. 


call 


Which is what Don E. Galway would 


test. 


the acid 


Every Man His Own Salesman 


Some Suggestions to Key Up Personal Power. 


Y' URE a salesman. You—and you—and you. 
No matter what your title on the firm’s register. 


\o matter what salary you draw. You sell some 
thing. What? 

Your services. The thing you can do. You sell it 
every day. If you're a deaf mute, you sell it. If 


sun-blind wi 


lre th the desire to gO tO war, or even 
some subtler spiritual intoxication, you sell it just th 
same. You sell it—by DOING IT—and doing it well 
The sale isn't merely the passing of the money over 
the counter or the signature on the dotted line [he 
sale is the who process. The process f the th ng 


\ do, a 1ow you can do. All the silent sales 
men arent machines, though some very efficient ones 
pantomime eloquently on the advertising pages of this 
issue. Silent efficiency is real. And it SELLS 
lo sell, you must know how to DO. The best sales 


men nowadays are educated in the plants producing 
the lings th sell. They learn the manufacture, 
ey may stand square on both feet when they tell 
the spect about it. They buy training, that they 
may sell mer se. They spend years, or months, 
lea ning what thev are to sell in order to sell it. Th it’s 
only the first step, but it needs emphasis. When you 
sa ut never had educational opportunities, you 
ualify yourself for the opportunities under your eyes. 
1 think early, you force yoursé If to take them. 
do you sell? That is the next question. And 

is sheer] question of endurance \nd 


think in the pinches. An 


man may have his line at his fingers’ ends, and yet not 


be able to touch the tips of his customers’ digits. For 
selling there is a knack. You can acquire it. Cer- 


have made ducks and drakes of 
that we had nothing that 
The new 


tainly. The scientists 


1 


the old bogey of heredity 


didn't come down to us from our ancestors. 


idea is that you have what you cultivate. What you 
ire sufficiently determined to have—and are not afraid 
to work for ry odern science. And ancient 
horse sens 

So you « el line. Of course, you see its 
weak points. (This isn’t heresy.) That is, you see 


that some points are stronger than others. Your art 


will be to proportio1 ur sales to the strong points. 
\nd put conviction where it counts. 
Phi vhi put on your selling—even if 
eo elling a cy on an adding machine, day 
da | detern other things besides your net 
total of | silently and increasingly de- 
termine y siti Your status in life. For the 
one thing h det ines respect nowadays, every- 
where, i degree of a man’s usefulness. The 
quality of his sery [he things about you which 
re going to ma sell that order, or capture that 
etter place, tomort are the things which will gov- 
ern eve e of ur life, from sunrise to sunset. 
The same power that makes armies win, makes you 
n. Cult periment—to win it. And, once 
on, se nstantly to better it. For to be content 
to for von. W. H. B. 














HILLS, 
HORSE-POWER 


AND WAR 
PRICES 


MAKING HAY 
WHILE THE 
PROCESSION 


PASSES 


MOHAIR St 
KHAKI AND 
KEEPING UP 
WITH THE 


ITs, 


CALENDAR 


Suggestions Gleaned from Many Sources 





Links in the Chain of the Day’s Sales 


Dealer in Solving His Problems. 


Walter 
American In- 
but lit- 
the 


—? F it were not for hills,” writes 
F. Wyman in “Export 
dustries,” “automobiles would need 
tle the 


obstacles of war-merchandising evoke skill 


horse-power.” = In same way 
in surmounting them we never dreamed we 
had. The this truism 
is the adjustment of prices necessitated by 
the The blunder, 
as Mr. Wyman sees it, is in sweeping price- 
increases, like tariff-reduc 
tions, are not based on minute and individ- 


practical aspect of 


world-conflict common 


which, many 
ual investigations of items and selling prof 
its. Many ante-war prices were far too low. 
In one case actually analyzed a certain unit 
sold for $4 for which the buyer was found 
to be to pay $20! 
was exceptional, but there are many others 
The point is 


well able The instance 


of less pronounced difference. 


put neatly: “When we are faced with the + aaeeies 

necessity of decision covering a purchase ROOST THAT 

which because of greater cost of delivery MAY YET BI 
USEFUL. 


inevitably means a higher selling price, too 
ask ‘Will 
tomers buy at the price we must charge?’ 

he real question, says the writer, is: “What 


often we ourselves our cus- 


real value of these goods to our cus 


r ON 


which the war is restoring our sense of real 


is the 


tomers is one of countless ways in 


values and basing our salesmanship on 


facts instead of fancies. 


a 


street fairs and 


HIS the 


carnivals. 


is Season ort 
In the smaller towns many 
in them as a matter 


merchants co-operate 


Even the war has not entirely 
But, 


of tradition 
abolished the 
read in the current furniture journals, it has 


annual custom. as we 


merchants’ participation 


modified many 
and for the better Instead of conjuring 
ideas for floats, display, etc., many are this 


year making their contribution to the fes 
practical way inside their 
the 


tivities in a very 


and showrooms along line of 


There is no lack of novel features, 


stores 
march 
but they are connected with the stock and 
with the environment in which it is daily 


being sold \ model office, with desks, 
chairs, tables, filing equipment, etc in 
active use is of far more practical adver- 


tising than a gorgeous expenditure of color STEALY CUS 


and bunting on a float that will be soon for TOMERS AN 
THE MAILING 
gotten While the parade goes by, some 1391 


real work and service may be in transaction 


under unusually favorable conditions for 
eales. 


. 


‘“ ALDEN’S STATIONER” 
retailer 


reports 
a Pennsylvania who 
mo- 


the 


light-colored 
to 


salesmen in 


this 


dressed his 


hair suits summer counteract 


to Aid the 

influence of the thermometer on his cus 
tomers. A more permanent idea, as a color 
in display of all kinds, is khaki. It is the 
color of the hour. Many a timorous civil 


ian who has purchased his new suit in mili 


tary design gets involuntary street glances 


as a consequence. More important, it is the 
color of autumn and of the harvest. Count 
less window-displays will doubtless e 
adopted it before this number reaches its 
readers. But the idea is also available for 
inside decoration And it is not at all 1 
possible that a khaki-clad battalion of sales 
people (of both sexes) behind the counters 
might move with much greater alacrity 
the occasional dog-days that often persist 
well on toward the fall solstice 
7 

HILE we are (wisely) retrenching 

conventior entertainment reatures 
some extremist is sure to arise in time and 
ask, portentously, “Why conventions whil 


the nation is at war?” In preparatior 
him let us quote a few words by Edwin §S 
Jewell, manager the Omaha City National 
bank building, in “Buildings and Building 
Management” with reference to the Sey 
tember convention of National Buildit 
Owners and Managers, but applicable 


gatherings in every line “Conventions,’ 
says Mr. Jewell, “are a vital part of my bus 
iness. I provide for my convention mon 
just as [ provide for my water bills or my 
gas bills. It is in conventions that we leart 
by what rules other men have become s 
cessful. I feel that if I did not attend 
ventions of n business. some other 
would get my jo It should bi 

that the nation yuSiINess Was never 


vital part of the nation than today, 
that the greatest service many of us 
render the nation is to keep its currents 
active and healthy. Of all years sin 
gatherings wer begun—against the s 
kind of over servative oppositior 1917 
should see the most carefully plant 
faithfully attended conventions 
x 

‘p' [ your steady customers on the mail 

ing list for regular circularizing,” is 
the advice of a writer in “The Gift and Art 


Shop.” “The lvertising literature sent ou 


by mail is a rt of the store service 
contains, or should contain, timely and s 
sonable advice as to new goods, up-to-dat 
styles, seasonablk suggestions and the like 
Should the ustomer who gives you t 
lion’s share of the trade be cut off fror 
this service It is an excellent way to 
keep him a “steady customer.” 
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4 HE appearance of the shop front tells 
the character of the shopkeeper, de- 


clares C. Maxwell Tregurtha in “Impres- 


and he cites certain recent London 


sions,’ 
exhibitions of garish vulgarity as examples 


of what to avoid. But, granting good taste, 


the practical principle goes even deeper. 


You always look a second time at the dis- 
play window of a new store Why? Be 
cause it has character. Its very newness 
gives it that fresh sense of difference which 
is inviting. But you can make your busi 
ess over, in this sense, as often as. your 
originality permits. The character of your 
store front can be an evolving character. 
Loo over, and imagine yourself a pros 
pect Would you look a second time 
Then take the second look now, that will 
result in improvement. 
& 
“B' SINESS DIGEST” tells the story of 
a motor truck which is used by a 
traveling sales concern of importance which 
is also a traveling exhibit of the modern 
office equipment lines. A specially designed 
body is provided containing all the con- 
veniences of an office—typewriters, adding 
machines, duplicators, desks and chairs as 
sist the transaction of business while the 
truck busily whirls from town to town 
There is a special protectior gainst the 
possibility of highway bandits, the purposs 
being to carry the pay envelopes of thou 
sands of workers of widely scattered dis 
tricts The truck has accommodations for 
four paymasters, a chauffeur and a guard 
all of whom go heavily armed. The pay 
sters sit in swivel chair the newest 
type and work at specially devised office 
tables which hang on hinges and may be 
dropped down when not in us¢ In the 
cente the office is a table or checking 
up pay-rolls while the truck is in motio 
Wit easy reach on either side are shelves 
for money trays The windows are pr 
tected by iron bars and connected with an 
alarm system. The idea is one that will 
undoubtedly be widely adopted for clerical 
work on the firing line of Europe It of 
ers suggestion for a number of variations 
in office furniture and equipment which will 
I nterest to the alert manufacturer 
* 7 
A NOTHER idea from “Business Digest’ 
vhich is worth cash to the keen met 
er, wholesale or retail, is for an 
work board, applied to work di 
tri tion in cost offices, stenographi cle 
vartments, laboratories and administrative 
on ; The official in charge of the di part 
yr the assistant in charge of the dis 
tribution of the work operat t. Four sets 
of hooks on the board represent ¢ ch worl 
The first three sets—A, B and ( un 
der each name are for the purpose of visual 
Zul the routine and other normal work 
he fourth set—E—is for emergency or 
sh purposes. The principal source of fri 
ti any office is improper distribution « 
wo! 4 plan board of this sort helps t 
eliminate waste time by eliminating its 
se In some instances it will not only 


LPP 


TRADI 
ANCES 
ADOPTED 


WIDELY 


rR 


y 


I 


oO 


WINDOW 


AN ( 


ACCEPT 


BE 


ING 


RIM 


increase the 


productiveness of the depart- 
ment but also obviate the necessity of hir- 


ing additional workers. 

<-> 
‘¢ F NCREASED contact with Europe 
| produced an innovation in general 
merchandising which may extend ulti- 
mately in some degree even to the re- 
tailer,’ says Richard Hoadley Tingley, in 
the latest issue of “American Industry,” 


which is published by the National Asso- 
Manufacturers. Open book ac- 
waste and the larger export 
recently done has introduced the 
trade acceptances very 
What has worked in export busi- 
being discovered to be a sound 
lomestic trade and is expected 


ciation of! 


counts meat 


musINness 


} 


whole syste1 of 
wide ly 
ness 


is now 


principle 


iltimately to put an end to the whole 
problem < unearned discounts. One of 
the problems which Fall conventions in 
the trade will discuss will be the adapta- 
tion of this principle to the smaller oper- 
tions of every day retailers. 
<_-- 

~ EASONABLE articles for soldiers and 
S sailors should fill the stationer’s win- 

vs this fall \mong these the scrap 
book is already proving a good seller. The 
en at the front in this war are keeping 
ecords ill that they do, many of which 

ll be of great advantage for reference 
in future years. The wise stationer will 


alert to take advantage of this demand. 


<--e—> 
FEATURE of the Conklin Pen 
A Manufacturing Company’s merchan- 
lising system in Toledo, Ohio, is a life- 
size di show window, mounted on 
sters and moved from place to place in 


e advertising department. In this dummy 
( ( display advertising is tried 
d criticised \s a result it either 
oes into the waste basket or becomes an 
tegral of the Company's advertising 
r wil isplay. The plan can be used 
ery widely in any department of the of- 
e appliance field. 
<--> 
IL.MOST every modern home has its 
A study or a room set apart for similar 
poses, equipped with a desk, book-case, 
iding table, possibly a filing c»*: 
1 type er In beginning the Fall sell- 
ig campaign stationers will do well to 
lan te et this demand. This is espe- 
ly the case in the smaller towns, and 
ecent advertising has even been largely 
ind specifically directed toward newly 
rric uples. The opportunity for win 
¥ displ by this method is also con- 
. ra le 
<---> 
‘6 HANK YOU’ by the clerk after 
A e makes many a_ transient 
1 permanent customer,” says the Na- 
al. Some stores make it a rule, infrac- 
! hich is as serious in its way as 
ir 1 loss. It is a part of the prin- 
le « ourtesy in service on which this 
partment has often dwelt. 
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The 


Second Push 


A Timely Talk to Men.—By E. S. Brandt. 


W * have heard a great deal about the quarter of 
a billion dollar success of Henry Ford, but 
very little about his third year. We have seen the 
figures of 533,921 as the number of cars for the pres- 
ent year’s production. But did know that the 
record of Henry Ford's first three years were as fol 
while in 


you 


lows: 1904, 1,708 cars; 1905, 1,695 cars; 
1906 the production had dropped to 1,599 cars. It 
was not until the fourth year that the sales shot up to 
8,423. Ford had quit at the 


end of 
A great national weekly started out to spend $200, 


Suppose that Henry 


TOO. 


000 on an advertising campaign to increase their cir- 
The first week after the advertising run 
a perceptible in 
crease. The third 
week showed a still greater loss, and it was not until 
the sixth week that the advertising began to tell in 


culation. 
the sales record showed scarcely 


The second week showed a loss. 


any respectable amount. 

There are plenty of cases in the commercial worl] 
where a man or a company failed to show great gains 
in sales or output because of the lack of continued 
effort. 
ness of war as well as in the war of business where ‘ 


And there are plenty more cases in the busi 
man has started out well and has been too quickly sat 
isfied with the initial success. 

In the war, the Russians won the Car 
pathian Mountains, but failed to carry on their vic 
tory because they had provided no ammunition for 
The Germans, however, followed 
Poland and pushed 


On the 


present 


the second push. 
their success on the border of 
through until they got far beyond Warsaw. 
other hand, the Germans won their victory so easils 
in Northwestern France at the beginning of the war, 
that Von Kluck failed to press the French and Eng- 
lish troops at the vital point outside of Paris. Again, 
the French who drove the Germans back in the battle 
of the Marne did not have the necessary strength to 
follow up their victory and consequently the battle- 
line is now along the Somme. In business as in war 
the second push is just as important as the initial 
effort. If a man gets too readily discouraged at the 
out-start, or too well satisfied with his good beginning, 
he will never provide the energy necessary for this 
important part of the campaign. 

Many a January shows a beautiful sales record, but 
February is a short month and a month that depends 
on the second wind. Athletes know that the well 
trained man can hold back till the last lap and then 
pull out on what is called the second wind. In one 


ag 


of the great armories of Chicago, a few winters ago, 


a little, stocky runner was seventeenth in the field on 


the last lap in a half-mile race. But he started 


spurt and gradually passed every one of the sevente 
till he breasted the tape a winner in record time. 
manager, the manufac 


The salesman, the campaign 
turer must recognize and justly appreciate the value 


\nd 


\ ears, new 


the second push. the individual worker mu 


] . - . ° 
ooks, new jobs are fu 


realize that new 


afte I 


starting, but need just as much energy in the 


It is the salesman who is 


math in order to win. 
is the work 


satisfied with his last month's record, it 


who looks for new ways to improve his own efticienc 


as well as the efficiency of his company, it is the man 


ager who does not count his sales chickens until 


campaign is fully hatched, who gain the lead in t 
second part of the race. 
ne timid, young manufacturer who had 


started out to advertise in a broad medium, was scar 


the day after his ad appeared in a national magazin 

because he had received but two inquiries in the first 

mail after the publication date. 
at all, he 


itters not that this m: 


Such a man shou 


not have gone into advertising was not read 


And it m: 


secured 5,000 inquiries, he wasn't any better « 


to push it through. 
finally 
to handle this campaign after he got the multitude 
inquiries, because he did not know how to creat 
sales. 
“Ambition 

a leader two thousand years ago, 
\nd_ this 


forsook the sterner stuff for Cleopatr 


should be made of sterner stuff,” sa 


and this is just 
leader lost his intluen 


true today. very 


when he 

cabaret. 
\re you in live earnest enough to pay for that ext: 

progress in blood and muscle, and will-power nec: 


sary for the second push? 


It will cost you hours of hard work, sweat, 


one-direction will, 240 deg 


undivided thought, 
zeal, boiling desire. 

It takes Hell-Fire determination to gain the Heave' 
of success. \nd if 


cises by substituting the “downy bed of ease” first, ) 


t 


you reverse the order ot exe 


reverse the success to failure. Many of us have 
got the grit necessary to undertake that hard, grin 


ing, discouraging second push. 

\nd another important thing about this second push 
is that it must be in the same direction as the firs 
push. 

I know 
brands of goods: 
label. 
ferent. He has fifteen salesmen, and each one of the 
fifteen works differently. This 


the value of consecutive, co-operative, continuous aj 


a manufacturer who has twenty different 
each one of these twenty has a dit 
b i+ 


ferent The selling method on each one is dii 


loses 


manufacturer 
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peal. He would 
come from unified appearance and unified effort. 

The bound to 


in all the advantage of the first initial effort 


fails to gain the accumulation that 


second push is win out because it 


and adds to it that much more. Modern business suc 
prove that fact. 


Wrigley 


was beaten at the end of the first year of 


Wordly Wisdom of Gracian 


I [ IS generally assumed that a man who has 
lived the retired life of a scholar is long on 


learning but short on business sens« If this 


usually the case today, vou would think it mor 


likely to be true if you went back over 300 years 
evertheless a Spanish monk was born in 1601 
hose maxims are full of meat, even for the 

business man of today. 
It was only very recently that I ever heard 


J ™ ~~ 
Brewster, 1n 


says A. ] 
for July, 1917, published by 


Balthasar Gracian,” 
Demonstration.” 
the L. C. Smith & Bros. Typewriter Company 
Syractise, N. ¥. “J 


means of a translation, was en 


was introduced to him by 
friend and by 
bled to drink of the wine of his wisdom 
does this strike you, coming from a Jesuit who 
lived in a remote part of the kingdom of Spain?” 
Know How to Get Your Price for Things. 
“*Their intrinsic value is not sufficient; for 
he in 


all do not bite at the kernel or look into tl 

terior. Most go with the crowd, and go becaus« 
they see others go. It is a great stroke of ari 
to bring things into repute; at times by praising 
hem, for praise arouses desire: at times by g1\ 


I 


a striking name, which is very useful 


ing them 


for putting things at a premium, provided it ts 


done without affectation. Again, it 1s generalls 


an inducement to profess to suppiy only con 
all think themselves such, and if 
of want arouses the desire. Never 
that them 

accessible. All 


more appetizing 


noisseurs, for 
not, the sens 
makes 


all things easy or common; 


depreciated rather than made 


rush after the unusual, which is 

both for tl taste and for the inte lligence beg 
“Drain Nothing to the Dregs.” 

‘A sage 


Push right to the extreme 


once reduced all virtue to the golden 
mean. and it becomes 


wrong; press all the juice from an orange and it 


Even in enjoyment never go to 
If \ 1 


becomes bitter. 


extremes. Thought too subtle is dull. 
w too much you draw blood, not milk.” 


“The Secret of Long Life.” 


Two things bring life 


milk a ¢ 


“Lead a good life. 


speedily to an end: folly and immorality. Some 


lose their life because they do not have the in 


telligence to keep it, others because they hav 


1ot the will. Just as virtue is its own reward, 


AF Fis 
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his great Foulds’ Macaroni, O’Sul- 
livan Heels, falcum had very’ discourag- 
ing starts. Cyrus Field’s seven failures in laying the 
Atlantic suld have discouraged almost 


everybody but a Cyrus Field. 


, 
Sales 


cam} aign 


lennen's 


first Cable wi 


You must plan for the second push. You must 


train for it. You must believe in it. 


ny 
so is vice its own punishment. He who lives a 3 
fast life runs through life in a double sense. A Z 
virtuous life never dies The firmness of the z 
soul is communicated to the body, and a good 3 
life is long n nly in intention but also in ex- 2 
tension.” : 

“Be Able to Stomach Big Slices of Luck.” : 

“In the body of wisdom not the least import- : 
ant organ is a big stomach, for great capacity E 
implies great parts. Bits of luck do not em- 3 
barrass on ho can digest still bigger ones. 
What is a surfeit for one may be hunger for an- : 
ther. Many are troubled as it were with weak 
digestion, owing to their small capacity, being 
neither born nor trained for great employment 
Their actions turn sour, and the humors that 
arise from their undeserved honors turn their 
heads and they incur great risks in high place; 
they do not find their proper place, for luck finds = 
no proper place in them. .A man of talent there- : 
fore should show that he has more room for even 
greater enterprises, and above all avoid showing 
signs of a little heart 

“Do Not Parade Your Position.” 

“Great positions require an amount of author- 
ity sufficient to make them efficient: without it 
they cannot be adequately filled. Preserve there- 2 


fore enough dignity to carry on the duties of the 
office. Do not enforce respect, but try to create 
it. Those who insist upon the dignity of their 


show they have not deserved it, and that = 





otnce, 
If you wish to be 2 


, 
tnem 


uur talents, not for any- 


it is too much for 
valued, be valued for 
thing adventitious. Even kings prefer to be hon- 
ored for their personal qualifications rather than 
for their station.’ 

“In Prosperity, Prepare for Adversity.” 
“It 1s both wiser | easier to collect winter 


prosperity favors are 


‘Tis well, there- 


stores in summer! i! 
cheap and friends are many. 
more unlucky days, for 


Retain 


tore, to keep them for 
ae eS ; 
d has no helpers. 


adversity ‘costs dear 


a store of friendly and obliged persons; the day 


com Low 


when their price will go up. 
friends; in luck they will not : 
yo oe 


may 
minds never have 
recognize them: in misfortune they will not 


recognized by them.” 


VILLE MMe 
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Timely Hints to Dealers on Vital Topics. 


The Store. 





The store is the raw material of which 
service ts the product—sales the by-prod- 
uct—energy and initiative the process 








ERVICE is fundamentally a matter of 


dollars and cents. That is, you serve 


your customer—actually—to just the ex- 
tent to which you reduce his actual expen 
with profits, in 
value to him of the 


\ small order that is 


diture, compatible your 


proportion to the 
goods purchased 
filled right is more profitable to you than 
a large order not needed or mishandled 
The visible, physical aspect of this prin- 
ciple concerns the arrangement of the 
stock itself. The store which crams every 
corner of with goods 1s 


available space 


literally trying to sell the customer too 


commonly 


much. Trying so hard that it 


fails. The five-and-ten-cent store idea is 
not adapted to 


of selection still holds good. 


stationery. The principle 
Your display 
is the real sales-approach, in inside selling 


In these months of retrenchment, display 


warily—and__i wisely The customer 1s 


thinking a second time—before buying. 


Try to meet and anticipate his thought 
That means a keener sense of the sea 


sonable than is possessed by many sellers 


of stationery. \utumn display, for in 


stance, should anticipate the demands of 


coming months. It should be less an au- 
than a stimulator of longer- 


tumn display 
than-autumn sales. Keep ahead of the pur 


chaser—in the purchaser's own interest 


Sell him what he will want tomorrow. Re 
mind him of it today. 

That is the main practical reason for the 
frequent change in display upon which this 
dwelt It is 


department has consistently 


not any value in change apart from con- 


service. It is simply the principi 


the rabbit by the ears,” and 


crete 
of “catching 
hence surprising him—into a discovery vi 
The wise merchan- 


His stock 1s 


unsuspected 


his unsuspected needs 
diser looks ahead as a habit 
an index-finger pointing to 
demand. He is just a little ahead of the 
buyer's curiosity 

Selling goods, in its “inside” aspect, is as 
much a matter of anticipative thinking as 
from 


is picking off provocative Germans 


the trenches. As a means of clearly under- 
standing the temper of the trade at any 
given time, keep a record of the counters 
from which sales are made for typical busy 
hours of This will 


the average proportion of sales to various 


several days reveal 


products, and classes of products. It will 


show whether you are making the right 
articles score their fair average in the 
right places. And it will cause you more 


than one healthy surprise. 


ex 


Many stor 


periment o 


¢ 


; 


are 


profitably 


occasionally 


shift 


Ing 


trying 





Ss 


al 
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The Store—The Window—The Advertisement 








men from one department to another. A; 
man dries up on any job, unrelieved 
variety More important than the sales 
man’s freshness and alacrity, however, is 
the added knowledge of your lines whi 
this policy produces. We learn by sell 
learn how to sell even the seemingly u1 
salable. The ght alignment and dispos 
tion of salesmen dispenses with the bar 
ain-sale Rightly manage your staff, a1 
a good many turnovers will take care 
themselves 

It is no n inizing of the human equa 
tion to think your salesmen as a part 
the stock. Just to the extent that they sel 
they are just that. To say that any 
“sells himself” is a tolerable literary par 
dox, necessarily an exaggeration WI 
he does sell is a part of himself. The mo 
he sells, the more he has. The more ther 
is of him to sell, the more goods he 
poses of. And that is the solid and cl 
headed reason for training your stor 
force along the lines indicated in t 
article. 

+ t+ + 
The Window. 

The display-window ts a_ purchasing 

suggestion—an invitation and not a cata 

logue 
Sarees is an idea more useful 
A window-display than many dealers 
realize. The commonest blunder in us 
it is to make it an end in itself The 
nose of the moving part of the display 
to catch the eye—not hold it—for 
merest fraction of a moment, there 
directing the attention toward the dis] 
itself. Elaborate moving devices are S 
ally so ingenious in themselves that t 
observer spends many curious moment 
studying and analyzing’ them As a res 
he goes away, often, quite blissfully is 
rant of just what it was the intentior 
advertise. It is what goes with the 
ing device that counts—and also its 
rangement and point of contact with 


mnie 


decorations tl 


inf 
lar 


wvable contrivance 


In backer 


ll 


lux of Russ 


ger window 


1 


ind and 


wart 


an an 


styles just now 


has 


incidental w 


brought a 


d oriental i 


leas 


great 


mT 


semble some of the more conspicuous 


' 


DD 


Val 


azine covers—which are, in fact, the 
play windows’ of their publishers. 
small scale, and using the delicate 
artistic panel effect, the new ideas 
easily adaptable to the average stati 
store. A center panel, with two side 
els arranged to slide back of it, thus 
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ing the width as required 


by the display 
idea, is a simple and practical plan. Com- 
bined with squared flooring in front, this 
may be the attractive framework for many 
a profitable display. 

[The department stores no longer have 
a “monopoly” of the use of mirrors in win- 
dow decoration. The double-mirror, espe- 
cially, one at each end of the window, o1 
serving as a smaller frame for the display 
of a particular group of articles, multiplies 
interest as it duplicates reflections, indef- 
nitely The mirror-idea goes well with a 
patriotic window. Fewer actual colors 
more reflections. Night advertising in a 
small city achieves very striking and tri 
umphant effects where lights, mirrors and 
the colors of the Allies are combined as 
attention-getters. The main peril to avoid 
is over-elaboration. Simplicity here, as in 
any departments of war-time merchan 


so n 


dising, is the dominant and successful note 

‘If I were asked to name the most con- 
spicuous fault in window-dressing, next to 
superfluity of display,” said a State street, 
Chicago, trimmer of wide experience the 
other day, “it would be the unnecessary 
multiplication of shelves and useless petty 
elevations. Some windows I know need 
only the orchestra and the footlights to 


burst forth as full-fledged terrace gardens 


ot unnecessary elaboration People sto] 
and look, but they see about as much, in 
detail, as’ the umpire at a baseball gam¢ 


sees of the grandstand when he turns to 
scrutinize the catching of a foul behind the 
plate Be “on the level” with your win- 
dow—literally as well as figuratively \ 
shelf or two, in the background, if there ts 
1 practical reason for it. But no amphithe 
ater, please Unless you are staging a 
game of some sort in the center!” 
Doubtless the window-dressing mind 
which dotes on rising tiers of shelves is 


the same that loves to scatter little mean 


ingless knicknacks of decoration all over 
its “trim.” It is ingenuity, beyond ques 
tion—but how misplaced! The main thin 


in your window is not decoration, which 
must be always secondary and subordinate, 
ut display. It is ideas which are in de 
mand by the modern merchandiser—not 
frills and filigree. Or, rather, not ideas, 
but THE idea. A central conception which 


enchains the attention and directs it to 
ward the door of the stor As Kipling 
remarks in his. poem, we may say of the 
other sort of infinite window-haberdashery, 

It's pretty, but is it Art No—nor yet 
salesmanship! 

\ friendly reader reminds the writer of 
this department that in seeming to advise 
frequent change in window-designs, irre 
spective of success or failure, he is in dan- 
ger of making a fetich of mere difference 
We cheerfully admit that, absolutely con- 
sidered, the point is well taken As an 
English writer remarks, there is nothing so 

onotonous as irrational change. Consid 
ering -our criticism with relation to the 


enormous prejudice against change which 
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it was intended to break up and dislodge, 
however, certainly the rapier of caricature 
is admissible. We suspect few readers of 
this magazine will fail to interpret the 
direction with understanding of the evil 
it was intended to combat. If a single 
merchant who has been ‘content with an 
ante-bellum style of decoration since Au- 
gust, 1914, repents over-night, and allows 
his window-trimmer a little more leeway, 
we shall believe our method justified. A 
howitzer is an earnest exaggerator, but 
somehow it wakes up our friends in the 


trenches opposite. 


+ t+ + 
The Advertisement. 





{dvertising is selling through the me- 
dium ideas. But ideas require the 
vitalit f the human element, to live— 


n paper as by word of mouth. 











? ew \RDING the question of manufac- 
turers’ advertising matter for the use 
of the dealer, a retail stationer writes this 
department that the real difficulty is not to 


get the average merchant to see the advan- 


tages of publicity matter from headquar- 
ters lhe hesitation of some retailers to 
use the manufacturers’ advertisements is 


said to be rather the feeling that they do 
ot always meet all the conditions of a 
given campaign or sales-situation. He re- 
juests that some suggestion be made along 
this line which will impress the manufac- 
turers’ agency or individual “ad” producers 


with the 


al needs of the retailer in selling 
his merchandise through the printed page. 
The solution lies fundamentally, we 
ink, with the dealer. In the last few 
irs dealer and manufacturer have been 
rrought closer together. Even those deal- 
rs today who refuse to use exclusively the 
anufacturers’ advertising in their terri- 
ry, recognize for the most part the es- 


ential unity of the trade. The only value 
the dealer's use of manufacturer’s pub- 
licity matter, to the manufacturer, is in the 
ale of re goods by the dealer. If the 
factory advertisements do not fit the deal- 
er’s requirements, why throw them in the 
iste isket The principle of co-opera- 
tion is not disputed: the difference of opin- 
is solely over its application. The 

iler knows some things about his adver- 


tising requirements which the manufactur- 
er cannot know. Going a step farther, the 
lealer knows some things about his indi- 
vidual publicity -needs which are true of 
many—perhaps most—dealers in his line. 
He must—to remain a dealer. 

\ letter, carefully stating these condi- 
tions, would help the manufacturer to solve 
a problem which is of as keen interest to 
him as to the dealer. For the aim of all 
idvertising is to sell goods. It is of ne 
1dvantage to the manufacturer to have his 

ids” used broadcast if they lack adapta- 
ility to the purpose they are designed to 
meet. Suggestions from the man or the 
field covered are welcome. 








“Very Roycroftie.” 
“East Aurora, which is in 
New York,” 


Erie 


County, eighteen 


miles east of Buffalo on the 
Pennsy. Population, 3,500, most- 
ly genuine home folks, who liv 
in good houses, know the value 
of paint, and keep their lawn 


mowers trimmed and _ burning. 


People who cultivate tidy gardens 
hired hand, 


by hand instead of 


some of whom commute to 
Flowers of every variety 


hollyhocks ev- 


win- 


and 
Buffalo. 


Golden glow and 


erywhere; tip-toeing above 


dow ledges, lining along walls and 


climbing over fences. Friendly 


and companionable streets that 
saunter circumspectly in the shad 
ows of elms and maples, but 
throw convention to the winds at 
the village limits to become 


patched and tattered vagabonds of 


roads in the gay, gypsyish trap 
pings of the open, their ragged 
garments fringed with the white 
lace of the wild carrot and 
adorned with the blue and bronze 
of the corn-flower and the black 
eyed Susans 
> > o - 

Convention is order, established 

general rule, good custom But 


we need not be conventional in ou: 


conventions. \ silk hat and a 
frock coat have a place in the 
scheme of things, but there 13 
nothing sacrilegious in attendin 


Easter service in a _ pinch bacl 


Sac k 


be conventional 


funereal derby Let's 


but 


and a 
not too cot 


ventional lest we forever seek and 


find Let's be cire 


never umsp¢ 
but 


mistake the 


too circumspect lest we 


shadow of life for th 


not 


substance of life. Ideal conditions 


are not to be I am as honest 
as you My intentions are as 
genuine as your own. Let's take 
each other's valuation of himsel 
being sure not to value ourselves 
too highly. 

* * *« # 

For a long time I had wanted to 
go to East Aurora, but one thing 
or another prevented. The oppor 
tunity came last month On ot 
way east the family would sto 
for a day or so. The day lengt! 
ened into a week and the wet 
info two weeks before our reluct 
ant leave-taking of Roycroft 

I was wrong in the mental pi 
ture of Roycroft that I had car 
ried for many years. My picture 


Being Some Vagrant 
Thoughts on a Variety of 


Subjects. 

had the farm just across the road 
from the plant “built with thei: 
own hands.” I had fancied ti 
Fra leaving his corner of the 
workshop to step across the road, 
enter the big barn with VOTES 
FOR WOMEN painted on th 

silo, put the bridle and saddle on 


Garnet and go galloping over t 


hills. The chapel, too, that beau 
tiful building of Erie County 
split boulders with its Gothic tu 
ret and windows and half covers 

with ivy is elsewhere than I had 


visualized it. Take it from Re: 


“The chapel is one of the most 


beautiful buildings in the world 
We spent a good bit of time 
idling about the chapel or on the 
bench under the apple tree after 
morning and evening walks and 
we are inclined to agree with 
Red’s opinion, which we _ found 
sound on many other things 

Standing at the desk of the Inn 
on Sunday morning we overheard 
the following conversation he 
tween a guest and the disciple 
Elbe rt Hubbard behind the cout 
ter. 


“When are 
chapel?” inquired the 
“Whaddve mean services 


Services 


quire¢ the brieht-face: ve Vi 
man 

“Why,” replied tl res 
“when do the Sund ser 
begin: 

Oh! Chev don't hold it ki 
ft Services 11 the cl el 

—— hen wl Vy do they r ill if 
hapel?”’ asked the visitor 

“Wy wy, really I coul " 
you.” 

Oh! Elbert Hubba 

hapel and thy Ame i le! 

[The Inn. too, was out of piac 
in my picture, bt t] tual 
grouping of the buildings, tl In 
cation of the old well with t 
sweep, the position o the apple 
trees and the tennis courts wl 
the Fra used to “loosen ‘et 
with the medicine ball presents 
measure of interest and har? 
much greater than that 
fancy 

The farm tops a I] 
away from the village and ! 
the vicinitv of the barn OTES 
FOR WOMEN] affords a mag 
cent view of an undulating Ile 
of great beauty and fertilitv 
spread between two rows of hills 
We visited the farm and _ stood 


Odds and Ends 


withi the enclosure 
Elbertus fed the sheep 
We hristened Downer's 
4-oared Che Silver 
missioned Pard_ skipy 
the lissus as_ passe 
rowed the two rowabl« 
the raging asanovia 
knew every sand ba 

and established a limited 
ance with every Holstein 
meadow that came to tl 
wet her whistle. We 1 


many i 


where 


mark the site of Wienerroas 


the faithful We cast 
shady pools and looked 
littl sh in the face 
ashamed that we tender 
the ok ane ut tl 
hac i the stream 
thi the Inn, the ce 
i! v h was o 
R plat + and ’ 
y ‘ tion e F; 
elve roi the lives ¢ 
Mi S in loht RR 
st ( t the boulds if 
4 } é ord he 
ner et es tl mie ry 
\lice and refi 
ren I le epitaph 
il fearlessly 
Wi tere the 
. ] the lide 
' the plant to sc 
~ tne iki 
1 i IX ¢ ( rit t 
st We sat t 
ey ; ane! ‘ 
e Roy ‘ 
al o the iv s 
sD t ‘ | S 
me _ 
tances 
C ce. af 
I a 
( i eat iF n I 
uw swing , 
re< ¢ r is Elbert 
B Hubbard, almos 
ess sicality a 
ess in his 
that the Fra. We al 
_— } ed at 
+] those about 
he s close to the li 
t activities as it l 


: : 
landing 


n 


the remains 


ot 





Heels 


t} 





per, 


Hilda 





Sept LL ’ Igi 
At one end of the cross-cut saw 


we identified an old friend—Red. 


twenty years ago usec 


Juliette the 


Red, who 
spotted 
ponv and take the day’s small mail 
Red, a bit 


even as you an‘ 


Post Otce 
older to be sure 
I—but still as young as in the old 
days when the Fra and a crowd 
of friends would hit off for the 


discussion 


7 S 


shack for an ever 

and a night's stay, with Red to 
hold up his end of the sessions 
and display his skill with the 
bacon and eggs at sun rise 


handle of the 
vered Cy. Ye: 

who put the 
first copy of the Philistine to press 


} 1- 
ana the last 


Later Bert explained that the big 
trees Vv h the school board had 
ordere down were being = con- 
verted into fuel the fire places 
at the Inn And just incidentally 

Bert explained that he had 
cnosel the ax¢ i! preterence to 
the cross-cut because Red and Cy 
had vears ago contracted the bad 
habit riding the saw. Phat 
wasn’t so bad were it not for a bit 
ot irelessness letting their feet 
drag 

Wie ( i 11! S¢ ) Felix that 

t event! that enhanced 
the isure ( first impr s 
S He passed the Inn on hi 

Ke Thor bred, as cl 
er ire as e found 
iny g he Blue Grass 
region. Felix in the saddle, hatless, 
é shirt opei 

t is e lifted fro1 
t é ylains in the 
( Y vec pin } 
t ite flannel 

t | i tt at th 
( » | uurse is a 
t ilisti ad 
| ) late with 

O ' that’s s 

' ¢ e or tou 
¢ ower! em- 

, le bulgit 

vit | ird by 

th. “de 
é te i it each 

t sure nd sat 
seeil \li Baba Ali 

| @ eid ¢ },! 
n he eared in the 
“Ali Baba at Work,” 
ears as ou recall the 
pict Raba seat in the wheel 

, s | otenee dean: 8 

fe ] te from th 
( ‘ stor opi! 
t spied hin 
\ ; ‘ted him 
‘ ‘ 4 { ~ ) trons 1s 
- Retinal oe 


APPLI 


Andrew and Baba 


ot-money -togeth 


er. 


just between us 


as Red says, Andrew doesn't hold 


title to all of the real estate rept 
ented by the famous pat 
Baba we have another manitest: 
tion of Emerson's law of compet! 
sation In the old days Ali Ba 
was “copy” for the Fra Now 
davs the Fra is a theme for Bal 
who is as truthful as the most 
1s and like the most of us 1 
ilwavs re verential 
We shall always retain ] 
urable recollections of! those tw 
weeks at Roycroft Inn Phere 
cha in its quiet and restfuln¢ 
relief im its entire freedon If 
unkevism and satistaction 1 
{ d Ore ] née cooked 
iselesslv served Its co 
le well kept rooms, name 
ead of numbered ‘See how 
like Burne lo es Mr Ane ( 
S ested up ur arrival V 
] eC hi TI | etter! th 
Vampire oO B irne lones \ 
lowed out ag gage and key 
T t ) It 4 
1ult ) 1 t t came 1 1 
é f that time We were 
ed with what are pract | 
tu<¢ 4 sleet p hec 
( 1 that ( { may ¢ is 5 
i iT i y 
‘ | ( And 
( ¢ rked | cs \ the 
1 t take Greece t 
\ t is eV sO Those wl 
t! ‘ ) EF] H 
‘ i ilv interes 
and ‘ 1 hes 
’ er 
r res ‘ tT ¢ y 
S ‘ S ; | 
e « th founder The 
a 4 - ribeat 
le J Elbert Hul 
té 
t To 
1 i I \ t i 
‘ ad a} 
a i¢ 17 tr 
\y ‘ 
the rin f 
é \ t] r é 
{ . | H 
é ev r 
ine tit late« 
aon 1, as 


have got 
And pst ! 


and the ange! 


AN ( 


a lo 


ps 


‘ 
; 
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ater than these is my obliga- 
to him for a better appre- 
iation of the facts that work is 
fe: that business is man’s essen- 
al industry and not a mere in- 
trument of trading for gain, and 
at the measure of love and joy 


we put into our work is the meas- 


of love and joy that we 


eceive. To me he was genius in 


journalism and master of epigram. 


big enough to laugh at 
self Few men are. Little 
irneys alone give him a fixed 
literature. If 


e in American 


7 are one of those who do not 


s Little Journeys as “litorchur” 
em good reading which will 


s 


ver just as well. 
you read Hubbard be frank 
gh to say that learned 
interesting about a lot 
know or, 
dead whom he 
ened into life for you. Any- 
you admired the Fra and 
rveled at his achievement you 
nd more in the Inn than a 
house kept. The fire 
once in the shop, now in the 
reading room, wil! 
you of the men who 
ted their shins at its friendly 


you 


you did not 
ones 


well 


and the 


th The books and _ their 
es, the chairs, the mottos 
ed from oak slabs, the por- 
ts, and the names of the rooms 


have added interest, and Alex 


rnier’s big canvas of the 
nd Canal at the end of the 
remind 


room will you of 


e fitteen years’ relationship be- 
en the artist who preserves in 
canvas the scenes 


and challenge 


on the 
charm the eye 
nagination and the artist 
anvil of his 
which he 
hypocrisy. 
Ameri- 


forged on the 
the barbed 


at sham and 


shafts 


famous in 
work 
in the principal collections 


rown 
rt circles, his repre- 


shout the country and ex- 


in the principal galleries, 
life worth the living in East 
ra Practically all of his 


is done there. We pulled the 
string of his garden gate and 

delightful 
him 


hour in com- 


ship with among the 


ers and in the studio. In 


ier is nothing of the sham 


mian” with which the novice 


the imitation artist seek tu 


s the layman. Fournier 1s 


il as his work and as genuine 
colors He is one of those 


ate men who possess a 


developed sense of propor- 


Who 
found 


values. 
hath 


and relative 


ssesses this sense 
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the key to happiness. Alex told 
us some interesting stories of the 
Fra as he found him in many 
years’ acquaintance. 

oe o * * 

There were movies on the lawn 
Monday nights. Everybody in the 
village invited. Good Pathe films 
were shown but the films that in- 
terested us most were Roycroft 
films 

An uncanny sort of a feeling 
crept over us when we saw movy 
ing pictures of Elbert and Alice. 
The pictures were taken a _ short 
time before they sailed on the il 
fated Lusitania, Yet there on the 
grounds which they had tramped 
in close companionship they were 
shown in activities about the farm, 
the plant and on the thorough- 
breds which they loved. 

There was a capital film of the 
Twenty-first Roycroft Convention 
in 1916, which drew an unusual 
number of eminents. Among 
those who participated in the cere- 
mony of uncovering the boulder 
was Carrie Jacobs Bond, belovea 
of Roycrofters The picture 
showed Mrs. Bond at the piano on 
the platform erected under the 
apple tree. In the “In Memorian 
book is an appreciation of Elbert 
Hubbard by Mrs 


composer 


Bond in which 
the famous accredits 
her success to the inspiration ané 
helpfulness of Elbert Hubbard 

\nother evening we stood on 
the side lines and watched a game 
of ball between the Roycroft 
girls’ nine (the missus said they 
looked mighty nifty in their gym 
suits) and a pick-up nine of th: 
men, with Felix in the box and 
Cy behind the bat. It was a good 
game and a good advertisement 
for Roy ‘roft soft balls. We had 
one of the balls and a game of our 
own the next morning One 
grownup and six kiddies 

There were musical evenings in 
the salon of the Inn which at- 
tracted many of the guests and 
the music lovers among the towns 


folk All entertain- 
ments are free. Red Cross gets 


Roycroft 


the benefit of an occasional silver 
offering 
a 2 Sis 


Take Roycroft to East Aurora 


with you and there is also a 
special meaning in the organiza- 
tion and the platform. Thes« 
platforms—in the salon, in the 
chapel and under the apple tree 
—were the open forum of two dec- 
ades. And are still “open.” Be- 
fore Ford Hall was East Au- 
rora. On the platform of the 


Roycroft Con- 


Twenty -second 


OFFICE 


vention in July, 1917, stood 


George Sylvester Viereck, Edi 


tor of Viereck’s W eekly, form- 
erly the Fatherland, in which, as 
William Marion Reedy puts it 


“were joyously defended the as- 
sassins who in sinking the Lusi- 
tania had murdered Elbert and 
Alice Hubbard.” I admired the 
way Bert Hubbard maintained th 
traditions of the Roycroft plat- 
form but confess that I am _ no’ 
broadminded enough to have per 
mitted, much less to have invited, 
Viereck to Viereck’'s 
theme was poetry but for all oi 
me, were I Bert Hubbard, he 
could have taken his views on 


appear 


poetry elsewhere Viereck is sai 


to express some views in the 
Weekly which he may take else 
where one of these days alon 
with some other chaps of the same 
inclination. The Twenty-second 
Annual Convention, by the way, 
was the biggest in the Convention 
history. Ten thousand faithful, 
perhaps a few “uns,” were present 
the week of July 4th. Nine hun 


dred sat at the dinner on the 4tii 


There were sessions and_ hikes 
during the entire week Ex-Gov 
ernor Sulzer of New York, who 
tried to prove the “ex a double- 


cross, was also there, but als 

there were Hudson Maxim, James 

Schermerhorn, proprietor of the 

Detroit Times, and many others 
*” * * * 

\ good bit is said these days 
about eliminating lost motion tn 
employing help. One big automo 
bile company has worked out a 

r) ? 


plan whereby a man who does n 
qualify in one department 

taken to employment headquarters 
where his qualifications may Il 
analyzed and the man placed ir 
the work he is best equipped to 
do. Roycroft was built upon tha: 
system from foundation stone t 
red tile roof. It was the imp! 
system of putting round pegs in 
round holes and square pegs ! 
square holes: and if the fit wasn’ 
quite snug there was sand paper 
ing of the pegs with encourage 
ment and helpfulness. They still 
do sand papering at Roycroft 

« * ‘ * 

We were especially fortunate in 
getting to East Aurora at this 
time \ few weeks later and we 
would have missed one of the 
iand marks which made “copy” 
for the Fra and at which Felix has 
hurled picturesque anathema, the 
old railroad station. Had buying 
tickets not made occasion for an 
would 


examination we certainly 


have had a look-in. We saw the 
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little stove all right but we mar 
veled that even the oldest I 
habitant could have hit it in a part 


vital enough in winter to cause a 


sizzle We looked around ro! a 
range finder, but there was non 
in sight East Aurora produces 


better marksmen than New Cast! 


Indiana, produced thirty-five years 


ago Across the track from th 
old building is a nobby new sta- 
tion of stone and steel with hot 
and cold running window shades 


On a wall of the waiting room w: 
Saw a space that may have been 
arranged for a sign in Roy 
lettering—"“Please use the cuspi 
dor 

o 7 * 

By this time the new Roycroft 
magazine has gone into the mai 
The old publication, “The Fra 
has been tenderly placed on t 
shelf. In title and tradition it rey 


resented the individualistic side 


T f ah . , 
Rovycrott The new form and tl 


new name accentuate the coll 


tive side In the past the coll 
tive activity was shaded by 
personality of the founder 
Elbert Hubbard did not pers: 


Ily fashion copper, constru 

niture nor in later years des 
pages, set type and run a pre 
nor did he make pecan patties 


production of all 


hings went his ideals for t 
standards \nd into their pro 
tion those ideals go to this 
\s the work progressed durit 
periods of his absence I tl { 
so it 1S progressing now its 

tS increasing 1m variety at 
sales improving through tl 
ent method of marketing tl 


nd tribut 
Reedy’s Mirror (St. Louis) 
ticed the statement recently 
effect that more than for 

thousand dollars’ worth of sets 


Little Journeys were sold it 


last twelve months \lso_ ther 
was completed during the year 
fifty thousand dollar contract 
urnishing the Grove Park 


\shevitle, N Cc All of hich 
would indicate that Rovycroft is 
prosperous. Certain it is 
spirit of the founder is at worl 
Roycroft activity 

Anyone who has carefully 
served the new conditions that ar 


being created under the supervi 


sion of Bert at the plant and ! 
good wife Alta Hubbard at t 
Inn would be inclined to the opin- 


ion that Roycroft as a philosophy 
Roycroft as good books and beau 
tiful, Roycroft as art in fashion 
copper and leather into useful 


ne 


and beautiful things and Rovycroft 
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as an inspiration will endure and his father could carry on _ the most she is blunt in her direct- 
increase and that Roycroft as an strength of personality, yet he has ness. She is a fine figure of a wo- 
institution will extend its domuin- kept the Fra Elbertus flavor all man too, matronly as becomes a 
ion. about the place How well, is mother of three. Her face might 
* 2. 8 shown by the presence of so many be stern or severe were it not for 
Through the personal courtesies old-timers who have attended th an elusive play in it of tenderness. 
of Bert and Alta Hubbard our two conventions for a score of years She has a stately, firm carriage, In : 
weeks’ stay was made as pleasant [he place is maintained in all its general she is a woman who is 
as a visit with old friends. Upon beauty Bert Hubbard is not a both handsome and efficient. As 
them was thrown two years ago public speaker such as his father why should she not be? For sne 
an immense task It has not was, but he will be some day. Hi worked in the Roycroft shop for 
found them wanting. That those little ten-sentence talks have tat fourteen years before she married 
of our field who are interested in to them. He can mix, too, witl the boss’ son. She did most of 
the work they are conducting may out sticking too long in one place the illumination of the more pre- 
know what manner of people they ind has a knack of eluding bores tentious books issuing from the 
are I have taken the liberty of re- The unshakable worshipers are shoj The Fra prized her as one 
printing a portion of a capital de- gone, but there are a lot of “seri of his best adjutants. With good 
scription in a recent number of ous thinkers” like those that clus looks, good physique, brains and 
Reedy’s paper referred to above. tered around Don Marquis’ He: determination and a knowledge of 
“Naturally those who have been mione and they are hard to practical affairs, Alta Hubbard is 
concerned for the fate of the Hub- ‘shake.’ Bert handles them al a strong side-partner of Bert’s. 
bard institution want to know with tact, but not with that ques She does not pretend to super- 
what keeps it going. Elbert Hub- juizzicality of his father rt intellectuality such as Alice Hub- 
bard II and his wife Alta Hub- Philistines and Roycrofters a ard’s. She will not write books 
bard are the life-force. Bert Hub 1d of Bert—more so, I think nor attempt the lecture platform 
bard grows more like his father than they would be if he showe as did Alice. She shakes hands 
in appearance daily. He is modest more self-assurance. Sanford Hu like a woman who knows how to 
and shy. He has none of his yard, a brother, assists Bert. Mi ride a_ spirited horse, and _ she 
father’s cuteness, none of his man- riam, their half-sister, has sold | smiles like a woman readier to 
nerisms that gave th touch of the interest in the establishment ar show her likes than her dislikes. 
romantic Punch is not in him, lives on a farm some miles out She's not the least bit of a “blue.” 
but there is steady, persistent town left her by her mother, Alice jut she walks about the Roycroft 
pressure He is not inspirational Hubbard [Inn like a captain who knows and 
as the Fra was, but he works hard Successor as chatelaine of tl loves his ship and can work her in 
and he watches ends and corners Roycroft establishment is Alta any sea, and she is not least attrac- 
Advice he does not resent. No Hubbard, wife of Bert. Now Alice tive when, with all her captaincy, 
small task his to take a half-mil- Hubbard was a person of som¢ she appears under the big trees in 
lion dollar business that has just force of character. She had not! the evening with her children 
lost its chief asset, the peculiar ing on Alta Hubbard. For Alta grouped around her and beamed 
genius of one man, and keep it is a woman who stands squarely) upon in affection and pride. Alta 
going Bert has done this He and straight and looks right ahead Hubbard will be fully as much a 
has trimmed ship rigorously. He She speaks in short phrases, with power in the new Roycroft as was 
has cut out everything that oniy little of feminine adjectivity Alice in the old.” 








The Spirit of 1917 


This is the age of war. It is a time of sifting—of winnowing the 
wheat from the chaff. What is going on in the world-holocaust in Eu- 
rope is going on throughout business. Only the fittest—and the pro- 
gressively fittest—survive. It is a test of more than purchasing power; 
it is a test of carrying power and of staying power. It is the sluice— 
this war of wars—which yields the true ore and distinguishes it from 
the alloy. 

The war which is putting an end to all false aristocracies, as we hope 
forever, is creating a new aristocracy—the aristocracy of grit and char- 
acter—the Samurat of Service. That company of the Elect is open to all 
who can endure its grueling test—can meet its tremendous and unusual 
requirements. It is the Company of the Immortals of the Twentieth 
Century—‘somewhere in Flanders” or facing the job at the roll-top. All 
who serve, manlily and true-heartedly, are in that battalion. You—and 
l—and the Other Chap. 





























FFICE APPLIANCES has approached the presi- 
O dents of various local organizations for reviews 
on the present situation so far as it affects the station 
ery trade. Only a few heads of organizations have 
responded thus far, but those who have written us 
express sentiments of optimism and their observations 
show that business throughout the United States is 
our 


decidedly on the upgrade. Owing to the loss of 
originai copy, we are forced to reproduce the sub 
stance of the two following letters from memory: 


Edward Dorsey, president of the Kansas look 


Dealers Association, said that business conditions in 
the Suntlower State are prosperous and that the sta 
tionery trade in general is looking forward to stirring 
times this fall and winter. 

A. i. Howe, president of the Pacific Northwest 
Stationers. Association, writes from Tacoma, Wash., 
in substance that the business men of the Northwest 
are going ahead with vigor and success. The lumber 
industry is very active and the shipbuilding yards are 
working at full 
flect themselves in the stationery stores. 


()ther business activities re 
\part from 


blast. 


conditions of delay in getting goods from the factories 
the situation ts excellent. (General industry flourishes, 
and where general business is good the stationer gets 
his share. 

The creation of the new national army and the es 
tablishment of cantonments on the Pacific Coast will 
have a certain favorable effect on the business of this 
section. 

Nathan H. 
Club, Atlanta, Ga.: 
conditions in this section will be better than at any 
My basis for this belief is the good 


Saltzman, president, Atlanta Stationers 


“It is my candid opinion that 


time this winter. 
price we are getting for our cotton, and the selection of 
several Southern states for cantonments. In addition 
to the fair crop of cotton that will be raised, we expect 
to raise a fair crop of corn and all kinds of foodstuffs. 
If the foregoing does not make business hustle in 
this section, then I shall be very badly disappointed.” 

Willis P. Whiting, chairman executive committee, 
Buffalo Stationers Club, Buffalo, New York: “As 
far as our business is concerned, we have had unusual 
\ugust, being way beyond 


No doubt 


experience 


activity during July and 
normal and considerably ahead of 1916. 
with a like 


here, as 


other stationers have met 


Manufacturers of well as 


war munitions 


elsewhere, are very busy. This, of course, means an 
increased business for stationers as they are really 
obliged to have more or less of this class of goods. 

“I regret to say that as business increases, there 
seems to be an inclination on the part of some of the 


stationers and office appliance dealers to sell goods 





Trade Conditions Prosperous 


Some Interviews with Presidents of Local Associations. 


on a smaller margin of profit than they can afford to 


ask. Irom my own experience and observation,. this 


tendency seems to be confined to the smaller stationers 


and not to the more successful ones. I cannot see 
any reason why we should not have good business 
the balance of the vear Scarcity of some lines 
goods and high prices may have their effect later.” 
Charles E. Moyer, president Omaha _ Stationers 


“The stationery trade in 


\ssociation, (Qmaha, Neb 


Omaha and vicinity during July and August was fa 
uutlook for the coming 


Our trade has accepted the advance 


ahead of last year and the 
months is good. 


prices and there is no trade trouble except in getting 


goods to supply the demand. There is an unusual 


good feeling among the trade and I think this will be 


the best season we have had in years.” 


S. Cahen, of the Cahen-Strodthoff Company, Los 


\ngeles, Cal., president of the Southern Californi 
~ 


tationers \ssociation, says: 


continues in f 


] ‘iver ] ino i lh} ] 
nowever, Duying 1s incimed 


“At the present time business 
volume in local territory) 
dealers are using tl 

The labor, of 
course, is the main disturbing element in the entire 


The National 


men for its 


to be very conservative, and 


utmost caution in making purchases. 
need 


situation. (;,overnment 


having 
branches has o 


This of 


for so many various 


necessity disrupted nearly all organizations. 
course means additional expense and makes the cost 
doing business greater than before. Llowever, tine 
stimulus of government orders in our line as well as 
others, no doubt will rove beneficial in the long 
run, and when the enormous buying power of the 
cantonments is felt, no doubt there will be an incre 
stimulus among the trad 
“Personally, however, | have every confidenc: 

future, and | think that fall and winter bus 


that 


the near 


ness should be the best our territory has 


experienced.” 


J. Ogden Pierson, president of the New Orleans 


Stationers’ Club, Says 


“I consider the stationery business in the same 
atmosphere of prosperity as every other industry in 
the country to-day. HLlowever., I do not believe the 


word ‘prosperity’ 1s proper at this particular time, as 


| believe that all of our business is now experiencing 
uncertain life. The 


compames in this locality are, as far as ] 


a very unnatural and Sstatione 
can ascertain 
th 


from my own firm, getting all the business they cot 


handle, taking into consideration the great 


trouble of getting goods from the manufacturers 


troubles and look forward to more serious trouble in 


possibly 


are already experiencing transportation 








September, 1917 OFFICE 
the next two or three months when the Government 
starts to move troops and supplies. 

“Furthermore, we have already found it necessary 
to send men to the markets to buy goods, as the fac- 
tories pay little or no attention to letters inquiring 
about shipments. 

“Our cost of doing business has greatly increased 
and I believe that this cost will continue to increase 
until conditions become normal. 

National As 
sociation should make a determined effort to be present 


Asso 


ciation can do a great deal of good to stabilize and 


“T believe that ev ery member of the 
at the convention this coming October, as our 


assist all of its members in times such as these. I 


sincerely hope the elimination of the entertainment 
feature will not detract from the attendance, as the 
members should look upon this particular convention 
as a business gathering and a benefit to their business. 
We need advice and co-operation, especially co-opera 
tion from the manufacturers. 

= T 


‘The stationers in New Orleans are working well 


together and we have very little trouble with price 
cutters.” 
Fletcher B. Gibbs, president of the Chicago Station 


ers’ Association, says that business among the station 
ers is better than it was at the corresponding time last 
year. The prospect is that this condit‘on will hold. 
\t any rate, there is nothing in sight now that would 
to the 


+ 


indicate any other view. Conditions both as 


volume of business and the returns are satisfactory. 
Summing up the conclusions of those whose views 
are stated, we find that in the South the good returns 
from the 
food crops would alone afford a basis for prosperous 


\dded to 
training camps throughout the South, 


cotton crop and the excellent corn and other 


this is the establishment of 


( onditions. 
army) where 


hundreds of thousands of men will be trained. 


Their 
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requirements will necessarily have a very pronounced 
effect upon the demand for all manner of commodities, 
especially for the staple items of the stationers’ stock, 
while the official requirements of the army will be a 
large item. The influence of these army cantonments 
on other business houses will be favorable, reacting 
with added impetus upon the stationer. 

In the Middle West business men are going ahead 
with energy, supplying their requirements in spite of 
advanced prices. Stationers experience difficulty in 
getting goods enough to supply the demand, or, per- 
haps it would be better to say that deliveries are slow 
and that orders are in advance of production. It is 
pointed out that the drafting of so many men into the 
Government service tends to increase the merchant's 
cost of doing business, making help scarcer and higher 
priced. It might be well to add here that not only do the 
direct requirements of the Government have this tend- 
ency, but its indirect requirements also, since so many 
men are required in the manufacture of army supplies 
at top wages. This fact boosts wage standards all 
around. At the this money will ultimately 
be spent in various ways and will find its way back 


same time, 


into business through the regular channels, 

‘rom the Southwest comes a confident note despite 
that business men in that section have been 
Every confidence is 


the fact 
inclined to buy conservatively. 
expressed in the future of the industry. Here, too, or- 
ganizations are impaired in numbers and efficiency by 
the demands of the country for men. 

‘rom the South comes the suggestion which is time- 
ly and proper that we cannot apply the term “prosper- 
ity’’ to present conditions, which are unnatural and 
will be ended we hope by the early and favorable con- 
clusion of the war. There is a strong appeal for a 
good attendance at the Chicago convention and for the 
careful and candid discussion of business problems by 


stationers among themselves. 
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Reproduction of a Beautiful 


Lithographed Certificate, 


Much 


Reduced, Issued to Members of the National Association 
for Use in Announcing Fall Style Week. 











The Cleveland 





Business Show 


Exhibitors and Booth Numbers at Cleveland Show. 


OR the convenience of visitors to the show, Office 
F Appliances here presents a list of exhibitors arranged 
in alphabetical order, with booth numbers and in most 
cases a brief description of the exhibit and the names of 
Where such de- 


failed to re- 


those in charge of the respective booths. 
scriptive matter ts omitted it is because we 
ceive replies in time to insert the matter herein. 


Adder Machine Company, The, Wilkes-Barre, Pa., and 
Cleveland, ©. Booths 69 and 70. Here is demonstrated 
an interesting line of adding and calculating machines. 


Addressograph Company, Chicago. Booths 52, 53 and 
54. Showing an extended line of addressing machines for 
many businesses, machines for imprinting addresses in re- 
lief upon metal plates for use in the machines, hand driven 
machines, power machines, etc. All varieties of Addresso- 
graphs and Graphotypes shown, including the universal 
Addressograph, which is applicable to ad- 
exhibit in charge of H. 
A. R. Renninger 


model of the 
dressing, imprinting and listing; 
H. Penny, Cleveland manager, assisted by 
and L. D. Hamilton. 


Amberg File & Index Co., of Chicago. Booths Nos. 30, 
31 and 12, demonstrate an interesting line of alphabetical 
vertical indexing devices, also filing cabinet items in both 
wood and steel. The exhibit is in charge of Roland W. 


Butters. 

American Multigraph Sales Company, Cleveland, O., oc 
cupy Booths Nos. 24 and 25, where they demonstrate type 
duplicating machines, type setting and distributing ma 
chines, and thoroughly explain the variety and character 
of the work done by their machines 
Booth No. 6 


Mo., 


Barker’s Sons Company, S., Cleveland, ©. 


Bradley Stencil Machine Company, St. Louis, 


shows in Booth No. &2 three styles of stencil cutting ma- 
chines, known as Horizontal, Style “E” or Round and 
Giant. The exhibit is in charge of Kenneth D. Chureman. 

Mich. 


Burroughs Adding Machine Company, Detroit, 
Booths Nos. 24 and 45, show bookkeeping, calculating and 
figuring machines, ledger posting machines and statement 
machines. The exhibit is marked off by white posts, 
trimmed in gold, and connected by green plush 
The ledger posting and statement machines will be dem- 
onstrated on a platform, built about seven inches higher 
than the floor, to enable visitors to follow the demonstra- 
tions with greater ease. A. S. Herrmann, office manager 
of the company, is in charge, assisted by Miss Burroughs, 
F. S. Crane, agency manager at Cleveland, and the thir 
tecn members of the Cleveland sales force 


Cole Company, R. C., Booth No. 84, exhibit a line of 
loose leaf devices, featuring catalog and ledger binders 
The exhibit is in charge of W. U. Silver, the vice-presi- 
dent of the company, assisted by R. C. Cole, of Pittsburgh, 
and A. V. Johnson, of the Proudfit Loose Leaf Company, 
Grand Rapids. The company will also demonstrate car 
bon papers and typewriter ribbons. 


Dalton Adding Machine Company, The, in Booth 33, 
exhibits adding machines, adding, listing and calculating 
machines, both hand and electric driven, and also a nickel 
plated mechanical skeleton, which is also likely to excite 
considerable interest. The exhibit is in charge of R. L. 
Smith, Ohio sales agent, assisted by the sales force in the 
Cleveland‘and Akron offices. Probably James L. Dalton 
and one or two others from the home office will be in 
attendance. 

Dick Company, A. B., Booths Nos. 34 and 35, show a 
line of Mimeographs, Mimeoscopes, Formograph-Mimeo- 
graphing, Mimeoscope-Mimeographing and Typewriter- 


ropes 


Mimeographing, demonstrating the operation of all ma 
chines. 


The exhibit is in charge of A. D. Luke 


Dictaphone, The, New York, N. Y. Booths 50 and 51 
This exhibit features voice-writing machines for business 
and professional men. The entire system of machine dic 
tation and transcription is here demonstrated. Many im 


provements are shown 


Duplicator Manufacturing Company, of Chicago, in 
Booths Nos. 28 and 29, exhibit the Commercial duplicator, 
in charge of C. D. Schmaltz, assisted by C. B. Schmaltz, 
H. W. Foltz and a corps of salesmen and demonstrators 


Edison, Thomas A., Inc., Orange, N. J. Booths Nos. 41 
and 46. Some of the latest inventions and improvements in 
Mr. Edison's recording and reproducing machines 
are to be found here. Other interesting appliances of the 
great inventor's genius are likewise shown. 


voice 


Egry Register Company, The, of Dayton, north half of 
300th No. 39, exhibits recording registers in a consider 
able variety of styles and those including total summary 
recording registers, manifolders 
Che exhibit is in charge of 
Eugene H. Josephi 


Booth No 40 


Egry registers, roll 
auditing registers, etc. 


Josephi, district sales agent, and 


Jan es 


Elliott Company, The., Cleveland, O 
This exhibit features a line of addressing machines in 
operation and supplies The systems exhibited include 
Hand, Foot and Electric Power Addressing Machines and 
the making of both typewritten and die-cut stencils. John 
Gould, manager, will be in charge, assisted by Miss E. § 
Haus and others. 


Elliott-Fisher Company, The, Harrisburg, Pa., Booths 


Nos. 58, 59 and 60. Bookkeeping by machinery is demon 
strated here by means of a wonderful series of machines 
and a carefully worked out system. 


Excelsior Stamp Works Company, Cleveland, north half 
of Booth 81. Here ts an interesting exhibit showing som 


of the products and processes of the up-to-date die and 
stamp manutactory. 
Felt & Tarrant Manufacturing Company, Chicago 


Booths Nos. 26 and 27. The Comptometer adding 
calculating machines are demonstrated here, together with 
the application of the calculating machine to bill posting, 
ledger posting, etc. 

Graphic Duplicator Company, New York, N. Y. Booth 
No. 10 Showing a duplicating machine of the filn 
type, for reproducing a moderate number of dup! 
lette rs, shop instructions, plans, etc 

Moon-Hopkins Billing Machine Company, St. ! 
New models of billing 


Mo. Bootins Nos. 85 and &6 
chines are here shown comprising recent improvements 
in this class of business accessory H. L. Hendricksor 


will be assisted by a corps ol salespeople and demonstrat- 
ors who will show the performance of these calculati: 


typewriting machines, 


International Time Recording Company, of New York, 


Booths Nos 71, 72 and 73. exhibit pay roll recorders, 
master clocks, time stamps and secondaries. Most of the 
machines will be shown in both the self-contained and 


Traver, Cleveland sales 


electrically-driven styles. H. D 
assisted by R. \\ 


agent of the company, is in charge, 
Caswall and W. R. Longshor: 


Kalamazoo Loose Leaf Binder Company, Kalamazoo, 
Mich Booths 47 and 48 Loose leaf devices for all I 
poses are here shown. 

Lineatime Manufacturing Company, Rochester, N. \ 
Booth No. 83. Demonstrating a useful copyholder i 
ferent sizes for typists and others 

Marchant Calculating Machine Company, Cleveland, 
demonstrates the new “Pony” Marchant, or “midget” type 
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calculating machine, just being placed on the market charge of the exhibit President E. E. Merville of the 
e | yr standard type machines are also shown. The _ school will be present, aSsisting, the greater part of the 
s in charge of B. V. Woods, district manager of time 
() Che number of the booth is 18. 
M A le C Pitts! h P hal Oliver Typewriter Agency, The, Cleveland, O., Booth 
s i sout!l i  £Ae ‘ 
eases coustile ompeny, ittsburgh, Pa., —s No. Il Here ew Model No. 9 machines are shown 
Bootl 81 Here the advantages of a typewriter shock ) ’ : 
in 10, 12, 15 i8 inch carriages, also interchangeable 
absorbs re demonstrated : - aes 
carriage machines and typewriter supplies. W. T. Mor- 
Mcnroe Calculating wer Company, R ester, N. ¥ vilius, H. M. Bet d ( les E. Dibbs are in charge of 
Booths Nos. 62 and 63 alculating and addi ichines the exhibit 
re ere demonstrated posse their ‘ i 
at etical operations, their speed and si1 ae Underwood Typewrites Company, The, New York, N. Y. 
\ oig district manager, is in charge of e exhibit, as Booths N fa 67. Here typewriters, bookkeeping 
SISt B. D. Housel and E. B. Deen of e Cleve nachines, et¢ é at d demonstrated. Interesting 
sales fore and Divis Sales Manager L. H. Forbes lemonstratiot speed ypewriting are given by some 
loches id General Sales rer t . . 
" \ “ ] ee Manager H Decl the expt € to General Sales Manager J. E. 
) \ ttendance . . : 7 
j ve Nea the ses the exhibit and the work 
Noiseless Typewriter Agency show Booths Nos. 38 of the les > strators 
39. the m arg from which the comy ets it ; . 
name The exhibit is charge of R. E. Wadsworth and Ohio Typewriter Exchange, The, ¢ leveland, O. Booths 
| \. Gilbert, Ir xpert operators will de strate the 0. VO L Jd table pewriters and typewriter carry~ 
ichi is to its speed and other qualities ing cases here. A. L. Osborne of the Hammond 
Typewriter Ci y has charge of one portion of the 
©. _K. Manufacturing Company, Syr: Y. xhibit and | Ma d of the Corona Typewriter 
N / Showing paper tasteners, letter open nachine Compat het 
al s ry erase! P. Me Hensel will be charge - 
the exhibit ps ed & oe a successors to Montague Mailing 
Machinery (¢ npany, | eland, O. Booth No. 68. 
mand Company, The, Poughkeepsie, N. Y., so half Were is an interesting mailing and addressing ma- 
Booth No. 39. Here is shown a comprehensive sefu chines, key-board typ machines, motor drive and 
Hine isible IndICcesS ind drive ddressing hines, also foot-power ma- 
— ines. William A. Sickle strict manager, is in charge 
Roach-Reid Company, Cleveland, O. Booth No. 9 mee \ EC. Dolte . a 
Safe-Cabinet Company, The, Marietta, | Booth No 
61. Showing an interesting line of fireproof filing safes Forman-Bassett Company, The, Cleveland, O. Booths 
et ( bit in «¢ of E. M. Hawes. Cleveland sales No. 20 and 23. Steel filing cabinet safes and shelving are 
é the features « his «€ Loose leaf ledger posting out- 
fits demonstt d in connection with the adding machine 
Spencerian School, The, Cleveland, ©. B h No. 13 ire also show The ex! t is charge of F. W. Wagner, 
Demonstrating the ethods of up-to-date business educa issisted by px é ron General Fireproofing Com- 
nal institutions ( B. Coffman and D. B. Tarr in pany and the s s Loose Leaf Company. 
o 
Some 5 ecial Features 
nw p é X 
€ ISTTORS to the Cleveland Business Sh« dn things to in 
terest and attract them, chief of which, of cours: e tl <hibits them- 
selves What men are doing to lighte toil rease production and 
efthiciency are matters itally interestin to ever 1] for they 
every life at some point 
¢ ERT operators ll demonstrate the us f thei lines; speed 
1 | 
vpists will show the onders which the hu nger perform in 
speed and accuracy on the typewriter; voice-recor roducing ma 
} ines will give bac k T ( t ne oOfrones own voice id i erator will, 
desired, transcribe one’s rds from. the linde machine into 
typewriting. 
@ SPECIAL DAYS are set apart for the instruction of people in different 
walks of life. Chief of these 1s Executives’ D: luring ich heads of big 
industrial enterprises are especially invited to atten d examine the exhibits. 
@ AN EXCELLENT musical program has been prepared and the crowds 
ittending the show will be entertained with music at frequent intervals 
during the week. 





























Prominent Typewriter Men Pass Away 


Month Records Death of George F. Watt and George C 
Blickensderfer, Leaders in Typewriter World. 


George F. Watt. 
In the death of George F. Watt, president of the Elh- 
ott-Fisher the 
lost one of its most vigorous minds, and one 


Company, office equipment industry has 


of the most 


efficient and widely esteemed men in its entire field. Company in pertecting a 

The following biography of Mr. Watt appeared in the ee to thes poneeny ae 

: a : fatigable efforts and 
Harrisburg, Pa., Telegraph of August 20 
Watt. 

George F. Watt, president of Elliott-Fisher Company In 1907 Mr. Watt 
and long prominent in Harrisburg’s civic activities, died general manager of Ell 
at 11:40 o'clock August 19 at the Hahnemann hospital, time th, general offices 
Philadelphia York and at M1 Watt's 

For nearly a year Mr. Watt had been ill and although were transferred to Harri 
his ill health has been generally known, his sudden death January, 1913, Mr. Watt 
came as a shock to his many associates and friends. Mr. Fisher Company in recog 
Watt was first taken sick last October and shortly after- Mr. Watt was one of 
ward went to Florida and later to California, where he the Harrisburg Chamber 
spent the winter recuperating of the board of directors 

He returned to Harrisburg in ( 
April, feeling much better. Last a 
month, however, he had a change loni 
for the worse \s late as August 
4, however, he was at his office, ( 
but a general breakdown two Cc 
weeks ago caused his physicians o 
to advise going to the Hahne- ( 
mann Hospital in Philadelphia, Re 
where he remained until his he 
death. His wife and oldest broth- M 
er, William H. Watt, were at his ( 
bedside when he died 

The body arrived at the Penn ( 
sylvania station at 2:30 o'clock 
Tuesday afternoon and _ funeral 
services and interment were held 
at 3 o'clock under the auspices of 
the Masonic order at Paxtang 
Cemetery. The honorary pall 
bearers were members of the gen- 
eral office staff of Elliott-Fisher 
Company, his closest business as - WW 
sociates, as follows L.. G. Julihn, George F. Watt. 

CH Hone CH Mile LA 
Foothorap, M. H. Dean, M \ i 
Seely, O. L. Gage, W. J. Evert, C. C. Fitch, Ralph Trego the ability to plan big 
R. E. Weaver, W. R. Busch, M. L. Bowman, Trescot difficulties to carry his 
Goode, G. M. Carl, H. W. Crouse, J. C. Miller, S. E He was far-seeing ar 
Randolph, E. D. Thomas his wonderful energy 

Surviving are his widow, Mrs. Gertrude Watt; four written in the history 
brothers, W. H. Watt, Newark, N. J.; John Watt, Fort be a lasting testimonial 
Wayne, Ind.; Frank and Harold Watt, of Chicago; and and generous impulses 
one sister, Mrs. Seymour, of Chicago. members of the organizat 
George Frederick Watt was born fifty years ago in spirit and won for hin 
Springfield, Ohio, After a public school education he of those wl worked wit 
entered his father’s printshop as apprentice and was made _ of th usiness to whicl 
foreman of the crew that printed the Springheld Repub- ‘No greater tribute 
lican when only seventeen years old. Shortly afterwards every extent to carry t 
he became connected with newspapers in Toronto and = and to emulate his un 
Montreal and at the age of twenty-one was called to business and those wit! 
Chicago with the big printing and publishing establish- Stro expressions of 
ment of P. F. Pettibone & Company. In 1893 Mr. Watt lumr s the trade pr 
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George C. Blickensderfer. 
leaders in the typewriter 
passed from among us this month in the death of George 


One of the pions er world 
C. Blickensderfer, inventor and head of the Blickensderfer 
the 


Rheu- 


Company of Stamford, Conn., early in 


14, at his Sound Beach home. 


Typewriter 


morning of August 


matic complications caused his illness for several weeks, 


resulting in endocarditis. In -spite of the 
medical 


eventually 
assistance death cam« 
a relief, for only an abundant vitality had enabled him 
to continue the battl 

Mr. Blickensderfer son of Mr 
Nathan Blickensderfer of Ohio, and 
in 1850 at Erie, Pa. His widow, Mrs. Katherin« 


him. 


most expert eventually as 
tor life. 
the third 


western 


Mrs 


born 


was and 
was 
Blickens- 
derfer, survives 
His education began in the public schools and was con- 


ied through 


his own rare and painstaking ca- 
the 


tint life by 


self-development. He entered 
business in Erie upon completing his 


and 


larly inventive capacity. 


pacity for study and 


dry goods academic 


youth evinced a 


earliest } 


When he 


which 


singu- 


was ten years old he 


education, from his 


devised a chine was successful and was 


not dissimilar to some of the models upon which recent 





APPLIANCES 31 


cations of a new machine 
with a the use of the guns in 
action. He was almost ready to market this device and 
several foreign governments were said to be in negotia- 


the inventor completed speci 


gun, tripod to tacilitate 


tion for its exclusive use, when he died > 
The Blickensderfer Typewriter Company began busi- 
Garden street, fac- 


Stamford in the well-known 


ness in 
tory. In 1896 the company eteeted its own plant in 
Atlantic street. 

\ sad feature of the inventor’s later years was the 


partial nervous breakdown for which the intense thought 
concentrated on his later inventions was responsible. His 
friends were of the opinion that this materially shortened 
his life. He was twice married, his first wife being Miss 
Nellie L. Smith, daughter of Mr. and Mrs. Hervey Smith 
of Erie, Pa., 1915. In September of last year 
he was married to Katherine Cochran, whose fidelity and 
a wife unquestionably prolonged his 


who died in 


resourcefulness as 


life. A brother, William J. Blickensderfer, of Stamford, 
two other brothers and two sisters residing in the West 
survive him 


The 


management ol! 


large part of the responsibility for the factory 
fallen upon William J. 


has 





aviaticn progress has prided itself. Blickensderfer, whose genius for organization has given 
Mr. Blickensderfer’s first important re and kept the Blickensderfer factory at 
invention. however. was devised in his its well-known high standard. While 
earl) inhood and while still an Erie employ only a small force in com- 
dry goods man. It was a store carrier paris with many modern factories, 
service r transporting packages and the morale of the workers has not les- 
money from tl various counters of sened nor the economic organization 
the store to a central station where been impaired. There has never been 
the package would wrapped and the strike in this plant and the spirit and 
hange returned This was one of the atmosphere are those of a large co- 
earliest inventions of its kind on the operating family. 
market \fter its production the in- Busy all his life and a man who rel- 
entor ¢ anized an Erie company to ishe I above pleasure, with a 
manufacture it later these patent power! unusual concentration, Mr. 
rights were transferred to the Lamson Blickensderfer nevertheless was a man 
Compa Oo ’ relaxations. As a fisher and 
More than a quarter-century ago a | ( especially in the wilds of 
Mr. B ensderfer disposed of this in- Cana e was well known to his 
ve yn al came to Stamford to re- brothers of the craft. Until within a 
side at the house at 88 Bedford street. year » he was also a keen sailor, 
It was in a little shop in the rear that eing at once time vice-commodore of 
he | eht out the’ Blickensderfer the Stamford Yacht Club. 
typewriter, which is known and used It is not known what changes his 
né y evel ivilized country of demis¢ iy effect in the Blickensderfer 
the globe today, and in some foreign usiness t it is presumed the man- 
countries is the best known American George ©. Bi'ckensderfer. iwem«* the present will continue 
tvpewriter (Organizing a company <UL eS subst tiallv as for the last few years. 
for its manufacture and market, he 
our s ercha sing success immediate and tremet Ralph B. Gikbs. 
dous export business being especially heavy For Ralph Bemis Gibbs, a member of one of the older fami- 
the remaining years of his life he remained the head o lies of Springfield, Mass August 21 on a New York 
this iny, bringing out from time to time many new Central tra oing out ¢ New York City. He was a 
atta ts, appliances and eventually an electric type- member of the general sales staff of the Library Bureau, 
write great ingenuity which has not yet been and was traveling to S$ ise, N. Y., on a business trip. 
market Mr. Gibbs, who was the s of the late Howard A. and 
tbreak of the European war was a heavy blow Kate Bemis Gibbs, live boyhood years in the Gibbs 
to the growing Blickensderfer export business, but the homestead at 62 Mulberry street. He graduated at Am- 
inge! of the inventor met the situation in character-  herst college with the class of 1898, a member of the Phi 
ist S Mr. Blickensderfer was not long behind Chi fraternity For the next ten years he was employed 
the demand on t battlefields of Europe with his inven st in the Pynchon National bank and then the Hamp- 
tion of the belt ding device by whicl rtridges are den Trust Company Springfield. He went to New 
loaded mechanically into the machine guns The success York for the Library |! iu in 1908, and for the last 
of t nvention was immediate, and the Blickensderfe eral years family home at Upper Mont- 
plant is still busy filling orders for it which the enlarge lair, N. J He is survived by his widow, who was Har- 
ment of the w struggle has required The plant has et Lane. ght of H Lane, whose home was on 
now been making the belt for more than a year, chiefly Sargeant street, by | two children, Harriet L. and 
r t French government. Ralph H. ¢ sister, Mrs. Walter Carroll, 
It s only a ‘ onths before his last illness that of Pittsburg Pa 
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News « Miscellany 


PRESENTING THE IMPORTANT NEWS OF THE MONTH 


WITH AN INTERESTING REPORT OF THE NOTABLE 
ACTIVITIES IN EVERY SECTION OF THE FIELD 


Important Convention Notice. 

The secretary of the National Association of Stationers 
and Manufacturers has sent the following notice regard- 
ing the coming annual convention at Chicago beginning 
October 15 to all members of the association. 

Final plans for the convention of this association were 
discussed and adopted at a meeting held in Chicago on 
10th, Executive 
Committee of the 
Charles N 


D. Patterson, and the secr 


attended by the Convention 


Stationers’ 


August 
Association and 


Robert 


National associa 


Chicago 


President Bellman, former President 


etary of the 


tion, representing this organization. 


The Chicago committee were loath to forego the gen- 


erous plans which they had under advisement for the 


entertainment of the delegates to the cenvention and 


their wives; but an extended discussion of the subject 


developed the unanimous sentiment that it would be un- 
considerable sum of money 


which the intended 


patriotic to spend the very 
at this time of national emergency, 
arrangements for entertainment would render necessary. 


Without was finally decided that no enter- 


ment whatever be 


dissent it 
provided in connection with our next 
the ladies as well as the 


convention, and this applies te 


gentlemen. There will be no golf tournament or pro- 


gram; nor anv arrangements made for ontside diversion 


of any kind, and the various conferences, committee 








meetings and sessions of the convcntion will occupy the 


entire tour days beginning October 15th and ending 


October 18th next; on the evening of the last mentioned 


lay a dinner will be given, as has been the custon re 
tofore and all the men attending the convention will be 
present. 

It is believed that the ladies will approve ot t e 
for doing away with the theatre and bridge parti l 
the dancing which had been projected, when 
sider the necessity for economy and _ simplicity his 
time If they choose to come to Chicago, notwithstand- 
ing the absence of provision for their entertainment, they 
will, of course, tind much to amuse and instruct them 
in the large stores, art galleries and similar institutions 
with whitch Chicago is well provided. 

The business of the convention will be transacted under 
ideal conditions of comfort and convenience, and in point 
of actual achievement for the good of the stationery trade 
this annual meeting bids fair to rank high in the history 
of the association 

MORTIMER W. BYERS, Secretary 

P. S. Respecting the Distribution of Souvenirs Che 
Fifth Annual Convention adopted a recommendation of 
the Board of Control as follows 

“That it is the sense of this Board of Control that the 
giving of all souvenirs and all advertising ‘ 





This is not a likeness of the high officials of the new Chinese republic—on the contrary. 
it portrays the General Convention Committee of the National Association of Stationers and 
Manufacturers, with the president, secretary axd chairman of the Nat onal Catalogue Com- 


mission. 


Byers, secretary, National Association; 


sociation, and former president of the Nationa! 


Following are the names of those in the group: 
Fletcher B. Gibbs, president, Chicago Stationers’ As- 


Left to right, seated—Nortimer W. 


Association, chairman of the General Conven- 


tion Committee: Charles N. Bellman, president, National Association: Robert D. Patterson, for- 


mer president, Nat’onal Association, and chairman National 
Standing, left to right—R. B. Wilson, Wilson-Jones Loose 


A. Stevens, Stevens, Maloney & Co. 


Catalogue Commission; Charles 


Leaf Company: Dudley A. Johnson, Chicago manager, Joseph Dixon Crucible Company; A. H. 


Childs, S. D. Childs & Co.; Harold Struble, Chicago manager, 


Eberhard Faber; W. W. Bu- 


chanan, Commercial Stationery & Loose Leaf Company; W. H. Redinaton, Sanford Manufac- 


turing Company; F. F. Harris, assistant manager, 


Chicago branch, The Carter's Ink Com- 


pany; F. H. Butenschoen, Imperial Methods Company; James M. Triner, Triner Scale & Man- 


ufacturing Company. 








em 


ns 
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aged and discontinued after this convention and at all 
future conventions.” 

[his action taken in Toledo in 1909 was again the sub- 
ject of attention in 1912 at Omaha, where the Committee 
on Resolutions reported a recommendation, which was 
unanimously adopted, that a copy of the foregoing be 
printed in the announcement programs of all future con- 
ventions. 

Three Wilson-Jones Changes. 

Three important Wilson-Jones changes are illustrated 
in the picture which accompanies this article. Beginning 
September 1, George B. Cormack, city salesman for the 


company, is promoted to the position of manager of its 
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the Wilson-Jones forces from Yawman_& Erbe. He is a 
firm believer in the universal value of system and an 
enthusiast on machine posting. He has many friends in 
the southern territory of his former sales direction. 
Succeeding Mr. Cormack as Chicago city salesman is 
W. W. Matthews, whose record as joint representative of 
the Gresham Blank Book Company, Gordon Brown, Inc., 
and Weldon Roberts Rubber Company is well known. 
Mr. Matthews, who, since the death of “Tom” 
James, has represented the Gresham Blank Book Com- 
pany in the Chicago field, together with the paper pencil 
Ine of Gordon, Brown & Co., and the goods of the 
Weldon-Roberts Rubber Company, has resigned these 


situations for the purpose of joining the Wilson-Jones 





Jas. H. Davidson. 


System Service Department, assisting Mr. Mandeville in 
maintaining the high standard already set there Mr 
Cormack has made a thorough study of higher accounting, 


and will also have charge of special sheet and index work, 


assisting the Wilson-Jones dealers by preparing sketches 
of forms and explaining the uses of stock systems. Mr 
Cormack is distinctively a Wilson-Jones product and has 


worked his way straight up the commercial ladder from 


yne of the lowest initial rungs. 

James H. Davison, for five years southern representa- 
tive of the company, who left a year ago to engage in 
business for himself, has returned to the organization as 
western states representative. Beginning September 1, he 
is to cover the states west of the Rockies, with headquar 


ters in San Francisco Mr. Daviron came originally te 


Geo. B. Cormack. 


as a bov in the employ 


W. W. Matthews. 


\reanization. He commenced 
tion on September 1, and will 


Loose Le iif Compan 5 
the duties of his new 
cover the trade in Chicago and Cook county. 

Practically all of Mr. Matthews’ business life to date 
has been spent in connection with the commercial sta- 
tionery field. Born thirty-five years ago in Franklin, 
Tenn., he commenced making his own way in the world 
Hunter & Welburn in 1895, 
with whom he remained until 1910, when he left to take a 


responsible situation with Lucas Brothers, a widely 
known commercial stationery house at Baltimore. After 
ibout three years in this position, he joined the staff of 
the Tower Manufacturing & Novelty Company. After 
two years with this house he established the connection 
which he has just given up to join the Wilson-Jones staff 
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Brief Mention of Some of the Men in this 

Field Who Have Enlisted and of Other 

Persons and Firms Who Have Contributed 
to the Common Cause. 


Epitor’s Note.—The July and August numbers of Office 
Appliances contained long lists of the names of those in this 


field who have joined the colors or who have rendered con- 
spicuously patriotic service to the United States in other 
ways. The present list is in addition to the two which pre- 
ceded it. Readers of Office Appliances are requested to send 
us additional names and data for this department. 


Norman Kohlhepp, formerly a member of the Boston, 
Mass., staff of the General Fireproofing Company, is now 
connected with the American Field Service in France. 
He has written some interesting letters to former asso- 
ciates. Five other members of the Boston organization 
of this company are now on military duty. 


On account of the enlistment of both members in the 
service of our country, the firm of Hall & Bradford, office 
equipment dealers and stationers at Clarksburg, West 
Virginia, has sold its entire stock and fixtures to the 
James and Law Company of that city. Morris P. Hall re- 
cently received a commission as second lieutenant, Off- 
cers’ Reserve Corps, at Fort Benjamin Harrison, Indiana, 
while G. L. Bradford has enlisted for training as a pilot 
in the Aviation section, Signal Corps. 

’ es .s 


1 


Rohert Magee, formerly with the Thorp & Martin Com- 
pany, of Boston, Mass., is now a captain in the Fifth 
Massachusetts Infantry. 


W. W. Porter of the McMillan Book Company, Syra- 
cuse, N. J., has joined an officers’ training camp. 


* . * 


Howard Trowern, until recently with the Columbia 
Ribbon & Carbon Manufacturing Company of New York, 
N. Y., has gone to Canada to join the Canadian army. 


* * . 


B. J. Lockard, a stationer of Olean, N. Y., having been 
called to the colors, proposes to sell his stationery busi- 


ness at once. 


Sidney Burgoyne, Jr., a son of Sidney J. Burgoyne, of 
Philadelphia, has joined the army. 
= * * 
“Jack” Collins, a former salesman for Whiting & Cook 
and other well-known Eastern houses, has joined the 


Navy. 


Henry N. Bakken, formerly a salesman for the Bur- 
roughs Adding Machine Company at San Francisco, has 


been appointed second lieutenant, U. S. Infantry, after 
examination. 
= > - 

Walter Sackett, formerly a member of the Whiting & 
Cook sales force, is now a captain of artillery 

\. C. Saxe, a salesman for the Burroughs Adding Ma- 
chine Company, has been appointed an ensign in the navy 
and ordered to Annapolis 

Thomas J. Poland, Jr., salesman for the Burroughs 
Adding Machine Company’s San Francisco ofhce, re- 
cently graduated from the officers’ training camp at |! 


sidio, near San Francisco 


Four of the employés of the commercial stationery, 
office equipment and printing establishment of A. Carlisle 
& Company of San Francisco have gone into the army, 
having been called for service in the National Guard 
They are B. McDonald, R. McDonald, B. M. Hanafin and 
M. Moss. Upon their departure their fellow employés 
tendered them a dinner at which General Manager Art 
C. Moench was toastmaster 

Secretary Mortimer W. Byers of the National As 
ciation of Stationers and Manufacturers is assisting the 


n rounding up « 


Government Provost Marshal 
ers. Mr. Byers has charge of the section in Brooklyn 
which has headquarters in Public School 141, McKibbin 


and Leonard streets. 


W. B. Taylor, Ohio s: lesman for the I EK. Waterman 


, 


Company, has joined the officers’ training camp at 
burgh Another Waterman man, C. A. Davis, a Pet 


vania salesman, has been accepted for the aviation 


Earl O Kistler, son of \\ H Kistler. a Denver, ‘ 


stationér, has been commissioned a major of infantt 
the Officers’ Reserve Corps, following a term in the t 
ing camp at Fort Riley. Only three of the Colorad 
didates at Fort Riley received major’s commissions 

C. C. Fleming, advertising manager for Eberhard Faber 
announces that his sor who recently enlisted 
United States Naval Reserves, is now on his w 
Europe with his detachment 

E. V. Syrcher, until recently an assistant 
tising department of the Art Metal Construction | 
pany of Jamestown, N. Y., has joined the officers’ training 
camp at Fort Niagara, N. ¥ Mr. Syrcher is als 
liar with the general principles of military w 
seen service with the National Guard on the Me in 
bordet 

‘ 

R J Ludlow, sf. ST ial representative ol! the 
Dick Company, with headquarters at St. Louis, M is 
been granted a leave of absence by the company til 
after the war. Mr. Ludlow was given a commissior S 
captain of the Fifth Infantry and is to go to Ft. Sill, 
Oklahoma, for the purpose of training troops. Late I 
the year he wil! be sent to France He is one the 
youngest men in the country to hold a captaincy 
familiar with military work, having spent seven or « t 
years in a military school 

Bert Ketchum, formerly advertising manager t 
Shaw-Walker Company, Muskegon, Mich., who, as a! 
nounced in our July issue. had then joined the Michigan 
Naval Militia, is at present in service on board one of 


our country’s most powerful battleships 








OFFICE APPLIANCES 


PTA ER LL 


SPECIALIZED PRODUCTS 


is the term that rightly describes our superb line of 
tvpewriter ribbons and carbon papers. 





LEAVING A GOOD 
IMPRESSION 


Like the departing guest 
who, on inquiring what his 
host means in saying “You 
have left something behind,” 
is informed “A Good Im- 
pression,’ the use of our 
famous goods leaves an ex- 





* A new standard has ceedingly good impression, 
ei been created in our , both on the paper and the 
fe goods. They excel .. user's mind, and a Jasting 
_ i!'a ove one. Remember, perma- 
J tant particular. nency isone of the most im- 
— |) mes! portant details to consider. 


Our line embraces every kind of carbon paper, every 
style of inked ribbon. We fill every requirement. 
Buy of the orzgina/ maker. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory 


PARK RIDGE, N. J., U. S. A. 


BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 205 W. Monroe St. 35 Montgomery St. 
CLEVELAND ST. LOUIS BOSTON 
2119 East 9th St Laclede Building 88 Broad St. 
LONDON 


7 and 8 Dyers Bidg., Holburn, E. C. 


AGENCIES ALL OVER THE WORLD 
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The Question 
of Price 


Neither manufacturer nor 
dealer have a worth while 
trade if it depends on ‘‘cut- 
ting competitors’ prices.”’ 


Today more than ever before 
price cannot and should not 
be a deciding factor in the 
buying and selling of Carbon 
Paper. 


Paper and ingredients if re- 
liable are expensive if com- 
pared with ‘‘before-war’’ 
prices. 


We pay all necessary ad- 
vances, but refuse to lower 
the quality of 


PANAMA 


Carbon Paper and 
Typewriter Ribbons 


Our dealers know that they 
can deliver the best that can 
be made and therefore guar- 
antee permanent copies. 








Manifold Supplies Co. 


188 Third Ave. Brooklyn, N. Y. 

















SANFORD'S 
LIBRARY PASTE 


Sticks Instantly 


The Only Satisfactory Paste for 
Office, Home, School, Photo- 
graphic or any Delicate Work 





Nes. 431, 432 
Quart, Pint 


Sealed Air-tight by Glass Cover 


ROR OS et | ¢ 


‘Lane 8 





Nos. 531, 532, 533 and 534 
Quart, Pint, 8-oz. and 5-oz. 


Utopian Water-Well Jar 


SANFORD MFG. CO. 


CHICAGO NEW YORK 
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Lou Oglin, former window dresser for Stevens, Ma- 
loney & Company, and now encamped in Ohio as a mem- 
ber of the Twentieth Aero Squad, is proving the worth 
of office appliance experience in the service of his coun- 
try. A recent photograph of him shows a very martial! 
looking person in flying costume. Taken just before his 
tirst flight, the picture bears the cheerful notation that it 
BS oles 


“may be the last he will ever pose for.” The first flig 


of an aviator no doubt offers more conscious perils thi 
roing to the front Recent reports, howe ver, relate 
very successful initial flight and Office Appliances read 
ers may expect to hear of more than one daring exploit 


rom the Stevens-Maloney representative on the firing 


« * 


The Thorp & Martin Company has presented Captain 


Robert M. Magee of the Fifth Massachusetts Infantry 


with a wrist watch. Captain Magee has been with the 


rm for many years and joined his regiment recently 
hen all the Bay State troops were called to the colors 
[The watch has an unbreakable crystal and illuminated 


figures so that the owner is able to tell the time at night 
is easily as in the day time. 
* * 
Lieutenant Paul Welles, S. O. R. C., now at camp with 
the Signal Corps at Monmouth Park, N. J., is a member 
the Board of Directors of the Monroe Calculating 
Machine Company. He is also treasurer of the New York 
firm of the Welles Finance Company, of which his father, 
Fk. R. Welles, is president. The latter formerly was vice 
president and general manager in Europe for the Western 


Electric Company. 


H. Myron Smith of South Bend, Ind., has joined the 
Second Officers’ Reserve Corps 


* * * 


Robinson Murray, advertising manager of the Elliott- 


Fisher Company, Harrisburg, Pa., has been called to the 
mihtary service of the United States. 


* * * 


Elliot M Lundberg, elder son of B Lundberg, of B 
Lundberg & Company, office outfitters and stationers, 
now with the 144th Illinois Infantry, is assigned to duty 
at Houston, Texas \ younger son, Lawrence D., is 
cone of the staff in the chemical laboratories of Swift & 


Lompany, ( hicago 


Robert A. Williamson, 150 Nassau street, New York 
1 


inte ind stationer, has been called to the colors, and 
during his absence his business will be looked after by 
Joseph Drake, formerly of Kingston. 
\n interesting case of family co-operati the ser 
e of the colors is reported by the Ault & Wiborg Com- 
any of Cincinnati, Ohio. When called into the army; 
James G. Hendley, who has been covering the Sout! 
tern states for this company, was puzzled as to how 
l ym plete ertain important n¢ tiations af 
till take his place in the draft Mrs. Hendley solve 
he problen Before their marriage she had had consid 
able business experience, being interested in the Da 
[Typewriter Company of Montgomery, Ala. Wher 
beshand wa lled, she asked his company for per 
ission to cover his territory during the war, thus hol 
g his position open for his return [The company read- 
ily agreed and believe they have every reason to be sat 


shed with the arrangement. 
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“Trusting to Luck 
and the Office Boy” 


is a most expensive method, and 
giving every office detail your per- 
sonal attention ties you down to 
your desk, reducing your time for 
supervision and planning for the 


future. 


The Roneo Copier 


provides a way to guarantee letter 
perfect correspondence and file cop- 
ies, at the same time eliminating 
the necessity for checking up copies 
with the originals. It transfers the 
work of copying from the stenog- 
rapher to the office boy and cuts 
down the time to a_ negligible 


quantity. 


Write for a demonstration of this 
remarkable machine. When you 
see it copy letter after letter with 
the same precision and ease—when 
you see the neat appearance of the 
original letter and the clear, read- 
able copies taken out in pad form, 
you will sell yourself a Roneo 


Copier. 






Write today. 





NY 


Roneo Company 
117 Leonard St. New York, N. Y. 

















38 ()F 


soot venrnnncnennes 


| ICHAIRS 





for the Office 
the Home 
and Public 


Institution 


_S. KARPEN & BROS. 


Operating 
Ford & Johnson Plant 
formerly 
Midland Chair & Seating Co. 
Michigan City, Indiana 


Catalogue on Application 





f } CHICAGO 


Furniture MICHIGAN Furni 
——) Ty |S 
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Trade Acceptances 


Address of D. C. Wills, Chairman of the 
Board, Federal Reserve Bank of Cleveland, 
Before the Fifth National Convention of 
the Retail Credit Men’s National Associa- 
tion, at Cleveland, Ohio, August 23, 1917. 


[' AT your convention three years ago, before the est 
lishment of the Federal Reserve System, the toy 
trade acceptances was before you for discussion, 1 
have required, I have no doubt, considerable element 
information and a detailed analysis of the instrument 
self and the purposes it 1s il tended to serve In tl 
two years, however, there has been considerable progress 
made in promoting the trade acceptance, and I am as 
ing that it is unnecessary to take your time in presenting 
any intormatory matter concerning trade acceptal 

In my opinion, the extensive use of the trade 
} 


ance as superseding the book account is as inevita 
the conduct of American business as anything « 
Before the opening of the Federal Reserve Banks 


t] 
of bankers’ acceptances was almost unknown in this 
try, and what little accepting of that sort was done was 


confined to private banks, since National banks wer« 


authorized to make acceptances. Now there are at least 
five hundred million dollars of bankers’ acceptances 

tinuously out in this country. The Federal Reserve Banks 
themselves carried on July 9 two hundred and five millio 
dollars of bankers’ acceptances The Federal Res r 
Bank of Cleveland carried between twenty-five and t \ 


millions 


There are national banks in this city making 


ances based on both foreign and domestic trade, at ne 
bank is engaged in the business so extensively that the 
Federal Reserve Board has granted it permission t 


cept in an amount up to 100 per cent of its paid-i 


17 ' 


and surplus, which authority is given the boar 


act, and which has heretofore been availed of usuall 


the banks in New York, Boston and Philadelphia 


When such a surprising growth in bankers’ accept : 
can take place in sucl short period, we who belli 
trade acceptances are confident that the same resul 1] 
obtain when the trade acceptance is thoroughl 
stood. 


Che Fed ral Reserve B: nks in a recent repor Ss 
they are carrying as rediscounts for member ban 


two and one-half million dollars of trade accept 


] > s . ‘ 
and have purchased in the open market five 1 
lars of trade acceptances While these figures, ir 
tion to the assets of the banks. seem small. vy S 


be borne in mind that trade acceptances did 


in the open market trans tions of these banks 
ruary, 1916, and it is interesting to note that, wl 
’ 4 a | 1+ ? 

eserve banks have a S ompletely gone « 


investments in municipal warrants, they are 


adding to their line of open market purchases 
acceptances 

What I should consider a very encouraging 
In respect to trade acceptances is the invitati 
on the subject befor nvention of men 
nected with the retail trade While the business 
you gentlemen represent will in the giving 
ceptances for your purchases help credit condit 
therefore, help yourselves in eliminating abuses 
which are always costly and are reflected in hig! 
yet the ability to apply the trade acceptan 
sales will probably be the last step in the trad tance 


Tre¢ ord 
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This Company of “Sammies’ 


| ADDITION includes one or more of your bookkeepers 
or clerks on their way to the front. It 1s up 












ee: 
saga | to you to fill the gap in your clerical de- 
vebtieas partment with up-to-date, simple labor- 
if | Saving methods during the war. 
161243068 The a 
wna: 
SUBTRACTION fe 





Ss 625 
125763008 


35363258 





Portable 


MULTIPLICATION Adding and Listing 
| Machine / 














“a 
@ 
n 
& 
© 


Bits 
1238388 ) | 
3 bess will take the place of experienced and | 
18532089 expensive office employees. It is an / 
786520L0 ” . . . . 
13s3z008 economical, rapid figuring machine. 

secsesseez| Any boy or girl can operate the 

Sundstrand —and accurately 
DIVISION add, subtract, multiply, divide 
£3313438 and figure fractions. 

6931348 You place yourself under no obliga- 

693196 tion by allowing us to show you the 

609196 Sundstrand method of opera- 

609194 tion and other exclusive, up- 

"e033 to-date time-saving features. 

6oeae Write today for illustrated 

£083 and descriptive literature, 

Shi oan prices, etc. 





ONLY TEN 
KEYS TO OPERATE 


The Sundstrand 
Adding Machine Co. 


MANUFACTURERS 


Rockford, IIl., U. S. A. 
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ey 
Saves from 15% to 25% of 
every letter-writing hour 


SELF STARTING 
REMINGTON 


TYPEWRITER 


This new invention permits 
your typist to keep her eyes 
on her copy. The machine 
doesn’t have to be looked at, 
or the scale watched. The 
time saving is automatic. 
There is no other typewriter 
like this. Fully protected by 
Remington Patents. 


The Self Starter, while add- 
ing to speed, adds nothing to 


the cost of the typewriter. 
It is part of the machine. 


Try the time saver on your 
own letters. We are con- 
stantly making demonstra- 
tions in every city—they in- 
volve no obligation on your 
part. Shall we put you on 
the listP Write or ‘phone 
us. Descriptive folders also 
mailed on request. 


REMINGTON TYPEWRITER COMPANY, Incorporated 


New York and Everywhere 
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The merits of the trade acceptance system are so many 
that the wonder of it is that progress has not been made 
more rapidly, and that there is lack of interest frequently 
where you would expect enthusiastic endorsement. Pat 
ticularly is this true among the banks. While many of 
the larger banks in the country have gone on record as 
approving trade acceptances and have forcibly expressed 
their views in pamphlets and through addresses of ofh 
cers, yet the rank and file of banks throughout the coun 
try have not awakened to the possibilities of this instru- 
ment of credit 

The fact that trade acceptances are now being handled 
by several houses that heretofore handled only commer 
cial paper is significant, and as this situation gains mo- 
mentum there will be increased interest among banks. 
This is the day when theory is having a triumph, and a 
number of methods heretofore considered impractical, 
although theoretically correct, are now having their 
innings 

On account of our great natural resources in this coun 
try, we have been able to finance our trade in an unscien- 
tific way by direct borrowing from bank, our sales being 
represented by immobile book accounts. To change this 
around and receive an accepted draft instead of the book 


account, selling this to the banker to secure funds to 


carry on business, instead of borrowing on the promis- 
sory note, is the method of the trade acceptance It is 
so simple, and so capable of defense and justification. 


At this point I wish to quote from a recent address of 
Lewis E. Pierson, chairman of the board of the Irving 
National Bank of New York, which he made before a 
triple joint convention of supply and machinery dealers. 


He Says 


$ mit il §=«transactions vhicl are clean-cut ind businesslike until 
they reach the point of redit arrangement, at that point are put int 
open-book ounts n which form they develop a variety of absurdities 
wl amusing if the situation were not so ser 
The date of maturity of the bligation, while underst s left wid 
er If at any time bef payment of the account it ‘ mes 
sary to n' t it int isl t is found that 1 laree rortio of it 
value s f el ind not vailable for any effective immediate purpos 
rhe seller in effect performs a gratuitous bankir service f 
bu r il ! rdditior issues the burden of proof henever t 
buver re sposed to questior the correctness of the account on a basis 
of deliveries, quality et The cash discount has st much of its 
Significance as a_ trade argument and has wanile 
the Ise t riginally was intended should be made of it Thy romissory 
bankers regar s a customer's receivabl mee an en ent 
res] table means of xpressing an open obligatior beer sed to 
ver such a variety f widely differing purposes, rm g all the way 
from a erfectly sound commercial t°ansaction, throug!) sorts of specu 
nt rises, dow t the closing out of a perfect! vorthless 
t, that its present real character is something exceedingly difficult 
ition § of ~ } 1 Situation would ive breve im? sil 
ad the siness of tl ntry heen obliged to proceed ff« 
Business irelessness developed rapid f 
t warnings of f res and panies The « ences of nat 
| so great d business stiecesses ay ntl sO eas is 
t ut st ea field for the development ’ loose ind sl 
methods It apparently was not necess that business 
the ver best business method whe the vere ensily 
available the metho« vhich appeared to serve tl I fair 
I le loped we h was inexhaustible—oy limited 
tive—prices hig! If the business mat 1 not 
there vere 1 ozen others pen to hit If the ndividua 
failed e section, there always 
Profits were liberal and occasional 
ne f general average whici f ralvle Ev 
flat i ] tl fatal quality becaus f the er esent 
nortunit Competition was eas 4 ! oe 
vas but ‘ of the deadl 
Germa ! Englis 
ter if the r East or in Sonutt Ame 
Now r this tuat changing and posse 
of greater nee » ¢ future The era of spe ] vileg 
sing \ll that the war will do to us we t | W 
k that f ts effects will be 
«s—t put it o i broader basis—to introduce t t re seve 
pet : ive knowr Bus 5 











You need Edison Dictation help—but 
you may not realize it. Now is the time 
to find out! If you don’t remember the 
local EDISON man, look in the telephone 
book under EDISON Dictating Machine 
and tell him to call. There is nothing 
to learn—no experimenting—with the 


modern equipment. Edison magnifies 
and electrifies your correspondence from 
the first word you write with your voice. 
The cost won’t tax you! You'll pay 
ordinary transient help in a month as 
much as it costs to own an “Edison.” 
So, why not let us show you- 


‘* Better Lette rs for Less Money”’ with 


THE GENUINE 





Thomas A. Edison, Inc., Orange, N. J. 


Local Service Everywhere 
ee a a. . 
Be sure to get “ Edison’ 
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WONDERFUL VALUE FOR LITTLE MONEY 


CHICAGO $1.00 
Pencil Sharpener 





“Do us a favor” 


Compare CHICAGO with any other 
sharpener made by anybody else today. 
Investigate details of construction. 


There’s a big difference. 


Note beauty of finish. You will be 
surprised. All in favor of CHICAGO, 


of course. 


Quality never lowered. 
Prices never lower. 




















NO EQUAL ON THE FACE OF THE GLOBE 


Wholly without competition, 
therefore no comparison possible. 


DEXTER $3.50 
Pencil Sharpener 


AUTOMATIC PENCIL SHARPENER CO. 


1475 Garland Bidg., CHICAGO 
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rhe trade acceptance means 


more to the future of Ar 


meree than we can realize at present It should be tak 
and its merit considered almost a patriotic sense It ca 
from the viewpoint of your wh personal interest and t 


in the commercial field in whicl 


consider it also in terms of its 


and upon national prosperity Ju 


tially domestic doctrine of ur 
rights of our people, the hone 
so Should we insist upon the 

mercial methods to protect the 


mercial interests, wherever they 


mployment of sound and 


nu may be interested, | 
bearing upon the business 
st as we should insist 
versal military training to 
and integrity and future 
, 
resources of our countr i 


may be and however ex] 


Speaking to a body of ractical and experienced bus 


should not be necessary to dwell at any length upon the 


of the element of credit in 
operations In a way it is n 
money being only an arbitrary 
measurable in terms of money 
even for one day, we were for 
upon a spot-cash basis, the 
would quickly become disagreeal 
Just now, while we are reve 
national competitors showering 
we deserve them or not the qu 
appears to interest us in an 
the world flowing in our direct 
nations of the world clamoring 
our exchange if a premiut ! 
world—it is difficult to realize t 
omy all along the line sclientif 


consideration for the wishes of 


of controlling importance » ou 
But, just is surely as we are 
when it does come we will t 


our pretensions in world finance 
eliminated the slipshod methods tf 
nemical and = scientifie 
unless we shall have replaced 
In the entire list of methods 
the class of business which Is 
none more safely founded, more 
operation, or better calculated 
parties concerned than the trad 
The acceptance has no qua 
mereial method which is being 
of the cash discount never need 
is allowed an option betweer 
an acceptance, he can take his 


ill «scientifically conducted 
important even than 
easure of value, while 


is of the very substance of 
ed to conduct the business 


elative importance of credit 


iy apparent 

ng in national luxury vit 
favors upon us regardless 
estion of national credit 


icademic way only With 


m Without effort on our pa 
for our products at 
ill the great money mar 
hat there will come a tir 
ie itilization of our assets 


the other fellow will be tl 


commercial relations wit! 


here today, that time vil 
i sorry figure before the 
ind commerce unless ve 


which we have become acs 


hem with others whicl ire 


and expedients commort 
ducted upon a credit) basis 
logically arranged, more 
to protect the yroper inte 


acceptance, * * * 
with any respectabl tra 
properly employed Its pat 
Oss If the purchase 
epting a discount for cas! 
oice and leave the other If 


in his efforts to impress customers with the merit of tl! 
and its business value, offers discount inducements conditi 
use, the case is equally clear a there need be no conflict 
If the seller in his sales campaig: ises the trade dise t 
ment or an inducement it is his privilege to do so I su 
use of the acceptance is entirel practicable It will be 


that discount arguments nduce 
pleted before the acceptance art 
acceptance will not enter the 
been consummated It serves 


nite things after a business 


One of the greatest ad 


ance brings to business is the ability to do a large 


ume of business on less it 


receives an acceptance has returned to him his caq 


expenses, and his profit o1 


time after the shipment of 


ents- and arrangements 
ingement begins In ott 
1 until every process of 
lefinite purpose and deals 


sion has been eacbed 


antages that the trad 


vested capital. The sell 


each transaction wit] 


the goods By convert 


trade acceptance he is enabled to turn over 


more frequently. 


Forrest Fe rguson, oO 


facturing Company of St 


states that “a careful esti 


safely and conservatively 


the volume of business « 


acceptances as with open 


7 } 


ness might be done at abo 
and earn the same dividend 
He also very pertinently 


1 
+ 


collection expenses and the 


slow accounts, eliminate 
1 


n 


he Ferguson Mi Kinne \ 


Louis (wholesale dry 
nate shows that it 1s 
Oo do about two or tl 


the same capital wil 


ut half the net profit 


on capital i 


says that “acceptances 


cost of handling mor 


sending statements, 


. 1 


abuse of sale terms and payment extensions, 


are a tax on business | 


and more businesslike meth 


bookkeeping and avoid 

Mr. Ferguson makes thes 
he sent out under date of Ju 
ting his concern to the tra 


He makes another strong 


he says that “any number of 


tracted banking facilities 


hey encourage caret 
ods They tend to 


yutes at settling time 


e statements in a circul 


ly 10, 1917, absolutely 
le acceptance systen 
argument for acceptan 
manutacturers who 


juire more capital in th 


fry] 


ccounts, which means tl] 
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Do you know that an adding machine 
can be noiseless— 


that it can be portable, and yet do all that any other machine will 
do, and more too? That is what you get in the 


batell 


Portable Adding Machine 


(MODEL 12) 


Its noiselessness will please you as it makes it possible to use 
the machine in any part of a crowded cffice without disturbance. 


It is so light and ccmpact that it can easily be carried from 
place to place. 
It combines every practical feature of all other adding machines, 


and has a shifting dial for rapid multiplication and division. 


It has complete right-hand control, with all the buttons so 
located they can be operated with the thumb. 


It has the shortest and easiest handle-pull on the market, thereby 
greatly increasing the speed. 


It will meet every mathematical requirement in your office— 
subtraction, addition,*multiplication, division, and prints proof 
figures of every calculation. 


Total capacity Ic less than 10 billion dollars. 


The United States, British, French, Italian and other govern- 
ments have adopted it. 


58 of the first 100 corporations in America use it. 





Clip and send the coupon below. 


BARRETT ADDING MACHINE CO, 


BULLETIN BUILDING, PHILADELPHIA 





s ERS eae 
TO RESPON SIBLE DEAL | BARRETT ADDING MACHINE COMPANY 
Bulletin Building, Philadelphia, Pa. 

Exclusive territory is available with extraordinary 
, , | Please send full particulars on the Barrett Portable Adding 
inducements for those who can meet the require- Machine. 
ments. If you are interested in representing a line | ; 

, Name hitvecseasniel 
of unusual earning power, send full particulars | 

| Address 


about yourself 
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Underwood Continuous 
Economy and Bookkeeping penance 
Accuracy Machine 


Underwood Typewriter Company inc. 
Underwood Building, New York City 
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ness to reach out and cover a wider field; this need is sup 
by the use of trade acceptances. In this way it pro- 
larger buying market for the retail merchant, be- 


cause it enables manufacturers of limited means to com 

pete for his business who would otherwise dump their 

wares in the large mail order houses, or the great aggre- 

gation of five and ten-cent stores.” : 


Of course, there are difficulties in connection with the 
introduction of trade acceptances, and one of the most THE DANGER SIGNALS 
f labl the present time is the matter of econom! OF MODERN BUSINESS 





tormidabie at 
-all sernring , nt af rade accep - hich m 
cally ecurin yayine oft trade acceptance which lay : ‘ : 

o <P Banl 1: ; Graphic Charts and Pin Maps de- 

P t ot-w ace < n this “inity . : . 
be payable at out way places. — anks 1 vicinity ; eaks and wastes; point out 
are accustomed to collect checks free for customers car weak spots in your sales plan; 
rying satisfactory balances. Under the Federal Reserve pi nt vital information for ready 
collection system national banks are obliged to remit at rererence 
face to the Federal Reserve banks for checks drawn on Executives, sales managers, adver- 
TI bliced. | ee r tising managers, office managers, 

themselves ley are not obliged, however, to hand Me ntants, engineers and statis- 

] : ] = . . = ° 
collections or maturing paper without charge, and a num- ticians find Edexco Graphic Equip- 
ber of houses whose sales are in small pieces, in installing ment invaluable for concise, forceful 
the trade acceptance system, are complaining that the fact presentation 
collection cost on items payable outside the centers is pro 

. , Colored Map Pins 
hibitive Recently, however, the counsel of the Federal 

Solid glass head map pins 


leser Joard gave ini at an acceptance 
Reserve Board gave an opinion that an acceptance would 16 aches Gale 


still remain a general one and binding on all parties when 


made payable by the acceptor at a point other than where 
the acceptor is located. In other words, this will permit 


a concern located ata point costing exchange to make its 


rhe color won't scratch off, 
runs all the way through. 





e ' Outline Maps 
acceptance payable at a bank in a par center, either Outtinn. cate eae 


through direct arrangements with the bank itself or 


I 


road maps by states or of 
through arrangements made by the local depositary. United States Specially 
nounted for use with pins. 


The system is a sane one, and can be applied to the 














large majority of businesses. This being the case, its 
adoption ought to be hastened by every means possible. Sine 
ss - . . 1 #00 600 coo 
The most potent forces heretofore in the propaganda have \*0 e20. coo Charting Papers 
. 0 G80 C00 
been the endorsements and encouragement received from 2s Handy letter size sheets 
. . 5 . , ’ < = ex for ‘ 2ve 
organizations of business men. We are under a debt of pg spor: sled for plotting every 
: : °_ 4s , . , . ee aoe coo kind of business problem 
gratitude to the National Association of Credit Men for © 00 ovo 
. ‘ re . “ @ 000 coo > 
the consistent and effective efforts which that organiza- t 
tion is continuously contributing. 


Numbered 
Pins and Pins Edexco Equipment 


All of us are more or less leader followers. I am con 
to write on. fer Graphic Records 





fident that, if this organization can, with its wonderful Indicate sp 
influence, lend its aid to the promotion of trade accept — Celluloid Flags 
; ' sae ihe wee The " Tacks You Cap Write On 
ances, In a year from now the trade acceptance wi ve the Beads to Use with Pins 
rule, rather than the exception, in settlements for sales Colored Beads | Books on Statistics 
. ‘ . To. show Map Cord 
The following resolutio egarding trade acceptances ro show com 
e following resolution r garding ptan« ple r crowd Waterproot Ink 
was adopted after Mr. Wills’ address: ed ynditions Crayons 
. Ps 7 - . 9 ™ ‘ on maps. 51zes . . . 
It is recognized by the Retail Credit Men’s National and colors to | GUmmed Paper Symbols 
: matc} Glass Map and Pin Cabinets 
Association in convention assembled, head pins Swinging Leaf Display 
. - “4° ‘ixtures for Maps, etc 
That largely increase “rec facilities have been F 
it largely re ed cre lit rcilitie ) fie Lasee Ghose of Coced> 
afforded the business interests of the country through nate Paper 


Curve Cards 


Spiral Pins 
Chart Outfits 


the Federal Reserve System, under which paper rep 


resenting actual purchase and sale of merchandise is to al names | Millimeter Paper 
: ¢ a ae Year-by-Days Paper 
given a preference over other bank investments; spe uta y y , 
Bargraph Paper 








That the Trade Acceptance best meets the requ 


ments of the Federal Reserve Act that business paper 


ire 























eptable for rediscount with a Federal Reserve Bank 
must arise out of actual current business transac tions . 
Ley andes (6. develdé te: iste: i dee te Big Sample Package and Free Book 
counts with the Trade Acceptance, a lower rate of Send Sie Saw r Big Sample Package 
discount or interest is by the authority of the Federal of Chart paper, curve cards, glass head 
Reserve Board iven to the acceptance; pil a copy of our free booklet for 
hat it is the dutv of members of this Association execut “Grapl Presentation of 
p lo all in their power to keep credits as liquid as Facts.” If booklet alone is desired, simply 
le in these times when there is unavoidable As] it on a postal. No obligation. 
train due to the enormous demands for war credits 
That we as members of this Association. therefore 
vn dhdhily tohedh whan cals tek te See EDUCATIONAL EXHIBITION CO. 
turers and wholesalers in creating, whether 333 Custom House Street 
rs tors, a great body of Trade Accept PROVIDENCE, R. I. 
hie tunts receiva r 
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The Monroe isa 
portable desk machine 
occupying less than a 
square foot of space 


Let This Machine 
Carry Your Figure Load 


Mr. C. C. Barber, Cost Accountant, Amer- 
ican-La France, Fire Engine Co., Inc., of 
Elmira, N. Y., saw clearly that on the 
Monroe, and not his shoulders, was the place 
for his load of figure drudgery. He writes: 


‘‘We consider the 





Calculating - Adding Machine 


a very valuable asset, inasmuch as it en- 
ables us to reduce the time in figuring 
our production orders more than 50%. 


We also find the Monroe very valuable 
in figuring percentages,and working out 
chain discounts.”’ 


Whether your work is similar or different, 
the surprisingly simple Monroe method of 
operation will reduce your most intricate pro- 
blems to an easy, accurate machine process. 


Just a natural forward movement for Addi- 
tion and Multiplication — and a reverse turn 
for Subtraction and Division. All work vis- 
ible and self-checking. You know you are 
are right 
the first 
time. 

Let a Mon- 


roe man call 
and : how you 
in a few min- Or 
utes just ae 
what the 
Monroe can 
do on your 
work in the 
hands of any 
of your assist- 
ants. 


Send This 











—- —s 


Coupon and 


learn without cost a 
Calculacing 
Machine Co., 
Woolworth Bldg., 


New York, N. Y. 


ele)b-4- be esemuaer- oi 


MONROE 


Please give us (check 


the item desired): 
0 Forther informatio. con- 
cerning the Monroe Calculat- 
ing Machine and how it will 
save time in the figure work of 
our business. 


0) A demonstration in our own office. 


No expense Firm 
Si. See ee 
or obligation to lndivideal’ 
ncividual s 
you. Send P ME ©OEOSSKSOSO CCS GOcaceaneseescoecs 
the Cou- Pe 
pon. / hace bn caida eedd cial danéeveiee 
4 
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trade acceptance, this Association recognizes 
are the unfairness and inequalities which enter as | 
retailers by reason of irregularities in the treat: 
terms of sale, and that the introduction of the 


ceptance with its written promise to pay as 
xed date, in a certain ount and at a certain ] 
tend to infuse into the retail trade such business 
collecting and a knowledge 


ples as careful buying, clos: 
largely lacking a 


ot one's business, as have been 
absence ts the cause of a large fraction of the 
ures of the past 
lherefore, be it resolved by the Retail Cre Men's 
National Association, that it recognizes t] s 
of the trade acceptance tor the oper ccount s 
the right direction, and pledges its united s 
furtherance of this plat 
Stationers’ Ambulance Fund. 
\ number of new contributors to the Sta 
bulance Fund is reported, but the sum is still 
of what must be raised assure this need 
gift to our soldiers at the front The givers 
are as follows 
Charles S. Jacobsen, New York.. $ 
M. R. Durvea, New York 
Cash 
Othce Appliances, Chicago 
Che Carter's Ink Co., Boston 
Adams, Cushing & Foster, Boston ) 
Sidney J. Burgoyne, Philadelphia Of 
Binney & Smith, New York 
St. Louis Stationers’ Club, St. Louis " 
E. Y. Horder, Chicago 
Elsinore Paper Co., New York 
John C. Hallenbeck, Chicago 
Standard Printing Co., Hannibal , 
Buxton & Skinner P. & S., St. Louis ) 
Stromberg, Allen & Co.. Chicago 25.04 
Minneapolis Stationers 0 
Collier Stationery Co., Keokuk, la r 
Gevers Stationer, New York 5.00 
Baer's, Canton, Ohio 5 
Dameron, Pierson Co., New Orleans 
Philadelphia Stationers ‘ 
Frank A. Weeks Mfg. Co., New York “ 
Harry Heymann, New York 
Milton Frankenthal, New York (y 
Eagle Pencil Co., Nev Yor ; 
\. B.. care Eagle Pencil Co.. New York 
H. H. West Co., Milwaukee 
Wilson-Jones Loose Leaf Co., Chicago 
R. B. Wilson, care Wilson-Jones Loose Leaf ( 
Chicago 
McMillan Book Co., S S ( 
Seattle Stationers’ Ass 
Ne \ ‘ 


Cha B. Rogers, N } 
n. 2 New \ ( 
Cx Graft, Bos 

I sr. | Ne 

Stations ( , N 5 
Charl Boar I 

R H Baxte 

Geo. B. Graft Co 

H Ri ( 

Chas. R Fargo 

M. W. B 

Wn M. ] MeA 

Eberl Faber 
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They won’t conscript 
The ' Disiootiaats 


But, right now, they are conscripting your executives and office 
workers. This, in addition to the members of your staff lost to training 
camps and through enlistments. 

This shortage is a very real thing. It is more, it is a serious fact. 
One you have to face. All right. What are you going to do about itP 

You can struggle along, handicapped—yes, or you can do the logical 
thing. And you can start »0ow—before the actual shortage becomes more 
serious. 

Dictate to The Dictaphone. The Dictaphone experts on office or- 
ganization will gladly show you how The Dictaphone will enable you to 
maintain maximum production with a reduced force. 


™** NIC TAPAVNE 


REGISTFRED 


Dept. 119-1 Woolworth Building, New York 


Stores in the Principal Cities Dealers Every where 
Write for “‘The Man at the Desk’’ 


The word DICTAPHONE is a TRADE MARK, registered 


in the United States and foreign countries 


SB 
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The 
“ROYAL” 


Master 
Model 


No. 10 


$100 





We say:— 
“the ‘ROYAL’ is the best 
built typewriter in the 
world today”’— 


We Know!— 
but we want YOU to be 
the judge! 


“Compare the Work” 
and the workmanship 
and you will always choose the “ROYAL” typewriter 


ROYAL TYPEWRITER COMPANY, Inc. 


ROYAL TYPEWRITER BUILDING, 364-6 BROADWAY, NEW YORK, N.Y, 
MAIN BRANCHES: 


Atlanta—16 N. Pryor St. New Orleans—332 Baronne St 
Baltimore—116 W. Fayette St. Cleveland—620 Prospect Ave. S&S. E. Philadelphia—904 Walnut Sst 
Boston—268 Devonshire St. Detroit—29 Washington Ave. Pittsburgh—Chamber of Commerce Bldg 
Buffalo—76 W. Genesee St. Hartford—261 Asylum St. San Francisco—7-9 First St 
Chicago—32-34 S. Wabash Ave. Kansas City—815 Walnut St. St. Louis—Broadway and Olive st 
Cincinnati—Main and 6th Sts, Minneapolis—210 S. Fifth st. Washingten—i420 New York Ave., N. W 


Also a Sub-Branch, Agency or Representative in 
Almost Every City and Town in the United States 
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New Filing Safe. 


[he Diebold Safe & Lock Company, of Canton, Ohio, 
have put on the market a new type of light weight steel 
filing sate. 

The construction embodies the frame construction of 
the regular Diebold steel fireproof safe and at the same 
time is lighter in weight. It also has an interchangeable 
steel filing equipment interior. 

The features of this new safe are the strength of its 
frame, the fact that it has inside doors, a filling which is 


hard and dry, to reinforce the frame, and embodies the 








New Steel Filing Safe. 


vy locking bolt devices, drill-proof steel plates over 


the locks and substantial locks that are used on regular 
hreproof safes. 
Premier Deskaid Calendar. 

The Defiance Manufacturing Company, 96-102 Church 
strect, New York, is distributing a new style of Premier 
Deskaid Calendar which shows three months of the year 
The frame is made of heavy No. 8 


coppered and heavily nickel 


besides the daily rate 
gauge Bessemer steel wire, 


plated 


New Steel Transfer Case. 
Rigid interlocking. both horizontal and vertical, at eight 


different points is the principal feature of a new steel 


letter and legal size transfer case marketed by the O. M 
Edwards Company, of Syracuse, N. Y. Its clear inside 
depth is 25% inches The drawers have low cut-down 
sides, and the bottoms are recessed for guide feet. Witl 


each four cases sold a sanitary base is furnished free. 
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“APSCO” CLIP 


THE ORIGINAL AND 
BEST OF ITS KIND 
THE SPRING HELD ARMS 
= Se G at 





IMMEDIATE DELIVERIES 
GUARANTEED 


Prices low 





Makes no difference how 


many sheets are gripped 


one or one hundred; 
1t holds. 


Two SIZEs: 
One and one-quarter 
inches wide and two 


inches wide. 


CHOICE OF FINISH: 


3lued steel or nickeled. 











GET IN TOUCH WITH 
U §s i ONCE 


AUTOMATIC PENCIL SHARPENER CO. 


1475 Garland Bldg., CHICAGO 














30 

















“The World’s Best Writing Machine’’ 


Victor Standard 
Typewriter 


Single Key Built-in Decimal Tabulator. 
Instantaneous Variable Line Spacer. 
Bichrome That Won't Blend Colors. 
Modern Improvements 1 hat Are Real Helps. 


THE MACHINE 





Victor Bear- 
ings Insure 
Clean Cut 
Properly 
Aligned Im- 
pressions 
Without the 
Support of a 
Crutch. No 


The 
Heart of 
Any 
Typewriter 
is the 
Type Bar 
Bearing 





THE TYPE BAR AND BEARING 
Se oe 


The Victor Agency proposition means 
independence to the capable man in 
each district who is wise enough to 
secure exclusive selling rights. 


Victor Typewriter Company 


General Offices and Factory, Wyoming Ave., 


SCRANTON, PA. U.S. A. 


Agencies wherever ‘“‘live-wires"’ live 


“THE WORLD'S BEST WRITING MACHINE” 





























New Military Binder. 
Milwaukee comes the 


preparatory annourt 


From 


without the name o nufacturer, of a ne 
proved military binder designed to meet the require 
of machine bookkeey connectio! 

makes of | okkeepin I ichines It 1s made with ¢ 
two or four posts and ! e used with sheets 
slotted « suund holes 1 in tull canvas, | 
and corduroy or pigskin a1 orduroy and made eit 
one-half inch, four inches or five inches capacity 


Glass Eraser for Fountain Pens. 


An item in the Popular Science Monthly desc: 
eraser devises by Daniel Marl ley of Lat ist 
for special use with fountain pens It is 
threads spun glass which may be attached tl 
of the 4 el of any < t ntain pe [he 
ire ¢ ¢ im i 1 I 1 held i 
s ew ¢ the ba Y r ind ( i 
s la e one wl s the pen 


Interesting Typewriter Transport Case. 


\ transport case for a typewrite whi is es 
mtended for military work, has been devise: 
Typewriter Company, Lt London, Eng! 
device is one which supplies a safe transport cas 
machine for shipme: 














“] 
EE: 


Case with machine in position before closing. Second 
Ready for shipment. 

the us nee | g ers 

is f ly ed to the S he 1 the s 

SW ys pivots i é ineé 











Showing case with machine attached and ready for use 


outside r on top of the ase, tor use, 

case where it 1s fir e¢ ans 

that th acn e ca le eady r ans 
( ls and with equal quickness can be ma 
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Defent Your Business = Against Losses 
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Merchants—put your store on a 
profitable war footing 





Install our labor-saving devices without delay. 
They will help you to meet war-time conditions. 


They will enable you to give 
quick service with new clerks hired 
to replace those gone to the front. 


T hey will tell you without delay 
whether your new clerks are good 
clerks. 


They will help your new clerks 
to do their work quickly, accurately, 
and well. 


They will protect new clerks from 


temptation and help them to start 
right. 


They will save work b: cutting 
out all bookkeeping of customers 
accounts. 


See cur up-to-date electric Na- 
tional Cash Register and the new 


N. C. R. Credit File. 


They will stop your losses and 
increase your profitt—-make you 
more money. 


Install this complete system at once and settle for 
it in small monthly payments out of what it saves 


THE NATIONAL CASH REGISTER COMPANY, DAYTON, OHIO 


Dept. 169, National Cash Register Company, Dayton, Ohio 


Please send me full particulars of your latest model 
cash register and the new N. C. K. credit file. 


Nan © -_ . —- 
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Do You KNow 


why the Monarch 
Typewriter is the 
operator’s favorite? 


It isn’t solely because of 
the light touch or the easy 
action— although these 
have much to do with it. 


Ty pists vary in their needs 
but on the Monarch you 
can give every typist the 
exact touch she prefers. 
You can tune upa Monarch to the needs of the 
individual operator. And it isn’t a slow or 
dificult process. It is done instantly by the 
turning of a single screw, and any typist can do it. 


The Monarch is built for the operator and 
the operator knows it. That’s why it is the oper- 
ator’s favorite. 


And don’t forget that the machine the oper- 
ator likes best is the one on which she is bound 
to do the most and the best work. 


378 Broadway, New York 


European Headquarters 


165 Queen Victoria Street, London, E.C. 
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A New Thumb Tack. 
Manufacturing Company, Inc., 
York, is marketing a new thumb tack 


The Hampden 106-108 
Fulton street, New 
which is needle-pointed and can be pressed in hard woods 
or plaster with the thumb, doing away with the necessity 
of a hammer. It is made of tempered steel, and when 


oved leaves a very small hole. 


A New Card Recipe Outfit. 
Yawman & Erbe 
New York, are 


Manufacturing Company, Ro 
card recipe 


Thes 


manufacturing a new 


with nickel trim. 


enamel 








New card recipe outfit in use. 


outfits contain two hundred 6x4 inch cards, ruled hori 
zontally and vertically, with hole perforations designe 
to hang over a small hook, which is included with the 
outfit. Fourteen blue guides, printed with subject heads 
for the purpose, are provided. These outfits are made to 
retail at a moderate price. 


Tri-Ply Circular Eraser. 





The trouble with many ordinary erasers suitable fo 
use witl hard surface heavy paper is their inadaptability 
to soft, thin grades such as manifold. In the Weldon- 
Roberts tri-ply circular eraser, the trade is offered an 
appliance which is said to be capable of use on either 

Edge view showing inlay. 
quality of paper. It has a three ply stock compose¢ 
t] of hard srade rubber with two outside layers 
vh ire soft and pliable. Used at a right angle to the 
his eraser is firm and adaptal 2 i- both origin al 
sheets and those with a heavy. stron surface Used at 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 
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The War Is Not Affecting 
the Delivery of Art Metal 


The 325 Art Metal Dealers are getting 
Art Metal Steel files and office furniture 


when they want it. 


They are filling their orders on time 
when they promise. 

Art Metal's logical advertising is tell- 
ing the consumer why Steel is cheaper in 


the long run. 


Business was never better for these 325 


Art Metal Dealers. 


More Art Metal Dealers Are Needed 


Why not be The Art Matal Store in your 


city? There are a few open territories yet. 


Investigate the Art Metal Merchandis- 
Don’t let a post-card stand be- 
Write 


Simply say: Send dealer 


ing Plan. 
tween you and the greater profits. 
now—tight now! 
details. 


Art Metal Construction Co., Inc. 
29 Gifford Avenue - Jamestown, N. Y. 


























FREE BURGLARY INSURANCE 


with all 









Guaranteed Safes 


Also reduced fire insurance rates on office records, 
and a 20-Year Guarantee on the Safe itself. 





Dealers should write! 
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an angle of forty-five degrees the soft outside edges 
advantage on thin and 


of the 


come into use, which is its 
cate manifolds and tissues Because 


is preferred by many 


difficult erasures. It is liste 


hexagon shape this eraser 
and bank ottices for effecting 


No 


by the makers as 399 

A New Desk. 
Orange, N | © has 
desk, 


invested and is 


P S Marcellus, or 


patenting a new type of office having the 


ance of the ordinary flat top desk as shown in figure one, 
but which, in reality, is a filing cabinet, a directors’ table 
and a roll top desk combined. The top is cut in t é 
pieces, one large piece in the center connecti 





Fig. 1, Showing Desk Closed, Ready for Use as a Flat-Top. 


pedestals, and two smaller ones on either side covering 


latter being made to move to- 
the 


the pedestals, one of the 


ward the right and the other to left, as shown in 


Figure 2, thus exposing compartments, each of a size 


equal to an ordinary filing unit. These compartments 


can be made to meet the needs of the user either as letter 
files, card files or pigeon holes or a combination of all 
three. When open, the slides or arm rests may be 
drawn and placed in the opening, thus making a six-foot 
desk from a four-foot desk. Among the adva ges 
claimed for this new desk are the ease with whi ne 
may file papers, the extension feature giving mort 

when required, the convenience and ease with which one 
may find one’s necessary files, convenience of 

place to put papers without putting them on 

one’s desk, etc. The pigeon holes are slanted at a nol 
of 45 degrees so that the contents can be seet 

user when sitting in an erect position. This is also tr 
of the files The side tops remain perfectly 





Fig. 2, Desk Open, Giving Access to Files. 
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WHEN THE DECISION DEPENDS 
UPON A TEST— 


The L. C. Smith & Bros. Typewniter Always Wins 





In the effort to find out which typewriter was the most 
profitable to install, a large New York State Corporation, 
using over 500 writing machines, kept a record of the number 
of key strokes the operators made on different typewnters for 
a given period of time. 


It was proven conclusively that with the L. C. Smith & Bros. 
typewriter the operator could turn out the most work and the 
order was placed accordingly. 


SOL 00ND ONSO ONC ON OOO ONO NOC OO OOO 0000000000000000000 


The “Silent Smith” is built for superior service. The satis- 
fying experience of Silent Smith users will be your experience. 


Free illustrated book sent upon request. 


L. C. SMITH & BROS. TYPEWRITER CO. 


Factory and Home Office, Syracuse, N. Y. 


Branches in all principal cities 


eeeeeeece 
©000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000 


COOONNDSOONONOO ONO OOOO OO COO OOOO OCOOCOC OOOO C000 000000000000 


foleloleoleleoleolelelelelelelelelele ecoaoa00c00c0oc0000000 

















OFFICE APPLIANCES 


56 


The Lightning 
Changer 


—~ = 








We present an unsolicited letter. Read it. It 
tells a real story. We could use your time in the 
reading of a great many, BUT in substance they 
all tell you The Lightning Changer is the speed- 


iest, most accurate, flexible, efficient 
and durable direct paying machine on 
the market. 


A Model for Every Requirement 


PALACE THEATER 


PALACE AMUSEMENT CO 


LESS&ES 
MILWAUKEE, W!S 


Barrett Changer Co., August 17, 1917. 


1904 North American Bldg., 
Chicago, Ill. 


Dear Sir:- 

We have been using two of these machines in our pox-\VEVER OUT 
office for nearly a year now, and they have given OF ORDER 
complete satisfaction, without requiring any atten- 
tion or causing any trouble at any time. They are 
in practically (constant use from | p.m, to 10 p.m. 
and the fact thatf/we handle an average of 50,000) 
people weeklyfwill give you some idea of the service 



























WEEKLY 





CASHIERS 
OBJECTED 
AL FIRST 


LVOW 











When we first installed these changers our/{casn 
(were inclined to balkjat the innovation, but ina 
week's time they had an entirely different opinion 
of them and now say they simply couldn't get along 
without them. Not only are they unfailingly accur- 
ate, but they enable us tofhandle crowds ean a) 

eedfthat is absolutely impossible under what we 



























8 
now consider an obsolete method of making change by 































Pp , 

CROWDS _ CHANGER. 

SPEEDILY | To anyone who has to handle great crowds and handle ABSOLUTELY 

HANDIED them rapidly, I would say {that the changer is abso- INDISPNABE 
(lutely indispensabdle./f 









If the machines should at any time require any atten- 
tion that we are unable to give them, I will not 
hesitate to advise you. 


Yours very truly, 


BARRETT CHANGER CO. el 
North American CH ' c A 6o. State Street \ibe- 


rm me 


steady in the process of opening, making it unnecessary 


to disturb anything on the top of the desk when obtain- 


The top has a spring counter- 


ing access to the interior. 











Fig. 3. Desk with Top Extended. 
balance, making it easily movable. 
This desk can be made into a typewriter desk 1 
imal 
A New Fountain Pen. 
Crocker i ( ompany, of Boston M iss.,, kas re 
laced on tl market a new lever type of fountait 
pen, which is filled by dipping the gold pen in the ink 
iI e Nifty Nut slightly to the left to unlock, lifting 
the Ie len us the Nifty Nut as a handle, releasing 
the ind permitting the lever to snap back when the 
pen is full The Nifty Nut is then turned around to thi 
” 
\ <\ == 
| 
} 
W/ AI 
\A—\ | 
te 3} 
=| 
|  \ 
canes 
} 
/ 
! 
rig to lock the lever in position flush with the barrel 
By g the Nifty Nut, the lever point is forced against 
the spring bar, collapsing the soft rubber sac. as shown in 
the sectional cut herewith. When the Nifty Nut is snapped 
back, the pressure on the sac is removed, permitting 
xpand and fill as illustrated 
Never Lose Eraser. 
\ kel-plated hanger that fits the frame of any ma 
an advantageous feature of the Never-Los« 
hicl r given publicity in the trade pres 
amie whose manufacturer will proba 
near future. Every part of the eraser 
Cal e used by simply turning the hanger around whet 
necessary [The name denotes the pur oe vwiltal 
Sl S¢ 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
versal Keyboard—42 keys—8&4 charac- 
ters—single shift. From 20 to 50 per 
cent less parts than other standard ma- 
Operating advantages and im- 
Appearance and Finish 


chines 
provements. 
unexcelled. 


(2) A REMARKABLE 
RECORD 


All Woodstock models have been a 
Success from the Start. 


Wi odst ck “Grou Pp Assembling” 
makes the Woodstock structurally 
unique, and astounds old-timers. 


Dealers handling Woodstocks state 
they find repair calls rare. 


(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 
Agents: 
Be 


stock Organization. 


a Charter Member of the Wood- 
GET IN NOW. 
The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is ripe. Everything is 
auspicious. 
Territory at home or abroad. 


Write 


for particulars. 


Woodstock Typewriter Company 
CHICAGO, U. S. A. 


Cable: 


Woodtype, Chicago 
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IMPRESSIONS 


The Most Interesting 
Magazine Published in 


GREAT BRITAIN 


IG and constructive in thought, “Im- 

pressions” has been one of the most 

wonderful successes in business jour- 
nalism. It is the monthly mentor of our 
most prominent business men, who read it 
as a tonic and an inspiration. “Impressions” 
is the most widely quoted business maga- 
zine in the world. It deals with business in 
its human aspect, and says things which 
other magazines dare not say, for fear that 
a subscriber might be offended. If you be 
lieve that business is something good as a 
part of your life, then you will like and en- 
joy and enthuse over “Impressions.” If you 
do not like business, you won't like “Im- 


pressions.” 


Well known and successful business men 
write regularly, giving their opinions. Here 


ure a few extracts— 


It is an inspiration, sound Your optimism is cheer 
honest, straight from the ng, inspiring, helpful and 
shoulder It has given m« encouraging 
new ideas It is refreshing to know 

that there is a man who 

It is a little classic which fearlessly prints his ideas 
must prove of value to for lifting business to a 
every right-thinking person higher level. 

Go on with it It helps = wares See mate er 

you charge When I begin 
me put more grit in my to read I cannot put it 
work. down 


SUBSCRIPTION 


price is One Dollar a year. Send me an Amer- 
ican Dollar Bill, and get your name on my list 
right away. Your money returned immediately 
if you say you are in any way disappointed with 
the first number you receive. In three years only 
one man has asked for his money back. 


G. E. WHITEHOUSE 


76, Hanover Street, Edinburgh, Scotland 
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Tone Modifier for Telephones. 


The Evolution "Phone Company of New York, N. \ 


CPheraphone,” a device which, it ts cl 


in a measure rectities ie higl 


laimed that th« Voice or ne 


announces the ‘ 
, l pitch produced | \ 


usual transmitters It is 
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SECTIONAL VIEW 


Interesting New Typewrite: 
L oT ] 1 or es 


lhe Pussyfoot Pad akl 


Support. 


ised what 1s known as the Pussvtoot P 

mia mes 1 nese 1 s é wool felt 
17 

s¢ ( - § ’ I es to tv 

Phe pads are equipped v s known as 

cat < ting the i 1 


New Fountain Pen Clip. 


\ new fountain pen ¢ marketed 
Pen Co pany inutac S Moore's N ie 
Founta Pens Chis is ‘ sol vol 
filled ! Id SOMe are plait nd others are act 

if Ss it il « le s 


Spanish Desk Memorandum Calendar. 





It is unced that tl Hale Specialty Con 
) ( 1 e intro re r s 4 Ss des 
dar to be sold to the t ese have ; , 
steel base with 1918 calendar pad, or brass s 
base, Sane pad oak bas« witl Sar pad, or bit 
any base This calendar s illustrated herew 


is known as “La Perfe¢ 101 
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Little Stories of Success 
No. 2 


Jones is a salesman for Elliott-Fisher 
Company. 

The first six months of 1917 his com- 
mission checks totaled $3,327.00. 


Jones’ bonus money for the same six months 


amounted to $636.64. 
All told Jones has averaged $660.61 per month the 


first half of 1917. 


Jones applied to Elliott-Fisher Company for a posi- 
tion March 18, 1916. At that time he was 32 years old. 

His application stated that he had been a clerk in a store 
for eight years. He started at $10 per and ended up at $23 a 
week. He had worked two years selling food products and 
had averaged $18.00 per week. 

Jones didn’t know much about accounting, so he had to 
spend five weeks in Elliott-Fisher sales-training school to fit 
himself for the job. He was assigned a territory on June 18th, 
1916. 

Now, thirteen months later, Jones is earning more than 
seven times as much as he ever earned before in his life. 

Phenomenal? Yes, if contrasted with what he earned be- 
fore. No, if compared to what many other Elliott-Fisher sales- 
men are earning. 


There are square pegs in round holes—Jones in his old job 
—there are round pegs in round holes—Jones in his Elliott- 


Fisher work. 
We have room for more Joneses. 


Elliott-Fisher Company 


General Offices: 92 Elliott Street, Harrisburg, Pa. 


Branch Offices in All Principal Cities 
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1000 in the Pockets 
AA » of Your Pants 


'<<") ig better than a million in 
alll somebody else’s. $1,000 of good 


coin of the realm added to your profits at the 


end of the year is a million times better for you than 


fabulous fortunes in the hands of your neighbors. And yet 
some of you fellows, hard-headed and shrewd in most other matters, are 
dribbling out dollars by hundreds and thousands that you could just as well 


keep in your own pants pockets. 


Alfred C. Fuller 
of the Fuller Brush Company, Hartford, 


Conn., has found out the way. He doesn’t dribble 
any dollars away, for he wants them himself. Read what he 
says: 





“Our Multigraph has saved us between one thousand and 
fifteen hundred dollars each year on printing work alone. 


“We print on our Multigraph about forty different forms, 
including circular matter with cuts, as well as forms for 
factory and sales records. There really seems to be no 
end of things the Multigraph can do.” 


And remember that isn’t all. In addition to 
the dollars the Multigraph saves—in addition to the 


privacy it gives you, keeping the secrets of your business 
inside your own walls—in addition to the speed it provides, enabling you to 
get your stuff out in hours instead of in days—in addition to all this, it’s 
a BUSINESS CREATOR. It builds up your business. It makes two cus- 
tomers grow where one grew before. It increases your orders and increases 
their size. It adds a new stimulus to your entire organization. Send us the 
coupon and we'll tell you just how it will fit in your business. 
























You Can’t Buy a Multigraph Unless You Need It 


Geta MLU/L//LAHAP/7 


THE MULTIGRAPH 
1830 E. 40th St., Cleveland, Ohio 

















The Multigraph If the Multigraph wil! ftinr busine 
Senior is $715 to $765 
Multigraph Jun- Our line ji 
ior, hand driven, 
$180 and up. Easy Nase 
peyments. 
Officia! P 


Firn 


Street Addr 





Town 
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Interesting Chart Forms. 


Exhibition Company of Providence, 


prepared a useful line of chart forms in stand 


heet size, divided for the convenience of those 


to plot data by days, weeks, months and years 


papers which have fifty-two spaces along one 


results for a year; others have twen 


divisions for hourly and monthly 


thirty-six 


Cards 4 by 6 and 4 by 12 inches embodying 


ilings are also provided. One of the charts 
s the Arithlog paper, whose rulings make it 
ympare a large item, such as sales, with a 


pany also makes a line of map-marking dé 


ing glass-head map pins in brilli olors 
meating the glass and being therefore per 
\nother 1 thing is a form of mounting fot 
s and 1 duction boards, wher pins of 
re easily moved about yet are kept firmly in 
vante Still another feature of thé line are 
ypped tacks, the tops having a slightly grained 
vhich one may write. 


Scrap Book for War Clippings. 


is Manufacturing Company, Monroe, Michigan, 
ht out “Liberty War Scrap Book.” Nine 
go la numbers of scrap books were usec 
interes material regarding the Spanish 
War They are intended as cheer books 
Ss in camy at the front, on shipboard, or in 





New War Scrap Book. 

s, contal lippings of pictures, war joke 
s, personal notices, local happenings et 
friends back home. One kept t home 
avs prov nteresting and valuabl ror rete 

the war is er 
KS I signated as No 10] W, ane a! 
a box, one covered with red vellum de lux: 
ith greet \ draped American flag it olors 1 


nset on the front under the l 


New Little Gem Dictionary. 


& C. Merri Company of Springheld, Mas 
lising its third edition of the ne Webster's 
Dictionar based on the new International 
It is % ompact, well printed est pe 
sers tl “President’s English” whe 
st a ling questions of language or s] 
ent’s notice Army and navy men, es 
rcnasit the little books 1 
rs, commer! al travelers and 
us¢ There are 
gree loth, Russia Red Kk 


Telephone Pad and Index. 
mn Stone ({ mpany, Chicago, ar 
nea essory dubbed the “Hat 
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May 6, 1913 





Saves from 500 to 1200‘; in Ink Pad Expense Every 5 Years 


Its gelatin base, an ink controller, 
prevents the pad from sweating in 
humid weather, flooding your rubber 
stamp and blotting your paper. 


; 
} 
) 
I 


Its ink-absorbing, heavy-wool felt re- 
inks as successfully the tenth year as 
when first inked, thus making its long, 
continuous service possible. 


Its springy base yields to the form 
of the Rubber Stamp readily, assuring 
perfect distribution of ink and clear, 
sharp impressions, and without injuring 
the engraving of the Stamp, prolonging 
its life for years, in good condition. 


Its resilient base will not scratch or dent the 
wood top finish, or mar the polish of your 
glass top desk, a factor in keeping your furnt- 
ture in good cond:tion. 

It will stand up longer, hold ink better, and 


give more service than thirty ordinary tin box, 
| block ink pads. 
Pads are standardized 
users of inking pads. 


The increasing repeat orders guar- 
antees it a live item of merchandise. The 
Cudahy Packing ( Chicago, U. S. A.—First 


order, o1 ozen P fifth order, 100 dozen 
Pad Montgome Ward & Co., Chicago, 
U. S. A.—First order, 1 Pad; fifth order, 864 
Pads. Crane Co., Chicago, U. S. A.—First 
order, 6 P r, 432 Pads. 
PRI LIST 

S Each }3doz. 1 doz. 
N A $0.75 -$4.25 $ 8.00 
No. 2 xs 1.50 8.50 16.00 
N s +" x4 at . oa 6.75 12.00 
No. 8-8 ..4” x8” “ 2.59 12.00 22.00 
N\ "Wit f 1.50 8.50 16.00 
\ " 3.00 13.00 24.00 


Specify color, otherwise will be sent dry. 


Noiseless Inking Pad Co. 
314 West Grand Ave., CHICAGO, ILL., U. S. A. 
VAN SICLEN & co., Inc. 


New York, U. 8S. A, 
Sweden, Denmark, 
and Brazil 


17 Battery Piace 
Distributors for Norway, 


Russia, England, France, Italy 
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OST stationers 
are familiar with the 
many good qualities of Old 


Hampshire Bond Stationery, 
but there are still a number who 
acquainted with 


= have not become 


HAMPSHIRE 
VELLUM 


This is a paper that has now proved 
itself, and makes a most desirable addi- 
tion to the Old Hampshire line of high- 


grade stationery The reputation of 
Hampshire products is high, and it 
would seem desirable to increase your 
variety under this trade mark. But, 
whether or not you contemplate an im- 
mediate purchase, we should like to 
place samples in your hands. We want 
you to know this very attractive num- 
ber, and if you will allow us to mail 


you our sample package the obligation 


will rest with us 


Old * 


Wampshire 
7 ff} onv & 


j 4 
“3 hts NES 





HAMPSHIRE PAPER COMPANY 


South Hadley Falls Massachusetts 
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The 


sheets are of 


dex into use latter has a capacity of 456 names 


The A cliy 


tachment holds loose sheets or pads or paper of any s 


index stout jute manila. 


including both the Handypad and the index. 


Stylographic Ink Pencil. 


. 

The Inkograph Company, 
New 
graphic ink pencil, known 
the ink flow 


the advantages of the 


21 West Forty second sti 
York City, is making and marketing a 
as the 


new stylo 
Inkograph, which is s 
to protect and thus to appropriate somé 
[he cleaning pen is 


pencil 
Blots or leaks are said 


fountain pen 


retained in the air chamber in the upper end of the 


and is always ready for use 


} 


be obviated because the ink can get out only throug! 


tiny “pinhole” writing point, where the flow is controlled 
by the perforated air chambers 
Dennisons Offer Drinking Cup. 
Among the Dennison Manufacturing Company offe: 


ings is a new drinking cup—square based and collapsil 


The paraftining protects only that part which is essenti 
They are put up ten in an envelope, thirty-six envelopes 


to the carton. 


Automatic Eraser Attachment. 


The Defiance Manufacturing Company of New York 
is selling an automatic typewriter erasing attacl nt 
whose principle is that of the self-winding tape measure 


The eraser is attached to a light cord, of ample length to 


permit convenient us¢ This cord winds on a spring 
inside the nickel plated case. Release the eraser and the 
spring automatically winds up the cord and keeps 


eraser snugly out of the way 


Useful Timing Device. 


The New York World says that on the desk of Speaker 
Champ Clark in the House of 
a little clock-like 


in minutes 


Repre sentatives at Was 


ington 1s machine with a dial graduated 


from one to six and a single hand that goes 


once around the dial in six minutes. This is started or 
lever at the top The speaker 


a debate | 


stopped by moving a tiny 
uses it in timing members 11 wherein the spe 
es are limited. 


The 


device the 


inventor, C. H. Graves, of Philadelphia, calls the 


Phonometer, as he designed it for keeping 


on long distance telep! one alls, for which the 


charge is usually for three minutes, with an extra 


for each additional minut 


Walden Representative Lucky. 


Office Appliances offers congratulations to M 

Mrs. Thomas Dreyer over the birth of a daughte: 
August 22. The baby weighed eight pounds. Mr. Dreyer 
is the representative of Walden’s Stationer and 


in Chicago 


Chicago Man Goes to Iowa. 
Keller, for some 


went with the 


Walton A 


Co. of 


years with S. D. ( 5 & 
Killian Company, | 
onth. The Killian Compar 


and filing supplies. It is Mr 


Chicago, 

Rapids, la., the first of this 1 

specialize in office furniture 

to build up a substant 
Keller was 

back to Cedar Ray 


long 


Keller's purpose gradually 
mercial stationery department. Mr 


brought up in 


going 


Iowa and 


he is fulfilling a desire that he has entertair 


get back to his old hom 
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The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 


tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 
hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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Northwestern Mutual Life Ins. Co. 
Milwaukee, Wis. 


Alestece EQUIPMENT, 


Time brings many changes in 


office equipment. Twenty years 
ago the use of steel for Office Furniture 


was only the plan of adreamer. Today 

the mcdern office is completely equipped with 

steel. The GF Allsteel Line of office furniture 

and filing equipment is The Complete Line. Size makes 
no difference. Whether it’s a one man office or a large 
corporaticn dcesn’t matter— there are sections in the 
Allsteel Line to meet every requirement. Dealers find tremendous 
advantages in Allsteel. Every office equipment need can be met. If 
you want a line of office furniture and filing equipment which will 


build for yourself a dignified, profitable business, ask for details of 
The Cemplete Line. Better drop a card, at once. 














The General Fireproofing Co. 
YOUNGSTOWN, OHIO 


BRANCHES: New York Chicago Boston Washington Seattle 


UPRIGHT LETTER FILES 


OFFICE FURNITURE 


Atlanta 












WYDESTEEL STACK” 
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September, 1917 


The New York Golf Tournament. 


An ideal day greeted the opening of the N 
Stationers’ Golf Tournament, postponed from 
the links of the Siwanoy Country Club, Mount 


August 21. 
Faber conducted a b 


hold 


N. Y., Tuesday, Following lunche: 
club ¢ rill 


meeting at 


room, Fresident 


ness which it was decided to 


tournament 
Wykagyl Golf Club, New Rochelle, N. Y. Ric! 
Ink Company, has offered 


ter. of the Carter's 


for this competition. 


CE 


ew York 
July, on 
Vernon, 
yn in the 
rief busi- 


the next 


Duesday, September 11, on the links of the 


vard Car- 


a silver 


cup as a prize 

First prize in the tourney—the Bevin’s cup, presented 
by W. D. Bevin, of Boorum & Pease—was won by A. W. 
Williams. Second prize went to H. L. Phillips—a trav- 
cling bag. The third prize, an automobile robe, was cap- 
tured by H. S. Horn. 

The following are the results of the foursomes 

Gross. Handicap Net. 

D. H.. jonas... 133 36 97 
G. E. Hamlin 107 24 83 
R. E. Springer 142 36 106 
Herman Price 120 24 96 
A. P. Jackson 107 24 83 
C. M. Lindsay 112 24 88 
Harry Haupt 4 awn Sate ee 36 98 
J. F. McDonald .. ui nena tee ee 18 90 
L. W. Faber 116 30 86 
W. D. Bevin 137 36 101 
W. W. Mages 113 26 87 
M. Poppet 177 36 141 
\. W. Williams .. aca ckever Se 18 75 
\. Staveley . 91 5 86 
W. C. Horn : aa ,.* 15 &4 
a a ee sav Sacre, 18 95 
H L. Phillips . te eeu 77 Scratcl 4/ 
Harry Growtage ee: 12 86 
W. S. Hort ~~ ae 8 79 
Eberhard Faber . linn ee 9 89 

\ very appropriate and graceful presentation of the cup 
was made y Mr. Bevin, the donor. It was presented, 
filled, and then passed around as a loving cup 


Southern California Stationers Meet. 


The re \ugust monthly meeting of the Stationers’ 
\ssociation of Southern California was held at Whistl 
cafe, Los Angeles 

The attendance was fair considering how busy the sta 
tioners Inasmuch as it 1s not convenient for some 
members attend geht meetings nor for others to at 
tend no meetings, it has been decided to alternate 

I meeti one month and a night meeting 

e nex 

[The association has recommended to all retailers the 

llowi od of arriving at the correct price at which 
to sell sma its of flat papers and envelopes 

To the yken package price of paper and t thor 
ind ( envel es, as issued by the paper houses 

1 <0 vr .” 

West Virginia Concern Sells Out. 

On July 5 Hall & Bradford, stationers and office appl 

e dealers at Clarksburg, W. Va., sold their entir 
stock and fixtures to the James & Law Company, of th 
city | members of the former firm are n¢ 1 mili 
tary W which accounts for the sale of their sines 

e department, “For Our Country,” further ent 
. i] ities W l found 
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SHINE — PROOF 


Chair Pads 


Every office worker from clerk to 
president can be equally pleased 
from the new Widney Line 











Lines 


Three Big 






The Widney Patent (Extra Q )—Meves with you, but 
never leaves the Chair. Spe tack eliminates unsightly 
straps 4 pad of quality f ! man who wants the best. 
All wool thick ch bro 

Regular (old s e strap } is a first-class regular 
j-strap pad—enabls you to eat any competition. 

B Quality (A First Class Cheap Felt Pad—The first really 
worth while cl p pad made n select it in preference 
to The Widn itent Pad Thick Felt, durable and com- 
fortable. Sells like ! ikes » $1.00—depending on size 
We are 

manufacturers Notice how easily 
chatr  pecay : the a ie the pad moves 
wortle 0th in “ i a 

quantily and variety a a Srom side to sid 


EXTRA QUALITY 


with Patent Button-On Fastener 





REGULAR QUALITY 


“B’ QUALITY ,% 
es and dis- Y . 


oe. 
of 4 r A. 


line 


lines ee sales 
thr profits ed before 
Sensible dealer helps on the Widney Patent ? 
—makes selling ems) upon 
I ‘ profits 
. 48 wr 
i" 
THE WIDNEY CO. #48 % 
. CEE S MS 
wv “ 
> > 


319 So. Jefferson St. yoyo . | 
CHICAGO, ILL. Pr 


£9 ‘ ‘ 
74 > ee Oe a? — 























Office Appliances in Great Britain. 
August 14, 1917. 


The selling of typewriters in this country has now been 


London, 


reduced to a minimum owing to the prohibition of fresh 


supplies from America. Firms making machines here, 


such as the leading British makes, are in a very good 
position over this matter in that they can sell on the spot 
The number the British 


kinds 


For instance, there is a shortage of labor and 


every machine they can turn out. 
firms can manufacture, however, is limited by all 
of things. 
also there is the diversion of much of their plant to the 
manufacture of munitions of various sorts. Furthermore, 
the vacation season is now in full swing and production 
that. 


<+> 


is still further limited by 


The step of the typewriter salesman is scarcely ever 
heard in the land nowadays. Many tirms still employ him 
is no need to hammer away 


One effect of the 


and his colleagues but ther 
at people to get them to buy machines. 
prohibition has been to stimulate inquiries to an extraor- 
dinary extent and people who a year ago had to have 
the virtues of a 
in the course of many interviews are now only too will- 


typewriter hammered into their head 


ing buyers even at present high prices if machines can 
be obtained. 
<—7.-—> 


office requisites is good and 


Business in all other very 
there never was a time when everything from duplicators 
to vertical filing cabinets sold better. When it is remem 
bered that has lost th 


5,000,000 and 6,000,000 men it is obvious that office work 


this country services of betwee: 


and counting house business must have been deprived ot! 


an enormous number of operators. lLabor-saving ma 


sell themselves. Business 


chines of all sorts, therefore, 
men, merchants, manufacturers and the rest find their 
cfhce staffs depleted of male labor to a great extent 


Female help can of course be obtained, but this is not 


even particularly easy to get owing to the counter attrac 
tions of other higher priced occupations such as munition 
making or the attraction of wearing a khaki uniform and 
legions, women’s aux 


enrolling in the various women’s 


iliary armies, etc 
<-> 
Therefore, despite the immense numbers of women and 
girls now employed in banks, insurance offices and mer- 
cantile houses there is still by no means a sufficiency of 
labor in a great majority of cases and office specialties 
that have in- 


dicated 


will save time and labor are therefore, as | 


before, in tremendous request Firms selling 


these goods on all hands report good business. They 


themselves, of course, have their own labor and trans- 


port troubles but they have no selling difficulties and this 
latter fact goes a long way towards keeping a good busi- 
faces of the heads of the enterprises. 
<—o—> 


ness smile on the 


Rumors have been floating about of late that owing to 


the strong need for typewriting machines the British 


Government might be induced to relax some of their im- 


port restrictions and allow the entry into this country of 


r Sj 


vecial licer 


hance of this happe nit 


consignments of machines unde 
not think there is much « 
while. In the first place, the 


the prohibition does not appear to be 


cessful as many others have been 


imports saves littl 


nowever, 


space 


Ww ill 


havi 


Space 


ng gone 


per week that 


be 


a long time re 


out oft it 
Wa 

laxing the 

<--> 

on tl 


lypewriter houses here 


the publication of thei: 


the war. These handy little journals will be 
missed by typewriter men and typewriter users, 
ditions in the paper trade and the printing indus 
now so acute and printing and paper are so expens 
it was certainly scarcely worth while continuing t 
pense, especially in view of the prohibition of 
<---> 
| hear good reports ron the makers o de 
applying the phongraphic principle to office uses 
is apparently in this country a better supply of o 
of the typewriter than of efficient shorthand write! 
the special function of the dictating machine 
rid of the shorthand side of business dictatio1 
recognized now more widely than ever Mach 
the voice recording machines familiar to bust 
are selling well wherever they are oftered 
<--e-—> 
ose leat ledge: also report good bus 
ny extensions of loose leaf making plants in t 
try have been noted ring the past summ«e 
ling and card index ouses are in no way 
othe specialty firms receiving orders all tl 
good prices For these s for the above-ment 
cles, the Government is been, and continues 
customer. Scarcely a ¢ passes now without 
ing to hand to the effe t the Governn 
over fresh buildings for offices There is 
rst-class hotel now left anvwhere in the e1 
don—all are hives Government industry 
thousands of male a female clerks. | t 
are immense consumers ot labor-saving devices 
ern office specialties (here has been more ]| 
done in this connection during the past twelve 
surely, than in the previous twenty years St 
firms report that their business extends at « 
tunity despite the dif Ities in the way of ge ri 
and the general expensiveness OT ¢ ying oO 
ness in these times 
<—-e-—> 
It might be satd that practically there is r 
and optimism everywhere, with as much business 
as can be handled ! 1 expectations 
the-war boom when ymmerce and business 
more untrammeled The only exception to t 
cheery note comes ym an old friend of n 
side, an American wit siderable business 


prol 


bition 


t) 


actually on the cargo line: 


Ss W 


1 OW 


yene 
The 


ay to 


restriction 


hole hay 


use Organs for th 


e 


al 


1 
i 


1 
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Literary Digest 


In Its August 25 Issue Prints the 
Following As it Originally Appeared in 


The Chicago Daily News 


MAKE A SCRAP-BOOK FOR SAMMY 


NEW YORK OFFICE: 368 Broadway 


= LLL LLL LCCC LLL LLL LLL CLL CLEC EMCI 


STUIUIUUAU TAA EGUTUUUL UUEAU EAU OAUOUDEOOOOAODEGU OOO AAU EEAU EEO EEA EOD EOOU EAA TAA PEA 


That favorite joke of yours—that one that vo 
our sides over, remember?—that favorit 
cor carte nom, that scream of a story, that j« 
that vou tak ome and try out on your wife, and 
ord of appreciation from you. 
A Nl the ire going to go over and help out the 
ir Franc by making life cheery ag oe asant 
en whiling away the homesick hour 
ci ~ the possi bl dreary days in .. ho 
It done ~ the scrap-book methoc on 
r EY ng sake: by Ri dyard Kip ling The ie a =P read 
wildfire over Great Britain —, sco ‘ 
inds of those left behind were 4 
es of scrap-bor with a asantries an nd sen 
hem as tokens of affection to the he ys at 
The ain te get ; Gaenething that is different 
book ome r light that a man in a |} 
’ in hold up ar d look at without extended 
effort These books, filled with joke 
com and a bit of sentiment—not re 
to home or { afietenan or anything 
anything ‘blue together with a persona 
from the crap-book maker, w 
for the men to while away the hour 
ake life more pleasant for them Foreigr 
nagazines won't d The men must have Amer 
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Liberty War Scrap Book 


For pasting in Clippings that 
will prove interesting to the 
Boys in Camp, at the Front, 
on Shipboard or in the 
Hospitals. 


Now’ § the Time to Sell Them 


Put up two in a box, one with red Vellum 
de Luxe cover, the other green. No. 
101LW. Large four color window or 
counter display cards as well as a supply of 
circulars for mailing and placing in pack- 
ages, Free with initial orders. 


The #&& Manufacturing Co. 


162 Union Street, Monroe, Michigan 


CHICAGO DISPLAY: 511-515 S. Wabash Ave. 
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“1220” 
Letter Cabinet 


[Elegance |= 
Combined,{With 


Moderate Cost; 


VONQQQOUUUUUOUOOOOUOUOUUGOOOOOUOOUUUUUUOOOOOUGOOOUOOUUOUUUEONONOOUUOUUUUUOEOOOGO4N VENA OOOEOEOEEEONOOURUUUQUE: 








When your customer talks Let- 


ter File, interest him in one of 
these “1220” Cabinets. There are 
features that make good talking and 
selling points to be considered. Made in 
Letter, Legal Cap and Invoice sizes— 
a range of widths that will care for most of the de- 
mands of business. The Letter and Legal Cap widths 
are made two, three and four drawers high, the Invoice 
size five drawers high. Drawers roll freely on double 
roller bearing supports, and have extension slide which 
keeps drawer in horizontal position when withdrawn 
from cabinet. Self-Locking Follow Blocks on easily- 
removable rods. Drawer fronts and tops of cabinets are 
five-ply Quartered Oak veneer, warp and split proof. 
Sides and backs are handsome panelled Plain Oak. Also 
made in Birch Mahogany. The Dull or Velvet, Golden 
and Natural Oak and Birch Mahogany finishes make 
these files very attractive in appearance and can be 
readily harmonized with any other office furnishings. 
These files, as well as other #2 products, are nation- 
ally advertised at prices which yield the dealer a liberal 
profit. We sell no goods direct if we are represented. 
Inquiries are referred to a #2 dealer in the town from 
which it comes. This policy of strict co-operation works 
to the advantage of dealers selling W&* lines. If you 
are not a ¥& dealer we would be pleased to send our 
Catalogs and assist you in selecting a small opening 
order of #2 goods. 





The S/ce 
Manufacturing Co. 


162 Union St. Monroe, Mich. 


New York Office—368 Broadway Chicago Display 511-515 S. Wabash Ave 
Made in Canada by Knechtel Furniture Co., Ltd., Hanover, Ontario 
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Our increase in sales on this a 
popular Letter File indicates the CliY’ 
esteem in which it is held by the buying 

MONROE MICN US 4 


public and our dealers. Itis nationally 
advertised at prices which net the dealer a 
liberal profit. If you are not now a ¥/z#é- 64D 1 99 
dealer, why not investigate? Each of the thirty frame- 


joints of the Wz No. 421 Letter File are interlocked, ; 

glued and held with two screws. This scientific con . 
struction makes cabinet practically wear-proof—racking pf YI a ine 
is impossible. Drawers are full height, dust-protected 

and equipped with self-locking follow-blocks to keep 

contents in a vertical position. Indestructible rollers wut 

under points of greatest bearing make drawers roll 


easily, even though loaded to capacity. These files an- Tl e Most 


swer all requirements where utility, service and accessi- 


=) 
= bility are considered in making price comparisons. Kor 


There are ten kinds of drawers that may be utilized in 


the makeup of one of these cabinets. Drawers designed ’ ; ‘he Money 


for filing index cards, bills of lading, invoices, ete. , used 
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in business and professional offices, that may be com- 
bined as needed in cabinets of any required capacity. 
Letter and Legal Cap sizes made in two, three and 
four drawer heights, and Invoice width in two, three, 
four and five drawer heights. Golden, Natural and 
Weathered Oak, and Birch Mahogany finishes. Ask 


for Dealers Catalog and discounts. 








The ff 
Manufacturing Co. 


162 Union St. Monroe, Mich. 


New York Office 368 Broadway Chicago Display 511-515 S. Wabash Ave 





Made in Canada by Knechtel Furniture Co., Ltd., Hanover, Ontario 
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Sectional Card 
Index Cabinets 


Are especially adapted for use in offices where there is a possibility 
of the card record system growing or expanding. They are designed 
for this contingency by being made in Top and Bottom Sections. 
A Top Section should be purchased first and can be used until 
such time that there is need for more than 2800 cards. Then add 
as many bottom sections from time to time as the filing system 
may require. Bottom sections cost less than Tops. Each drawer 
has a capacity of approximately 1400 medium weight index cards 
aside from the necessary guides, and is equipped with steel, easily 
adjusted, self-locking follow block to keep contents in vertical 





Top section 
whichshould 
always be 
purchased 
first as a 
start for the 
filing system 


Illustration above 
shows 8x5 Top Card 
Section, two 3x5 
Bottom Card Sections 
and sixteen inch leg 
base. 


These sections provide for expansion and assure 
uniform alignment on future requirements. 





Illustrating 
Bottom Sec- 
tion. As 
many as de- 
sired can be 
stacked 
under a Top. 


position. Also has pull and label holder on outside. These 
serviceable sections are made in sizes to accommodate 3x5, 4x6, 
5x8 and 8x5 record cards. May be stacked as shown in illustra- 
tions with or without leg bases as desired. Furnished in Plain or 
Quartered Oak in Golden and Natural finish, also in Birch Ma- 
hogany. A section or two for display will more quickly convey to 
your customers the adaptability of a card record file of this design. 
It you do not have a Y&®* Dealer Catalog, your request for copy will 
bring a fully illustrated book of Filing Devices, Office Accessories, 
Office Supplies and handsome line of Sectional Bookcases with our 
dealer’s proposition. 


The y im Manufacturing Co. 


162 Union Street 
Monroe -t- Michigan 





New York Office—368 Broadway Chicago Display—511-515 S. Wabash Ave. 


Illustration below 


Bottom 


shows one Top 3x5 
Card Section, three 


3x5 Card 


Sections and sixteen 
inch leg base. 
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The very latest equipment and 


systems for getting the best possible re- 
sults in the administration end of business will be 
demonstrated by experts at the 


14th Annual 


NEW YORK BUSINESS SHOW 


during the week of October 15th to 20th. 


Every business house will find it well worth while to 
have a representative attend this Exposition and 
see what the leading manufacturers of business ap- 
pliances and systems are doing to help overcome the 
shortage of office workers. 


Admission tickets will be furnished without obliga- 
tion of any kind upon receipt of request with stamped 
addressed envelope. 


Better send for your tickets wow— and then instruct 
a capable representative to visit the Show and see a// 
the exhibits. 


Annual Business Show Company 


FRANK E. TUPPER, President 
150 Nassau St. New York 
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Fine work! The mimeo- 
praph is just a means to an end 


—a tool by which important work 
is well done. Its one purpose is to re- 


produce letters, forms, drawings, etc., as 
perfectly as human invention makes pos- 


sible. That it does so both rapidly and 
cheaply is secondary. Judge how well it 


accomplishes its purpose by the fact that alert 
business everywhere uses the mimeograph. It is low 
in first cost—is inexpensive to operate—requires neither 


type nor cuts—delivers five thousand clear-cut dupli- 
Why not find out what it will do for 


cates an hour. 
your business—today? Send for interesting, booklet 


“T” to A. B. Dick Company, Chica}o—and New York. 


NINE GGAAPH 





—s 


nufactured machine sectior He 


appears to have let the miles of red tape and the hun- 


i mbargoes and 


prohibitions affect his spirits 


/ 


very seriously and he declares he does not see how any 


honest man can now live in London in the office specialty 


business ype to 100 cents on the'dollar. He has 
thers ‘ sed his sinesses down for the time being 
He says he will cut his losses, preserve his self-respect 
and go shing as he s too old to go to the front and 


could not earn his salt making munitions o1 
Arn 5 H« at 
clares it to be his conviction that affairs are very serious 
’ ] } 


mending old 
sails or darning socks for the Navy and | 
require to be looked into very 
closely by those higher up. I am certain that it is only 
that with definite signs of the war 

“buck up” 
ndefatigable energy reassert itself. 

<--> 


a temporary phase and 


approaching an end his spirits will once more 


1 


and his well-known 


Restriction Order No. 6, 1917, dated 
‘ , Board of Trade under Regulations 
2-F and 2-J] of the Defense of the Realm 


1 on July 24. It deals with the main- 


Regulations, 


< 
> 
t 
, 
/ 


y of strawboard, and enacts that by 


3oard of Trade no person shall sell straw- 


board imported into the United Kingdom, either by him- 


self or by any other person, under a license granted by 


the Royal Commission on Paper at a price exceeding 


that for which he sells any other strawboard of similar 
onditions of sale in quantities ex- 


quality, and under like 


hundredweights (of 112 pounds each) to any 


ceeding 


other customer If at the date of the Order a person has 
sold or agreed to sell any such strawboard at a price 
exceeding that for which he has sold any other straw 
board similar quality, and under like conditions of 
sale, any quantity undelivered and unpaid for is to be 


accordance with the terms of the order, and 
the difference in price will be irrecoverable 


The Farm Lands of France. 


The war has reminded us that our material prosperity 
rests, ultimately, upon the welfare and scienti produ 
tiveness of the farmer. For the first time in many years, 
therefore, an article about agriculture occupies the first 
paragraph of an editorial section in a journal of office 
equipment The European situation is reaching a stage at 
which far-sighted publicists and business men are laying 
the fe lations in plan at least for recuperation and re 

val « stry An article in “L’Exportateur Francais” 
by Paul Forsans reminds us how serious is the problem 


It is not only a question of re 
public offices but of renewing and 
Louvain Cathedral 


is no more a ruin than is the ground in Picardy and 


practically making over the soil itself. 


ille lo revivify business, to afford a market 
te dise, from business appliances to automobiles, 
the soil must be rebort The beginnings of this process 
re alrea visible in France, in the closer co-operation 
betwe vercial, industrial and agricultural leaders 
4 s. The w tself initiated the process which 
will do so much to eal the ravages it has made M 
Forsans hails with interest the disappearance of the idea 
ot pe liar to France—of a necessary antagonism of 

1 S veet and the shop. W het Napole 
alled t Englisl nation of shop-keepers, he merely 

é Ss | é unjustly) for Napoleon was 
i not t metropolitan ry methods of 
renewal soil ar ilready being studied in the Frencl 
lal S The blem 1s largely a chem! l one, and 
ved by mar that some means of drenchir the 
re ( ered which will possibly even utiliz 
tl t war-metal deposited in adding 


I 





The arrow points 
the way toa profit- 


able Macey agency 


















Macey Filing Appliances 


Are in Big Demand 


Macey Filing Appliances are con- 
stantly 
zines 






advertised in 
the big 


being 

that reach 
men [his stimulates sales and 
helps the Macey dealer to build up 
an unusually profitable business on 
Macey Filing Appliances 


Our line includes every 


maga- 


business 


hling de- 
vice that is used in a modern office. 
It incorporates all the big staple 
sellers in wood and metal, as well 
as the special appliances for special 
purposes 

Becaus¢ I these many advantages, 
every dealer ll find it profitable to 
handle Macey Filing Appliances Fill 
out the coupo! elow (,et ne of our 
catalogs and ther send order for 
your immediate requirement so as to 
get the full benefit of ig advertis- 
ing Campaig! ring the t nine big 
selling mont! 


he Macey Ca 


Designers and Makers f-D 
Systems, Filing Appliances, Library Cases, Safes. 


GRAND RAPIDS. MICHIGAN 


* = See ee oe _— oo — _— — = . =e = oe 
THE MACEY COMPANY, Grand Rapids, Mich. 


latest catalogs 


ana 
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* certain needed qualities to the fields which on were 
white with harvest at this season of the year 
Y L P fi 
ou A ant arger ro its Popular Education in Russia. 
Printers ind stationers re interested in the 
> . . . ‘ < i i t i i 
This book will tell you, in an. instant, etnies Rabie Beas sta low maeilien educel 
the RIGHT the certainty that these will mand orders 
° f tude never before know: ks and paper « l 
price for ‘ , 
The Educators’ Leagui Moscow has plat 
any government ipproval tw months urse 
° throughout Russia for struction in both re 
desired ° 
writing, as well as the nts of civics l 
diate necessity is the education of the illiterate s 
figure. to el t lelegates to the ew onstituent sen 
is to draw up a nation stitution Of Russ s 
thirty years of age it is es ted that more tl st 
per cent of the men ar early ninety per cet é 
women are unable to A ( Phe Idit 
one hundred million re few mnths wv 
an unimaginable demat ews 5 ¢ 
books Within a mont t Russia 
seven hundred new ne ers nd pe s 
started, enormous quantities of pamphlets we 
and the Petrograd plant akit ar pril . 
parer has increased its for by nearly ty 
within the last three years e opportunity is 
| good f producers of pa ooks g 
and all allied line 
| 
New Italian Playing Card Decree 
\ recent lecree of the Italian Government 
\ turn of the page, and you see in- rules laid down for tl! ise of playing car 
stantly the exact necessary selling price home-made and foreig tories. desizving 1 
for anv article costing from one cent the Government, it is ex y Consul General Da 
to one hundred dollars, to obtain any F. Wilber, at Genoa, mus ent formal demands 
desired profit. In Ropp’s Price Making Finance Minister, General Management o Mo 
Tables you have diagnosis and CURE through the respective s tendents of finance 
. 7 . . . . . : io a : 1 _ 
for that line in your business which districts in which the ta Ss headquarters are 
° ‘ . ’ , ; he nad r<f } ' ] ) san 
is not yielding a gain proportionate to These demands mus ne oe 
. : . » ontonut vw} . re ‘ lece than < 
expenditure and quality of product. | the output, whic — , ha “ 
i « ery tyne t} ee oft wl st r¢ lace ards 
* * " 
Two Opinions of Ropp’s Tables |[ = 1 ™*ximum price at which playing cards 
from Men Who K ] sold the Taian government is to be fixed a 
om en Oo now the Fir e Ministry, tal s a basi sample 
. . ° — j ; . ‘ -" 
Fletcher B. Gibbs, president of the Chi- | ariety o ds. Eve s own expens R 
cago Stationers’ Association “This transmit the aces of « ’ k to the office desig 
book occupies the same relation to the | hy the Gseneral Manage Mo opolies to ~ 
merchant as a set of interest tables to | : ' 4 
; \ countersigning band is Each ickage 
the banker, and should find a useful 
. ' ¢ nar s mus re: eid th nal 
place in every establishment where cor — oe SE : rn 
rect price marking forms one of the im- hirm manutacturing it, t ontaine the 1 
portant profit yielding functions of the e type, and the selling the | 
business | The factories must s« utput exclusive 
H. G. Moore, president of the National ‘etailers o onopolies, iy the amounts ’ 
Association of Credit Men—‘Our asso- the es at the prices fixed by the Finance M 
ciation is doing everything in its power ‘ be nahi , FP BENS th 
. . oO 11es l pupils i aed i¢ 
to prevail upon our business people to 
° illowe on ( il sales \ inty hxed or S 
figure costs and to get proper profits. If M 
each business man in America had these scale > per cent ‘ ent total s 
Tables, and would use them, business required of the manufactt 
conditions would be very much improved | Foreicr rms who e Gove ent af 
and failures fewer ae , eae ; 
| suitable stock on hand at ¢ an eculat s 
Forty pages of concisely written, com- tor fines eofas Furthermore, t 
pactly arranged Tables—in substantial bind- conce s have ot the rded to Italia 
inge—selling now for only $2, POSTPAID. | aoe ef smncaiie ae thee 4 
Until recently it cost you $5, with a steady ; 
ov No advertising of the duct is permitted 
demand. We will return the price if you — 
do not find it immediately useful. 
French Industry and the War. 
Send Your $2.00 Today. " hs Se ee oie Maal 
\ le y Maurice A a torme ren 
The Office Appliance Company [Jor (7b exportatenr Brancats, faces 
PP pany ly the problem of the 1 bilitation of Fren¢ : 
417 South Dearborn Street - CHICAGO | during the concluding years month _ 
3 opinion has been express¢ certain Paris circles 
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"1400" 


=LINE: 5 


HE illustration below shows the effective f 
method used by the La Salle Extension §# 
University, Chicago, Ill., in handling its 
correspondence problem by the use of 











Berger Steel | 
Filing Cabinets | 


The installation comprises 68 single-wall cabinets, ar- 
ranged in two batteries. To econcmize in space, the files 


were stacked two case ig! [his is an ideal arrangement wher: 
large number of cabinets are required and is an unusually severe t 
of the strength of the unit Note the periect ahenment, duc t 
uniform construction of the cabinet \ 
The Berger ‘1400"" Line, composed of four-drawer letter and cap siz 
will be a profitable one for you to handle It appeals to the averag« : 
ness concern as the cost compares favorably with wood. : 
These single wall units are strongly constructed and have detachable en4 
panels. The drawers have large filing capacity and are mounted on lid 


roller bearing suspensions, operating smoothly and practicall 

Cannot warp, stick, swell nor come apart. Give protection against 

Finished in neutral olive green and trimmed with stamped brass | 
Write for full details on the ‘‘1400"’ 


Line and Monogreph “‘The Armer 
Plate of Modern Business.”’ 


The Berger Mfg. Company, Canton, O. 


BRANCHES: Bostor wv York Philadelphia Licag 
ot. | Minneap San Fran 


Export Dept.: Berger Bldg., New York City, U. S. A. 
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When your customer asks for 
anything in siteel equipment 
you will finézitin this _ 





Keep it 
on file fo 
ready 
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the tendency to draw upon the farms, offices and factories 
for soldiers and national administrative leaders will mean 
a lack of recruits in the armies of peace in the years 
immediately following cessation of hostilities. M. Ajam 
sees a curious resuli—very different from the pessimistic 
opinion He believes the upshot of the situation, in an 
educational way, will be increased stress on vocational 
training It is going to be worth more to have had a 
good commercial apprenticeship,” says he, “when possi- 
ble, than to have had an elaborate education.” And he 
adds, significantly, “Those who are our enemies have 
been the first to recognize the truth of this axiom—that 


‘the best school teaches everything In America we 
have already, perhaps, progressed as far as the Germany 
before the war in our theory, at least, of vocational train- 
ing—of “preparing the man for the job’—and the prac- 
tical success of such experiments as Gary (with a very 
mixed foreign population) attests the truth of M. Ajam’s 
view, as applied to the new France and its commerce. 

\ Spanish business man is cited in a Commerce Report 
of recent date who desires to purchase with exclusive 
sales right a quantity of photograph paper for postal 
cards. Payment will be made against documents at des- 
tination. Goods should be packed in wooden cases. Cor- 
respondence should be in French or Spanish. References 
will be supplied 


Early In October a fair is to be held in Montevideo for 


the joint benefit of the British Red Cross and the poor of 
the city. The committee on exhibits desires donations of 
merchandise, and suggests to American merchandisers of 
all lines the opportunity to advertise their goods by sub 
mitting salable samples to Mrs. John P. Henderson, Lucas 
Obes 127, Paso Molino, Montevideo, Uruguay 

The American Chamber of Commerce for Italy, located 
at Via Victor Hugo No. 4, Milan, is seeking catalogues 


and price lists from American firms relating to all kinds 


of goods. A trade catalogue hbrary which this organiza- 
tion of 500 members, formed only two years ago, has built 
up, requires duplicates of a number of catalogues already 
secured. American firms which have already sent one copy 
are requested to mail another, and firms sending their 


catalogues for the first time are particularly asked to send 


2 dupli 70 Any hooks containing general trade intorma 
tion will also be welcome 
Commerce reports for the midsummer mention a con 


pany in India which wishes to purchase machinery and 


paper stocks of almost every variety, as well as rebuilt 
tvpewriters \n agency for these goods is also desired 
Quotations should be c. 1. f. destination o1 b. New 
York. Payment is to be made by draft t 30 o 
60 days’ sight. documents against payment through bank 
Correspondence may be in English. 


Purchasing Agents to Hold Convention. 


e National Association of Purchasing Agents ex- 
pects that its coming national convention to be held at 
Pittsburgh, Pa.. October 9, 10 and 11, will be one of th 

ist important meetings this organization has ever held 
Supple a US announcement, the 
the publicity committee James H Robiso1 Savs 
From the standpoint of practical analysis busines 
nditions and consequent suggestions for the shaping 
irse to meet extraordinary conditions ‘ 
‘ gress of the National Association of Pu: 
sing Agents, to be held in Pittsburgh O 
( s taki in importance wht s impressi 
seit tT ail 
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The Right Paper in The 
Right Place 


It pays to use the paper that is exactly 
suited to the purpose for which you buy it. 
You save time, annoyance, dissatisfaction 
and money. It is simply a case of working 
with 


with proper tools: you can “get along” 


almost anything, but good business men 
know that it is economy to have the best. 

Special requirements must be met by 
the ledger paper used in the Machine 
Method of bookkeeping. It needs to be 
unusually tough and firm in texture, and 
have a stiffness that will outlast long use 
and constant handling in and out of the 
Bookkeeping Machine. 

Typocount Linen Ledger is specially 
made for this one method of bookkeeping. 
The fiber is remarkably strong, with a stiff 
“body,” and a finish that is particularly 
adapted to typewriting. In color, Typocount 
is a restful buff that saves eye-strain and 
at the same time does not easily show soil. 

\t a moderate price, you can buy this 


entire satisfaction in ledger papers—try 
it out. 
We'll send uu generous samples 


ual machine test, free, 


tor 


it your request. 


BYRON WESTON COMPANY 


“The Paper Valley of the Berkshires” 
Dalton, Massachusetts 
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As crisp to the “‘feel’’ and at- 
tractive to the eye as a new 
banknote—a letterhead printed 
on 


Berkshire 
Parchment 
Linen 
The variety offered in pure 
white or Berkshire Bond in suit- 


able business tints will enable 
you to satisfy every customer 








demand. 


Eaton, Crane & Pike Co. 


Typewriter Paper Department 


PITTSFIELD - MASSACHUSETTS 


Dealers: Have you a sample book of 
Berkshire Typewriter Papers? If 
not, write for it today. 


NEW YORK 225 Fifth Avenue 
CHICAGO 108-110 So. Michigan Avenue 
PHILADELPHIA .. 1024 Filbert Street 
BOSTON 55 Franklin Street 
SAN FRANCISCO 770 Mission Street 
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“It is recognized that the purchasing agent, particularly 
during business periods such as now prevail, must be ex 
pert not only in the unerring probing of business condi- 
tions, but must build upon the sequence of his experience, 
opinions which must correctly anticipate the future. Fail- 
ure to anticipate the trend of business affairs, as swayed 
or regulated by the progress of the war, will be a blun 
der impossible to remedy. With this fact generally rec- 
ognized, there can be no doubt that, out of the meetings 
to be held in Pittsburgh, both formal and informal, will 
come much of the most important industrial and commer- 
cial news of the year. 

“For the first time since the organization of the asso- 
ciation five years ago, the importance of participation 
a ‘clearing house’ of information has impressed itself not 
only upon the association members, but upon the firms 


and great industries with which they are connected 


‘Practically all the members will attend the conventi 


which means that not less than 1,500 men, required to 
be expert in the analysis of business conditions, in tl 
causes which lead to fluctuation of prices and in the effe 
of national events on the commercial market. wi 


for exchange of experience ind opinion and for the forma 


discussion of plans for the future. They will gather 

Pittsburgh from all points, traveling in special trains 
from both east and west, and they will repress the 
major industries and general business activities of those 
districts of which the centers are the cities of New York 
Chicago, Philadelphia, Cleveland, Pittsburgh, Baltimore, 
Boston, Detroit, St. Louis, Columbus, Buffalo, Rocheste: 
South Bend, San Francisco, Los Angeles and many other 


smaller, but important cities 

“Considering that there is to be in Washington a central 
purchasing commission for the United States and_ its 
allies, which ostensibly will be for the purpose of 
viding a uniform system for purchases, such as the co 
of production plus a reasonable profit, with the idea of 
establishing a basis for sound business conditions, the 
convention of purchasing agents in private employ un 
questionably will be the means of suggesting and devel 
oping ideas through which private business may hav 
voice in the founding and operation of such a vitally 
portant commission 

“Wisdom in connection with the specialized business 
of purchasing comes mostly from experience, and 
experience to be represented at the convention will prove 
its influence upon the Federal Commission through its 


expression in convention 


“It is anticipated, too, that the informal discussions be 


tween individuals and groups during the convenfion, with 
attendant publicity, will bring to the public a much clearer 
idea of just what problems must be met and solved 
business is to be maintained during the war 


Convention Details. 


The details of the convention are being worked out by 
Robert F. Blair, of the Pittsburgh Gauge & Supply ¢ 
pany, who is chairman of the Convention Committee E 
I McGrew of the Standard Underground Cable ( 
pany is the National Association's president 

The registration of delegates will take place on October 
9 at the William Penn hotel, which will be the headquar 
ters for the convention, and where also the conventior 
meetings, both public and closed, will be held, at 
the annual dinner, with men of national prominetr 
speakers, will be held 

Sight-seeing tours throughout the Pittsburgh 1 S- 
trial district are being arranged, although it is recognized 
that many of the purchasing agents will prefer to arrange 
their own tours and business calls, to suit the particular 
lines in which they are engaged and concerning which 
they prefer to gain informaticn at first hand 
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No. 12 
Regular 
WithClip-Cap 
$275 


No. 08523 V 


Self-Filling, Gold Banded 





ITH the world at war, each day adds 
Ve pages to history. The men of America 
are making it—-Waterman’s Ideal Foun- 
tain Pen—The Pen of America—is writing it. 
It is the pen dependable in the trenches and on 
the seas, as in the homes, schools and workshops 
The dominant superiority cf Waterman's Ideal 
as a writing tool, and its matchless reliability 
and convenience, are placing it into the hands 
and making it the preferred pen of writers 
ail over the world. It is time now to become 
active in the selling of Waterman’s Ideal for 
the School and College trade as well as to 
the hundreds of thousands of our soldiers 
and sailors who will carry this pen into service 
with them. 


Write for selling plans, display and advertising 
suggesticns, and illustrated price lists. 


Self-Filling, Safety, Reg- 
ular and Pocket Types. 


| L.E- Waterman Company 


191 Broadway - New York 


Boston-Chicago-San Francisco-Montreal 
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No, 54 
Self-Filling 
With Clip-Cap 
$4.25 
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No. 424 V 
Safety Type 
$3.00 
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48 Styles and Sizes Adapted to Every Busi- 
ness, Profession and Home. Highest Award 
at both California Expositions. Construc 
tion Patented Frade Name Protected 





THE SAFE-CABINET 
The World’s Safest Safe 


“A man is known by the company he keeps.” \nd so it ts 
with THE SAFE-CABINET. 

The association of our “S-Cientest Model” with these em 
blems you know so well is a significant testimonial to THE 
SAFE-CABINET. 

THE SAFE-CABINET stands guard over the books, rec- 
ords, documents and other valuable data in many of the de 
partments and offices of these and hundreds. of other repre- 
sentative concerns. 

No industry is too large, no business too small for the 
reliable fire and theft protection of THE SAFE-CABINET. 

And thousands of professional men, public and private in- 
stitutions and homes now have the same protection as “Big 
Business.” 

We still have a certain amount of territory open 
for the right kind of dealer representation. 


THE SAFE-CABINET COMPANY 


Originators and Sole Manufacturers of THE SAFE-CABINET 
MARIETTA, OHIO 
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Second Annual Butler Outing. 

The second annual outing of the Butler Paper Com- 
pany of Chicago was held Saturday, August 18, at Dell- 
wood Park, nearly 1,000 employés and friends thronging 
Twelve railway coaches pulled out of 
Perfect 


the pretty grove. 
the Union station filled with merry fun-makers 
weather made the day unusually pleasant in all its fea- 
tures. President Frank O. Butler was among the crowd, 
and enjoyed the day perhaps more than any one else. 
Athletic events and prizes filled out the program, and 
the return was made with great good cheer. 

Describing the day in more detail, the morning program 


consisted of athletic sports. In the afternoon came the 
baseball games. There are a lot of fans in the different 
departments of the Butler company, and naturally the 


baseball games were exciting from start to finish. There 
were three games, lasting three innings apiec¢ The first 
game was between the stock handlers and packers, and 


} 


was won by the packers. The second game was between 


the city and out-of-town sales, and was won by the out 


of-town sales The final was between the winners ol 
both games and was won in the fourth inning by the 
score of 9 to 4 by the packers. An eleven-piece band 
furnished the music for the day Following the custom 
established the preceding year, the company issued an 
elaborate souvenir program in connection with the picni 
This prog besides listing the various committees 11 
charge of the picnic, contains photographs of the depart 


ment heads and also an interesting historical sketch of 
the House of Butler. The company inform us that they 
will gladly send a copy of the program to any who make 


applicatior ror one 


Eighty-Second Birthday Honored. 
The eighty-second birthday of Theodore E. Smith, 
president of the Spencerian Pen Company, 349 Broadway, 


New York City, was honored Saturday, August 11, with 


a more or less informal celebration by his friends on 
Long Island, where Mr. Smith is spending the summer 
He is perhaps the oldest living representative of the 
stationery industry in America—certainly in the East 

and it was the general verdict of his friends that he will 


continue to be tor manv vears 


Macey Men Hold Convention. 

Dealers and representatives of The Macey Company 
held a conference at the factory in Grand Rapids last 
month The topics covered were about the same as 
those discussed last year, but twice as many dealers were 
present. The day sessions were confined strictly to the 
discussion of manufacturing and selling problems. In the 
evening the dealers were entertained at dinner, followed 
by a theater party at Ramona Park, the street railway 
summer resort 


New Concern in Omaha. 


The Omaha Fixture & Supply Company, store and office 
outfitters, have opened an establishment at 414-418 South 


12th street, Omaha, Neb. The company is headed by 
Harry H. Lapidus, president, with Isaac Warshavsky, 
treasurer It specializes in handling of filing cabinets, 
desks, chairs, bookcases, etc. The company manufac 


tures a line of bank fixtures, and, in fact, deals in every 


thing in the line of wood, glass and marble. 


Large Government Contract. 
\ large Government contract has been secured by the 
Kalamazoo Loose Leaf Binder Company to supply bind- 


ers for both the war and navy departments 








State and 64th Streets 
Largest Manufacturers of Adjustable Office Appliances 





The Fastest Selling Telephone Bracket 


Arrange for stock now. Be 
ready for action when the Fall 
Season opens up. 


Purns 
Purns 
Give your trade the best value 
Purns for their money a urns 
Telephone Holder with its 
: . and practical 
Durns adjustment features. Built 
Purns 


many unique 


to meet the demand for service 


and not price competition. Purns 














adjustable both up- 
Holds the tele- 

Mount it any- 
Attractive finishes—nickel plate or 
Variety of 


The only “Gate-Type” 
and-down and in-and-out 
phone just where you want it. 
where. 


black enamel lengths. 


Burns Adjustable Appliances have patent protection and financial ~ 


responsibility back of guarantee 


MANUFACTURER 


| American Electric 


COMPANY 
CHICAGO, U. S. A. 
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T'S PORTABLE 


(a new model) 







11 
Pounds 
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Full Capacity—Unlimited Width of Paper 
™ 
The Great Interchangeable— 
. 
Writing Machine 
Many Typewriters In One 
Att Languages 
especially represented 
in one MULTIPLEX 
Change Type in a Second 
Two sets of type always in the machine,—‘‘Just Turn the 
Knob.” It will do all that other machines can do AND 
IT STANDS ALONE in the special fields of writing en- 
deavor. For instance:— 
Business Executives 
because of individuality of work Large business 
type for business letters; extra small type for con 
densed writing on loose-leaf Manual sheets, Index 
Cards, and Statistical work—‘‘Just Turn the Knob 
Literary People 
because of its instantly changeable type system, with 
many styles of type and many languages Two sets 
of type always on the machine—"'Just Turn the Knob.” 
Social Correspondence—Private Secretaries 
because of the dainty small type and high individual 
ity of the work Its refined and aesthetic appearance, 
and also the language possibilities 
Professional Vocations, Including Engineers 
(Mathematicians) 
because of having type-sets especially adapted to 
each class, with all special characters needed; imme- 
diately interchangeable 
Linguists 
because of having every known language availabl« 
all interchangeable and high individuality of work 
and capability of writing both Occidental and Orien 
tal languages on the same machine 


College Professors and Students 
because of small space occupied; instantly 
changeable type; high individuality of work 
condensation 


inter 
and 


seanpennnennennenenscaciens 


Factory Rebuilt Machines at a wide range of prices 
Monthly payments. Discounts for cash 
Catalogue gladly sent for the asking 


THE HAMMOND TYPEWRITER CoO. 


607 East 69th Street, at East River, New York City, N. Y 


NOTE—FOR DEALERS 


Hammond representation does not interfere with other 
typewriter accounts It occupies a fleld of its own and 
takes care of work that no other machine can do 
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A Message From Uncle Sam 


Clear and Explicit Outline Issued by U. S. 
Treasury Department. 


The following clear and explicit statement of the present 


situation with regard to the war, its causes and costs, has 


been issued by the United States Treasury Department 
for immediate publication through the Bureau of Pul 
licity 

What We Fight. 

“The war was begun by the military masters of Ger 
many, who proved to be also the masters of Aust: 
Hungary. These men have never regarded nations 
peoples, men, women, and children of like blood a1 
frame as themselves, for whom governments existed 


in whom governments had their life. They have regard: 


them merely as serviceabl 


or intrigue bend 


organizations which they 


by force or corrupt of their own purposes 


I I 


They have regarded the smaller states, in particular, 


the peoples who could be overwhelmed by force, as the 


natural tools and instruments of domination. Their put 
pose has long been avowed 
“If they succeed they are safe, and Germany and th 


saved ant 
will fall 


world must 


world are undone: if the J fail. Germany is 


America 
the 


world will be at peace. If they succeed, 


within the menace. We and all the rest of 


remain armed, as they will remain, and must make ready 


for the next step in their aggression; if they fail, thé 
world may unite for peace, and Germany may be o é 
union.”—Woodrow Wilson, President of the 1 
States. 

The Final Payment. 

The fifth and final payment, of thirty per centun 
Liberty Loan Bonds purchased on installments is du 
August 30. According to the official statement of tern 
and conditions of the sal Liberty Loan Bonds issu 
by Secretary of the Treasury McAdoo at the time su 


the bonds was invited the 

made on or before that date 
Whether the Liberty Bonds 

' the Federal 


agencies it is 


scription to payments must be 
were purchased frot 
Banks or throug 


that 


Treasury or from Reserve 


other banks or important this inst 


ment be paid promptly 


We Must Finish the Work. 


“With the first installment of the Liberty Loan 
pleted, immensely gratifying as is the result, we 
remember that the financing of a great war is never 
pleted until the war is finished; and we are going to finis! 
this war to our satisfaction in order that America m: 
not be finished. We must stay on the job and do 
true American fashion. We have proved ourselves 
first test; we must be prepared for the second, the tl 
and the fourth if need b« 

“This war must be fought to a finish. It must be s 


fought, because there is an irrepressible conflict bety 


two irreconcilable principles and systems of organize 
society that never will be settled until it is fought 
finish The world can no longer survive half democ: 
and half autocratic. One or the other must triumph. V 


analogous situation to 


1861, when the imm 


are confronted today with an 
which confronted this nation in 
in no longer endure half sl 

ght that 
ought it 


Lincoln said, ‘This nation 
and half We had 
to a conclusion, and we 
We vindicated 
the 


got 


free.’ to irreconcilal 


to a right conclus 
we obliterated sla \ 


That is 


freedom in America: 


soil of this nation what we 


do the en 


from free great 


have to for tire world—destroy 


des] 
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A Big Profit in Envelopes 

















Since Uncle Sam expects to ask for about 20% of the 
country’s salesmen, there will be far more business 
than usual done by mail. This means a bigger demand 
for both filing and mailing envelopes of every kind,— 
and bigger envelope sales and profits for you. The 
“Security” Envelope line is complete and offers you 
the biggest opportunity for pleasing profits. Write 
us today for full particulars. 











Leatherope 
Security Mailing Enavel pe 


This popular envelope provides absolutely 


Leatherope 
Vertical File Pockets 


safe transmission of currency, bonds, This Vertical File Pocket ts first tavorite 
mortgages, policies, stock, reports and all in practically every part ot the country. 
other valuable papers. Observe the double It is a very rapid and profitable seller. 


Here are some ot! the reasons 
It is built of the strongest fibre obtainable 
placed in any 


fold at top and bottom. Extra heavy 2-inch 
hand gumming on the flap is the strongest 


: ‘ the strongest fibre evs 
fish glue made. Same glue used in the cnvelont LEATHEROP! It is provided 
seams. Guaranteed not to break in transit with expansions of various widths to ac- 
if properly sealed. Made in our famous comodate numerous papers. The upper 
Leatherope stock or of Pure Jute Manila. front flap folds downwar disclosing the 
All sizes at very moderate prices. One of contents freely for examination. Made in 
our biggest sellers. letter and cap sizes—all nensions. Also 


special siz 




















Besides being able to fill all orders for the common variety of commercial envelopes, mailing envel- 
opes, file envelopes, etc., we can also make up anything SPECIAL that your stomers may want— 
any size, shape, quantity, stock or description. Get the specifications, and quotations will be submitted 


in advance. This SPECIAL “MADE-TO-ORDER” ENVELOPE SERVICE enables you to take orders 


for all kinds of envelopes, and to secure all the profit. Don’t let banks and mmercial houses in 
your city send their special envelope orders out of the city. Get this business and profit for your- 
self—it belongs to you. Write us today for our interesting propositicn—we'll w you how to get 


your share of the profits. 


SECURITY ENVELOPE COMPANY 


> x “The Specialty House” 
Minneapolis, Mion. 























rhe ehe rhe efe ofr ofe of ode of feof feof fe of feof af of ef of feof af of ofr feof of 























x4 OFFICE APPLIANCES September 











IAT 


HORIZONTAL LINE 


Every Drawer Operates on a Roller Suspension 





Because of this one exclusive feature alone it keeps 
you, Mr. Dealer, within the limits of competition. 





It is the dominating horizontal steel line of today 


Get an Exclusive Agency Arrangement Now on 


THE COMPLETE DEALERS’ LINE 





THE O. M. EDWARDS COMPANY, Inc., Syracuse, N. Y. 
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which is another form of slavery, and make liberty su- 
preme. In no other way can the world be made safe for 


democracy. It is a noble ideal; it is the only kind of an 
ideal for which a great republic like ours, a republic of 
freemen, could or would fight."— William G. McAdoo, 


Secretary of the Treasury. 
How England Saved. 


In strong contrast to their neighbors, the French across 
the English channel, the masses of the English people a 
few years ago were proverbially a spendthrift rather than 
a saving rac But the great war has wrought a change. 

In the year 1916 although purchasing billions of dollars 
of war bonds the small savings banks depositors in Eng- 
land increased their deposits over sixty million dollars 

It was patriotism that started this great change in the 
people of the nation. The English people started saving 
their money because they saw that it meant saving Eng- 
land. But thrift and economy begot thrift and economy. 
They economized and saved for their own sake as well 
as for England’s sake. Not only did they save money but 
they economized in food, in fuel, in dress, in luxuries. 
More than one million English workers were purchasers, 
out of their savings, in the second great war loan of Great 
Britain, and eight million subscribed to their last war loan 

The question whether the civilian population should 


economize and do without certain things or the soldiers 


and sailors be denied things necessary for their effect- 
iveness and safety was answered in no uncertain or un- 
patriotic way by the masses of the English people. They 
did their bit in financing their country. 

Neither in ability nor in patriotism are the American 
people second to the English or the French or the German 
or any other nation. The Liberty Loan is at once an 
appeal and a pride It appeals to their patriotism and 
their civic pride; it is an opportunity to save and an oppor 
tunity to serve their country. 

No American need fear that the results of the American 
people’s support of the Liberty Loan wil! fail to main- 
tain America’s traditional patriotism and power. The more 
than four million subscribers and the more than a billion 
over-subscription to the first issue of the Liberty Loan 
Bonds are eloquent testimony of the American people’s 
loyalty to their Government and their willingness and 


ability to give it full financial support. 


Some Political Economy. 

The argument has been advanced that the wealth and 
resources of the United States are impaired to the extent 
of all the money spent by the government for war pur- 
poses. The argument is very unsound. There is a sharp 
contrast between cost to the government and cost to the 
people of the country 

The United States has sold two billion dollars worth 
of Liberty Loan Bonds to the people of the United States 
and therefore owes two billion dollars more than it did a 
few months ago. When the money for the bonds has been 
collected in full and been expended in full the matter will 
stand in this shape 

The people of the United States will have loaned to 
their government two billion dollars in return for which 
they will have received two billion dollars worth of 
Liberty Loan Bonds which is as valuable security as the 
world affords. Moreover they will have in their pockets 
or their banks the two billion dollars which they loaned 
their government. The government will have expended 
part of this money itself and those European nations en 
gaged in war with Germany, whose obligations our gov- 
ernment has purchased with part of the money realized 


om the sale of Liberty Loan Bonds, will have expended 


8: 























WHITING'S 


THE RIGHT 
TYPEWRITER 
PAPER 


In selling Whiting’s Typewriter 
Papers you have the guarantee 
of quality, uniform weight, tex- 
ture and finish which is only 
obtainable through the assem- 
bling of the product of one 


maker. 


Whiting Papers are Loft-Dried, 
Tub-Sized. All-Rag stock made 
at our own Mills at Holyoke, 


Massachusetts. 





W rite for sample book 


and discounts 


WHITING PAPER COMPANY 


14th Street and 7th Avenue New York City 


Mills at Holyoke, Massachusetts 
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is carried 
every month 
to hundreds 
and thousands 
of buyers of pen- 
cils of this high 
type. This adver- 

tising 1s creating a 
large consumer call. 
Meet this call half 
way by stocking and display- 
ing “The master drawing 


pencil.” 


One enthusiastic user of the 
Eldorado says it has: 


“‘A Lead without 
a Breaking Point’’ 


You will create good will for 
your business by recommend- 
ing the Eldorado to your 
customers. 


Uniformly graded 
in | 7 degrees of 

hardness and 
softness 


Send today for prices and samples 


Joseph DixonCrucible Company 


Jersey City, N. J. Dept. 98-J 


ESTABLISHED 1827 
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the other part, and all of it will have been spent in Amer- 
ica for American products and in payment of American 
wages. 

The resources of the nation, its capital stock so to speak, 
will not have been impaired at all. Our farms, our mines, 
our factories, in fact all of our fixed property and indus 
tries will remain intact. Our people will simply have sold 
t 


some of the annual products of the country, the products 


of its farms, the products of its mines and products of its 
factories. 


I the 


Thus the government will have value received for 
money it borrowed from the people and the peopl will 
have value received for the money they loaned the gov 
ernment and the products they sold their government and 
the European nations engaged in war with-Germany. As 
cretary of the Treasury McAdoo has expressed it 
“All of this financing is largely merely a matter of shifting 
credits. All of the money will remain in this country and 
will not involve any loss of gold or any loss of values.” 
Of course the United States is going to pay these bonds 


at maturity and is going to pay interest on them in the 


meanwhile. It is going to pay part with the money it 
will later collect from our debtor European governments 
engaged in war with Germany; it is going to pay part 
with money raised by taxation It is not going to pay 
them out of the capital of the United States or out of the 


capital of the people of the United States. The money 
is to come from the annual income and production of 
the country which now amount to fifty billion. The yearly 
agricultural production of the United States is more than 
ten billion dollars and the mineral production three bi 
lion. The profits of converting raw material into finish 
products amount annually to ten billion dollars. Thes 
are just some of our main sources of annual incom: 

The raising of money by the sale of bonds and the ex 
penditure of that money for purposes of war are 
going to injure or destroy the productive capacity of 
fields, factories, or mines. There is waste in war, ai 
great deal of waste, but war is not all waste. The actual 
waste in this war may be more than made up by the 


speeding up of our industries under the stimulus ot 


war. 
There is going to be loss by reason of this ! 
wealth shot away in battle and wealth sunk at sea. An 


there is going to be loss of some of America’s 
sons. But the price is one that America is willing to | 
that her fighting men and her people are willing to pay 
for the maintenance of our rights and of our national 
honor, the cause of democracy, the preservation of liberty 
and civilization and humanity The loss caused by wat 
will be small, indeed, compared to the worth o 


things, to America and to the world. 


fF ¢} 


Insuring Our Soldiers and Sailors. 
That a nation owes much to its citizens who have 


fought its battles and to their families when they 


been killed or injured so as to destroy or impair thet 
capacity to provide for their families has always beet 
recognized by the United States. This just and generous 


policy of our country as administered under our pension 
system has been unduly costly and has not always beet 
just. One of the proposed uses of the proceeds of the 
Liberty Loan is to give life and indemnity insurar 
our soldiers and sailors and to provide allowances to tl 
dependent families while they are in the ranks 

The plan worked out by Secretary of the Treasury 
McAdoo and his coadjutors and approved by the Presi 
dent has been embodied in a bill which ts now pending 
in Congress As to the justness and righteousness 
this insurance of our fighting men Secretary McAdoo 


Says 
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We Insure MultiKopy Sales 


Our guarantee is as broad ag all outdoors and 
without a joker of any sort. 


We take back all unsold goods after a speci- 
fied time. 


MultiKopy is a “sure-thing”’ because dealers are 
guaranteed against loss. It never dries out, never 
skins over, never “livers.” MultiKopy is a “sure- 
thing” because its permanent, sharp, clear and non- 
smudging copies entirely satisfy customers. It pays 
you to sell a “quality-product” because QUALITY 
attracts and holds the best possible kind of cus- 


tomers. 


Allarguments favor MultiKopy. Write today for 
our Definite Selling Plan guaranteeing against loss. 


Our Star Brand Typewriter Ribbons are guar 
anteed to give 75,000 impressions of the letters “a” 
or “e” without clogging so as to show on the paper. 


F.S. WEBSTER COMPANY 


338 Congress Street Boston, Mass. 
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Jump into the open drawer Jump hard! 
You can't harm it. The drawer will still 
P touch afterward 


SHAW-WALKER 


STEEL LETTER FILES 


HERE the cross rails join the 
sides of the Shaw - Walker 
Steel Letter File, there’s a T-head 
reinforcement. What does this fea- 
ture mean to you, the dealer? What 


does it mean to your prospects? 


It means unshakable rigidity of 
construction. It means that if your 
prospect jumps square-footed into 
the drawer, the file won't sag. It 
means that if three clerks perch on 
top of the file, it won’t wobble. It 
means that a Shaw-Walker will be 
trouble-proof for a hundred years. 
If you tell this and prove this to your 
prospect, don’t you think he'll begin to 
see that the Shaw-Walker is different? 






There’s no better time to find out 
about Shaw-Walkers than today 


THE SHAW-WALKER CO. 
Everything in Filing Equipment—Com- 
plete Lines in Steel, Wood and Supplies. 

NEW YORK--CHICAGO--WASHINGTON--DETROIT-—-ST. LOUIS--LONDON 


Factory and Home Office: 
5209-21 Western Avenue, Muskegon, Michigan 
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“Built Like a 
Skyscraper 
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“Military 


those who imperil themselves have no election rhe 


surance companies do not and can not permit t 


affect their calculations. They must protect them 


by charging 


against loss no matter how severe the rate of mortal 


may be. Consequently the very men who are calle 
hysical condition is 


the service because their | 
best and who as civilians would for that reasor 

to secure the most favorable insurance rate in peact 
are denied as soldiers the necessary life insurance 


able them to protect their families and dependents 


extra hazardous risks of war put insurance entirel 


yond the reach of the cons« ripted soldier. 


“The government which subjects these men 


surmountable discrimination should itself supply 


ance to soldiers at cost and upon the peace basi 


would in fact be dastardly and undemocratic i 
ernment should penalize the soldier who is forced 


' 
oO 


der the highest duty of the citizen, by failing 
for him war 


The pay of the enlisted men in the army and navy 
! 


service in the United States is oblig: 


premiums so high that they are se 


it the 


insurance upon peace terms and at net 


; 
a 





; 


than the wages and salaries generally earned in pr 


life, and government insurance is an essential war 


emergency measure inaugurated for the specit 


of our military forces and can not and should 


conducted tor pront 

“This legislation will be a great step torward 
recognition of the Republi s duty to its heroes 
serves earnest and vigorous support of the country 
United States should set th: highest exan ple ror 
nations in the treatment of those who do and 


om 


country and for world fre 


Thirteenth Exporters’ Encyclopedia. 


Che thirteenth edition for 1917-18 of the Ex; 


j 


Encyclopedia, just issued, covers every angle of 


problem which can arise in connection with an 


shipment, from packing to the arrival at destir 


the goods 


Regulations in each important count 


well as details of the smaller states, are also incl 


Shipping routes, dates of sailing, 


of the req f 
tion are some of the many details covered The sul 
tion price is $7.50. It is published by the Exporte: 


cyclopedia Company, 80 Broad street, New York ¢ 


Merchandise Manuals for Stores. 
Among the interesting publications issued i 
tion with the movement for training 


series of “Department Store Merchandise Manual 


sued by The Ronald Press Company, of New York 


complete, the series will 


umes, each one describing thoroughly the goods 


in one department of a large merchandising est 


ment, enabling salespeople in these departments 
systematically trained in knowledge of their goods 
volume of this series, which should be of 
readers of this magazine, is that on the stationery 


Mary \ Lehmantr 


vhich paper is made 


ment, which was written \ 


book tells of the materials 
ing why rag paper is best for correspondence 
manufacturing is briefly 


will know the reason why one paper differs from at 


inter¢ 


loading piers, facsi 


uisite consular documents, and costs of certi 


salespec yple, 


consist of some twentyv-fnve 


described so that the salesper 


Suggestions are made for bringing these . 
attention of customers The book also contains 
on engraving and printing, distinguishing the diffe: 


between copper plate, steel plate and steel die engr 


and the 


purpose for which each is suitable Social 











September, 1017 OFFICE 


toms and styles which customers expect salespeople to 
know are explained. Stock novelties, favors, stationery 
supplies, metal goods and leather goods are discussed in 
an intelligent and educative way. Illustrations clarify the 
points brought out in the discussions. The author of this 
00k is an instructor of the Non-Textile Courses given at 
New York University for training teachers to become 
store teachers. She was formerly a store teacher at Stern 
Brothers, New York, and now holds a similar position in 
the establishment of Frederick Loeser & Co., Brooklyn 
Other volumes of the series for salespeople in other 
departments are now ready for distribution. 


Embezzlement Charge Is Made. 

A news report states that John B. Brinkman, former 
manager of the ink manufacturing business conducted 
under the name of Frank A. Woodmansee, 117 East Pearl 
street, Cleveland. O., is accused in three indictments of 
embezzlement by the Hamilton County, Kentucky, grand 
jury. The charge is made by Mrs. Sallie C. Woodmansee, 
executrix of the estate of her husband, Frank A. Wood 
nansee, that 
1 shipped to the State Superintendent of Public In 


Kentucky, had never been purchased by th 


$217,000 worth of ink said to have been sold 


tate officials, nor received by them. It had been objected 


that the State of Kentucky in all its official branches 


would never use $217,000 worth of ink in the period cov 
ered by the alleged sales The disappearance of Mr. 
Brinkman, who declared he had procured the contracts, 
brought the matter to an issue 


South Carolina Concern Changes Name. 
Che organization heretofore known as the ( olun a 
of Columbia, S. C., has changed 


Seal & Stamp 
name to Columbia Office Supply Company. The capital 


$3 000 to 


Company 


stock of this concern has been increased from 


$10,000. The foregoing changes became effective August | 
James G. Holmes is the company’s president and 


treasurer 
Tollstam Patent Is Purchased. 

The Modern Die and Plate Press Manufacturing Com 
pany, Belleville, IIl., 
copper plate press, better known to the trade as the Toll- 
stam patent. It will be exclusively manufactured by the 
Modern Compary hereafter. It has a speed of 1,200 per 


has acquired the “Success” power 


hour and automatically feeds and wipes. There are four 
branch offices for the merchandising of the product—in 


New York, Atlanta, Dallas and San Francisco 


Damage By Water in St. Louis. 


The Shallcross Printing & Stationery Company of St. 


Louis suffered considerable damage by flooding this 
month when a water pipe broke on the fourth floor and 
seeped through to the main floor, where a large amount 


f blank books and shipping tags were damaged 


Stationers’ Luncheon and Smoker. 

The St. Louis Stationers’ Club held a special luncheon 
and smoker August 8 at the American Annex in that city 
\. J. Pfaff, special representative of the Joseph Dixon 
Crucible Company, gave an interesting talk on the manu- 


facture and sale of pe 


rh< ils 


Dinner to St. Louis Stationers. 
H. A. Van Derslice nager of the St. Louis office ot 


he Joseph Dixon Crucib!e Company, gave a dinner to St. 


> 


Louis stationers August 3 in honor of Mr. Price. manager 


the pencil department of the factory. 
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Thi erk kas her arm nd hands full. Buta 
touch her foot makes the drawers “coast” in. 
lf she should kick the drawer hard, no matter. 
Ii wi ta hut without rebounding 


SHAW-WALKER 


STEEL LETTER FILES 


| it easier to sell \ steel letter 
file whose drawers coast in or 
out at a touch? Or a file whose 
drawers balk and bind? 


| 


A steel letter file that’s sag-proof 
or a file that goes wobbly after a 


~ 


few months’ use? 


\ steel letter file that 1s guaran- 
teed to last 100 years—or a file that 
isn’t good enough to carry a guar- 
antee? 

A steel letter file that gives you the 
chance to say: “Your money back, if 
it isn’t the best file you ever owned”— 
or a file that you can’t depend upon 
to stay sold? 

Just as surely as there is only one 
answer to these questions, just so surely 
will your business yield bigger profits 
if you sell Shaw-Walker Steel Letter 
Files Our special dealer information 
will tell you why 


THE SHAW-WALKER CO. 


Everything in Filing Equipment—Com- 
plete Lines in Steel, Wood and Supplies. 


NEW YORK--CHICAGO-- WASHING TON--DETROIT--$T. LOUIS--LONDON 


Factory and Home Office: 
1209-21 Western Avenue, 


Muskegon, Michigan 
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CME Staplers are the standard by 
which all paper fastening devices are 


judged. Other machines have been 
placed on the market, a few put into 
use, and theg quietly dropped into ob- 
livion. Acme Stapling Machines are the 
oldest, the simplest, the strongest, the 
best. 

THE STATIONER who carries a com- 
plete line of merchandise—who knows 
he can fill any requirement and who 
lets his trade know it, holds a posi- 
tion of strength in his community and 
mak«; the most profit. For his busi- 
ness, the Acme line of paper staplirg 
machines is a valuable adjunct. It has 
the features of reliability, convenience, 
simplicity and range. 

The Acme No. 1 is the heavy service 
machine. Where samples of carpet, 
roofing and like materials are to be 
bound it is a particularly useful ma- 
chine. It holds 100 staples. 

The Acme No. 2—The utility machine 
for business offices. It drives a broad, 
flat staple which easily perforates thick, 
tough stock, yet holds thin paper with- 
out tearing. This machine carries 50 
staples. 

The Sure Shot—The old reliable machine 
which can be used by the entire office 
force and still preserve its good con- 
dition. It is the most economical per- 
manent fastening machine on the mar- 
ket, and it holds 100 staples. 


The Midget Binder—Although this ma- 
chine requires very little space on the 
desk, its usefulness extends over a 
wide variety of needs. Every business 
office should have one or more Midgets 
in service. The Midget carries 100 
staples. 

DEALERS, Acme Stapling Machines 
advance your prestige and enhance your 
profits. Write for full particulars today. 


Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., CAMDEN, N. J. 


Canadian European Agents: 
Representative: Progress Typewriter 
Ernest J. Scott & Co., Supply Co., Ltd., 
59 St. Peter St., 8-9 New Zealand Ave., 
Montreal Lendon, E. C. 
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Aurora Concern Builds New Factory. 


The Aurora Metal Cabinet Works, incorporated in 
April, 1916, to manufacture steel filing devices, steel 
wardrobes, stationery cabinets, etc., has recently com- 
pleted and now occupies a large and modern factory 
near the residence section of Aurora, Ill. The new fac- 


tory is up-to-date and is so constructed that the larges 


a CABINET WORKS | 





New Aurora Metal Cabinet Factory. 


amount of daylight obtainable is provided for employes 


The officers of the company are: John Bentson, presi 
dent; H. G. Bentson, vice-president, and C. T. Kinney 
secretary and treasurer, in charge of sales 


A New Barrett Change Machine. 


The Barrett Changer Company of Chicago has 
pleted a machine especially for the handling of gold and 
silver coins It has a capacity of $3.209 for « S 





Barrett Device for Handling Coins. 


interchangeable trays, paying from one cent to $54.99 


at a time into the envelope or hand receptacle. | 
completion of payroll the machine can be instantly 


tached and used for change making at cashier's pit 


Direct Name Guides Without Celluloid Tabs. 
The Yawman & Erbe Manufacturing Company have 
added letter size pressboard guides which are to be 


nated with the letters “NC” prefixed to the letter “D’ 


example, a set of 25 Direct Name alphabetical guides 
without celluloid tabs would be designated NCD25-404 

These guides are now in stock in sets of 25, 40, 8 
120 and 160. They are listed at the same price as regu- 


tie < 


lar sets of “Y and E” alphabetical guides of 


subdivisions 
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Every soldier must have a fountain pen—if he doesn’t get 
one as a gift he buys it himself. It’s a necessity—in a class 
with his safety razor—one of the few comforts of home he 
can carry with him. 


And from the gift standpoint, a CONKLIN is just the thing 
for his mother or sweetheart to give—for it means more 


letters home. Your gift sales will be BIG! 


The soldier market is the greatest ever—and the CONKLIN 
represents the original self-filler, backed by the strongest 
fountain pen guarantee in existence. 


Push our Pocket Non-Leakable type—only four inches long 
when closed—fits the soldier’s pocket to a ‘‘T”’ and allows 
the flap to button down. 


NOW is your opportunity—fill up your stock of CONKLINS 
and get your share of the big military business. Write us 
for catalog and special assortment. 


THE CONKLIN PEN MFG. CO. 


185 Conklin Bldg., TOLEDO, O. 
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|—F Self-Filling 
* Fountain Pen 


NON-LEAKABLE 
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Fits Every ; 
Soldier's 
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NATIONAL BLANK BOOK COMPANY 
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Norman Transfer Binder 
Duck with 


A substantial binder for office records, bound in Full 
Leather Corners, and made with two solid or sectional 3/16 inch 
posts, 6 inches high. It has the simple, effective center lock mechan- 
ism: the permanent, collapsible ring key operates tempered steel 
locking plates. The top is slotted for quick adjustment, a half turn 
of the key locks the book securely. 

This is a particularly convenient binder, as it is made in 10 stock 
ledger sizes and 8 Price Book Sheet sizes. No other line offers a 
transfer for Price Book Fillers. 


Midloc Sectional Post Binder 


A practical, every-day-in-the-year device, with the same splen- 
did, sure-hold mechanism as the Norman. Unlike so many similar 
devices, the National mechanism cannot be jarred loose by a fall. 
Matfe in 23 sizes with 3¢ inch posts, and 9 sizes with 5/16 inch posts. 
Very substantially bound in Canvas with Leather Corners. 





. o 
National No. 6050 Line Of 
Loose Leaf Memos 

These books are made up with the same high grade 
mechanism as the 6100 Line, but are bound in first 
grade Flexible Black Morocco Grain Texhide. They are 
made open end or side, in all sizes up to 334x634, two 
new sizes having recently been added to complete the 
line. The mechanism is strong and compact; it holds 
the sheets securely and opens easily with a slight pres 
sure on the lever attachment at each end. 

This line represents the same splendid value as offered 
by the National 4800 Line of Price Books. 


The National Security Loose Leaf Ledger 
A Book With Unique Individuality 





A remarkably Handsomely and 
strong and _ satis- ' 

factory expansion 
mechanism, con- 
sisting of a center 
screw shaft oper- 
ated from the end 
by a detachable 
key. Made in Il 
regulation sizes. 4 





durably bound in 
first quality Black 
Long Grain Tex- 
hide Back and Cor- 
ners, with Cordu- 
roy Sides over 
heavy double bev- 
eled boards. 
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Changes in Monroe Sales Forces. 


E. L. Brigham, a salesman for the Felt & Tarrant Manu- 
} 


facturing Company in Indianapolis and nearby territory 


for the last twelve years, will take charge of the Monroe 
Calculating Machine Company at Detroit with this month 
His offices are in the Penobscot building. Mz: 

jurisdiction of H. H. Doty, 


division manager of the company, whose offices are at 330 


Brigham 


will work under the central 


West Monroe street, ( hicago. F.H 
in charge of the Detroit office. will continue 


. Daley, who has been 
his work 
there under the supervision of Mr. Brigham 

F. R. Winship of St. Paul, who is the Twin City repre- 
sentative of the Monroe Calculating Machine Company, 
with offices at 147-149 East Fourth street, St. Paul, is an 
advocate of the usefulness of the automobile for specialty 
a cardinal point in Mr. Win 
Winship 


calls in his new Overland car from 


salesmen This has been 
ship’s business program for several years. Mr 
makes regular trade 
the building housing the Monroe offices at St. Paul 


Delphos, Ohio, Publishing Cale Enlarges. 
The bu 


Company 


siness of the Delphos Printing and Publishing 
Delphos, Ohio, which has been housed in thi 
buildings, respectively, is now given 
n added and united efficiency by the completion of the 


block on North Main street, in that 


city, which will hou& all activities of this concern Phe 


Herald and Courant 


1andsome new bricl 





New Delphos, Ohio, Publisting Building. 


new structure is of brick, steel and concrete and is abso- 
fireproof. The front is buff brick, laid in red-brown 
and the trim of A special depart 


ment for the job printing will mean more work and better. 


lutely 
mortar, blue limestone. 
rhe present officers of the company are: J. K. Williams, 
William A. 
cretary; L 


Wagner, vice-president; Carl A. 
Jettinger, s With David 


Jettinghoff, these constitute the board of directors 


pre side nt 
C. Laudick, treasurer 


New Weis Products. 

[The Weis Manufacturing Company announ 
multiple Tray Outfits; Nos. 8004 and 8024 Folders; No. 
1591 Fihre Board Tr 
Guides, and Commercial Grade Index Cards They have 
discontinued Postal Scales, Metal Desk Trays. Waste 
SJaskets No. 1450; No. 1 Paste; Nos. 23 and 25 “Weis 


es new 


ansfer; Pressboard invoice size 


Clips: No. 649 Complete and No. 1649 Complete are trays 
equipped henceforth with one set each of No. 3149 Sal- 
mon, No. 1249 Buff and No. 4529 Blue Guides 


Smith Paper Company Incorporated. 
The Smith Paper Company, of Lee, Mass., and New 


York, has been incorporated under Massachusetts laws, 


capitalized at $1,000,000, the stock consisting 10,000 
common shares-of par value of $100. The ir rporators 
are Willard F. Smith, president and treasurer, Lee, Mass., 


Kellogg. 1,000 shares: Charles 
Walter F. Hawkins, 2,000 shares 


shares, and Margaret R. McManus, 


2,000 shares Walter (¢ 
Caldwell, 
Norman ( 


1.000 shares 


2,000 share 


Hull, 1,000 
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VENUS 
10‘ PENCIL 


| T isn’t really necessary to 
say much about VENUS 
pencils because they write 
their own story of perfection. 
Recommend VENUS for— 








Smoothness 

Long Life 

Uniformity of 
degrees 


Strength of 
lead 


Flawlessness 
of every part | 





IH AIN\ 






Nild NX 

















HE number of VENUS 
users grows daily. And 
once a man or woman uses 
VENUS, the buying specifica- 
tion thereafter always reads 
VENUS, because these super- 
fine pencils invariably make 
good! 17 black degrees from 
6B softest to 9H hardest, and 
hard and medium copying. 


Cleanly and | 
asi 


Will not soil or streak. 2 sizes,} 


FROM 100 TOBOK.TO4TOSOX. 










Have you stocked VENUS erasers? If not, . 
write today. 


American Lead Pencil Co. 
220 Fifth Avenue, New York 
and Clapton, London, England 
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HYGIENIC RUBBER 


FINGER PADS 
































Thousands of People 
in Your City Count 
or Handle Money, 
Paper or Cards. 


Make them your custom- 
ers for this convenient, 
hygienic office and work- 
room device. 
I—BOOKKEEPERS—Keep records 
clean and make posting easier 
Fin for loose-leaf sheets 


2JEWELRY PACKERS—Can work 
sure 


faster with leas effort The 


grip of Marsh Finger Pads never 3 
slips 

3S—FILING CLERKS Increase speed 
and hccuracy on irds tissue 


sheets and correspondence 


1i—ENVELOPE STUFFERS Elimi 


nate waste and increase speed 
The tip grips one sheet at a 
time 

4 


5—PRINTERS AND MULTIGRAPH 
ad 


OPERATORS Make press feed 
ing fast and accurate Will 
handle large sheets or small 
6—SCHOOL TEACHERS—Avoid dis 
ease dangers Marsh Finger 
Pads protect from germ laden 
paper 
J—TICKET SELLERS—Gain in ac- 5 


curacy and speed in handling 
both tickets and money 

&—FRUIT PACKERS The corru- 
gated tip on Marsh Finger Pads 
is ideal for picking up tissue 
sheets—always one at a time 

9—POST OFFICE CLERKS Marsh 
Finger Pads are necessary for 
fast, accurate work The tips 
never slip 


NEW OPEN PACKAGES 
for display and easy sales. } 
gross and } gross sizes. Price, 
$5.50 per gross. 

Dealers—Write for special price on 5 
gross lots. 

RETAIL PRICES 

10c each, 3 for 25c. 75c per dozen 


DAVOL 
RUBBER COMPANY 


Providence, R.I., U.S. A. 


SRR 
NO MOISTENING: 
THE TIP DO 


ta 9 
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Big Concern in New Factory. 


The American Vulcanized Fibre Company, 
originated the name “Vulcanized Fibre” about forty 
years ago, recently established themselves in a new plat 
at Neward, Delaware. Here the company manufa 
tures its line of waste baskets It has added to tl 
length of the paper mill, practically doubling the capacity 
of this plant. The size of the washroom has beet 
creased, both in length and breadth, providing for a 
sixty additional baths, the total number of which is 
220. Through the courtesy of one of the officials of the 
company we are able to give an account of the manufa 
ture of fibre. 

The base of all fibre is paper. This paper is made vet 
much the same as any other paper, except that the er 
est possible care must be taken in selecting the stock 
grading it for the class of fibre for which it will ultimately 
be used. 

The rolls of paper, when ready, are removed to a de 
partment where the sheet fibre and fibre tubes are 
in the rough form. 
roduct, the thickness of sheets 


Fibre is a laminated Pp 
diameters of rods and thickness of walls of tubes 
secured by laying one sheet of paper upon anothe: 
it has been impregnated with a chemical solutio: 


then firmly pressing the entire mass together 





~* ae 
New American Vulcanized Fibre Plant. 


Offhand, this would seem to be rather a tedious op: 


tion, but when it is explained that the laminating is 
by a rolling process, it will be understood that the 
is accomplished in a more or less simple manne1 

a way that insures absolute uniformity. 

The “Vul-Cot” waste basket is made from 
known as sheet fibre Che sheets, however, ar 
winding thi ontinuous length of paper throug! 
chemical solution over a large drum or mandrel 


pression and vulcanization take place in the on 


tion. The large cylindrical sheet, when it has attair 
the proper thickness, is then cut, forming a flat sheet 
soon as it is laid out 

Up to this point, the making of fibre does hot 
anything of a surprising nature, but the working 
product from here on comprises a series of oper 


that few people unacquainted with the product realiz 
After thoroughly saturating the paper with a 
solution, which causes the numerous layers of pape: 
form an entirely homogeneous mass, it is necessat 
reclaim, or wash out, all of the chemical slow, ted 


process, requiring considerable care and watchfuln 
The sheets used in making waste baskets, whi 
comparatively thin from the fibre maker’s point of vie 
require in the neighborhood of two weeks to wash, wl 
a sheet 2 inches thick is in the washroom for from 
7 months and must be moved from one vat to anodt 
every 24 hours. The length of the washing is determi 
by a daily analysis of the wash water in the laboratory 
When the water from certain vats of fibre shows that th: 


chemical solution has been reclaimed down to a certair : 
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THE MASTERS LINE | ——__—- 


LINES OF MASTERY IN | 


[2410 


The Masters Line of Office Chairs 


\ctual photographs of the Masters Line show the lines « 





2410! 


erace and vigor which make it 


distinctively the Master in the modern field of chair sales. In masterful design, no less 





than the elegance of its style and finish, it commands—it masters admiration. It is this 
quality—like the class of a crack regiment at the front—that makes Masters sales easy— 


and repeat orders easier. It more than pleases the critical buyer 


Master the Exacting Prospect with the MASTERS LINE 


It isn’t the easy buyer that is the acid test o1 f : 
It’s the man who won't be pleased if he ca elp it . = 
Masters Line captures that “enemy”—by disarming s crit 2 
icism. Before a single chair was placed n the 1 rket i 
studied the points and places where other lines failed : 
we found out why. The Masters Line was so nai 
cause it did actually master the mistake f its pre $s 
Where others fail it made good That's MAS R\ 

Dealers } ter 

need a ne r ; r 

last. Here r opportunit ‘ 

proposition that é ng elier 

hance : st 


2412 
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The Taylor Chair Company 
Bedford Ohio 








THE MASTERS LINE 
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obviously create a big drawing-power to their store. 
swatches attached, will be sent to each of the 


WRITE TODAY 


and Participate in the Resulting Profit 


v= Will You Coin a New Word: 


FOR US FOR 


® Fifty Dollars? & 


HIS“ Badger” Trade-Mark distinguishes The 
Heinn Company's Loose-Leaf Products, 
which—whether leather bound or other- 
wise—are uniformly of the highest quality. 


Leather scarcity—and the prospect of a leather market closed to all but manufacturers of 
personal necessities, like shoes, boots, gloves, etc.,make it imperative to look elsewhere 
tor book-cover products—not to supersede le ather but in order to supply a big demand 
for some binding material for Badger Ring-Books equal in all respects to leather—which 
will preserve the established high grade character of the Badger Ring-Book. 


After many months’ scrutiny The Heinn Company has secured a cover material so per- 
fect in texture and grain that it requires very expert eyes to be able to distinguish it from 
genuine Cowhide 

The Heinn Company desires a merchandising name for this new material, for which they 
will pay to the person providing it a $50.00 U. S. Gold Certificate. 


This word will become the property of The Heinn Company and subsequently will be 
registered by them as a trade-mark at the U. S. Patent Office. 

Therefore—(a) It must not be a dictionary word; (b) It must not be descriptive 
of the goods, their character or their quality 


SUGGESTIONS 
READ CAREFULLY! You will stand a good chance if you read the following : 


The word you invent must be expressive; it must be easily pronounced; it might be suggestive of book- 
covering material, or you might think of some affix to the word ‘‘Badger,’’ which —in our advertisements 
would perpetuate the ‘‘Badger’’ idea of Quality, like ‘‘“Badgeroid,’’ ‘‘Badgeride,”’ etc.; or it might take the 
form of some simple word, like ‘‘Nabisco,’’ but constructed from the initial letters of a slogan suitable to 
loose-leaf produc's generally 

Also, consider its purpose 
produced 

Ask your Stationer, your photo supply house, your department store, and they will give you some idea 
what helps to make a trade-mark word a successful aid in merchandising, from their point of view 


Stationers will supply you with Competing Forms 
ASK FOR THEM 


CONDITIONS 








that of truthfully establishing a name for the best near-leather product ever 











1) No one. in any way connected with The Heinn Com 6) In the event of two or more contestants submitting an 
pany. can participate identical word, the amount wil! be equally div ided, or 
a further opportunity given to the successful tie-er 
> D 
2) You need not buy. or promise to buy, anything, nor compete further in the perfecting of their word 


agree to use Badger products—though they are the very 
best of their order-nor need you subscribe to any 7 Anyone interested in loose leaf products may compete, 
thing, the competition being absolutely free tho’. in the nature of things, it has been thoaught best 
3 aul , , h r h to use the stationery and kindred trades through which 
you need to do is to write the word you have to give publicity to the competition 
chosen in the space left for it on the competing form 2 
and fill om and mail the cards as directed thereon 8 The competition will be conducted on an absolutely 
. equitable basis: each effort will have due consideration 
4) No word received after October 31st will be considered from every angle, and the sole judges wil! be the Execu 
Vv o' on J ny 
5S) The several attempts will be considered on Nov Ist tives of The Hei Company 
and ree seed sae its author oe oe = <4 It is understood that no appeal can be made from their 
ii deed dhenadines. pene Ss cee decision, which will be final 
er, 


YOU i. Toe nce Wa DO SO! - 
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ee /A DGER Loose-Leaf Book Distributers who will display our “COM- 
PETITION” Window Poster for the period of this Contest will 


Posters having 


a 


LIMITA TION — 50.000 Competing Forms « be ssued. of wh ch 25.000 be given (o our customer 

tribution and 25.000 reserved for pr tive customers wa write forthem 
NEW YORK «“_Aa DETROIT 
309 B. = ——I@ 401 Smith Bidg 
Pt sey | 


‘Badger ”’ 
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fraction of one per cent, the washing process comes to 
an end. 

\fter washing, the fibre is sent to the driers, where the 
sheets are hung, individually, in special steam heated 
rooms. Here the fibre stays until it is thoroughly dried, 
varying in time according to the thickness of the fibre 
Sheets from which Vul-Cot baskets are made require 
from two to three days 

When tl 


think they were an absolutely useless mass of horn-like 


1e sheets come from the drying room one would 


trouble, because each one is so hard and so irregular in 
shape that it looks as if it were absolutely impossible to 
use it in any way. However, they are easily straightened 
out in powerful hydraulic presses. The flat sheets are 
then run through calendar rolls, which serve the double 
purpose of reducing the sheets to the proper thickness 
and at the same time polishing the surfaces. 

From this point on the making of waste baskets is 
merely a matter of stamping out, riveting, painting, et 
very similar to the making of sheet metal products 


L. S. Toole Recovering. 


L. S. Toole, well-known in Chicago as a loose leat 


man and general office equipment specialist, has been laid 


up on account of a general breakdown since February 
last Previous to his illness, he was with the Chicago 
office of the F. S. Webster Company. Mr. Toole’s con- 


dition was brought on by the long illness and death of 


his wife, whom he nursed unremittingly until she passed 
away. This was followed by the illness of his son, who 
has only now recovered. Mr. Toole is looking about for 
some inside work until his strength will again enable hin 
to go on the road 


New Wilson-Jones Circular. 
The Wilson-Jones Loose Leaf Company, of New York 
and Chicago, have called the attention of dealers, in a 


circular recently issued, to the following new rules 


1. Special goods and items not regularly carried in 
stock no longer subject to return under any circum- 
Stances 

2 Goods showine evidence of wear not accepted for 
credit 


3. Write us before returning stock goods giving list 


of the goods with date of 


f purchase or invoice number 
We will advise you, if possible to accept the goods for 
credit. Goods returned without our permission he 
subject to your order 

4. Before issuing credit we will furnish you an esti- 


the actual cost of handling, cleaning, inspecting 


ind reboxing and if it is not agreeable to you to accept 
credit for the invoiced price, less the cost of putting the 
merchandise into salable condition, we will return the 
goods at your expenst 

5 All transportation and cartage charges must b 

rne V \ 

f ( s sl ould be ased upon what you paid ror the 
goods, in case price at time of return is as high or higher 
than the price paid If price at the time of return is 

wer than at time chase, the credit will be 

1 - 
Sis « é ailing t é 
Hoosier House Doubles Space. 

Shrex of Fort Wayne,” wholesale and retail lers 
office supplies and equipment at Ft. Wayne, I: ha 
recently leased the roo next door to their stor thus 
dc ubling th, space fort erly utilized \ | Nehrs L 1< 
Mra ‘ r < 
} ? 
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Business Built 
Upon Confidence 


Many a business has been ruined by 
basing future hopes upon the sale 
of an article that could not make 


Oo | 
LOO( . 


At one time many in the trade were 


skeptical as to the future of 


CoRoNA 


The Personal Writing Machine 


but we believe that, in view of the 
reputation Corona has built for it- 
self, this skepticism has now en- 


tirely disappeared. 


Corona is making typewriter his- 


tory and recording world history. 


Corona dealers are reaping the har- 


vest that we have sown. 


Corona Typewriter Co., Inc., 
Groton, N. Y. 


If you don’t know 
Corona as well as 
you should write 
for our new catalog. 
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THERE IS ONLY ONE WAY 
TO SECURE AND RETAIN 
THE HIGH CLASS TRADE 
IN ANY TOWN. 


THAT WAY 
IS TO 
CARRY IN 
STOCK 
HIGH 
CLASS 


favre VA TERIAL 


GLORIA BRAND 
Typewriter Carbon 


is essentially a high class propo- 
sition. It was created solely to 
supply that demand. It is virtu- 
ally a “made to order” Carbon 
for the concern that demands 











the best. 

Gloria Brand Carbon is fur- 
nished in three weights—Light, 
Medium, Standard, at the same 
price. 

Different in appearance — so 
much so that a substitute cannot 
readily be furnished by the itin- 
erant trying to sell your custom- 
ers. The Quality cannot be sur- 
passed. The package is consist- 
ent with the contents. 

We want to send established 
dealers a sample box free. Write 
for yours now while you think 
of it. 


The Ault & Wiborg Co. 


MANUFACTURERS 
Cincinnati, Ohio 


Branch Houses in the Principal Cities 
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New President for Macey Company. 
Earle S. Irwin, president of The Macey Company ; 
Grand Rapids, Mich., is a product of the furniture city ; 
having lived there nearly all his life. He is a member of 
a family of furniture manufacturers, all of whom : 
prominently identified with the industry in Grand Ray [ 
He has been in the manufacturing business since leaving j 
colle ve 
About fifteen years ago he started The Steel Furnitur : 
Company, which business he has built up to a promin : 
position 
While still a young mar e comes to The Macey ¢ 
pany with a broad experietr ind an up-to-date knowl 
edge of the present day 1 turing efhciency and | } 
: 
Earle S. Irwin. 
ness methods. He is a student of busin: 
i believer in standardizat 
His advent in the business will eng 
organization as a whole 
Elsinore Paper Company in New Quarters. 
The Elsinore Paper Company has removed 
former Beekman street address in New York City 
now settled in its new quarters at 131 West 
fourth street. The uptown location, near both t 
sylvania and Grand Central stations, is a source « 
taction to the organizatior nd its customers. 1 
in location by increasing the floor space has imp: 
manufacturing and shipping facilities 
Several new lines are offered in the Elsinore 
typewriter papers and indexing supplies lr} 
complete and diversify the assortment « 
goods Besides the typewriter paper lines, atte 
directed to manifolding sheets and filing l 
as index cards, guide ls and folders 
The company has recently been reorganized wit 
siderable increase of capital Louis Hecht is the new 
presidént of the concer 1 well known New York |! 
ness man with many experience in 
handising lines. The active management is it S 
\. George Lutz, s vy and treasurer, who has 
many years’ service with the Elsinore organizatior 
other members of the reorganized board of dir 
L. H. Williamson, A. L. Meyers, S. Pinns, | \ 
and J. C. Brophy, all well known in the New Yorl 
tory ; 
The company extends a cordial invitat S 
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Richard Esterbrook 
who made the first 
stee/ pens in Umerica 


in 1656 





SR IR NMS ot mmm 





Realy ation 


THE MOST POPULAR WRITING 
UNIT IN THE WORLD 


Over two hundred million Esterbrook 
Steel Pens made annually to meet the 
demand for the best steel pen. 





Thousands of dealers sell Esterbrook Pens 
with profit to themselves and satisfaction to 
their customers. 

Mr. Dealer, Do vou sell Esterbrook Pens? Easiest 
to self 
. ESTERBROOK STEEL PEN MFG. CO. 
80-100 Delaware A\ Camden, N. J. 


ESTERBROOK PENS 
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The Line of 


Guaranteed 
Quality 


4 Filing 
| Equipment 
i & Supplies 


— oe ae 





| Progressive Stationers Everywhere 
| Welcome the B-M Idea of Merchandising Supplies 


With the development of the Browne-Morse Line 
of Card Index and Vertical File Supplies has come 


tin seek weal “Thee ——_= > 
| a marked INCREASE in profits for Dealers. a an te teeta \\ 
This is true because the introduction of this spot- fs . fi 
i less line has eliminated the necessity of “handling” AA 
| : - 








the goods—of “breaking” sets—of damaging, soil- a 
ing Or im any way impairing the selling margin of 
the stock on hand. 
To the Stationer wha demands his full profit, the Pt on | 
} 


Browne-Morse line solves the big problem. 

















The ‘*B-M’''9 Certificate 
GL ARANTEE im every Pack 





“B-M" Vertical File Guides 
and Indexes when sold in their age of c 4 male 
original Bindery Packages with ‘J — 

tless"’ lin 


the SEAL untampered with, are 
fully Guaranteed 














A Better Grade 
- of lndexGuides 
and Folders 


in Dust and 








Made Clean, 
Packed Clean 
and Sold Clean 


in Sealed, Unbroken, 


S Oo i ] ° P roo f Transparent Packages 
| Packages The “B-M” Guarantee __,*! 2° es. 


: her 
| and “vervical “Fite Supplies in SAFEGUARDS YOUR PROFITS ate ge wine giro gy Petia 
dusty, easily-broken packages is aie. sii a - ealaia 


e° Sold in Orginal Sealed Packages—No guarantee satisfaction 


: Dealers no longer are com- 
customer and at the same time 


: pelled to suffer a loss because ° 
. of damaged stock. The “B-M” Soiled Stock—No Loss to You as a Dealer wane Solr be a cacao 
Line affords the best possible . ane on ears 
; assortment of standard guides j AGAINST LOSS and dissat 
' and folders of guaranteed ion of damaged stock 
quality: 
| Blank and Numbered Card S I A | IONERS A k t O The original package is tr 
a ane wu re rec aré 
' Guides Ss or ur parent You can handle t a 
Numerical Guide Sets letermine its contents , 
Daily Card Guides Illustrated Catalog and Trade (in Ss 
Monthly Card Guides . ‘“ ” © PACKAGE IS GUARANTEED 
Alphabetical Card Guides Prices on B- Card Index Supplies for quality, fu yunt, Ser 
State, Town and County é Cleanii: oA , 
Guides ‘ : : —— m vo Os i 
Tab Record Guides Every Dealer should have a copy of this book —" 
. ’ ° . - When you offer B-N 
NOTE: Vertical File Folders If you are interested in increasing your sales and nite 
and Guides, which are¢ more prohts on Card Index and Vertical File Supplies i eae 
sulky than the Card ndex Tr ¢ aie ie , omy : 
Guides, ere sold in heavy car write TODAY for Samples and our Complete Cata- « erodéacd - ons , ' 
; tons and sealed log illustrated in colors Simply address . ' 


| 
| Browne-Morse Company 
| 178 McKinney Avenue, Muskegon, Michigan 
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and other friends to visit them and to make their office 
headquarters while in New York. While a number of 
agencies have been placed in leading cities, the field is 
as yet by no means covered, much good territory still 
remaining : 
New Wholesale Concern Organized. 
Chicago is to have a new wholesale stationery house. 
Incorporation papers have been issued chartering the 
(Associated Stationers Supply Company of Chicago under 
the laws of Illinois. The incorporators, who are also the 
officers and principal stockholders of the new concern. 





E. Y. Horder. 
ire Ek. Y. Horder, his son, Harry G. Horder, and William 


J. Goodman, all of whom are connected with the house 


of E. Y. Horder, Inc., which conducts five retail station- 


ery stores in Chicago. The new company has a paid up 
capital of $10,000. They have rented a four-story build- 
gx at 27 North Franklin street. where the business will 
be conducte 
Underwood Managers Confer. 
\ conference of the Underwood Typewriter Co. man- 


agers in the Eastern division was called by General Sales 


Manager Neahr at New York, August 27 and 28. Sessions 
were held in the company board room of the Underwood 


uilding, 30 Vesey street At five o’clock in the afternoon 
of the 27th the party was taken in automobiles for an 
interesting ride along the river to Van Cortlandt Park, 
where 8,000 National Guard troops were in camp \t 
7:30 dinner was served at the historical Claremont on the 
Hudsor Mr. Neahr and Vice President Rossiter gave 
the special talks of the evening. Mr. McMahon of 
Albany entertained the company with some apital 
stories told in his inimitable style. Mr. Ward of Wash 
gave n interesting report of the typewriter in 
the wa M Clowes Richmond introduced the at- 
osphere of old Virginia with some clever stories 
Besides a number of the department heads, the foll 


i mi rs present A. R. King, Baltimore 
W. D. Bur: Scrantor 1. J. McMahon, Albany ee 


Smith. Springfield: C. R. Curtis, Dallas; L F. Stauffer 

San Antont C, E. Chapleau, Memphis; C. H. Peebles 

Charlotte: D. H. Rees, New Haven; J. H. Blodg« Phil 

é I ( \ Richmond: A. K. Scorer, Louis 

lle; ¢ H. Essex, Pt dence: F L. Heimer. Boston: 
1, 


R. B. Cone. Hartford: O. A. Bushnell, Pittsburgh: N. M 
Hite, Houston: J. L. Videau, Jacksonville; J. H. Lattuille, 
Birminghar |. H. Spillane, Atlanta; J. Kramer, Nor- 

B. H. Kitchin, Portland, Me.: C. A. Joerissen, 
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ACCOUNTING DEVICES COMPANY 
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(ADCO 


FLEXION 
EXPANSION BINDER 


FULL CANVAS WITH LEATHER 
CORNERS 





FULL ADCO FABRIK 


ADE ANY SIZE—ANY CENTER TO 
CENTER, ORDINARY 5 16” OR 3,8” 


SLOT HOLE PUNCHING. 


564-570 West Monroe Street 
Chicago, Illinois 
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Chicago Stationers Play Golf. 

Members of the Chicago Stationers’ Golf 
played some interesting games at the Ridge Golf Club 
near Tracy, a southwestern suburb of Chicago, on 
Wednesday, August 29. Special war time prizes were 
awarded those making the high scores. A noonday 
luncheon and and evening dinner at the club were fea- 
The players included A. L. Payne of 
Company; 


Association 


tures of the day. 
the Commercial Stationery & Loose Leaf 
H. I. Gillogly, sales manager, the Baker-Vawter Com- 
Harry L. Murdoch, Irving Pitt Manufacturing 


pany; 
Frank Gibbs. Boorum & Pease Loose Leaf 


Company; 
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een ee eee 


but a little 


mediately started their program, and it was 
This con- 


while till the first sport of the day was started 
sisted of a game of baseball between two girl team 
from the assembling department, coached by “Bill” 
Howard and captained by Alma Jesse, and the other team 
from the machine department, coached by Ed. Becking 
and captained by Celia Smith. The batteries were—for 
the Assembling Department, Emily Behm, pitcher; Delia 
Miller, catcher, and for the Machine Department, Frieda 


Wendt, pitcher, and Grace Kirkman, catcher. The girls 


S me 


from the assembling department wore blue bloomers ar 
the girls from the machine department gray bloomers 


1. Gil- 


Chicago Stationers at Golf Game—Left to right, standing: A. L. Payne, H 
F. H. Buten- 


logly, H. L. Murdoch, Frank Gibbs, Chas. 
schoen, H. B. Struble. Seated, left to right: 
Stevens, J. A. Wheeler, Hngh L. Smith. On the 


Company; Charles Mueller, Jos. Dixon Crucible Com- 


pany; Charles Burroughs, American Stationer; F. H 
Butenschoen, Imperial Methods Company; H. B. Stru- 
ble, Eberhard Faber; W. S. Carpenter, Sanford Manu- 
facturing Company; Charles Stromberg, Stromberg 
Allen & Co.; C. A. Stevens, Stevens, Maloney & Co.; 
J. A. Wheeler, Mead & Wheeler; H. L. Smith, Yawman 
& Erbe Manufacturing Company; W. W. Matthews, Wil- 
son-Jones Loose Leaf Company: Harry Horder, Hor- 
der’s, Inc., and Mr. Temple 


Several other members of the trade came out from the 


city and joined the golfers at the evening meal 


Woodstock Employes Hold Picnic. 


On Saturday, July 28, the employes of the Woodstock 
Typewriter Company held their annual picnic at Fox 
River Grove, leaving Woodstock, accompanied by thet 


families and friends, at 8:00 a. m. on the special train 


1 committees im 


Arriving at the grounds tl variou 








Kiveller, Chas. Burroughs, 





Girls of the Woodstock Typewriter Company’s Assembling 


Department in Bareball Regalia. 





r 


W. S. Carpenter, Chas. Stromberg, C. A. 
ground, seated: W. W. Matthews. 


Charles Hewitt was the umpire 


[The game was close and exciting and so 
that three of the girls had to retire from the gar 
account of the extreme heat, although they qui 


covered. We might say that we have seen professional 


baseball teams that did not put up a more interesting 
well-fought contest. It was the hit of the day 
the game both teams had their pictures take s 
times. 

Following the game me races between th é s 
between the girls and also between the child 
was also a fat man’s race, well as a race 
ifty 

In the afternoon game of baseball was 
between the men from the Assembling Depart: 
Machine Department, and lke the game in tl 
this was also hard fous nd all the tricks 
the professional players of the day were res 
Umpire Harry Bedford was there with the 

_ funny stuff to hye p 


umpiring, and allows 











Girls of Woodstock Typewriter Company's Machine Department 
Ready for the Game 
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‘ The Muller Line of Flexi-Post Binders 


: Have Enjoyed a Remarkable Sale which is convincing that the user appreci- 
d ates them. The many advantages claimed in this New Line of Loose Leaf 
Binder are not merely based on theory but are actually contained in the Binder 
and add to the General Efficiency of any office in which they are used. 
The Ledger is light in weight, holds the sheets more securely than any binder 


made which means Perfect Alignment, and in addition gives Two Inches 








of working space for inserting or removing sheets regardless of the number in use. 
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FAULTLESS FLEXI-POST LEDGER 


Showing Simple Method of Operation. 
The Ledger That Provides Highest 
Efficiency At a Minimum Cost. 












Ae AK Secs Fs 


PRACTIBILT SECTIONAL SUCCESS FLEXI-BINDER 

Post Binder With Expansion. Non-Protruding Post Binder With 
A Practical Binder Made Two-Inch Expansion. A Binder 
In Four Grades of Binding. for Every Office Need. 


Send Today For Our Catalogue M 


STATIONERS Loose LEAF COMPANY 


SELI I TH 


95-27 South Market St. 342-344-346 Broadway 203 Broadway 
CHICAGO. ILL MILWAUKEE. WIS NEW YORK, N.Y. 
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STANDARD AND PORTABLE MODELS 


Our Standard Model No. 24 and our new Portable Model make a high class selling 
combination worthy of the consideration of all typewriter Dealers. { Our Standard 
Model is World Famous. 9 Our Portable Model—familiarly called 


“THE BABY F OX” 


is not merely just “another new typewriter” but has already caused a genuine sensation 
among the most progressive typewriter dealers of the world—evidenced by the telegrams 
and cablegrams we have received. Write or wire for dealership particulars. 


State specifically territory wanted by either cities, counties or states. € Tell us number 
of typewriters wanted in first shipment and probable number needed monthly during 
first year. @ Our factory is running double time in an effort to fill orders and we can’t 
handle much more business. Please mention Office Appliances for September. 


FOX TYPEWRITER COMPANY 


ee eke Berke GRAND RAPIDS, MICHIGAN, U.S. A. 


Typewriters in the World 





PEERY Po Te 


shalehieealatesmtnnn pb niademdtio ee ee 
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On Us. 

On page 12 of our August number we used a cut from 
The Nation's Business showing the battle flag of the 
American Legion being placed in St. Paul's Cathedral 
london, England. Proper credit was given to The Na 
tion’s Business, but a line should also have appeared to 
the effect that the picture is copyrighted by Underwood 
& Underwood. The omission of this line was not ob 


late to insert it 


served until it was too 
* * * 
On page 33 of the ‘August number we showed several 
photographs made at the picnic of the Chicago Station- 
ers’ Association. Group No. 4 consisted of six pencil 
men By inadvertence, the business connection of W. W 
Matthews was left out and the line conveyed the impres 
sion that he, along with Mr. Struble, Mr. Martin and M 
Hambrock, was connected with the house of Eberhard 
Faber. Mr. Matthews represented Gordon, Brown & 
Co., makers of a line of paper pencils. He also repre 
sented the Gresham Blank Book Company and the Wel 
don-Roberts Rubber Company. He has since become a 
member of the staff of the Wilson-Jones Loose Leaf 
Company 


* * * 


In a short item in our August issue we stated that 


Syril Tapey had taken a position with the Chicag 
branch of a preminent ribbon and carbon houses The 
name should have been Taxey Tapey. 


New Transfer Unit Folder. 


Where do you transfer letters?” is the question aske 
by the Berger girl on the tront cover of a new folder 
recently issued by The Berger Manufacturin Company, 

. 
an 





Cover Design of Berger Folder. 


f Canton, Ohio The human interest illustrations shov 


«> 
features of the filing units, while the copy beneath each 
cut explait s the uses of the devices shown 


Company Has August Outing. 


The emy ves oO! ne stationery, sales and a tl 
departments of the William G. Johnston Company held 
their annual outing Saturday, August 4, taking special cars 
for Hickory, Pa., on the Wabash railroad he party 
was entertained at the attractive country home of J 
Albert Cooper. sales manager of the Wood street store 
Games, shooting and dancing were on the 
the day was completed with general sociabilit; 

Globe-Wernicke Statement. 

\ statement of the Globe-Wernicke Comy] late 
May 31st, 1917, and filed recently with the Massachusetts 
Commissioner of Corporations, shows cas] r 
ceivable totaling $1,236,814, a surplus of $2,003.07 


bilities of $5,836,630 
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A New Bookform Base 


MADE OF ‘woop 
OAK and MAHOGANY 


Pad, which has been 








A rea ' h { Mahoga ! Oak Desks 
rhe n ttractive esk ndar on the market 
Express . st i ‘ repaid on your first order 


Retall Prices 
Miss B $1.00 
Oak ‘ I - 1.26 
Oak Ba th Gilt i Pad 1.75 
Mahoga base it} 1.50 
Mahoga B r ged Pad 2.00 


' : ede 6G 1.00 
Trade discount on application 


NOT A NEW PAD BUT A NEW BASE 
WILL NOT SCRATCH THE DESK 


HALE SPECIALTY COMPANY, Inc. 


Sole Manufacturers of the 


PERFECTION DESK MEMORANDUM CALENDARS 
118 North Jefferson Street, Chicago 














e 
~ WANTED 


by a new typewriter concern 
\ factory su 
manufactur- 
ing foreman, an assembling 
foreman, inspectors, and also 


juSt Stal ted: 


perintendent, 


manutacturing and assem- 
bling help 

Send applications and refer- 
send applica ns and rete! 


ences 


F. B., care Office Appliances 


508 Tribune Bldg. 
NEW YORK, N.Y. 
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SL AEEVOOMDNT ARS TORN SAING AIAN LTDA SONU aN Tans NY 


TUNERS a 


“PBDEE SALA "7 





George H. Newton, Manager 


(Formerly of Fifth Avenue Hotel, New York 


Fifth Avenue and 
28th St. New York 


HE PRINCE GEORGE is 
one of the most beautifull) 
appointed hotels in New York. 


There are 800 rooms. 


Every bedroom equipped 
with bath and shower. All 
Modern Conveniences. Cuisine 
Unexcelled. Prices Unequalled. 
In the Center of Shopping and 
Theatre District. Elevated and 


Subway One Block Distant. 


Room and Bath, One Person - $2.00 and Up 
Room and Bath, Two Persons - $3.00 and Up 


i 


Parlor, Bedroom and Bath £5 M00 and I'p 


UE ee 
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Chicago Stationers Have Pleasant Outing. 
The Chicago stationers enjoyed a fish dinner at Ha 
mond Beach Inn, East Hammond, Ind., Friday eve 
August 10th. Among the sixty odd present were Charl 
N. Bellman, president of the National Association, M« 
timer W. Byers, secretary of the organization, and Rol 
ert D. Patterson, chairman of the national catalog 
mission The party was taken from the Chicago Aut 


mobile Club to the Inn and later to their homes in 


machines of some of the members of local organizatior 
The spirit of the gathering was one of good fellowshiy 
Much credit is due the committee in charge, F. H. Butet 
schoen, H. B. Struble and | H. Stevens, for carefully 
worked out arrangements and the pleasure that resulted 
Following is a list of those who were present 

John Amberg, Cameron, Amberg & Co.; Chas. N. Bell 
man, president, National Association; Julius Biel, S. D 
Childs & Co.; W. W. Buchanan, Commercial Stationery 
Loose Leaf Company; F. Butenschoen, Imperial Methods 
Company; W. W. Byers, secretary, National Associatio 
W. W. Carpenter, Sanford Mfg. Company; LeRoy ( 
rithers, Carrithers & Co.; A. D. Childs, Irving-Pitt Manu 
facturing Company; A. H. Childs, S. D. Childs & Ce 


I Fr. Childs, S. W. Childs & Co.: George Corma Wil 
son-Jones Loose Leaf Company; Godfrey Coy, Butl 
Brothers; Wm. J. Evans, Sanford Ink Company; C. R 
Fargo, Wilson-Jones Loose Leaf Company; F. B.* Gibl 
Shea, Smith & Co.; John A. Gilbert, Office Appliances 
H. Goetz, Meyer & Wentl Fred Hambrock, Eber! 
Faber: Charles Hamburger, Cameron, Amberg & ( 
W. S. Hanna, Carter's Ink Company; FE. W. Hewitt, M 
Clurg & Co.; H. G. Horder, Horder’s Stationery Store 
Dudley A. Johnson, Jos. Dixon Crucible Company; | 
Kastner, L. FE. Waterman Company; C. E. Keeran, Wa 


Adding Machine Company \. J. Krelle, Horder’s St 

tionery Stores; Theodore Kressner, Sanford Manufa 

ing Company; Milton Lee, Baldwin Printing & Stationer 
Company; Ed. Loomis, Automatic Pencil Sharpener Com 
pany; Geo. Mandeville, Wilson-Jones Loose Leaf Cot 

pany; W. W. Mathews, Gresham Blank Book Company 
Frank Mayer; E. A. Mead, Mead & Wheeler Company 
Louis Melind, Louis Melind Company; Roy Melind 
Louis Melind Company; Al Metz, A. C. McClurg & Co 
Gus Meyer, Mever & Wenth Charles Mueller, Jos 
Dixon Crucible Company; H. L. Murdoch, Irving-Pitt 
Manufacturing Company: D. W. Newton, The Fair 
James Panton, Mabie, Todd & Co.; R. D. Patterson 
Buxton & Skinner Stationery Company; F. S. Pedersen 
Stevens, Maloney & Co.; Julius Probst, Shea, Smith & 
Co.: Geo. E. Ramskill, Dennison Manufacturing Compat 

Mr. Ranstead, Commercial Stationery & Loose Leaf Co: 
pany; W. H. Redington, Sanford Mfg. Company; W. B 
Rix, Barbee Wire & Iron Works: C. Segerstrom, Stro1 

berg, Allen & Co.; H. J. Schnable, Stevens, Maloney & 
Co.; H. H. Shaffer, Geo. E. Cole & Co., Inc.; Mr. Smitl 
Boston Store: Wm. E. Smit! Wahl Adding Machine 
Company; C. A. Stevens, Stevens, Maloney & Co.; C. J 
Stromberg. Stromberg, Allen & Co.; H. B. Struble, Eber 
hard Faber: C. S. Styler, Imperial Methods Co.; J. M 
lriner, Triner Scale & Manufacturing Company; H. k 
Vinton, Blaisdell Paper Pencil Company; Frank Walsl 
The Fair: H. H. Wenthe, Meyer & Wenthe; R. B. Wilsot 
Wilson-Jones Loose Leaf Company; John Williams, Bos 


] 
i 


m & Pease Company 


' 


Four Hunt Pen Discontinuances. 


The ¢ H rd Hunt Fe Company have dis 
) 


No IX] Natural Slant. No l Camden, No 25 Sun, ind 


No. 43 Nugget Pens. 
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The Greatest Asset 


any business can have is a constantly 
increasing list of well satisfied customers. 





The Greatest Assistance 


any business can have in gaining and maintaining 
well satisfied customers is selling merchandise of 


Unfailing Dependability 


LOOSE iP LEAF 


Is the trade mark that insures satisfaction because 
it is backed by a guarantee that really 


GUARANTEES 






































Remember the 
significant phrase 


“_ without cost to dealer or consumer” 





Irving-Pitt Manufacturing Company 


LARGEST EXCLUSIVE LOOSE LEAF MANUFACTURERS 


Kansas City ]-PlEa Missouri 


NEW YORK 














CHICAGO 
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Bind Your Loose Papers 
in Book Form 


A Perfect Binding 
at Little Expense 








THE ACCO FAS 


with the Prong Shield Washer 


Takes up no room in the 
Files. 

Its effectiveness, simplic- 
ity and neatness make it 
the only practical fastener 
for any kind of a file. 


Fits perfectly flat on 
papers. 

Made in sizes to fit all 
standard gauges of 
punching and any size 
and quantity of sheets. 





Every Advantage of a Bound Book when used with 


THE ACCO FOLDER 


Provides Perfect System 
Convenience and Protection 





With all other loose leaf folders at transfer times it is 
necessary to remove papers from files with absolutely no 
protection against loss. 





™ They take up no room in 
the files and thus afford a 
perfect system of keeping 
papers, without loss of valu- 
able space and with little ex- 
pense. 





>) They can be used over 
Oo and over again as it is easy 
5 to fix or remove ACCO 

FASTENERS with or with- 


) out papers. 
Write for prices and descriptive circular to 


THE AMERICAN CLIP CO. Long Island City, N. Y. 


Vv 





TENER 
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Janssens and His Son at Front. 


Friends of L. C. Janssens—and he made many in this 


country—will be interested and perhaps startled, as the 
writer was for a moment, when they see the picture here 
shown, It was reproduced from a postcard photograph 
sent to George E. Smith, president of the Royal Type- 
writer Company. The card was sent from Havre, France, 
the temporary seat of the Belgian government, and bore 


the follow ing message 


“My dear Mr. Smitl Saw my boy, Laurent, again on 
Belgian Independence Day He's all I have left in Eu 
rope Here’s out pl Cordially, 

‘LAURENT C. JANSSENS 
Belgian Military Interpreter Corps, Le Havre, S. & 


France.” 
Mr. Smith’s comment upon the foregoing message is as 


f¢ yllow Ss: 


“I notice Mr. Janssens says this boy is ‘all that he has 
left in Europe,’ which certainly must exercise a man’s 
fortitude to the limit.” 

L. C. Janssens is a fine example of the cultured cos 


mopolitan. In every sense, almost, he is a citizen of the 


itural indeed to find him exerting 


world, and it is most 1 
his utmost endeavor on the side of those whose misfor- 


tunes have been the heaviest in this struggle. But Jans 


sens himself is bound by the strongest ties of sentiment 




















L. C. Janssens and Son, Laurent, Jr. 


and affection to Frat and Belgium and we rejo e) 
ceedingly to sec hit it uniform and to k1 { t | Ss 
giving his fine talents his big and generous spirit to 
the common caus We congratulate him upon his s« 
Laurent, Jr. Should they be spared at the conclusion of 
the war their lives will be peculiarly rich with splendid 
memories, whose tragic features will serve but to enhanc 
the value the sacrificial spirit which is purifying and 
ennobling the lives of our allies in this great conflict 
We are not asham« noist eyes when we look again 
at this picture and send a thought-message of good cheer 


to our friend Janssens and his boy 


Executive Committee Meets. 


\ meeting of the Executive Committee of the Greeting 
Card Manufacturers’ Association was held this month in 
Boston, the members being guests of W. (¢ Blodgett at 
his home, Crow's Point. just outside of the t Charles 
S. Clark, who was ill, was the only absentee 
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DEMONSTRATION 





SELLS 





The Ramer Remanufactured Typewriter 
because its points of superiority stand 
out distinct and unique for instant illus- 
tration. The principles behind its re- 
manufacture are evident in its appear- 
ance and working: it is remade, in any 
make or style, in accurate and careful 
conformity to the best in the whole 
field of typewriter production. 


' 


Service coupled with price-advantage is 
argument. The 
Ramer provides the utmost service at 
a preferential price-margin which yields 
the seller larger pronts from cumula- 
tively mounting sales. It repeats be- 
cause the buyer’s experience merely rat- 
ifies his satisfaction in the purchase. 


an irresistible selling 


Dealers choose the Ramer against the 
field because these straight-off, rapid- 
fire selling points are immediately avail- 
able on the firing-line of sales—and be- 
cause they prefer the Ramer themselves 
for their own work. 


‘*‘Remade Like New 
Because Remade RIGHT’’ 


Your te y i indreds of pros- 
pects at this moment who will find the 
Ramer Remanufactured Typewriter 


what they have looked for without suc- 
cess—a Quality product at a Quantity- 
Sales-Price We make the price 
because we make the quality. 


We are at your ser for information 


Write for our Profit-Proposition 


Wholesale Typewriter Co. 


314-316 Broadway New York, N. Y. 
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HERE—THE PERFECT 
PASTE 











After years of experiment- 
ing, comparisons and tests, 


we have developed the per- 





fection in pastes—our new 


SEMI-LIQUID PASTE. 


It requires no water, is 
strongly adhesive. It will 
withstand cold and heat. 
It will remain good and 
sweet flavored to the last 
drop. It contains neither 
acid nor alkali, and can be 
used on tinted papers and 
photographs without fear 


of discoloration. 


DAVIDS’ SEMI-LIOUID 
PASTE comes in 5 0z., 8 
oz., pint, quart and gallon 


jars. 











THADDEUS DAVIDS 
INK COMPANY, Inc. 


NEW YORK and CHICAGO 
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Sale of Stationery to Troops. 


Following is a quotation from a communication from 
the office of the Quartermaster General at Washington 
upon the subject of the sale of stationery to troops ir 
cantonments 

Supplies required for use at training camps will be 
procured under the jurisdiction of the Department Au- 
thorities, of the geographical departments in which camps 
are located, and it is suggested that you communicate with 
the following Department Quartermasters relative to bid 
ding on stationery required at such camps, viz. 

Department Quartermaster, Northeastern Department, 
25 Huntington avenue, Boston, Mass.; Department Quar- 
termaster, Eastern Department, Governors Island, New 
York, N. Y.; Department Quartermaster, Southeastern 
Department. People’s Office Building, Charleston, S. C.; 
Department Quartermaster, Central Department, Federal 
Building, Chicago, Ill; Department Quartermaster, Sout} 
ern Department, Fort Sam Houston, Texas; Department 
Quartermaster, Western Department, 216 Pine street, San 
Francisco, Cal. 

The question of making sales of stationery direct to 
troops at the various camps for their personal use is a 
matter which comes under the jurisdiction of the com 
manding officer of the camp, and application for permit to 
make such sales should be made to the commanding offi 


cer for the camp at which it is desired to make such sales 


Graduate from Business Into Matrimony. 
There will be an entirely new force of girl workers in 
the pencil factory of E. B. Griswold in Colter, Ark., when 


it reopens for business. Mr. Griswold discovered the 
condition when he started to recruit his former force 
recently for renewing operations. Much surprised, he 


found that all the girls who had formerly worked for him 
were married. Cupid's activities can in no sense be 
classed under the head of “war brides” for the tendency 
toward home making at the Colter plant has been marked 
for several years. The war has had its effect, however, 
for during the three years that he has operated the fac- 
tory Mr. Griswold reports the marriage of twenty-six 


girls who had been numbered among his forces. Next? 


The Adding Machine. 


I watched a wonderful machine count up five miles of 
heures: the operator, all serene, just pressed some keys 
and triggers; it didn’t sweat or tear its hair, it didn’t 
make a blunder; it counted all the figures there, and put 
the product under. A set of books | used to keep, when 
I was young and husky, and homeward wearily I'd creep 
when dusk was growing dusky. I! counted figures all day 
long above my ledgers bending, and always got the 
derned things wrong, and sorrow was unending. And 
when the long day's work was o’er, my troubles home 
I'd carry, and there despondent, sick and sore, I'd rais« 
old Ned and Harry. My children * were afraid of 
me, and so was Old Dog Rover: mv wife would often 
climb a tree until my grouch was over. But now the 
keepers of the books are not worn out and weary; they 
seek their divers inglenooks with faces glad and cheery 
\ thing of springs and bolts and nuts shears work of all 
its rigors; a thing with brass and iron guts counts up 
the dizzy figures And ever thus, in endless ways, in 
vention makes things lighter and brings some sunshine 


to the days of every toiling blighter—Walt Mason in 


The Chicago Daily News 
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ow a Great Bank 


Made Sure Its Monthly 
Statements Were Ready 


On lime 











Showing the Kalamazoo 
Style “‘C”* System in ac- 
tual use in the Guardian 
Savings and Trust Co. 

















SAVI NGS “= TRUST CO 


CLEVELAND OHIO 


August 24, 1917 


The Kalamazoo Loose Leaf Binder Co 
Kalamazoo, Mich 


Altention of Mr. Geo. P. Wigginton 
General Manager 


Gentlemen:— 


You may be interested in knowing how satisfac- 
torily Kalamazoo Loose Leaf Devices are work- 
ing out for our bank 


Owing to the rapid increase in the number of our 
Commercial Account apes genet it necessary to 
increase efficiency in every way, in our Book- 
keeping Department 


The old method of longhand posting brought a 
rush of work at the first of each month and threw 
on extra burden upon our bookkeepers. To over- 
come this, we made a thorough inv estigation of 
various up-to-date bookkeeping systems, @ 
after a series of competitive tests, we finally de- 
cided upon the Kalamazoo Style ‘'C’’ System as 
being the most efficient. This system enables us 
to have the statements ready for our customers the 
first of cach month, without overcrowding our 
bookkee pers 


In conclusion, we are glad to recommend the 
Kalamazoo System to any bank 
Very truly yours, 
Signed) W. D. Purdon 
Trea urer 


Guardian Savings and Trust Co. 





Longhand posting must be eliminated—so decided the 
Guardian Savings and Trust Company of Cleveland, Ohio. 
Old methods placed too much burden on bookkeepers at 
the first of each month—made it difficult to have customer statements 
ready on time. So a thorough investigation was made of the several 
bookkeeping systems in use. A series of competitive tests were con- 
ducted to determine how the work could be handled most efficiently. 
Investigation was made of the systems in operation in other large 
banks. The decision reached—called for adoption of the 


Kalamazoo Style “C” System and 
The Burroughs Bookkeeping Machine 


The letter reproduced at the left from 
Mr. W. D. Purdon, treasurer of the 
Guardian Savings and Trust Co., tells 
how well actual service has justified this 
selection of the Kalamazoo Style “C”’ 
System. And this great bank is but one 
of many banks in cities large and small 
which are finding the solution of ledger 
posting troubles in Kalamazoo equip- 
ment. 

Adaptable to the bookkeeping require- 
ments of every accounting department, 
Kalamazoo Devices merit careful investi- 


Kalamazoo Loose Leaf Binder Co 


Kalamazoo 


gation. Competitive tests have repeatedly 
proven their time- and money-saving 
vantages. With workers ecesce—with 
the necessity at hand for the elimination 
of waste motions—for the speeding up of 
administrative steps everywhere—can you 
afford not to investigate the efficiency- 
increasing worth of Kalamazoo devices 
in your business ? 

We will gladly arrange for a trial dem- 
onstration of the Kalamazoo line in 
‘ner office. Simply write us on your 








usiness stationery. 
Michigan 





LOOSE-LEAF-DEVICES- 
ACCOUNTING:-SYSTE 
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Anniversary of the Phonograph’s Invention. 

The accompanying photograph shows a group of Edi 
son products distributors from all over the country who 
visited headquarters at Orange, N. J., August 12, to par- 
ticipate in celebrating the fortieth anniversary of the in- 
vention of the phonograph. The occasion was memorable 
for the size of the gathering and the elaborate plans 
made, and because of the advance movement which the 
company has begun, almost coincidently, in connection 
with its Fall campaign. 

The central feature of the celebration was the presenta- 
tion of an 18-karat gold medal to Mr. Edison by Robert 
F. Reid of Cleveland, representing the distributors 
Charles Edison read a letter of acceptance by the distin- 
guished inventor. 

During the visit of the distributors several very inter- 
esting sales meetings and entertainments were held. There 
were luncheons at the Essex County Country Club, a the- 
ater party at the Winter Garden, and a dinner at the 
Shelbourne hotel at Brighton Beach on the evening of the 
10th, after which the party adjouned to Steeplechase 


Park for the climax. 





September, 1917 


to avoid the trite and hackneyed in letter-writing, and 


“Putting in the Handshake” (a plea for courtesy) 
\ few sentences in this series—which are as useful to 
every reader as to the Edison men—are here quoted 


it 


‘The chief art in writing is knowing what to leave ou 
and when to leave off.’ 

“Don't allow a letter to run over a page if you can 
help it.” 

‘The headline in the newspaper, the ‘once-over’ when 
you meet a stranger, the experiences of boyhood, Adam 
and Eve and the first sentence of a letter, all get atten 
tion because they come first.’ 

“God may forgive sins, but awkwardness has no for 
giveness in heaven or earth” (Emerson). 


‘“When it comes to doing business there is no substi 


tute for the language of a man 


Thaddeus Davids’ Manager Marries. 
Jacob A. Klein, advertising manager of the Thaddeus 
Davids Ink Company, Inc., and Miss Florence Solit were¢ 
married in New York City August 11 and have announced 


the event in an attractive blue and white folder sent to 





The above picture is a 
meeting. The individuals comprising the 
eon; (2) Charles Edison; (3) Wilson, Orange; 


likeness of the group taken during this interesting Edison 
group are as follows: (1) Thomas A. di- 
(4) Durand, Orange; (5) Ott, Orange; (6) Barnes, 


Chicago; 7 Mrs. Julius Tisch, Grand Rapids; (8) Rogers, Orange; (9) Philips, Orange; 


(10) Farrinyton, Sait Lake City; (11) Fridell, Orange; (12) Haywceod, Orange; (13) 


Telfair, 


Orange; (14) Hawker, Columbus; (15) Holland, Orange; (16) Bessinger, Columbus; (17) A. A. 
Bratton, Columbus; (18) H. C. Bratton, Columbus; (19) Christie, Duluth; (20) Tisch, Grand 
Rapids; (21) Brown, Cleveland; (22) Moore, Orange: (23) Reid, Cleveland; (24) Fox, Orange; 


(25) Gardner, Madison; (26) Langley, Orange: 


(27) Dexheimer, Orange; (28) G. A. Austin, Phil- 


adeiphia: (29) Gallagher, Orange; (30) O'’Neall, Columbus: (31) Stone, Columbus; (32) Nichol- 


son, Baltimore: (33) Goza, Oklahoma City; (34) 
Carnegie, Norfolk; (37) Coolidge, Orange; (38) 


Inabinet. Norfolk; (35) Fulton, New York; (36) 
Beaver, Omaha; (39) Dolbey, Cincinnati; (40) 


Van Ausdali, Indianapolis; (41) Gilfillan. Syracuse: (42) Friedman, Cleveland: (43) Brown, 


Minneapolis: (44) Finigan, Washington; (45) Levy, Richmord: (46) C. C. Macomber, 
(47) McDaniels, Dallas; (48) Scribner, Cleveland; 


Saginaw: 
49 Cook. Cleveland; 50 Barrows, Portland; 


Me.; (51) Butler, Syracuse; (52) Austin. Philadelphia: (53) Moreau. Detroit: (54) H. D. Ma- 
combter, Saainaw; (55) Atwell, Boston; (56) Brown. Los Angeles; (57) Hornsby. Boston: (58) 


Carter, Philadelphia: (59) Smith, Providence; 


(60) DePuch, New York: (61) Thwing, Hartford: 


(62) F. G. Seely, New York: (63)Kessier, Grand Rapids: (64) Badeau, New York; (65) Malooley, 


Baltimore; (€6) Quinn, Baltimore; (67) Kraft, 


A feature of the Fall campaign which was emphasized 
at the meeting is summed up in the phrase, “Better Let 
ters,” which the distributors have adopted as their slogan 
“Tips” for August 12—the Thomas A. Edison, Inc., house 
organ—states it more fully as “Better Letters for Less 
Money.” The problem as one distributor expressed it, 
is “to make ‘voicewriting’ speak more tellingly and to the 
point in the every-day correspondence of every unit in 
the organization.” Four very ably written folders were 
distributed, under the respective titles—“Cutting It 
Short,” “A Flying Start: A Good First Sentence Is the 
Making of the Letter”; “Excess Baggage” (a terse appeal 


Buffalo. 


their many friends. The bride is the daughter of Mrs 
A. Solit of Brooklyn, N. Y Chey will live after Septen 


1 


ber 6 at 503 Essex street in that city 


New Decorator for Horder Stores. 

H. W. Farr, formerly a window decorator for the John 
Wanamaker store in New York, and for several other 
prominent houses in the mett lis, has become a men 
ber of the staff of E. Y. Horder, Inc., of Chicago, an: 
will have charge of window and counter display work in 


all five of the Horder stores 
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Filling the 
of those drafte 









“*‘ONSCRIPTION ”—states “SystEM”—“‘is 

thinning the ranks of clerks and salesmen 
above all other classes.’ In short, your employes are 
leaving when you most need them—because Roger 
Babson, the eminent Business Economist, predicts— 
‘“‘A heavy volume of gross business this Fall.” 









How will you handle YOUR share of this big Fall business? 
Are you going to the expense and bother of breaking in 
women and elderly men to perform routine work that can 
be done many times faster and far more accurately 
by an inexpensive Addressograph? 









This simple machine will help you to hold open the positions 
of your soldier and sailor employes. It will relieve your 
remaining employes of drudgerous routine work—enabling 
them to do profitable brain work. It will eliminate waste effort—so necessary to do in war time, and 
with the Addressogreph you can build business because of the straight-to-the-mark, Direct-by-Mail 
advertising it makes possible. 




















There are many different models of Addressographs—ranging from inexpensive, hand-operated models to 
the automatics. No matter how large or how small your list of names may be—or its nature, 
there is an Addressograph that will exactly suit your needs. Anybody can operate the Ad- 
dressograph and address envelopes, postcards, circulars—fill in letters—head and date state- 
ments—imprint pay forms, shipping tags, labels, exactly like typewriting, without error or 
omission. Speed ranges from 1,000 to 7,500 impressions an hour according to model used. 















Why write names by hand under any condition when a machine will do such work 10 to 30 times faster with 
absolute accuracy? Let us send a hand-operated model on trial to demonstrate the great time and labor-saving 
advantages of the Addressograph. 


Free—“Looking Ahead in Business”—44 Pages of War- 


Time Short Cuts and Business-Building Suggestions 
This Book Tells— 

—How a Baltimore firm “put over” big selling coup on two hours notice. 

—How to compile a mailing list and maint in it. 

—How a Detroit manufacturer eliminated five clerks in writing pay forms. 

—How a retail store holds trade and speeds collections 





















44 pages—handsomely bound and illustrated—not a catalog or 
price list. Only few copies left, so mail coupon below quickly. 


ddressogfa 


TRADE MARK 


Cc PRINTS FROM TYPE 


Addressograph Company, 903 W. Van Buren St., Chicago, Ill. 


















Without obligation send ‘Looking Ahead in Business.”’ Explain Hand Addressograph 10-day trial offer, 
Na 
Firn Locatior 
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When You Are in Chicago 
at the National Association of 
Stationers Convention in October 


See how we Rebuild Underwoods 


Above illustration of our 
assembling department 
shows our system of mak- 
ing the finer mechanical 


adjustments. This is a 
most difficult as well as 
being the most important 
part of rebuilding a 
typewriter. No other 
Rebuilder in the world 
uses this system, and 
we have the best type- 
writer experts employed 
for this work. 





Guest for 
an Hour 
or [Two 


We cordially invite every 
dealer or stationer, whether 
handling typewriters of not, to 
visit our plant when you come 
in to the National Association 
| of Stationers Convention 

| which begins on Oct. | 5th. 





Our Plant Right In Loop 


District Near Your Hotel 


We are right down town at the corner of Lake and Dearborn Streets, within a few 
blocks of any loop hotel. You can reach the Typewriter Emporium in 5 minutes 
from any point in the loop or from Convention Headquarters. It will pay you to 
come and see us. It will be a genuine pleasure for us to meet you, show you through 
our factory from top to bottom because we know that it will change your ideas of 
Re-built Underwoods when you see the Typewriter Emporium System in operation. 


: : handling Type- 
Stationers Are Making Money [rte Type 
Underwoods. There is no other system like ours, no other plan, no institution nor 
machine more thoroughly dependable. Write for price list and plan, and better still 
—COME and SEE with your own eyes—then you'll have confidence in us and in 
selling our machines as have thousands of dealers. 


Write us and we will make hotel 


Come and see us. 
Address 


reservations or render you any service. 
E. W. S. SHIPMAN, President 


TYPEWRITER EMPORIUM, CHICAGO 


TYPEWRITER EMPORIUM 


Largest Rebuilders of Typewriters in the World 


Established Quarter of a Century 34-36 W. Lake St., CHICAGO 
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Write for Free UNDERWOOD 
__ Offer to Dealers 





















HOUSANDS of dealers all over 

the country know the reliability of 

both our machines and our methods 

of doing business. On the opposite page, 

we illustrate one of the many departments 

of our business and we urge you to come 

and see us while in Chicago and learn how 

to apply our methods toward getting type- 
writer business in your City. 


A Guarantee and a Surprise 


A re-built Underwood will be a surprise 
to you because there is no other institution 


like ours. Here is a SYSTEM of Re- 
building that has taken 25 years to perfect, 


that takes a machine apart and rebuilds it so 
thoroughly that no one but an expert can tell 
it from new. We stand back of our dealers 
with SERVICE and you are protected 
absolutely, because if you are not entirely 
salisfied, you may return the machine 
and we will gladly refund your money, 
including’ express. 


‘ Our 
“SYSTEM 


Solves Your 


TYPORIUM ” So 


Collection 


Rebuilt Underwoods Presiea 


We are not second-hand dealers. We handle only Underwoods, obtaining all machines and all new parts direct from the 
Underwood Company. [Each machine is taken apart and rebuilt from top to bottom. The frame is re-enameled, the 


bright parts re-nickled. All parts unfit for further service are discarded and replaced by new parts purchased from the 
Underwood Company. Every machine is equipped with new type, new platen, new ribbon vibrator, front scale, feed rolls, ribbon, space bar, 
key rings, key glasses, rubber feet, etc. Expert mechanics re-adjust and re-align each machine. It will stand any mechanical typewriter test. 


— With every 20 machines you order from us you get a Rebuilt No. 5 
Under W ood FREE Underwood above 300,000, pica type, back spacer, two-color ribbon absolutely FREE. S 
This machine is absolutely velvet, and you get it FREE, whether you order ONE, TWO or a half dozen at a time. © 








. _. You can sell our machines as “Big Bargains,” “Trade Specials,” and still make a 
Prices Low fine profit. Our guarantee protects the dealer. We allow 5 per cent discount on cash or SS 
C. O. D. orders. Sign coupon below for Confidential Dealers’ Price List—and Double Your Typewriter Profits. at 


EXPRESS PREPAID—Shipment Same Day Order Is Received & 


If 2 or more machines are shipped at one time to the same address, we will prepay the express to any dealer east of the 9 
Missouri River, in either United States or Canada. On shipments west of Missouri River, we allow express as far G 
















as Omaha. On shipments of single machines we allow half the express. @ If we fail to ship the same day, we XY AF 
will reduce the amount of your order $5.00 as a forfeit. See our Confidential Price List for complete details of this \ os : 
offer. Remember—we always carry from 1,500 to 2,000 Underwoods in stock at all times. Y gt 
Write for Confidential Price List 1 YSE THE COUPDN—er send in your same and ad! , Ss - 
~~ 
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thas Won its Place 
on the Pedestal | 


The Dalton Adding Machine 


is being adopted by great cor- 






porations— by firms large and 





small—-in volume beyond all 







expectation. 





‘These phenomenal gains swell 
an output already second larg- 






est in all the world! Ihe 
Federal Government, for in- 


stance, now uses some 2,000 







Daltons, which is more than 






of any other adding machine. 










This Dalton growth is due to 






increased efficiency. For speed, 
absolute accuracy, versatility, 
durability, and simplicity, the 
Dalton stands ina class by itself! 









In fact, the 





does things unbelievable! Ask 
us to show it to you in your 
office. It’s a serious mistake 
to buy amy machine before 
seeing — by comparison—what 
a Dalton will do. 











The Dalton Adding Machine Co. 
120 Beech Street 
Norwood, Cincinnati, Ohio 











Nearly 100 Sales Agencies 


there's one near to you! 
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SUM 


TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 


You will be especially interested, perhaps, in 
the Open-End Tension Envelope you ve seen 
everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 





Our book, ‘‘Envelope Specialties,” is in itself an ed- 
ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO., Inc. ( 
33 to 87 34th Street 


Bush Terminal Brooklyn, New York 
Telephone SUNSET 6000 
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Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR 
CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or wait- 
ing upon customers 
have many opportuni- 
ties of showing these 
cushions to men who 
are real prospects. 

You can attach 
Azoras in a few seconds, while ask- 
ing the customer whether he has ever 
used them. The beneficial effect is 
so immediately evident that the rest 
is simple. 

Azora Air Cushions are built on the same 
successful principle as the automobile tire, 
@ combination of air chamber and rubber— 
of the greatest resiliency. 

Azora Air Cushions would work in with 
your business excellently. We'll be glad to 
tell you more about their sales possibilities 
—their nerve-saving, typewriter-saving, san- 
itary features 





Let Us Hear from You 


AZORA RUBBER COMPANY 
1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
ADAM GODREZ & CO., 201 Hornby Rd., Bombay 














PAT. DECEMBER 21, 1915 














Shannon Files equipped with Lock-archespe 


Pay 





» 


= ff Re 
bh NG 
THE only Shannon files equipped with a device to keep’ the 
papers from being torn or lost are “Y and E."" Shannon files 
originated with “Y and E” in 1883 The lock-arch is patented 
and cannot be imitated. Ask for folder showing our complete 1 ine 
of Files, Perforators, Arches, Compressor Covers, Transfer 
Cases, Indexes, Binders, etc. Always get the genuine and you 
will always be satisfied. 


YAWMAN 4»? FRBE MFG.(O. 


Main Factories and Executive Offices: Rochester, N. Y. 
Meokers of “‘Y and E” Fiting Devices and Office Systems 


17 WN) 


The Lock-arch 
\ another exclu- 
sive feature 
of “Y and E” 
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PASSED AWAY DURING 
THE MONTH 


Brief Comment in Appreciation of 
Those Who Have Passed Away and 
Whose Work in This World Is 


Tinished. 
Joseph W. Cushman. 


Joseph W. Cushman, president of Cushman & Denisor 











manufacturers of stationers’ specialties at 240 West 23d 
street, New York, died of apoplexy, August 9, at his 
country estate in Bedford Village, Westchester county 
New York. His ancestry ‘was in a direct line from one o! 
the Plymouth Rock Pilgrims, Robert Cushman being one 
of the Mayflower settlers who obtained the charter fo: 
the first northern colonial settlement in Massachusetts, 
in 1620. Mr. Cushman was born in Chelsea Village fifty 
three years ago, and was educated at Columbia Unive 
sity. In 1886 he allied himself with the firm of Cushman 
and Denison, whose head he remained up to his death 
He is perhaps most widely known as the purchaser of 
the patent of the first Gem clip, and the man whose fore 
sight developed a growing demand for this appliance. 
Mr. Cushman was a member of the University Club, 
the New York Merchants’ Association, and the Chamber 


of Commerce. He was also senior warden of St. Peter's 
Protestant Episcopal Church, New York. His New York 
residence was at No. 59 West 5lst street. Among his 


many quiet acts of public spirit was his association for 
many years with the Chelsea Neighborhood Association 
which has passed resolutions of sympathy and regret aj 
his passing. 

\ wife, two daughters and two sons, survive him. Hts 
brother, Tames D. Cushman, is associated with the firn 


C. A. Cheshire. 

C. A. Cheshire, 50 years old, manufacturer of an addin; 
device, ended his life by shooting himself in a room o! 
the Raleigh hotel, 638 North Dearborn street, Chicago 
August | He had been marketing his device from an 
office at 951 West Monroe street and was generally be 
lieved to be in good circumstances The cause of the 
suicide is a mystery. 

Mrs. Dolly E. Olney. 

Mrs. Dollv E Olney, widow of “Uncle George” Olney, 
whose passing was recorded last month in these columns, 
survived her husband by a very few weeks, her death 
occurring August 3 in their late home, 163 Herkimer 


street, Brooklyn. She was not quite eighty years old 


Adam L. Crowell. 

\ sad event of the month is the death of Adam | 
Crowell, thirteen year old son of T. Irving Crowell, presi- 
dent and treasurer of the T. Y. Crowell Company. The 
boy was killed in an elevator accident in New York City. 

Mrs. Hersey Brown. 

Mrs. Hersey Brown, widow of one of the founders of 
Brown, Lent & Pett, manufacturing stationers of New 
York City, expired on July 31 in Clifton Springs, New 


York. 
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THE WORLD’S 
i> ge a) 
AND PENCIL 


SHEAFFERS 


SELF-FILLING 
FOUNTAIN PEN 


a 
SHARPPOINT PENCIL 


every respect that makes for writing 
onvenience and efficiency, you will find 
this pen the best you have ever used For 
the SHEAFFER performs what others prom 
is« It can be ero eraarerue| on to give satistac- 
tory service at all times—it does not blot 
nor leak. With your favorite steel pen dupli 
cated in a SHEAFFER, you will enjoy the 
utmost in smooth, unhampered penmanship 


STUDENT’S SPECIAL 
ARMY & NAVY SPECIAL 
$2.50 to $50 


SHARPPOINT PENCILS —The handiest 
simplest, and most practical lead pencil ever 
made Will last a lifetime; is always ready 
for use and ALWAYS SHARP. Its simple 
construction makes leads and rubber eraser 
immediately accessible. Magazine holds 22 
inches of extra leads. Get a SHARPPOINT 
today and do away with pencil troubles for 


all time 

SILVER-FILLED,. STERLING, 

GOLD FILLED, SOLID GOLD 
| to $50 with pocket clip 


Sold by Good Dealers Everywhere 
W A. SHEAFFER PEN CO., FT.MADISON. IOWA 
Service Stations 
New York 203 Broadway 
Chicago 1064 Consumers Bldg 
San Francisco 875 Monadnock Bldg 


STUDENT'S STERLING 
SPECIAL SILVER 


wiTe cLiF 
Ove ree tere 





MMMM MT 








LACE your fall orders for SHEAFFER pens and SHARP-POINT pencils early, so that you will be sure of a supply 


for your School and Christmas trade, as materials of all kinds are becoming scarce. 


As we have no retail stores we do not compete with our dealers, and whenever we receive a mail order for a 
SHEAFFER pen, the profit on that sale is mailed to our local dealer that is entitled to same. 


Our SHARP-POINT' pencil is the most simple and perfect pencil ever produced. A trial order will convince you. 


SHEAFFER pens are made in one of the best equipped factories in the United States. We are making our gold nibs 
and pointing them with native hard iridium, and the quality and workmanship is excelled by none. 


Write for our special floor case proposition on SHEAFFER Self-Filling Pens, which is a very attractive and liberal 
one for live dealers. A letter addressed to us will bring you full particulars. 


W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA 
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THE LOGICAL LINE TO TIE UP TO— 
SERVICE — DISCOUNTS — SELLING HELPS 


—an assortment of Loose Leaf 
Binders and Forms so extensive 
that every possible requirement is 
provided for—from the small vest 
pocket memo to the highest grade 
Ledger Outfit—each item with 
some distinguishing feature. The 
range of construction and price has 
been so carefully worked out from 
the consumers’ standpoint, that the 
Cesco dealer has every advantage. 


Let us send a Catalog with terms, 
discounts and full information. No 
matter how well you may be sat- 
isfied with your present connection, 
investigate the Cesco line. We want 
to submit evidence—facts and fig- 
ures — why it is the logical line 
for you to handle. It’s worth 
your while to get our dealers’ prop- 
osition. 


THE C. E. SHEPPARD CO., 311 Hudson St., New York 
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Loose Leaf Controversy Settled. 

Che following circular letter from the secretary of the 
National Association of Stationers and Manufacturers 
brings welcome news of the adjustment of matters in 
dispute between the dealers and the loose leaf manufac- 
turers 

“It is gratifying to report that the loose leaf situation 
has been satisfactorily and permanently adjusted under 
the following circumstances: 

“The Loose Leaf Committee, representing the dealers 
in the National Association of Stationers and Manufac- 
turers, consisting of Chairman Frank R. Welsh, of Wm. 
H. Hoskins Company, Philadelphia, Louis F. Dow, of 
L. F. Dow Company, St. Paul, and H. H. Chumley of 
Roberts & Son, Birmingham, met in Philadelphia on 
August 13th and 14th, in conference with the following 
named manufacturers: William Pitt, of Irving Pitt Manu- 
facturing Company, C. R. Fargo, of Wilson-Jones Looée 
Leaf Company, and W. C. Bardenheur, of Boorum & 
Pease Loose Leaf Company. President Charles N. Bell- 
man of the National Association of Stationers, ex-Presi- 
dent Fletcher B. Gibbs, President H. A. Prizer of the 
Philadelphia association and ex-President William Henry 
Brooks of the Philadelphia association were present by 
invitation 

“With a view to improving trade conditions, it was 
the unanimous opinion of the dealers present, expressed 
after full discussion, that the manufacturers be severally 
requested to discontinue the present practice of billing 
their goods to the trade at a discount from a retail list, 
and that they substitute therefor net prices to dealers. 

“The Loose Leaf Committee of the National Associa- 
tion of Stationers in conjunction with the National Cata- 
log Commission has undertaken to compile a list of rec- 
ommended resale prices based upon a careful analysis of 
the cost of doing business, showing graduated prices for 
quantities of both stock and special devices, which will 
admit of a reasonable net profit. These lists are to be 
furnished to the several manufacturers with the recom- 
mendation that the latter publish and distribute them 
to their respective customers for the information of the 


latter 
“MORTIMER W. BYERS, Secretary.” 


Hoosier Concern Plans New Store. 

Che Typewriter Shop, Inc., of South Bend, Ind., who 
deal at wholesale and retail in stationery, office machin- 
ery, chairs, tables, bookcases, cabinet safes and dictating 
machines, are making plans for a seven-story reinforced 
concrete building within a block of the principal corner 
in that city The first floor will be about 60x90 feet and 
the room will be twenty-one feet high with a twelve-foot 
mezzanine floor all around. The store will have a cor- 
ner location with a window display space of 150 feet on 


1th the main and the mezzanine floor. 


New C. O. D. Rule in New York City. 
Twenty-one stores in the New York retail trade dis 
t, including several stationery dealers, will put a new 


T 
' 
schedule into effect September 1 for goods sold C. O. D 


\ deposit of $1 is required on all purchases under $10 
10 per cent on all above that sum. The purpose is 
educe the number of returns on merchandise sold 

( e.- DB Exceptions re allowed for special 
ces and for all regular customers. 


Sampson Note Book Company Moves. 


New and larger quarters have been occupied by thi 
Sampson Note Book Company, Chicago, at 8 East Aus 

avenue, where a long term lease has been s« d 
he ompany has been established since 1906 
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Diebold’s New Light Weight 
Filing Safes 





Diebold’s new Light Weight Filing 
Safes have the strength and features 
of construction of the famous Diebold 
standard fireproof safes. 

In addition they are arranged for 
interchangeable metal interiors, and 
are lighter than the regular safes. 

Special wholesale prices to dealers. 

Write to 


DIEBOLD SAFE & LOCK CO. 
CANTON, OHIO 











No More Mistakes 






Marchant Calculator 


Do you get your answer in seconds instead of 
minutes? And are you always sure it is correct? 


oper d—simplic ity accuracy make the Marchant 


an efficient office aid 


Multiply 123456789 by 987654321. See how long 


it takes you to work this problem with pencil, 
and then you’re not sure your answer is correct. 


It took an office boy, after a few minutes’ in- 
struction on the Marchant, ten seconds and at 
the same time proved the answer. 


Write for information regarding our free trial 


ofter. 


MARCHANT CALCULATING MACHINE CO. 
Emeryville, Oakland, California, Dept, 0-10 
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An Old Established and 
Highly Prosperous Blank 
Book Manufacturing 
House Seeks a Young 
Partner. 


This is an opportunity for a young or 
middle aged man with money and ex- 
perience in printing, blank book manu- 
facturing and stationery business. 


An old established and highly prosperous 
concern of the above nature, having an in- 
vestment of $75,000 has grown too large for 
the owner to handle alone. One or two 
active partners are wanted to get ac- 
quainted with the management and allow 
the owner to retire from active work. The 
business has ample capital, but no partner 
will be accepted with less than $5,000. This 
is the finest business opportunity in the 
west. The business earns 20 per cent on 
the investment, and grows with wonderful 
strides 


Every applicant must give the names of 
at least six responsible references and 
none but men of clean business reputation 
will be considered. Address, 


PARTNER 24 


Care OFFICE APPLIANCES 
417 South Dearborn Sr. CHICAGO 
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One Model — One Price 


typewritten, 
forms. LETTEI 
AND SIGNATURE WITH ONE OPERA 
TION—RULINGS AND HEADING AT THE 
SAME TIME. A marvel of simplicity, accu 


This 


han 












1 every forward turn of the handle. 


one low-priced model prints 
l-written, ruled or drawn 


racy and operating ease. 
Wonderful Opportunity 
For Good Dealers 


Double profit. Machine and supplies. 
vertising co-operation. 


A real money-making business builder 
Write at once for samples of work and de- 
tails of our offer. 


Foreign 





The Rotospeed Co. 
573 W. Fifth Street 
DAYTON, O., U.S. A. 
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A Review of Market Conditions 
in the Office Equipment Field 
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STENCIL DUPLICATOR 


The only stencil duplicator with semi-auto- 
matic feed—adjustable feed board and flexible 
head spacing device that prints a perfect copy 
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Busy Everywhere 


All over the nation this CICO 
Boy is busy delivering the 
message of the perfect paste 
that pastes perfectly. 


In thousands and thousands of 
homes he is telling business 
men, housewives, bookkeepers, 
school teachers, boys and girls 
—everyone—all about 


CICO 


THE NEW LIQUID PASTE 
He tells them why CICO never gets 


hard and lumpy, that there is no water 
well to bother with, how the patented 
brush holder keeps the bottle closed 
and the fingers clean. 





And every advertisement says that 
stationers sell CICO. This means you. 


The people in your city expect to find 
CICO in your store. Be ready. Order 
a sufficient supply of CICO now. 


THE CARTER’S INK COMPANY 
New York Montreal 


Also manufacturers of Carter's Typewriter Ribbons and Carbons 


Boston Chicago 


Here Comes Your CICO* Now 
The New Liquid Paste 


OR four cents, an introductory-size 

bottle of CiCO will come to your 
home or office and get busy at once. No 
splashy water-well to bother with. CICO 
is always ready for instant use and never 
gets hard or lumpy. It is the particular 
paste for particular people because 


CICO is one of the 


Carter Inx 


Quality Products 


Two little stamps will do the trick. Just send 
them along and CICO will be right on deck — 
ready, wilkng. eager, to do any pasting job you 
have and do it better than it was ever done before. 
CICO sticks best when spread thin. 


Stationers sell CICO in two sizes ned. pH 
priced jars (as shown). Also in spre tubes 
and bottles. Send those stamps today. Then 
CICO will get busy for you. 


Here's the Adjustable Brush, 
which allows the last bit o 
paste to be used. The handle 
slides through a safety cap 
which always keeps the 
Singers clean. 

The Carter’s Ink Co. 
Boston New York 
Chicago Montreal 


Also manufacturers of Carter's Typewrlter 
ibbons and Carbons 


*% Pronounced “‘By-ko”’ 
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28 


Popular size 
DeLuxe Memos 
in Morocco 
Grain Ironcloth 





FREE 


This trade get- 
ting display 





stand. Put it to 


+128 





work on your 
display coun- 


ters 


























This attractive display will 
help yousell DeLuxe Memos 











You will find a ready demand for the new De Luxe Memos in Ironcloth 
Binding. They make a good appearance and wear like iron. The 
Morocco Grain Ironcloth so closely resembles genuine Morocco that few 
laymen can tell the difference without a careful comparison. The cost 


is about 40% less. 


To help you introduce this new line of Memos, we have arranged an 
assortment of 28 of the most popular sizes in the display stand illus 
trated above. The sign is attractively printed in four colors, and makes 


a strong appeal to the prospective customer. 
Why 


not put this assortment to work and cash in on your opportunity 


Nearly every man who enters your store needs a memo book. 


A suggestion often makes the sale. 


Let us send the assortment on approval. You may 
return it 1f tt does not meet your expectations. 


WILSON-JONES LOOSE LEAF Co. 


CHICAGO and NEW YORK 
































Sept mbher 


no deterrent to the man who is in earnest about improv 


ing the conditions in his office and saving man-power 


It is rapidly becoming evident that the machine in the 


factory and in the office is a prime necessity if we are 


to continue “business as usual” or better than usual. 


The appeal of the machine is practical. Its first cost is 


Its economy is susceptible of demonstration 


immaterial 
; 

al principles. 
* sf + 


by mathemati 


these lines are 


Office 


rather more 


Manufacturers in 
Makers of both wood 
impetus of the in- 


Furniture. 
than normally busy. 


and steel furniture are feeling the 


creased business which the community is experiencing. 
The demand for these products is following in the up- 
ward wake of other items in this field, advancing prices 
understood and accepted as a matter of course. 

* * * 


eine 


Loose Leaf Devices.—Matters in controversy between 
manufacturers and the dealers have been 
predicted last month 


in this industry is extremely active and the demand taxes 


the loose leaf 


amicably adjusted as we Business 


the facilities of the principal factories to keep pace with 


The development of the idea of bookkeeping by ma- 


chinery has been an emphatic factor in the advance of 


the loose leaf idea. It is coming to pass that hardly any 


1 


institution in the business world is without 


ban} or iarge l 
some of these devices which so greatly facilitate the work 
f the bookkeeping department, and the more familiar 


the business world becomes with the use of the machine 


connection with their work, in posting and billing and 


in countless o loose 


ther ways wherein adaptations of the 
leaf idea are essential, the greater becomes the demand 


Manufacturers of loose leaf devices are, of course, con- 


fronted with many difficult problems, because their 
finished product makes its demands upon so many other 
fields of industry—paper, metals, cloth, binders’ board, 
glue, etc. But whatever difficulties may arise will be met, 
in fact, are being met and overcome in a way which ts 
proving satisfactory. Inventions and discoveries made 
ww under the spur of necessity will advance the 
resources of the industry when normal conditions again 
revail 


Typewriter Ribbons and Carbon Papers.— Th: 


in this branch of the industry does not seem to change 
ery much from previous reports. It is sufficient to note 

e fact that we are not suffering a famine in any neces 
sarv product Some colors are not being produced, but 


we can get along without them. The fact that colors 


nported and that we are still producing 


eoods of excellent quality, but in a shorter range of hues; 
hat we still can find the cloth for the ribbons 1 the 
paper for the carbons, both of which were formerly im 
orted to the exclusion of domestic production, does not 
reqt nt 


Stationers’ Specialties and Staple Lines.—Reports in 
dicate that the demand for all hnes of goods in the retail 
commercial sta- 


outlook 


Pri es are te nd 


among the 


stores 18 active Business 


tioners is better than 


it was a year ago and the 


coming fall and winter 


ng upward, with demand apparently unchecked. Whether 


e vo é items sold, such as pencils, pens, clips, and 
the te s is larger o is large it is impossible to say, 

it the sales come to a larger figure in money value 

Mar i Ss of SI ecialties and staples are experien 
ng such a heavy demand that many factories are sold 
veeks at e of tl nonths ahead. This indicates 
that the ade is anxious to be forehanded in its supplies 

stor ind furnishes some evidence that the nsuming 
demar S reasing 


Fo oF 





IANCES 





CASH TALKS! 


Terms on all imported material that enter into 
our ribbons are cash. We have to buy for cash 
and to make extra low prices we must sell for 
cash. During the summer months we are going 
to make startling low prices for cash, on 


Typewriter Ribbons 


NOW IS THE TIME to stock up for next Fall 
and Winter! PRICES WILL NEVER BE 
LOWER! CASH WILL TALK with us. 


THE QUALITY WILL BE THE SAME high 
grade goods that are the result of an honest 
effort to produce nothing but the very best. The 
best cloth, the best colors combined to make the 
BEST RIBBON, that’s our aim and that’s what 
we are doing. 

DON’T HESITATE to stock up. We guarantee 
our ribbons not to dry out within two years 
from date of purchase. THESE RIBBONS we 
will furnish under your own brand or under our 
brand, boxed in plain boxes or unboxed. 


TRY THEM AND YOU WILL AGREE THAT 
“PHILCO BRAND RIBBONS ARE ALL WRITE” 


Write us today 
The Phillips Ribbon & Carbon Co. 


MANUFACTURERS 


88 Manhattan St., Rochester, N. Y. 




















Paper Filing Specialties 


7. 





A Line That- Meets All Requirements 
Backed up by 47 years’ experience in the 
manufacture of Flat, Box and Expanding En- 
velopes, Vertical File Pockets, Wallets, Folders, 
Metal End Filing Boxes, Expanding Document 
Files, Transfer Files, Mailing Boxes, Leather- 
ette Envelopes and other such specialties. 


WRITE FOR OUR CATALOG 


JOHN F. DIEMER COMPANY 


Established 1869 


67 Cortlandt St. New York City 
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today than ever | 
among those wh 


used it longest. 


Originators and 
UNITED STATES: 113 
EUROPE 


39-40 Shoe Lane 
London, England 








PEEREESS 


“MASTERGAUSE” 


The Dominant Carbon Paper 


It is one of the finer results that come 
with the accumulated wisdom of ex- 
perience that one learns to judge in 
terms of quality rather than in terms 
of cost. The estimation in which 


“MASTERGAUSE?” is held is greater 


vefore, and greatest 


o have known and 


Peerless Carbon & Ribbon Mfg. Co. 


Sole Manufacturers 


West Broadway, New York 


CANADA, Toronto 
176 Richmond St., West 
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INDEX CARDS 
AND GUIDES 


SPECIAL RULED 
PRINTED AND 
TABBED FORMS 

OF EVERY DESCRIPTION 








CARD CABINETS 





AND GENUINE MAHOGANY 


BOTH SOLID CONSTRUCTION 
AND HORIZONTAL DESIGN 


FACTORY, 113 PURCHASE ST., BOSTON 
NEW YORK OFFICE, 395 BROADWAY 












IN QUARTERED OAK, BIRCH 


VERTICAL FOLDERS 
AND GUIDES 


IN MANILA AND PRESSBOARD 
WITH PLAIN, CELLULOID AND 
METAL TABS 


VERTICAL CABINETS 


IN QUARTERED OAK AND 
MAHOGANY, SECTIONAL 
AND weg the UNITS 


ANDARD AND 
COUNTERHEIGHT 










Dayton Rotary Club Honors Gilmore. 

Oscar P. Gilmore is manager of the Royal Typewriter 
Company's sub-office at Dayton, Ohio, under the Cin- 
cinnati office, and is one of the most active and influ- 
ential members of the local Rotary club. 

In a recent issue of the Dayton Rotary Smile, an 
interesting account of Mr. Gilmore was given It told 
how he has been in the typewriter business for more 





Oscar P. Gilmore. 


than twenty years, and how he has made a phenomenal 
success in the business. The article told a good many 
more interesting and complimentary things about Mr 


Gilmore and wound up with a clever poem 


Advance Plans for Stationers’ Meeting. 


Eastern stationers will attend the national conventio1 


in Chicago in unusual force, the special train bearing 
New York contingent leaving Saturday, October 13, 
Chicago from the Pennsylvania station at 5 p. m. It is 
expected that the Boston and other New England sta 
tioners will join the party in New York. Plans there 
for the trip are under the direction of Charles A. .Lent, 
assisted by W. E. Eastman, Jr., of the Pennsylvania 
Railroad. 

An innovation in meals will consist of table dhote 
service in the dining car, which will be included in the 
In other words one expenditure will cover 


original cost 
the new ar 


both transportation and dining car service, 
rangement permitting the serving of! meals in keeping 
with the first class accommodations offered 

Mr. Eastman is starting his campaign for members of 
the party that will leave New York and can be addressed 


at 170 Broadway. 

The Philadelphia trade will afso be invited to acco 
pany the New Yorkers and Bostonians Probably 
special car containing these representatives will be at 
tached to the New York train at a point en route to 
Chicago, the trade of the three largest eastern cities thus 
reaching Chicago at the same time The New England 
delegation will leave Boston Saturday morning to joit 
the party in New York. 
and arrangements 


Further details regarding the 
from Mr. Lent, 


can be obtained from Mr. Eastman or 
90 William street New York 
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Index Card Economy 





Security Index Cards are 
sanitary. They are packed 
in lots of 1,000 in a heavy- 
weight dust-proof box, and 


banded in lots of 100. 


Immediate Sh ipment Ass ured 


You can protect yourself against the high cost of 
white paper. A consignment of index cards contract- 


cd for prior to the reccnt market rise is at your disposal. 


Let us share our good fortune with you. Special 


quotation upon request. 


Send for our new tllustrated price catalogue 


It tells a real economy story 


STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 


New Dork Branch Chicago Branch 
25 West Forty-fifth Street 1339 First National Bank Building 





Security Steel Office Furniture Represents 
Good Taste and Discrimination 
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Power said. Quaability 


The Tatum Line of Office Punches are the strongest, the most 
powertul and the most durable office punches made. They will handle 
larger numbers of sheets than any other make of punches of some- 
what similar style and size. The construction gives great force with 
little effort, and the holes are clear cut. 








ADJUSTABLE INTERCHANGEABLE 


ee 








i The styles of punches illustrated above are but three of the styles 
i we manutacture. The complete line includes: The “Pet,” for small 
\ capacity single hole work; The “Peerless,” for large capacity single 
| hole work; and The “Tri Mee,” punching three holes at.one operation 


for Memo Book Sheets. Write for circular. 











The Saml C Jatum C 


New York Office and Factory 
54-60 LAFAYETTE ST. 





Main Office and Factory 
CINCINNATI, O., U. S.A. 















































Collapsible Easel and Display Stand. 
The Royal Manufacturing Company, 406 Commerce 
Street, Philadelphia, Pa., 
lapsible Easel and Display Stand, a simple wire device 


illustrated on this page, 


is merchandising the Royal Col- 


whose aim is quick adjustment, 


PATENTED OEC. 12 tere 

. OPEN ’ 
with variable angles, for the use of the merchant, window 
trimmer, store decorator—and also at home. In a closed 
position, it takes up but little space when not in use and 


the ingeniously simple mechanism is said to prevent loss 


and breakage It will support any article, boxed or 
otherwise, bottles, books, fancy platters, shoes. confection 
ery, haberdashery, or pictures, both framed and unframed 


A New Inkwell. 
W. E. Lewis, of Corry, Pa., is putting out a new ink 
stand, shown in the companying cut, which is said to 
obviate pumping, priming, spatter and wear to the pen 


point. It is made either single, self-corkinge or doubl. 





SLASs cyLinDER ‘ : d 





FIT TO FACE THE WORLD 





VW . . . 
self-corking and in sev 


ral styles and designs illustrated 
in the literature which describes it. According to prefer 
ence, it is made in either cut or uncut glass, and is sent on 


ten days’ trial 


New Manager for Hoge Manufacturing Company. 
E. B Loveland, sales manager for the Commercial 


Clip Company has take the position of manayver for 


the Hoge Manufacturing Company, 45 John street, New 
York. He assumed new duties September | Mr 
Loveland formerly was in the stationery and printing 
business for himself Mount Vernon, N. Y He was 


ater employed as a salesman by Marcus Ward, In« 


1 


200 Fifth avenue, New York, covering the local trad 


Sixth Annual Hammermill Convention. 


The sixth annual convention of agents and jobbers 
the Hammermill Paper Company was held at Erie, Pa., 
August 24 and 25 Nearly 125 delegates were present, 
thirty-five coming from New York City alone Presi- 
dent Ernest R. Behrend of the company delivered the 
welcoming address and Vice President Norman W. Wil- 
son spoke on “The Past and Future of the Paper In- 
dustry.” Other addresses, on sales and mer ndising- 
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Ye SHANNON 
E’ sUPPLIES 


=e.U8 PeT OFF 





HE original Shannon idea, the designs, the 

improvements —-everything that has & 
brought about the success of this famous old 
line, is ‘““Y and E.”” Sell the genuine. 


ART! 


Ht 


uh 


Shannon Indexes 

Prescription Files 

Deposit Ticket Files 
Sales Slip Files : 
Eagle Clip Files = 
Book Style Binders 


Lockarch Shannon Files 
File Perforators 

Single Arth Files 
Compressor Covers 
Shannon Transfer Cases 
Lockarch Style Binders 


Ask for Shannon Catalog 


YAWMAN4»? FRBE MFG.@. 


Main Factories and Executive Offices: Rochester, N. Y. 


Makers of “Y and E”’ Filing Devices and Office Systems 











Speed 


Quality 
Convenience 






and 
Economy 


Whether in form letter 


vork, imprinting lit- 
erature, printing letter heads, envelopes, office 
rorms, leaflets, et 


lf you are interested in properly equipping 


yourself for such work—investigate— 


The Multicolor Press 


The most practical oftice 


printing device on 
the market. 


Lisenby Manufacturing Company 


Factory Fres Cal 


Address all correspondence to General Sales Department 


298 Broadway - New York 
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° 


ee ee ee 
Economize Both Space and Time 8 
o 





3° 

4 by sorting those checks now scattered on desks or re] 
°o tables, or unmethodically pigeon-holed, with a mod- oO 
° ern, indexed, automatic-locking device from which °o 
° checks cannot slip, but are instantly released by one .°] 
4 movement. Cannot lose a check. S 
° 

9 The KOHLHAAS PORTABLE AND g 
3 SECTIONAL CHECK SORTER o 
O New Compression 4 
O Principle re) 
4 re) 
° a | 
° 
3° 

° 

g 





J 
o 
° 
1@) 
9° 
°o 
° 
Dealers ° 

Write for ° 

Discounts O 

° 

Practically Indestructible; Capacity Unlimited; $5.00 4 
THE KOHLHAAS COMPANY 4 
° 

° 

° 

o 


o Manufacturers of Sight Systems 
4 31 West Lake St. CHIGAGO 
elolelololeleolelelelelelelololeolelelelelelelelelelelelelolelelelolele) 


° 
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° 
° 
° 
° 
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EB” 


A complete line, at moderate prices, ready 
printed form cards for 





for immediate delivery: 
ledgers, collections, insurance records, etc. (great 
variety, of most approved design); flat and angu- 
lar metal guide tabs; celluloided and plain press- 
board and manila guides; handy card outfits, for 
follow-up, ledger, etc.; movable indicators; boxes 
and trays; tab cards and indexes. An immense 
variety of everything that pertains to card in- 
dex supplies. Also Transfer, Vertical and Shan 
non supplies. 


Ask for catalog 3016 


YAWMAN «5° FRBE MFG.(. 


Main Factories and Executive Offices—-Rochester, N. Y. 


Makers of “‘Y & E"’ Filing Devices and Office Systems 
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advertising problems, were delivered by Charles Bab- 
cock of George Batten & Company and by Gustav 
Laubscher of the P. P. Kellogg Division of the United 
States Envelope Company, of Springfield, Mass. At the 
afternoon session an address was delivered on “Manu- 
facture of Papeteries” by Mr. Hopper, of the Kalamazoo 
Stationery Company, Kalamazoo, Mich. W. F. Bromley, 
Hammermill assistant sales manager, concluded with a 


talk on “Hammermill Machine Glazed Wrappings.” 


Philadelphia Company to Build. 

It is announced that an important change will take 
place within a few days in the organization of the Com 
mercial Box and Envelope Company of Philadelphia, Pa 
No more details are given beyond the probability of exten 
sive building alterations, but it is said that a merger with 
another company of importance is contemplated and that 
the product in the future will consist exclusively of solid 


paper board shipping containers Until some months 


ago the Commercial Company was located at Chester, 


on part of the property of the old Roach Shipbuilding 


Company, on the Delaware River front. Recent changes 
' 


and progress, culminating in the plan now to build at 


Manayunk, in the northwestern outskirts of Philadelphia, 


have come steadily since the policy of expansion on the 


part of the Harriman interests, which purchased the 


Chester plant of the Commercial Company when _ the 


Chester Shipbuilding Company was purchased. 


Tulsa, Okla., Company Increases Capital. 
The Clark Field Company, dealers in stationery and 
office equipment at Tulsa, Okla., have changed their 
name to that of the Field Stationery Company The 


capital stock also has been increased to $20,000, fully 


paid and non-assessable. The present management has 
added a directorate of minority stockholders who are 


prominent business men in Tulsa. The new organization 


has arranged to enlarge its quarters after October 1, 


when increased stock will be carried. 


Second Fire in Three Months. 


Fire twice in three months has destroyed part of the 


stock in the Stationery store ol Kohn and Pollock, 205 
West Baltimore street, Baltimore, Maryland. The latest 
damage occurred August 6, being discovered shortly be 
fore noon and attracting throngs of office workers from 
nearby buildings. Prompt action confined the flames to 
the rear part of the fourth floor and the damage did not 


exceed $2 I ct) 


Plan Taboo on Window Envelopes. 


Canadian postal authorities are considering the possible 
prohibition of “window” envelopes, which use either a 


hole in the envelope to show the address on the com- 


munication inside or a transparency for the same purpose 
It is claimed that they are readily torn and 
stamp canceling machines 


t 


catch other 


letters while passing through 


New Quarters for Whiting Company. 


The Whiting Paper Company is enjoying greatly in 
creased floor space in its new rters at 316-320 West 
Washington street, Chicago, and the new ground floor 


h more ample Phe 


makes hospitality for visitors 


former location was at 610 South Federal street 


C. G. Merker With Ward Company. 

C. G. Merker, manager of the envelope and specialty 
department of the Chatheld & W 
burgh, has left that concern to go to Philadelphia in a 
the D. L. Ward Company 


‘ 


ood Company, Pitts 


similar capacity 











September, 






































1917 OFFICE APPLIANCES 


FOR the SAKE of OUR CHILDREN! 


A New Issue of Liberty Bonds 


The Government of the United States is about to offer for sale a new 
issue of Liberty Bonds which should be absorbed by the public even 
more rapidly than the one which preceded 


By way of investment there is nothing so certain as a United States 
Government Bond. Behind it is the faith and credit of our country. 
Every head of grain that nods in the autumn wind; every ounce of 
gold, of silver, copper, iron and all the other metals; all the cattle and 
the sheep upon all our hills and plains; all the products of our factories 
and our farms—everything that is America stands behind the Liberty 
Bonds. In every sense, merely from an investment standpoint, if one 
is so mean of spirit as to insist upon that standpoint alone, they de- 
serve consideration and active support. 


But Liberty Bonds are National Life Insurance—furthermore, they 
are individual insurance, for their free and enthusiastic purchase will 
add more weight to the power necessary to crush a system which, so 
long as it exists, menaces peace, prosperity, liberty and the sacred ties 
of family and home. We need read no farther than the history of re- 
cent events in the countries which have passed by conquest under the 
yoke of the Central E umpires to know that we and not they must win 
this war. The memory of autocrats is as long as their consciences are 
short. Being accountable to no on: multiplies the moral hazard a 
thousand-fold. 


To place in the hands of the Government of the United States the en- 
tire physical power of the Nation—its men, its money and its other re- 
sources—means that we and our allies will win this war next year and 
that thereafter no wars will be made except by the consent and full 
understanding of the people of the nations which make them, and that 
warring nations must justify t Pcs action before the world or suffer 
punishment. 


For those who would save, let them buy Liberty Bonds. which are 
non-taxable, negotiable and more nearly money than anything else 
which is not money except refined gold. 


Help win the war by buying Liberty Bonds, even if you can h lelp 1 In no 
other way. For if we don’t win you and all of us, and our ¢ chil lren who 
follow, will pay by taxation and confiscation in suffering and sorrow. 
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500 Line CONSERVATION 
PREPAREDNESS 


The first essential, in coping with the large volume yusiness that 
now awaits the Dealer, is Preparedness. There will be more business 
this fall for the Steel Filing Cabinet Dealer than has been alancel 
in years past. 


PREPARE FOR YOUR BIT. 


OUR NEW FACTORY, WITH ITS EFFICIENCY AND 
GREATER OUTPUT, IS AT YOUR SERVICE. 


Our Steel Vertical Files and Transfer Cases are recognized as THEIR 
STANDARD by some of the Largest Railroads and Manufacturers in 
the United States. The answer is obvious. QUALITY, SUPERIOR 
CONSTRUCTION AND OPERATION 

We are prepared to outline the possibilities to you 





300 Line 


AURORA METAL CABINET WORKS 


325-329 Woodlawn Avenue, - AURORA, ILLINOIS 











™, 


They are yours, as a progressive dealer, in 


pushing the sale of this automatic nnsbine 
for binding together audited vouchers, con- 
tracts, reports and other business records. 
Every customer on your books needs only 


demonstration to be convinced of the practical 





economy ¢ f 


The AJAX EYELET FASTENER 


It performs three distinct services in one operation lasting less than 


a second. It punches the hole, feeds the eyelet and clinches it auto 
matically with a single motion of the lever. Equally serviceable for 
binding paper, cloth or leather. Three sizes of eyelets, as required. 


You have the market for the Ajax. There is not aregular customer on your books who cannot save 
time and money today by installing it in his office. Lawyers, insurance companies, stores and fac 
tories, are now in the market for just such a device. 
Dealers who are keen to the necessity of getting just one step ahead of the pro 
cession—of anticipating the buyer’s real needs—will find in this simple, strong, de 


pendable device a steady and constant source of profit. 


Write for Our Folder Showing the Ajax as It Actually Works 
MACHINE APPLIANCE CORPORATION, 351 Jay St, Brooklyn, N.Y. 
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Plans for National Stationers’ Convention. 


\ctive plans for the National Stationers’ Convention 


in Chicago October are under way and prospects are 
excellent for one of the most successful and useful gath- 
erings in many years. The question of entertainment 
features has occupied much attention in the current sta- 
tionery press, and in the East especially, of late a de- 
cided opinion has arisen that the complete elimination 
A letter from Sid- 
National 


figure at many past conven 


of entertainment would be a mistake. 
ney J. Burgoyne, Philadelphia member of the 


Association, a well-known 


tions, appears in “Geyer’s” for August 30, from which 
the following are excerpts 
Diversion to my mind is more necessary than ever 


in these times, and it is for this reason that theaters 


and entertaining generally are being continued in the 


warring nations Many men and their families have 
looked forward to coming to this convention who have 


been working under a strain for some time in these ab- 


normal times . I trust it is not too late to reconsider 
ind have s e sort of amusement for the delegates 

\ lett Ralph S. Bauer expresses the same 
opinio1 It is not, at the time of going to press, known 
hat any e in arrangements will be made by the 
oO! I itte< ite 


Menasha Company Incorporates. 
The nat of the Met 
nged to the Menasha Printing and Carton Company, 


asha Printing Company has been 


y a Wisconsin change in incorporation recently record 


ed Che ipital also has been increased from $250,000 
$500,000 lhe directors henceforth will be five in- 

stead of three The changes are the result of the con- 

solidat e Menasha Printing Company and the 

Menasha Carton Company. The former officers were 

ae: st, president, and Silas Bullard, secretary- 

reasure! t is expected that G. S. Gaylord will be 
S¢ oO ( rf the executive positions if the ré 
val any 


Stationery Company Enlarges. 


S. G. Adams Stat & Stationery Company has 

hased the modern factory building on the southeast 

ner of Garrison and Franklin avenues, St. Louis, Mo., 

vhicl Ss approx tely 30,000 square feet of spac« 

will be occupied at once, the company moving from 

ts old quarters at 412 North Sixth street The new 
ulding vill be used entirely by the manufa 
epartment nd another story will soon be added 


Freeport, Ill., Company Enlarges. 


The Green Manufacturing Company of Freeport, IIL, 
has leased for five vears the Koehler building at Galena 
and Mechanic streets in that city and will move in as 
soon as certa needed improvements are made It will 

rease its capital .stock as well as its output Phe 

al \ occupy ( floors of the buildi Chev 
ndle a number of modern machines and will take co1 

i Ss gz spt I aching S as well. 


Veteran Stationer Sells Store. 


Ruel R. Nickerson veteran stationer « é 
as disposed of his business in the Whiting street build 
g on Main street to Horace J. Honey and William H 
Me‘ have tak possession and will extend the 
activ S e conc vith special attention to rule 


and prit ted I ids. note ookes and blank hooks 
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Be a Minute Man and gr Stop Cheating Yourself 


USE THE 





The Timely Timer 


Approved by Leaders of 
Industry 
Used by Thousands of 
Business Men 
Adopted by Over 400 
Telephone Companies 


What Does It Do? 


mes your long distance 
nd toll calls accurately, 
es you an entirely new 
ea of time and makes 
»u 100% phonefficient. 
Gives you 40% to 60% 
more service without extra 
ost checks interruptions, 
prevents overcharges, set- 





es disputes in your fav es your share of a 
ow 000, 000 Aiea Lose in  Tleshtind Service 
Also a ependable i yn weee clock” for timing 

minutes and s« is a ndu rial observations, tests and 


processes 


ae Refunded Unless It Proves Above Amazing Claims 


At leading Statione: ind Office Supply dealers or we will 
send direct on receipt of price 


Gun-metal, French Leather Incased, Postpaid, $5. 


Graves Timing Device Co. 2501 Parkway 
Sole Manufacturers Philadelphia 


DEALERS : Advertising similar to above is being placed in national mediums. it means 
business for YOU. Full information on request. 











WANTED-AT ONCE 


A ca pa ble, experienced 
Stationery Salesman who 
is thoroughly familiar with 
all kinds Filing Devices 
and Office Stationery, by 
one of the leading Station- 
ers in Central Indiana. 


One who can estimate on printing 
and ruling of every description and 
must display pleasing personality 
and good h ibits 


~ 


lerritory open is very progressive. 
Business is well established~ and 


growing 


state til] Dp 


s in first letter 
xperience and age with ref- 


erences 


rtunity for the 


\n excellent opp 
ho possesses the proper 


right man w 
qualific itions 


Address P-14, care Office Appliances, 
417 So. Dearborn St., Chicago, IIl. 
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Vertical Filing 
y SUPPLIES 


everest oF 


We offer, for immediate shipment, Ve rtical Filing 
Supplies ‘of finest quality, for every requirement: 
Vertical folders, scored for expansion; tabbed 
folders—name and _ number, alphabetical, 
monthly, blank; binder folders; straight-cut 
folders; original alphabetical-numerical folders; 
complete Direct Name systems; YawmanotE 
folders and file pockets; Vertical guides—blank, 
alphabetical, geographical, numerical; enameled 
steel guides; flat and angular metal label hold- 
ers; same, adjustable; everlasting index tabs of 
various designs; “out” guides; transfer record 
guides; gummed stickers; check filing systems; 
transfer cases of improved and superior design 

binders’ board, wood and steel; VertileX desk 
files; adaptable metal compressors; commercial 
report supplies; etc., etc. 


YAWMAN 4»? FRBE MFG.(. 


Main Factories and Executive Offices 
OCHESTER, N. Y. 


Makers of ‘“‘Y and E”’ Filing Devices and Office Systems 
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RIBBONS AND CARBONS 


“Symbols of Quality’’ 


The kind of quality that demonstrates itself 

in immediately increasing distribution is in 
these products, as proved by the continued 
and immense stimulus to their sales. We 
have more dealers today than ever before, and 
by our larger and better facilities are able to 
care for them more adequately. Careful pro- 
ductive methods assure satisfaction at all 
stages of the transaction. 
The call for BUCKI Ribbons 
and Carbons is unending. In 
a majority of heavy- 
buying territories 
all over America 
today our dealers 
are profiting by 
this demand. Write 
us now for the op- 
portunity in your 
field. 


The Buckeye 
Ribbon & Carbon Co. 


Manufacturers 
1466-68 E. 55th St., Cleveland, Ohio 
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Type Face for Parcel Post and Express Packages. 


To provide a typewriter which will write an address 
of such size and conformation as can be easily read by 
persons handling parcel post and express packages, the 
Royal Typewriter Company has devised a new type face 


The machine that carries this new type has forty-two 


KEYBOARD 


1234567894 
QWERTYUIOP: 
ASDF GHJKL8 
ZXCVBNM , 


type bars and a non-shifting carriage It is provided 
with an inked ribbon made especially for the purposes 
of the machine and carries a roller of special compo- 
sition. 

It is stated that in addition to the uses already named 
the machine may be employed for writing display price 
tags, bottle and druggists’ labels and for other purposes 


Pressboard Index Guides. 
The Yawman & Erbe Manufacturing 
Rochester, N. Y., have recently added as stock items a 
number of alphabetical, blank, and flat metal label holde: 


Company 


card index guides made of red or grey pressboard 
Several thousand sets, as well as many blank and metal 


tipped guides are already in stock. 


“Klenrite” Typewriter Brush. 
The Metsys System of Cleveland, Ohio, is handling an 
interesting new product in the “Klenrite” brush for clean 


ing typewriters. The mechanism is so constructed that 





oa i did ryyy\ 





any part of the typewriter can be reached. The mate- 
rial is a fine grade of goat hair. It will clean type with- 
out the use of benzine 


“Swan Safety” Military Pen. 


The man behind the gun has a new fountain pen « 
him. It is made by Mabie Todd & 


spe- 


cially devised for 
17 Maiden Lane, New York, and differs from 


Company, 
chiefly in the stop 


the other products of this company 
which prevents it being detached from the barrel. There 


are, therefore. no loose parts to he dropped and lost on 


the march 
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“O. K.” PRODUCTS 


These products received the Gold Medal Award at the Panama-Pacific International Expo- 
sition, but whether at Expositions or in the Offices of business men they receive the Highest Endorsement. 








THE WASHBURNE “0. K."" PAPER FASTENER | THE RIES “0. K.” LETTER OPENER THE SANITARY “0. K.” ERASER 
On in a flash—“ Bulldog grip” The Most Practical Eraser for Everybody 


The Sanitary “O. K.” ( gm 
Eraser includes an Adjust- 
| able Metal Holder which 
|keeps Rubber Clean, Firm 
taken off with the and Keen-edged; works 
thumb and finger: <= = = a af 

can be used repeat- wo Rubbers, the lengt 
edly and “they al- The Ries “O. K.” Letter Opener has the | of the Holder, are made, 
ways work.” Made | 2dvantage of few parts. The beauty of its design | one for ink, one for pencil. 
in Brass Nickel Finish, put up in metal and finish is most pleasing. All Ries “O. K.” | By slight pressure clean 
boxes of ape fasteners each. 10 boxes toacarton. | Letter Openers embody the best materials, work- | Rubber is fed down until used; its narrow 
manship and finish and are made to give the | edge allows a letter or line to be erased 


Attractive, Compact, Strong, no slipping--never! best service at the least cost for maintenance. | without injuring another. 


The famous | 
Washburne “O. K” 
Paper Fasteners 
are easily put on or 











Hair’s Breadth Cut From Each Envelope—-Cannot Damage Contents 


, Its construction is such as not to permit the cutting edges to reach coins, paper clips, pins, etc., or to injure contents. Heavy Manila or 
linen lined envelopes may be as readily opened as those of lighter weight. Re-sharpening to maintain keen-cutting can be done for small cost 
at our factory. This however is seldom required 


Prices With Full Particulars, Illustrated and Descriptive Literature 
Covering These Lines Sent on Request. Liberal Trade Discounts 


THE 0. K. MANUFACTURING CO., Syracuse, N. Y., U.S. A. 


SOLE MAKERS 








Practical Office Articles That Sell Quickly 


LIBERAL DISCOUNTS TO DEALERS WRITE FOR CATALOGUE TODAY 


| 








Letter Head Rack Signature Blotter Book . W. Tablet Holder and Paper 
$3.00 $1.50 Weight 75c 


3. 





Commercial Letter Tray 
-25 





Desk Calender 75c Felt T. W. Cushions 50c Desk Reminder $2.00 


BM-« 





vi 1 ble = Wallet Gl Desk Pad. No. 0, 15x18, $4. 2s. Pocket Index Card Case 
eae ee Chair a : ‘30c ; Se $1 50 xe No. 1, 18x24, $6.00. No. 2, 20x34, $10.50 Single $1.50 Double $2.00 


POLAR MFG. CO. - 101-107 N. Marshall St., Philadelphia, Pa. 


Export Inquiries Solicited 
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DORNETTE DESKS 


Extremely 
Popular 
With 
Office 

Furni- 
ture 
Dealers 


Made as fine as 
the best kiln-dried 
hardwoods and 
| skilled workman- 
: | ship can make 


them. 





t MUM 











Write for 
Catalog 


ee DORNETTE & BRO. CO., Cincinnati, Ohio 
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New Dornette Typewriter Desk. 


Evenmnilt 


| i HN qi 


Mt il llfite 


Silla i) 0 


Is Your Opinion 
Worth Anything? ; 


LAM 
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You occupy a position of importance in the business 
community. = 
Your opportunities as a “guide to efficiency” are big The = 


average man is so busy with matters of greater import that 
he gives little thought to office equipment. 

an inkstand or a “licking machine,” 
and show the Sengbusch line. 


But when he asks for 
express your opinion, suggest 
The Sengbusch Self-Closing Inkstand, and the 
Moistener, make friends wherever they go, 
who buys them at your suggestion will appreciate your prac 
tical and money saving “pointer.” 


Ideal Sanitary 
and the man 


Get our folders, cards, etc., with your imprint on them, to be 
enclosed. with your mail. 


Our 10 days’ free trial offer makes sales—that stick 


Sengbusch Self-Closing Inkstand Co. 


400 Stroh Building Milwaukee, Wis. = 
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“Y and E” Issue Series of War Posters. 

window 
& Erbe 


are timely. 


Che expressed in the now 


being distributed by the 


poste rs 


Manufactur- 


sentiments 
Yawman 
ae 


series, and a 


ing Company of Rochester, 


There are ten posters in the few of the 


messages conveyed to the buying public are as follows 
fight, Work. 
Keep business booming.” 


War on 


‘If you can't Prosperity at home wins 


battles 


“This is the 


abroad 


recruiting station for the Waste 


Do you know what we mean?” 


‘How about forgetting the draft now and getting back 
to the day’s work?” 

“We didn’t get drafted so we're working extra hard 
Good business hastens victory!” 

“Keeping business for everybody keeps it up for 
you.” 

These posters have attracted a great deal of attention 
and requests are received daily for copies of the little 
bulletins. The State Historical Museum of Wisconsin 
considered them so good that they requested copies be 
sent them to place in the state’s collection of war-time 
printed matter 

Fire Loss to Harcourt & Company. 

\ fire of unexplained origin recently destroyed the 

three-story plant of Harcourt & Company, engravers and 


wholesale stationers at 418 West Main street, Louisville, 
Ky., with a loss of $60,000. An insurance policy for 
$29,500 partly covers this. Temporary quarters were at 


ynce fitted up and the handi ap to business was ret uced 


to a minimun 


New Spurgin Factory. 


[The Spurgin Manufacturing Company of Chicago has 
nearly completed construction of its new plant at 7011-13 
Vincennes avenue New machinery and equipment it 
considerable quantities are to be installed shortly and 
the company hopes to be in good running order by No- 

ember | This concern was the first to introduce and 
atent ey wrappers and straps with repeated desig- 


George Ed. Smith Attends Washington Conference. 


the Royal Typewriter 


Washington to 


George | Smith, president of 


Company, was called to attend a confer- 


ence with Herbert Hoover Controller of Food Supplies, 


on Thursday, August 2nd At the conference, which was 


attended by representatives of large bodies of salesmen 


and commercial travelers’ associations, the following res 


adopted 


olution was 

“We, the representatives of the various commercial 
travelers’ associations of the United States of America, 
with an approximate total membership of 600,000, do 
hereby pledge ourselves and our associations, unre 
servedly, to assist in all manner possible the aims and 
efforts of our Government to conserve the food sup- 
plies of the country in fullest co-operation wit the 
Bureau « Food Conservation.” 

The committee, of which Mr. Smith is a member. will 
take an active part in co-operating with Mr. Hoover in 


mnserve the food supplies of the United 


States [The general plan is to form the commercial 
travelers a1 salesmen of the United States into an army 
§ deputies who will work to secure the co-operation 

thos indling food in any way whatsoever with Mr 
Hoove i s endeavors to stop waste and correct 
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Satellite Typewriter Stands 
are Repeat Sellers 


Our experience 
and the experience 
dealers 
proves absolutely 
that Satellite type- 
writer stands are 
repeat sellers. 
Once you get a 
single Satellite 
typewriter stand 
into an office, it 
produces such de- 
sirable results that 
invariably addi- 
| stands are bought 

same concern, 


of our 


proves that these 
are everything 


for them It 
that there is a 
i of sales for the 
dealers. It 
that they are 
makers for our 


lite typewriter 
time, space 
They in- 
efficiency and last 
ically a iife time 
y are moncy makers 
the dealer who sells 
m 


save 


money 


Write for Our Dealers’ 
Proposition 


ADJUSTABLE TABLE COMPANY 


116 Mt. Vernon Street 


Grand Rapids, Mich, U. S. A. 




























The 





METAL OFFICE 
Waste Basket 


Handsome —Indestructible 
Protéts Against Fire 


your greatest fire 
menace—unless it is a steel waste basket. The 
common practice of t ving matches, cigars, etc., into 
waste baskets brings a constant danger of costly blaze. You 
an’t stop the practice 1 can avoid the risk. A 
METAL WASTE Basket is your best and surest protection 


METAL OFFICE FURNITURE CO. 


Grand Rapids, Michigan 


asket represents 


Your waste | 
| 


+ 
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—- Y. & E. Men to Front. 
Thirty-two young men in the employ of the Yawman 
| & Erbe Mfg. Co. are now enlisted in the great fight for 
democracy. New names are being added daily. Below 
is a partial list Home Office and Factory—E. Harry 
Gilman, 2nd Lieutenant; Roland Wagner, Sergeant: 
Thomas Sweeney, Infantry; Robert Macartney, Naval 
Reserves; Leslie E. Gehres, Naval Reserves; Stewart W. 
cs ae ly Walter, Regular Army; Clarence A. MacDonald, Ma- 
The Strongest Thin Paper rines; James S. Richmond, Regular Army; Isadore Le- 
that is uniform and durable ng SRR verte Sqorge Prisct, eet rend, 
’ : - A, A. Simmons, Regular Army; G. D. Beveridge, Nation- 
is the paper required for the exacting al Guard; Albert H. Tross, Navy; James A. Austin, Reg- 
demands of the mecdern office. - ular Army; Clarence Touhey, Regular Army; W. Stog 
owitz, Officers’ Training Camp. Branches—T. B. North, 
True economy consists in Ambulance Corps, I. N. G.; L. I. Fincke, Ist Illinois 


using paper that is right Field Artillery; E. A. Dahl, Regular Army; Cecil Pray 
ther, 2nd Artillery; J. J. Witzig, Marines; Emil Peder- 


kK S I k } C IN *S sen, Regular Army; E. K. Kraul, Marines; all of Chicago 
) all Geo. B. Rogers, Aviation Service, Cleveland: C. W. Mac- 
kenzie, Naval Reserves, .Newark;: R. H. Feltus, Signal 


I HIN PAPERS Corps; G. R. Dunspaugh, Ist Lieutenant, 2nd Regiment 


Infantry; H. V. Salmon, Troop C, Cavalry; R. H. Foley, 





are just right for Printed Manifold Forms, Lists, Squadron A, Cavalry; J. C. Parker, Naval Reserves 
Bulletins, Foreign and Branch Letters—and for SIM Biel, Bee ott af Bee Salk UT 
Copies of Letters, Reports, Records, ete, Landrum, Regular Army, San Francisco. 


Made nm colors and white In addition to the above, Gustav Erbe, im son of the 
treasurer and general manager of the company, is serv- 


SOLD BY LEADING PAPER JOBBERS ing with the Ambulance Corps in France. Mr. Erbe 
Write Dept. O tor samples Jr. holds the rank of second lieutenant 
r —_—_—_—_—— 
E S iy E E C K M F G . + O ‘ Some New Desk Specialties. 
TURNERS FALLS, MASS Among the new items in the latest Globe-Wernicke 


catalogue of stationers’ goods is a desk tray rack con- 











sisting of one rack and four No. 2 letter sized desk trays. 


The EQUIPOISE 











A New Desk Tray Rack. 





—,| The skeleton frame is sturdily built, the top tray being 





secured in the frame, adding to the rigidity of the whole 
THERE IS NO TELEPHONE BRACKET made that 
has the SERVICEABILITY or the ADAPTABILITY 
of ‘‘Equipoise’’ 
PHONE ALWAYS WHERE YOU WANT IT, WHEN 
YOU WANT IT, AND NEVER IN THE WAY 


WHEN THE | = ar 'y Pa _ 
EQUIPOISE | No Tantled lenbone cords 
I S U S E dimer al down 
Can Be Attached Anywhere By Anybody 


OVER 250,000 IN DAILY USE 
Agents Wanted Everywhere. 


The Holtzer-Cabot Electric Co. 


Boston and Chicago 





New Legal Blank Case. 


The company has also put out a new wood legal blank 
case No. W-10. The case is made of oak in light finish 
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Handle Correspondence Better 
With Less Help 


Save Time — Save Money 


Great economies must be effected in your business during War Time. Office routine must 

be handled with fewer workers. All waste time methods must be eliminated. Your cor- 

respondence can be handled in a more efficient manner. Better letters can be written. Time, 

labor and money can be saved by using the Dictaform. S.ronger and more forcible letters 

Bigger returns will be realized on advertising and sales letters 
1] 





will result from its us¢ 
and less stenographic help will 


eilicke Dictatorm 


Here’s how simply the Dictaform works You classif 
proper headings, forceful result-getting phrases and par: veri aphe 7 


be required. 












complete answers to questions previously thought out 
may not be in th letter-writing spirit may not be in 
proper mood to write strong letters, may not have a ole I 
thinking head when about to answer your mail But with the use of th m* 
Dictaform and the prearranged paragraphs you can handle a your cor 
respondence quickly and efficiently Simply pick the necessar paragraphs 
Stvle I 37 Cards have your stenographer type the letters You save dictating time and pu 
61x7 ° $ 6.00 out forceful letters, sparkling with your own individuality and salesmanship 
Style D—71 Cards e e 7 
61x7 9.00 Seven Sizes—One to Fit Your Business 
— 116 Cards, 12.00 Buy the size that best fits our business Use it for your daily tickler als 
Style I. 156 Cards > Places immediately before you your prices, sizes, weights, descriptions 
6ix? 15.00 ideas, campaign schedul cost estimates, time-tables, lists, addresses 
Style H—116 Cards phone numbers—in fact everything to which you have occasion to refe! 
Rx 15.00 All the data you have been storing away in pigeonholes, drawers, et: . 
Style G—156 Cards can now place in the Dictaform—at your finger tips 
Sx 18.00 e 
Style c'¢ JA ¢ ds 
zie Go—s68 Cards, Order by Mail—NOW 
Loose - leaf linen-lined Send us a check now for the Dictaform that fits your needs 
hinged cards. Changes can be Satisfaction guaranteed or mone refunded Begin now 
made as often as you like, for save time, labor and mons in handling your corresponden 
you merely attach data to Investigate the merits of this system Write for descript A few big users 
the card bod) Headings or cireular and free trial offer : are —~ Addresso- 
index cards can be changed ‘ y Reobuth boon — 
toes t your require ents J ’ 
pinnianeea:: MEILICKE CALCULATOR COMPANY sag Nard & Co, Chieags 
422 Thompson Building Chicago, Ill. ore. Won "i Wrigley.J Tr. 














GLASS DESK PADS 


. lhe enormous demand for Glass Desk Pads 
Polished is still increasing and the Chicago Glass Desk 
Plate Glass Tops Pad is selected as being by far the most pop- 
ular. Whilst prices are moderate, the quality 

is there ~ 
We wish to parti ularly draw your attention 
to the quality and thickness of the Glass used 
to make up our Pad. Prices from $3.00 to $7.00. 





for Desks, Tables, etc., are becoming 
a real part of The Office Equipment, 
inasmuch as they are no _ longer 


looked upon as a luxury. When of 


fices are being renovated, new 
Desks or Tables installed, The Glass Liberal Discount to Dealers 
Tops are there. They protect th Made in 2 sizes, 18x24 and 20x36. 






Finished and Beveled Edges. 


Plain 





varnished surface, prevent scratch 


ing and charring, and bring out the 





grain of the wood more beautifully 
They are pleasant to work over, 
easily kept clean and will last 
life time 

Have your display Desks and Ta- 
bles fitted with these Tops; create a 
demand and let your customers know 
that you can supply them. 


We use a Superior Quality Plate Glass for the 


purpose, about 5/16 in. thick, and all edges are 
nicely Ground and Polished, THE CHICAGO MIRROR & ART GLASS CO. 
Send us a list of sizes you are interested in and 217A N. Clinton Street, Chicago, Ill. 


] ‘ 1 ur ice . . 
we will quote you our prices. Established 1890 
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HIS trade mark is an 


absolute guarantee to the 


dealer, as well as the user, that Marble 
& Shattuck chairs are the best, most 















































| , durable and serviceable chairs that can 

















be made, regardless of price. 


HERE'S A PRETTY] gee | 
GOOD HOOK To “N , We believe in bodily comfort built 
HANG YOUR POCKET: 2™. into a chair. 


BOOK ON 
The Marble & Shattuck Chair Co. 


CLEVELAND, OHIO 


WE ARE ESTABLISHING MANUFACTURERS OF OFFICE CHAIRS 
NEW AGENCIES, WRITE DINING, CAFE AND BEDROOM CHAIRS 
FOR INFORMATION CATALOG ON REQUEST 

We Sell Through Dealers Only 




























“AMFIL” 


PLATENS -PARTS- TOOLS -SUPPLIES 
“Best By Test” 
OUR SERVICE-PLAN TO DEALERS 
IS SUPPLYING A LONG NEEDED REQUISITE. 


PRICES are MORE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 
SERVICE RENDERED. 


A PARTS CATALOG oF unNEQUALED 


COMPOSITION. WRITE US ABOUT IT TODAY. 
TO THE TRADE ONLY 


THE AMES & FILSTEAD COMPANY 


CHICAGO: 607 8. Dearborn Street SAN FRANCISCO: 507 Mission 8t. 
NEW YORK: 82 Duane Street DENVER: 1626 Champa Street \ wt et 
BOSTON AGENCY: 141 Franklin Street 
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Kansas Concern Selis Out. 


Ralph L. Millison of the Millison Printing Company 
and the Millison Office Supply Company, Wichita, Kan- 
sas, has sold both concerns to the Western Lithograph 
ing and Office Supply Company for a cash consideration 
It is stated that the business will be conducted along 
the same lines as heretofore, no changes in the person- 
nel of the help being at present in view. It is ex] ected 
that a manufacturing plant will be built at an early date, 
hus releasing much space in the present three-story 
| for other 


suilding 


“‘Never-Lose” Eraser. 


Che Never-] Erase made the N. I | 


S¢ by is¢ 
Company of South Bend, Indiana, is adjustable to the 
trame of any machine and is therefore easily found when 
needed for instant correction It neither mars the ma 
chine nor interferes wit ts operation, nor does the 
hanger interfere with the use of the eraser Che hange 
is nickel-plated. Everything from a rubber bat t 
shoestring has been use ym time to time to s« é 
tvpewriter eraser within handy reach, and this 
s intended to ret 1edy this leficiency 
- aoe ase ey) =e 
= 
2 
> 
J. E. Neahr, General Sales Manager, Underwood Typewriter 
Company, at Atlantic City, Watching the Comin 
of a Breaker. 
Barnard & Company Change Name. 
lr] firm name of George D sarnard & ( 
any has changed to the (,eorge D Barnard sta 
nery Company Che ympany has been reincorporate 
witl he following ofhcers and directors E. T. Usti 
preside i ©. Watts, first vice-president \medee 
Pet s 1c esident; A. B. Lewis, secretary 
( B. I ett is Sta secretary: W LD) Simmons 
ied ed G. Rosborough 
Lightning Makes a Hit in Cambridge, Mass. 
The main factory and yme of Carter’s “Inx nd ad 
eSsives was s | It of lightning during a 
en } — ) 
Che flagstaff was shattered and the street sprinkle 
¢ ( » person Was 
Di ( We I Safes and Stes 
Equipment are describe: n word and picture th ¢ 
ffect in a overed catalogue issued by the Diebold 
Safe & | k Company Canton, Ohio. An interesting 
olor feature is the hart ny of color between the cover 
and the eco \n impressive picture ts that 
A ae ink ilt | looks, at least is 
susta S he cannonadin 


AP f hal 
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Three Troublesome Tasks Combined — 


in One Operation Done in a Moment 





Whether 1 1, cloth or leather, 
ou are interested in time-at ibor economy. The 
ne appliance vw ct measures, rules 

and cuts the material swift operation 


BRADLEY PAPER CUTTER 


“Systematizes Economy in Time and Material” 


e table of the Bradley Paper Cutte: is divided 
into half-incl tions, by | ut into the wood; 
the result is a unique effici iickly appreciated 


al Pp] nce u caier,rs. 


An Unusual Profit-Opportunity 
for Progressive Stationery Dealers: 


You wil find the 
Bradley Paper 
Cutter assuring 


for you an ever- 
widening influ- 
ence among the 
best class of cus- 
tomers-the kind 
who value real 
service and fun- 
damental right- 
ness of product 





$1.59 to $40: Write for Circular 


MILTON BRADLEY CO., Springfield, Mass. 


Makes Change! 


A ccurale— 
Easy— 
Quick— 


the Lamson Cuin Cashier 


Wherever currency is handled 
is a big economy as well as a convenience. 

Its low cost (only $/0.00) 1s quickly paid in the time 
and labor savings it makes. Absolutely accurate. A gentle : 
pressure of a plainly marked key deposits the right coins 
in your hand 
selling propositi n for Stationery and Office Ap- 
pliance Dealers everywhere (with a fine profil). Because 
paymasters in factories, ¢ fhces and businesses of all kinds, 
; ket sellers, and bank tellers are finding them 


Use the coupon 








A great 


cashiers, tic 
indispensable. 
Get Our Dealer Proposition Today 


THE LAMSON COMPANY 


102 Boylston St.. Boston 














ison Coin Cashiers. 
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An Old Sales-Problem Solved 


by 
_ NAPPANEE TABLES 


There is a genuine need for an office | 
and directors’ table made of good 
material and pleasing in design, | 
which will sell for a moderate 





price. That problem is solved fully 
in the Nappanee Line. 
We can supply your office table needs. 


Let Us Show You Our Catalog by Mail 


MUTSCHLER BROS. CO. 


Nappanee, Ind. 
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Can be built up to any number of spaces de- 
sired. Stands up as strong as a solid post 
stack, but can be separated into the different 
units ina moment. Each unit can be used 
as a separate tray. 


DEALERS—Acme “Build-Up Trays” are good 
leaders; display them in your window and 
sales will follow. The Acme Wire Goods 
Line is complete. Write for catalog. 


Barbee Wire & Iron Works 


180 N. Dearborn St., Chicago 
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Feature Exhibit at “Friendship Fiesta.” 

At the recent “Friendship Fiesta,” staged in San Diego 
Calif., to cement cordial feelings between the United 
States and Mexico, the Dixon Crucible Company pencil 
was a commanding feature. A mammoth pencil, measur- 
ing 75 feet by 30 inches in diameter, cased in cambric and 
filled with air, was on exhibit by the company. 

Eight Yama Yama girls carried the monster pencil in 
the Ad Club section of the parade—only the heads of 
the girls appearing above the pencil and each head 
being tipped with a cap representing a pencil point. 

The sensation of the parade was when the pencil, 
telescoped to only a few feet in length at first, suddenly 
stretched out for a length of three New York house lots 

the girl bearers advancing at a signal until the stubby 
looking pencil assumed its full giant form. 

C. E. Wehn, of the San Francisco Dixon office, de- 


signed and supervised the exhibit 


Make Your Playing Cards Do Their Bit. 

Geyer’s Stationer is starting a movement to save partly 
worn packs of playing cards for the soldiers at the front 
A great many packs are used for an evening, in clubs or 
homes, and then thrown away. “Sammy” is very much 
like Tommy Atkins and Jean Poilu: he enjoys a sociable 
game in the trenches between neat and necessary shots 
at the enemy \ny cards available should be sent to 
Miss Virginia Norden, Brightwaters, Long Island, New 
York. 

Paper Man in Y. M. C. A. War Work. 

Joseph T. Alling, head of the Alling & Cory Company, 
paper dealers at Pittsburgh, Pa.,. and of considerable 
social service activity, has announced that, beginning 
with September 1, he has put his business in other hands, 
and will devote his entire time to Y. M. C. A. war worl 
at the Wrightstown (N. J.) cantonment. 

Some Comment on Publications. 

The G. W. W. Bulletin, representing the Gaston, Wil- 
liams & Wigmore Steamship Corporation, exporters and 
importers, and distributors for variety of lines, paints 
a few seasonable strokes in a brighter hue regarding Rus- 
sia’s future. We are apt to forget that the Revolution 
while apparently delaying the successful termination of 
the war by several months, and even possibly a year 
more, has been one of the greatest impetuses to business 
since the overturn in Paris before Napoleon. Both move- 
ments were essentially idealistic, and both movements 
were followed by commercial revivals of the first magni 
tude The article by D. F. Morrison on “Russia: the Land 

, 


of Opportunity.” is worth a wide reading by exporters and 


all interested in exporting. Mr. Morrison is the represen- 
tative of the Russian American Company for International 
Trade in Petrograd 
* * * 
No 618 of the Globe Werni ke series of catalogues 


comprises especially Stationers’ Goods and is prefaced 


with a photograph of the factory and a brief and concis¢ 
description of the plant. The illustrations are particularly 
clear, employing the latest idea of high light effects in 
picturing the oftice products of this line. 


A. P. Brooks a Benedict. 


Office Appliances extends hearty good wishes and 
congratulations to Mr. and Mrs. Albert Palmer Brooks, 
who were married on Wednesday, August 22 Mrs 


Brooks was Miss Susan Willso1 \dams and is the 
daughter of Mrs. Allen Willson Adams of East Hamp 
ton, Longe Island. Mr. Brooks is the general manager of 


the Hammond Typewriter Company 
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ramous Get DESKS aa 


e sell to dealers only 


ESTABLISHED 1824 





CUTLER DESK CO. 


BUFFALO, N. Y., U.S.A. 


| 
'an 
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Climax Numbering Machine 


LIMA. 


Other patents pending 


TeNeenenaens eT 
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123456 


C limax Line Dater 


Other patents pending. 








A SERIES of CLIMAXES 
The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressions. 
They are self-inking, dust and rust proof, abso 
lutely accurate, compact, neat and of exceptional 


appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 


is given with every machine. 


We also manufacture the 


Climax Name Plate Dater 


constructed along the same lines 


Send today for catalog of our full 
line of Metal Stationery Supplies. 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. 


Factory: New Britain, Conn 


a 
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vachine and imprint 
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= PLEASE 
A WRITE 


ay i 










You neednt coax 
your fountain pen to 


write if you fill it with 


DAVIDS' Electro-Chemical 
iinet. Ml, | aes 








UNDERWOOD TYPEWRITERS 


have entirely new effects in 
finish. Produced under en- 
tirely new factory conditions. 


WITH MOST CAREFUL INSPECTIONS 


They have the 
FINISH THAT SELLS— QUALITY THAT HOLDS 


Wholesale 


GENERAL TYPEWRITER EXCHANGE, Inc. 
70 Washington Street, steers) oh) a) oo 


Your customers 











equipment of the 
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Kalamazoo Loose Leaf Company Holds 
Convention. 

[he ( i ual convention of the Kalamazoo Loose 
Leaf Binder Company opened on Monday morning, Sep- 
é er 5, t New Armory in Kalamazoo. Nearly 
“00 persons were present and before the end of the fol 
lowing day the registration went well above the two 
undred mark [he delegates were at once organized 
iter the plan of a regiment, George P. Wigginton, gen- 
eral manager of the company, being the colonel He 
ippointed majors, captains, lieutenants and non-commis 
sioned officers from the ranks of the dealers, salesmen 


and home on 


t the military salute was the 


ce staff, so tha 

ustomary mode of greeting, followed by the hearty 
handshake of civilian life Probably this was the most 
democratic army ever created, but its discipline was 
nevertheless all that could be desired. 

The opening address was made by “Colonel” Wiggin- 
ton, who presided at all the sessions. He outlined the 
reasons for the convention and the work expected to be 
accomplished He spoke of the subjects to be touched 
on by the speakers and outlined their relation to the 
susiness in hand. At the conclusion of his address he 
introduced Elwood E. Rice, president of the Rice Leaders 

the World Association, who explained in detail the 
meaning of the association's crest and then talked of the 
work his association was created to do, the value of a 
membership, etc. 

After the foregoing address was concluded the conven- 
tion fell in behind the band and marched to the factory, 
the new addition to which has been completed since the 
previous convention Here the delegates were shown 
the processes of manufacture and the entire physical 


plant. 


Returning to the armory a 


a teature of each day 
levoted to addresses by B. I 
ion of bookkeeping sales 
Machine Company; D. M 

har 


[Typewriter Company; Richart 





ice man of the Kalamazoo L 
Following these addresses 
linner \fter dinner a demo 
Crane of the Burroughs Ade 
lowed by a imorous skit 


yard Romeo 
th 


ntitled “A Bart 
\t Tuesday's s¢ 


wwnell and ( 


ssion 


Fisher | 


pany; Mr. 


onell of the Remington Typewriter ( oim- 


buffet luncheon was served 


The afternoon session was 


. Holton, head of the promo- 


for the Burroughs Adding 
Monell the 


‘d Rees, public utilities serv- 


of Remington 


oose Leaf Binder Company 
the meeting adjourned for 
nstration was made by Fred 


ling Machine Company, fol 


by F. I. Brown of Boston 


Mr. Wi 


vice pre sident 


ikers included 
H. Hunter, 


Martin of 


sr 


V. Q. Wilson of the Underwood Typewriter Com- 
al t S 
\ he ! s of the afternoon session the dele- 
utes were to vis he mills of the Hawthorns 
per ( spent in interesting hour in viev 
the cesses invo making high grade paper 
On Wednes y the rning session was devoted t 
dresses a he afte on to demonstratior t 
irious achines and systems In the evenin 1 most 
oyable vas giy the company to its guests 
the Bur el 
sday rrida devoted to sessions 
I sale nd agents, who discussed sales 
] S late s for the ensuing year til 
{) f ict (Ottiice Appliances 


ention was held 


‘ 


1e photographs 


issue, togethe 
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same painstaking care and 
distinguished our 


the 
which 


Made with 
thoroughness 
; 
other lines. 


have 


fastened; of high class 


Easily and quickly 
and well designed. 


appearance, strong 


An exclusive feature is the overlapping cor- 





ners which automatically locks the flaps in 

place, so that there is no possibility of the = 

contents being lost. f= 
Send for further particulars, samples and = 


price list. 


National Fiberstok Envelope Co. 


427-449 Moyer St. Philadelphia, Pa. 
mn 











“Englewood” 


‘*The Desk That Sells’’ 





Druks 


Our Catalogue Has the Design You 


Are Looking for; Write for It Now. 


Englewood Besk Cn. 


5816-20 Lowe Avenue Chicago, Ill. 
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ic Fitinc EquiPpMENT 


FOR DAYLIGHT SAVING 
What you can do with Automatic Files will leave you 
daily one hour more for recreation or to devote to 
other matters, because they are gotten up for rap- 
idly and conveniently handling all kinds of filing 
matter. 

AUTOMATICALLY EXPANDING FILE DRAWERS 
now made of steel, enclosed in handsome Wooden 
Cases the same as for the past 14 years, in Flat Top 
Desks and new styles of cabinets, operate 
perfectlyin any climate. 

Don’t make the mistake and buy 
before you get the Automatic 1917 
catalog. We - 
sell to consum- 
ers direct or 
through Office 
Supply Dealers. 


The Automatic 


File & Index Co. 


143-159 Pearl St. 
GREEN BAY, WIS, 











» 














You want a waste basket to hold your 
waste paper; and to “hold out.” 
Strength and durability more than or- 
nament; but there’s no objection to hav- 
ing it good looking. 


Th) ‘" ve x) - 
BO a 


Ra 66 ”? 


KAA A 
NOE 
WY ; AY 
WA) PLY XXX 
WAAR OOAAN 
MAAN 
DOOOOUN 


; ANY The Dandy 
Waste Basket 


is that kind. It looks 
pretty well; but strength 





is its chief attraction. 
Made of expanded metal; the slightly flared 
top clamped tight and smooth into a strong 
steel rim; with a solid steel bottom that 
catches and keeps dirt, pencil shavings, small 
scraps. 

Dealers should write for prices 

and discounts. Ask yours about it. 


North Western Expanded Metal Co. 


983 Old Colony Bidg. CHICAGO 











PURELY PERSONAL 














Lines, E. D., tield manager of the Art Metal Construc 
tion Company, Jamestown, N. Y., paid a short visit to 
Chicago friends some weeks ago 

Messimore, John W., of the Wagemaker organization, 
Grand Rapids, Mich., paid a visit to Office Appliances last 
month. Mr. Messimore was on his way home from a 
tour of the Pacific Coast. He was accompanied by his 
wife and daughter 

Unland, S. B., formerly in the office equipment field at 
Brooklyn, N. Y., but for the past three months operating 
a farm at Elmwood, IIl., called on Office Appliances re- 
cently. He plans to return to this business. 

Dornette, John Jr., and Mrs. Dornette, of Cincinnati, 
recently returned from Yellowstone Park, where they 
spent some weeks, enjoying the trip from start to finish. 

Farrington, R. C., Salt Lake City, Utah, a dealer in 
one of the leading lines of dictating machines, paid a visit 
to our office on August 16. Mr. Farrington is enthusi- 
astic over present business conditions in the West. 

Camps, L. D., general sales manager of the Lisenby 
Manufacturing Company, reached Chicago late last month 
on one of his regular visits to his company’s agents in 
this territory—the Multicolor Sales Company 

Mulford, F. Howard, and Mrs. Mulford, paid a little 
visit to Office Appliances several. weeks ago. Mr. Mul- 
ford is one of the sales staff of A. Pomerantz & Co. at 
Philadelphia. Mr. and Mrs. Mulford were on their way 
home from Kansas City, where they had spent a week 
at the Irving-Pitt factory. On their homeward journey 
they stopped at Cincinnati for a short stay. This was 
their first trip west and they expressed much pleasure 
at the experience 

Mitchell, C. L., secretary and sales manager of Cran 
& Co., Topeka, Kans., passed through Chicago on his way 
home from several weeks’ vacation among the lakes of 
Northern Wisconsin. Mrs. Mitchell accompanied hit 
They thoroughly enjoyed their vacation and had wonder 
ful tales to relate of the bass and the “Muskies” 


caught. 


New Concern in Ypsilanti. 
Articles of incorporation were filed on August 
the secretary of state of Michigan, incorporating The 


t 
General Stores Corporation. Headquarters of this com- 
pany will be at Ypsilanti. The incorporators are Dwight 
©. Hand, of Toledo, G. | Hand, H \. Hand, W C 
Fisk. C. F. Coon and Lee N. Brown, of Ypsilanti Phe 


company is erecting a two-story and basement building, 


50x100 feet. It will operate a school supply, stationery 
and office furniture department, together with other 
features of the business which will be described in a later 
issue. 


It is stated that the organization of this company 
different from that of any other concern in the country 
Dwight E. Hand, president and organizer of the cor 
pany, is connected with The B. F. Wade & Sons Con 
pany, of Toledo, as store manager and buyer. The ad- 
dress of the new concern is 12 Savings Bank building, Yp- 


silanti, Mich 
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OUR NEW CATALOG 


Covering completely the well known 


P. & M. LOOSE LEAF LINE 


Was effective August 3lst. 





It is prepared in a most simple and. easily 
understood manner, and dealers will find 
it a valuable adjutant in the sale of 
Loose Leaf Devices. Write for copy. 


THE PLEW & MOTTER COMPANY 


Racine Avenue and Monroe Street CHICAGO, ILLINOIS 











An Attractive 
Typewriter Desk 


This desk has been designed so 
as to give the maximum desk of 
efficiency and to be an ornament 
as well. It is made of carefully 
selected lumber thoroughly kiln 
dried. It is not expensive. 


This is just a sample of the Tell 
City Line. Upon inquiry we shall 
send you a catalog showing the 
entire line in detail. Every dealer 
in ofice desks should have this 
catalog on file. 


TELL CITY DESK C0. 


TELL CITY, IND. 














THE “CAPITOL” 
INKSTAND 


The “Capitol” is the 
highest achievement in 
the making of an ink- 
stand. Easy to clean 
and refill. Keeps the 
ink clear and fresh. 





Made in a variety of 
No. 2 designs and sizes. Send 
‘% in. square . 
Kach 50 cts. for circular of latest 
models. 






Prompt delivery on all numbers 


CUSHMAN & DENISON MFG. CO. 240-242 West 23rd St. New York 

















Desks of Quality 


Roll Tops 
Standing Desks 
Flat Tops 
Typewriter Desks 


Bentley & Gerwig 
Furniture Co. 


W. Va. 





Parkersburg, 
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No. 3 Combination 
Typewriter Stand 





Fowler-Mianson-Sherman Cycle Mfg. Co. 


Ideal Tubular Stands 


are now used by preeny all leading 
manufacturers of office machinery of 
every kind for which a stand is neces- 
sary. 

If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
portable and rigic typewriter stand. Same 
model with all its advantages will be furnished 
for any other office machinery. 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 


Api Burroughs 
and you have a rigid stand. S 


Adding 
Machine 
On Our 
Stand 





Write for circular with prices and discounts. 


1447-1455 W. Austin Ave., Chicago 

























The New Number Nine Model 


Our Latest and Best ““BLICK”’ 
With Standard or Scientific Key- 
Board. Send for Catalog 32 
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BLICKENSDERFER 


TYPEWRITERS 
NEW MCDELS 


Visible Writing and All 
Requirements to Increase the 
Quality and Quantity of Work with 
the Least Possible Effort. 


THE BLICKENSDERFER MFG. CO. 


Executive Office and Factory 
STAMFORD CONNECTICUT 
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Gor the ATCNUON of tie” 
| Manulacturer. 


Chattanooga, Tenn. 

Davis Houston Company, recently organized to sell 
typewriters and office specialties, expects to handle a 
number of good lines for Chattanooga and tributary trade 
The company is headed by prominent people in Chatta- 
nooga 

Melbourne, Australia. 

P. F. Guthridge, importer of carbon papers, typewriter 
ribbons, office suy pli Ss, ete hopes soon to take the agency 
for small stapling presses, brass fasteners, paper clips, 
typewriter erasers, paper punches and other specialties 


His address is 369 Collins street. 
Omaha, Neb. 


The Business Men’s Reference Association, 1202 Wood- 


men of the World building, this city, will handle some 
office specialty during the coming winter, but have not 
decided as yet just what it will be. The association 
has a wide. acquaintance among the business men of 
Omaha and surrounding territory. Suggestions will be 
appre ciated 

Ypsilanti, Mich. 
The General Stores Corporation has been organized 


usiness, including a general 
commercial stationery, school 


Dwight E. Hand of Toledo, O., an 


experienced stationer, is president of the new concern 


supplies and office equip- 
ment department 
whose address is 12 Savings Bank building, Ypsilanti, 
Mich Manufacturers should forward catalogues and 
price lists 

Trade Opportunities. 

Reserved addresses in connection with “Trade Oppor 
tunities’ may be obtained from the Bureau of Foreign 
and Domestic Commerce, Washington, D. C., or from 
the nearest local office of the Bureau upon application by 
letter Applicants should mention file numbers. 

5131.*—An agency, on commission, is desired by a firm 


Brazil for the sale of dry goods, shelf and builders’ 


hardware glassware, porcelain, earthenwar« canned 
goods, drugs and chemicals, boot-and-shoe upper leathers 
ndings, typewriters, and office equipment and suj 
plies. Quotations should be made f. o. b. New York 
Payment will | made | cash against documents r 
itial trading, to be later modified at discretion of Amer- 
s. | sponde should be in Spanis! 
25158 \ firm in Britts East Africa wishes to buy 
Stati ys Ss as 1] - \bout 200 gross of copy- 
pencils, present quotations being about $6.81 to $8.75 
per gross ibs t 25 cases f school slate pencils 50 
box, 100 boxes t the ase), now quoted at $6.75 r 
se; and ab 5 cases school slates, packed 5 zn 
to the case, now quoted at $6 per case. Payment wi 











Style D, Vertical File Pocket 
(Used especially by lawyers who file their papers flat, not folded.) 


The Verdict 
PAPEROID PRODUCTS 


‘“‘The Line That More Than Satisfies’’ 


shows an enduring popularity which is increased 
with every Paperoid addition you make to your 
stock For Pape roid Lines work together: the 
sale of one stimulates all 


You cannot afford to pass opportunity 


, ncreast n valu f your service as 
1 dealer The picture show ibove is but 
one if a score f styles which your cus- 


tomers need. 


An Inquiry Will Repay You. 


Alvah Bushnell Company 


925 Filbert St. PHILADELPHIA 




















STATIONERY 
DEPARTMENT 


Bunde & Upmeyer Oo.| 


| 


Jewelers -Milwaukee | 


Where Quolity Is As Represented 


MAKERS °F 


Steel Die 
Stamped 
Initial 
Stationery 
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made by sight draft with bill of lading attached. Goods 








Eclipse Pneumatic Inkwells 





Eclipse 
Two Well Set 


Ink always fresh and clean; 


No rubber to corrode or stick; 





Penstock and hands clean; 


Note the pen dips just the 
1 amount of ink—no 
waste 


Patent opening does the trick 


The ink, to the last drop, remains as clean and clear 
as if in the original bottle. 


mp anes 
Inklets is the name of the largest selling, most 


approved and practical ink tablet on the market. 


SEND FOR SAMPLE BOX OF “INKLETS” MAKING FULL QUART 


75c for Blue-black, <- 7 - (32 tablets) 
$1.00 for Red, Green or Violet - (32 tablets) 


Catalog A sent free on request 


General Eclipse Co., - Danielson, Conn. 





should be packed in extra strong cases with waterproo: 
lining and wrapping. References 


25144.*—A 


binders, 


man in Algeria desires to purchase loos 
rubber erasers and 
desk 
thumb tacks, letter clips, letter fasteners 
files, 


He also wishes to entertain an 


leaf perforators, pencils, 


bands, daters and numbering machines, memoran 


dum calendars 


metal parts for letter and other office devices and 


supplies. agency propos! 


An 


and 


tien. Catalogues and samples should be submitted. 


illustrated the perforator 
examined at the 


No. 91282.) 


circular in French, of 


may be Bureau or its 
(Reter to 


ence may be in English, but Ffench is preferred. 


loose-leaf binder 
Correspond 
Refer- 


district offices. hle 

ences. 
25213.*—-A 

Ww aterproof, 


British East Africa desires to 


cloth 


company in 
with 


llx1l4 


school bags 


pocket, 


purchase enameled 


leather shoulder straps and outside size 


inches, about 150 dozen of which can be used annually 
Last quotations were $3 per dozen. Payment will b 
made by sight draft with bill of lading attached. Prices 
should be quoted in rupees or English sterling Goods 
should be packed in extra strong cases with waterpros 
lining and wrapping. Correspondence may be in Eng- 
lish. Reference 

25216.*—-A firm in South Africa desires to buy print 


ers’ paper in all qualities and sizes. Quotations may b: 
New York 
local bank, or draft sent to 


may be in English 


Payment will be made by bank 
United States 


made t. o. b 
draft through 


Correspondence References. 


25217 \ publisher in Spain wishes to purchase print- 
ing paper and paper for illustrations. Payment will be 
made against shipping documents. Correspondence may 


be in English References 











\ United States ( Report ol July 26 records 


ommerce 
} ] 





A SINGLE MACHINE WITH 
A SCORE OF TALENTS 


The 





SIMPLIFIES DETAILS 


It saves the time lost in rewriting of salesmen’s 


orders and reduces the danger of errors to a mini- 
mum. With it financial statements, operating re- 
ports and other accounting forms can be copied in 
perfect alignment, with unequaled economy and 
extreme simplicity. Every time a price is changed, 


a delivery date is revised, or a good idea develops, 


it is possible to transmit it at once to the sales 
force. 

And yet these are but a few of the many uses 
to which the COMMERCIAL DUPLICATOR can 


That is why it is in general use 


be profitably put. 
and description, in 


by business firms of every 
every section of the country. 


DUPLICATOR MANUFACTURING CO. 
99 Commercial Duplicator Building CHICAGO, ILL. 


size 





the desire of a number of Bolivian met hants to be placed 


in communication with manufacturers of office and house 
hold preferably of light construction. A 


spe cified is that th« 


point 


furniture 
chairs be upholstered in bright colors 
and yet in good taste 


Consul Arthur McLean of Puerto Plata, Domini 
Republic, reports an opening there for an aggressive 
agency for typewriters and office supplies \lmost every 


merchant of importance in this district uses a typewriter 


There is at present no dealer in this entire northern part 


of the Republic who specializes in typewriters or carries 


parts and supplies for repairs. Most repair work necessi 


tates sending the machines to the United States. The best 
location for this much needed business would be Puerto 
Plata, the chief port on the north coast or Santiago de los 


Babelleros, the leading interior tow: The latter place is 
42 miles inland from Puerto Plata, with which it is con 
nected by railroad 

\ useful suggestion for the shipping of stationery to 
Australian destinations is made by Commercial Attache 
Philip B. Kennedy of Melbourne. Care should be taker 


he says, to pack the goods in tin or zinc lined cases, to 
avoid damage from moisture \ recent shipment whi 
disregarded this caution was a tot loss. Stationery 
ported from the United States must be marked “Printe: 
in U.S. A.” The Australian printing industry 1s protect 
by a duty of 20 ts per pou irted catalogues 
Local ( tal gues L\ ilso be s one il the 
charged nt Ss mported It is fhcult rigl v 
to secure in Austraha high grad apers or the s 
grades of catalogue stock Ir er stationery 
allied lines the time is crucial entry \r i 
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You Cannot Exempt These Fine Transfer Cases 


A great opportunity this fali to make some 
good money on transfers. 


Tone ta 


Bolts furnished for bolting Drawers run on fiber rollers in 
the cases into stacks front of opening 





A two double-drawer case without 
Here is a line of transfer cases that match in color ne 
all light finish furniture and costs you less. You 
cannot afford to be without a stock on the floor. 


Don’t pass up these cases. Order a sample, 
get our prices and plan a selling campaign. 


few ‘deciranie te The Wabash Cabinet Co. 1 icieti‘sssi 


cations in this & y 





foreign countries FILING 

pagan cab Apoteagebe + Main Salesrooms, Executive Offices ayy 

mre the —— and Factories SYSTEMS 

sale of our goods : ¢ 

to responsible " 4 and Supplies for A large single-drawer with legs 
Established 1883 Wabash, Indiana #7i{,2"C2binccs er sapere 





dealers. 














15 days’ 
free trial. 


Sell This Furniture 


Are you ice clean profit on a practically staple 







line of gov 
Sell Uhl Art Steel Office and Factory Furniture. Every 

















business office in your city or town is a live prospect and 
the furniture sells itself The advantages of 
Everlasting Office 
and Factory Furniture 
over bulky, s = ace-ea anit iry, wooden fur re are too appar 
ent to need umen " Wide- awake business men see it at a glance 
and meet you more sien half way. Uhl Art Steel Typewriter Table 






Cabinets outclass any other thing of the kind. Our Typewriter Chair 
“without a peer” is just that. Other numbers in thi 
line—Office Tables, Office Chairs, Stools, Catalog 
Stands, Adding Machine Stands, etc., are the ultimat 

htness, compactness and 
















in convenience, lig 





Open Closed 


takes only 4 
sq. ft floor 


space 






Write for our proposition. 


The Toledo Metal Furniture Co. 


2727 Dorr Street Toledo, Ohio 












ii} Hil 


IMPERIAL DESK QUALITY 


is based on a desk of solid and permanent 


TTT<€!tTCwDDD5D°O'°°KTr~ciiniKiiiit iii iat i hiiiecezcn 


wearing materials, combined with a striking 
and attractive design and a finish that will do 
credit to any office. There is a distinction in 
the Imperial line which not only arrests the 
buyer's attention, but holds his interest. The 


service-value is a constant quantity. 
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NIFORMITY of 

inking is one of the 
most important factors of 
a typewriter ribbon, and 
upon this we have 
reached the point — par 
excellence. 


Our ribbons are made 
in the following wniting 
strengths : 


Extra Light—No. 31 
Light—No. 34 

Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A tnaal order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 





DIXON, HOLMES & DIXON 
Proprietors 


HEAD OFFICE and FACTORY 
69-71 Wooster St. 
New York City 


Also 
1305 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., London, E. C. 
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It is not a basket with but 
a single predominating 
feature. 


It has a combination of good 
points, any one of which is 
strong enough to awaken the 
interest of the prospective 
buyer. 


Taken together and properly 
presented these features 
make Vul-Cot Baskets one of 
the quickest and most certain 
sellers in the stationery trade. 


That has been the experience of 
other dealers who now sell 


Vul-Cot Waste Baskets. 


One dealer sent in six orders in 
two months, another nine orders 
in less than three months, seven 
orders were received from a third 
dealer within two months, and 
there are dozens of others whose 
sales have been equally as large. 


A notable fact connected with 
this is that a big percentage of 
such orders were for six dozen 
or more. 


he 5-year guarantee is largely 
responsible for the sudden jumps 
Vul-Cot Baskets made in popu- 
lar favor. The neat appearance, 
lightness, sanitary construction. 
smoothness, and solid sides and 
bottoms, have been influential in 
retaining this favor. 


Write for particulars regarding 
our dealer proposition, 


American Vulcanized Fibre Co. 


520-525 Equitable Bldg. 
WILMINGTON, DELAWARE 


Guaranteed 
for & years 
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Chair | 
Comfort 


Cook “‘Quality’’ Spring 
Back Typewriter Chairs 
are made to give the 
highest degree of com- 
fort. The seat is care- 


fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 


support the back of the 
user. They are not espe- 
cially adapted to loung- 
ing, but are especially 
suited for those who 
have work to do and 
want it done quickly. 


These chairs are used 
throughout the country 
and in the numerous 
cities abroad. Thereason 
for their 
found in their merit. 


wide sale is 


Handle this line and 
watch your profit grow. 
A Catalog will be mailed 
upon request. 


C. A. COOK CO. 


MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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Anderson, S. C. 
The Cox Stationery Company has been succeeded by 
he Cox-Dargan Printing Company here. 
Boston, Mass. 
Richard B. Carter, president of The Carter’s Ink Com 


iny, Boston, Mass., was absent from business during 
\ ist or S I ial Vacallol 

Carl Lamsor vho represents the Carter's Ink Com 
any in Sou Central America, recently returned to 
he United States after a trip through his field lasting 


igneau has joined the sales organization 
Ward's Franklin street store. He has been engage 


the stationery trade in Salem for many years 


Manufacturing Company, 290 


ranklin street, has been incorporated with a capital 
tock of $2,500 to engage in the business of printing 


he incorporators are Ralph N. Milliken, president; Guy 
Mitchell, treasurer; May E. Haley, clerk; W. A. Leavy 
hwamb. 
Brooklyn, N. Y. 
user, wholesale notions, 528 Grand street, 
is adding a stationery line 
Chicago, III. 


The Spurgin Manufacturing Company, stationery spe- 
1 


Ities, of ¢ igo, are erecting a one-story plant at 
\ ‘ es avenue a cost of $5,000. 
= * 
Chest S. Mirick. of ¢ innati, who has represented 
he Whitin ‘aper Company for about 15 years, has 
ed the s rece Whiting & Cook, Inc., of Hol- 
ke, Mass. Mr. Miricl ill make his headquarters at 
e Palme House, Chicago, and will cover the larger 
a 7 “a i sical 


Chicago, IIl. 
ident Shea, Smith & Company, 


as operated on for appendicitis at the West 


rban hospital this month and has made rapid prog 


Commercial Stationery 


- 


re. has eet confine » his home for about é week 


is month, but is returned to work much impr d in 


Cincinnati, Ohio. 
Mumford | | latt. ol the Block & Platt { 


Ohio, has left that organization 
ales de c Gibson & Perin Company, sta 
ners and printers H« rmerly was city salesman tor 
Wi | Da 

John Morgan, for number of years manager of the 
anadiat ranch of Raphael Tuck & Sons, is severin 
his connection with that firm and this month becomes 
inadia ¢ ntative Gibson Art Cor ’ 








A Filing Cabinet 
Indorsed by 
the Trade 


Nowadays the best sales- 

incentive is the buyer’s 

approval. We have 

founded the growing pros- 

perity of 

The M-R Special 
Filing Cabinet 


on that solid rock. 


LANG 
M — R 







Dealers find _ it ] 

atmosphere of their sales | 

putting new enthusiasm into 

the sales-staff The one Cab 

inet line which is as durabl $16.50 

it 1s attractive in design 
Write down a memorandum to send us an 
inquiry. Let us know your peculiar require- 
ments; our experience is at your service. 


The Melton-Rhodes Co., Inc. 


Manufacturers Sectional Bookcases and Filing Equipment 
Greensboro, North Carolina 






















While 
the Boys 
are Away 


The 


Price Complete $1 500 DU PLICATOR 





Sells Better 
Than Ever 


mezand labor now. 





Graphic saves 4§ t of 5. Makes 150 perfect copies 
15 minut tvpewriting, ting, ruling, sketches. 
Graphic will make big money for you J 
fine Geslie. teeing ta 4 : | em sais dk 
liberal ever offer t tra / Send full details 
tigate, sign and t / of your special 


now / 
It i vour big rtu / 
re monev this | / 


) Dealer Proposition 
) Salesman Proposition 


LiKe rit 


Graphie Duplicator Co. / 
Dept. D-9 Yi ae 


228 West Broadway, New York / D-9 
180 N. Dearborn St., Chicago 


See es ses “ee, a, a, es a, es es ss 


—_ 9 Pin this to your letterhead ND W 
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Ghe MEK Filing Safe 
Masters Model 
“100% a Safe With a Cabinet Interior’’ 
That is what thoughtful business men demand—the 3 
rotection of a real Safe with the adaptability of a : 
iling Cabinet. 2 
The appearance of the Meilink is its own convincing argument 
—a stronger appeal by far than superlative word pictures. 
The Meilink is the choice of all who make comparisons. The 
protection of a Safe is visible in its construction 
Investigate for Y ourself 


The Meilink Mfg. Co., Toledo, Ohio 
New York Office: 368 Broadway 
Address ali mail to factory 
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Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 
Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’S” containing our 
goods, 





This Trade Mark 
every box 


ALL THIS; STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


| Z. & W. M. CRANE wXx9e: 











Detroit, Mich. 

George A. Drake & Company, stationers, printers 
dealers in office equipment, 103 Woodward avenue, have 
purchased the unexpired lease of O'Brien & Company, on 
the property at 121-125 Woodward avenue, and will r« 
model the building soon after possession is obtained nex 
May Ist. 

Hopkinsville, Ky. 

Dixor W. Kitchen has taken over the interests 
Durrett Moore in the beok and stationery store of D. \\ 
Kitchen Company, which he now controls and will con- 
duct without change in former arrangements. 

New Haven, Conn. 


The Wilson H. Lee Company, 246 Meadow street. 
1 


added stationery and similar lines to its loose leaf dey 
nent 
New Orleans, La. 

The remodeling and repairing of the building at 427 
Camp Street, which is to be occupied by Schumert-Wat 
field-Watson, stationers, is proceeding rapidly. Th 
is to occupy the entire building and is to have 60,000 feet 


of floor space. 
New York, N. Y. 
\ new stationery and printing firm here is Crocksford 
Lane & Copeland, at 124 Front street 


* * 


The Selmore Paper Company is now located at 


West 27th street, being conducted by Alex Jacobus, a 


brother of A. A. Jacobus, formerly of the Dotty Paper 
Company, and later with the T. Zitenfield Paper Ci 


pany 
* x 


A new printing and stationery firm is the partnershi 
between J F. Crocksford, H. I Lane and Mr. Copeland, 
all formerly with Nathan Lane’s Sons, Ince., under the 
firm name of Crocksford, Lane and Copeland at 124 Front 


street, New York City. 


> 


A. H Longfellow, W. S. Munson and F R Magee, 4! 
West 59th street, Manhattan, have incorporated the F 
nancial Tables, Inc., at $30,000 to engage in general pu 
lishing, printing and book selling 

~~ * . 

A retail stationery and printing store has been open: 

by David B. Sherry and Harry Cha 


ald building, 1482 Broadway. 


rnim in the Fitzger 


* * 
Henry Lindenmeyr & Sons have opened their new 
building at 16 Beekman street 
* 


The capital stock of the Improved Office | 
Company, Manhattan, has been increased from $5,0) 
$100,000, 


New York, N. Y. 


The Castillo Publishing Company, printers, booksellers 
and stationers, has been incorporated at $5,000 Che 
corporators are H. J. Farrell, M. I. Radley and R. ¢ 


DeCastillo, 21 State street. 


EK. Y. Horder, head of the Chicago stationery firm, wit] 
Mrs. Horder, recently paid a visit to th daughter, Mrs 
F. P. Seymour, Westfield, N. J 

David B. Sherry and Harry Charnim have opened 


stationery and printing business at 1482 Broadway 
Pittsburgh, Pa. 
The business of the J. B. Curle 


taken over bv the Munhall Company engravers. sta 


ers and embossers at 723 Liberty avenue 
Richmond, California. 

P. M. Eberhart is soon to mo rom his stationer 

store at 917 Macdonald avenue, into the bvildine f 
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HI | What the Combination Is to SH 
HHH HH iI} iil 
the Vault, the BEMIS COIN BAG ‘NY 
Hl Is to the Rush Hour Over the Counter 
WwW — ——s ; A life saver to the busy teller and an economizer of concrete 
| -= * minutes and hours to the bank. Small—convenient for quick 
WN Hi handling—stands indefinite wear and use. As useful to the 
l = — banker in the small town as to the big city cashier. Manufactur- 
Hii Il (| HH] ing concerns, street railways, large restaurants, department stores, 
| 3] Hh ANN) and many other lines of business are adopting 
ee LW \\ it as the most practical method of handling 
4 change. Everywhere it is found to be 
“T= TT-T a Wh - 
>> rT . =— ”? 
, Zw The Key to Office Efficiency 
fF} Dealers find that the BEMIS COIN 
-\ BAG not only brings them repeat or- 
; : ders, but enhances the prestige in all 
CF Wy : lines they sell. Your chance is just 
— =y a 4 : | as good. 
B. nG I we / 
ae $ Write us today for Our Dealers’ 
SS a0 Mp Zz —z ———— Plan by which you can make ff f 
— ge , your territory pay big returns A 
= we ff 
SH EA ff 
S=_/ Za _—s«iBEEMIS BRO. BAG CO. f| 
} SSS 2 Cupples Station | 
SS"? St. Louis Missouri mm | } 
SEY HI HA qi 
= To mG 


















































QUALITY || BRASS & STEEL 
SERVICE 


SATISFACTION CUSPIDORS 


These three constitute our claims We have them 


for your PATRONAGE. i t k 
CARBON PAPERS of Merit. n S 0 Cc 
TYPE RIBBONS of dependa- 

and 


bility. 


STANDARD BRANDS, all tried Can make 
and proven. 
YOU BUY QUALITY of us; | Prompt shipment 
WE RENDER SERVICE TO 

YOU, which means SATISFAC- 
TION to both of us. 


WRITE US NOW. The Ireland & Matthews Mfg. Co. 





Detroit Michigan 
International Carbon Paper Co. OOKER i mee 1 arson St., Chicago, Ill. 
NEW YORK CHICAGO j : F WE TER CO San Antonio, Tex 


206 Broadway 440 So. Dearborn St. | \ ». HORN CO Rialto Bidg.. San Francisco, Cal. 
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Diamond Writing Fluid 
STICKINE 


The Original Liquid Paste 
with the Patent Wipe Off 






DIAMOND PIAMOND 
STICKINE’ WririnG., Flu 


a! 


Style—5) and 8 oz. Desk Pots 


DIAMOND INK CO. 


Milwaukee Wis., U. S. A. 


The Famous Inks 


TWS 4 Thue Coenncas Plum wee* 
Goss wor rant 



















HAVE YOU ENLISTED? 


AS A DEALER—YOU ARE INVITED TO JOIN 
THE MANY DEALERS NOW PREPARED FOR 
PROFIT ON ROSCO AND RAVENS- 
WOOD GLASS DESK PADS. 












When ne considers 
th tangibl value f 
hes pecialties and 
the saving of time and 


emper effected by 
se, and the tes- 
timony of dealers who 
are already handling 
the line, he finds the 
saying “Goods well 
bought are half sold’’ 
applies with particular 
force to these devices. 


“ROSCO” AND “‘‘RAVENSWOOD’’ GLASS DESK PADS 
are a convenience whose value cannot be overestimated. For 
memoranda they provide a place which cannot be overlooked, 

€ 


because it is right in the line of vision of the man at the desk 





DEALERS: These specialties have proven their merit and 
their salableness A display of them will prove a steady 
source of profit to you. Write for information and descrip- 
tive matter NOTE: Rosco and Ravenswood Glass Desk 
Pads are covered by U. S. Patent. 


Ravenswood Office Specialties Co. 
Originators of Glass Desk Pads 
CHICAGO 


West Ravenswood and Newport Aves., 

















Insure Perfect Service 


BANK PINS 
CUSHION PINS 


PYRAMID PINS 





Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


CRESCENT BRASS & PIN CO. 
DETROIT, MICHIGAN 














Goes 


Lithographed 


BLANKS 


J Of Quality ==: 
FOR THE PRINTER AND STATIONER 


A COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 


Bonds : Diplomas: Checks: Charters.- 


Goes Corporation Record 
also 


Lithographed Calendar Pads 


GOES 2!Hgaeaptine co. CHICAGO 


* SAMPLES ON REQUEST: 
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’ the UL LULULAUUNULA LACAN 


ierly occupied by the Hawley Piano Company on the - 


same street, between Seventh and Eighth streets. The Th F 1 T d D d I 
interior of the Hawley store has been considerably re- e a raqae eman Ss t 
— 


—_———eeeer ES 


















modeled to accommodate the increased stock. , : 7 
The opening of the Fall season 


shows a bigger demand than ever 
before for 


U-Need-Me 


FELT CHAIR PADS 


San Francisco, Calif. 

}. K. Gill, president of the J. K. Gill Company, Port 
land, Oregon, recently called upon friends in the San 
Francisco trade 

John T. Gilmartin, general manager of the H. S. Crock- 


er Company, has been chosen a delegate to represent the 
Stationers’ Association of California at the Chicago con- These pads have advanced far 
eee nae : 5” ecg into popularity because of the 
vention of the National Association of Stationers and . : 
real service they render. They 


protect both furniture and 
clothes and— 


They Match Your 


Manufacturers in October 


The display windows of A. Carlisle & Company’s store 


on Bush street are being remodeled and floored with : 
ae : , Furniture 
hardwood The interior of the store is being repainted 
. These pads are made up in 
also, and other improvements made in the general appear- three attractive colors: 


brown, green and maroon— 
matching either oak or 
mahogany 


ance of the plact 


aster to the chair by 
three straps, yet free to 
ith the body. Guar- 
to Stay Put. 


The H. S. Crocker Company has a new stationery cata- 
logue ready for distribution, which is a large edition, well 
illustrated, but with prices omitted on account of the 
frequent changes made necessary by present conditions. 
\ i ‘ prices and deal- 

plan You should have 
talogue in preparing 


\ separate price list, to be corrected from time to time, 
Fal susiness Why not 


is being prepare: 


4 


P. M. Eberhart, leading stationer and office supply man 


GEO. E. FOX & CO. 


52 W. Kinzie St. 
CHICAGO, ILL. 


of Richmond, Cal., has moved to larger and more desir 
able quarters on MacDonald avenue, between Seventh 





and Eighth streets. 


. * * 


( A. Wright & Company of Santa Rosa, Cal., hav | : > aa | y ‘ 3 
sold their retail branch in Healdsburg to E. W. Cooke : $3.50) U-NEED-ME GLASS DESK PAD $3.50 : 
devote more HLT LTALUAIL UL 


and A. T. Stanley of that city, in order to 


attention to their growing wholesale stationery and book 


t 





business 


Something About A 
Superior Line of 
Ribbons and Carbons 


The man who uses type- 
writer ribbons and carbon 
paper is the main consid- 
eration in the manufacture 
of the 


W. N. Patten of the Patten Company, Ltd., Honolulu, 
T. H., spent a week in San Francisco early in August. 

Herbert H. Behlow, prominent stationer of Chico, Cal., 
was married in San Francisco on August 15 to Miss Con 


Stance Morrisor 


\. E. Wallace of the Bert M. Morris Company has 


ompleted his trip in the Southwest and is working his 





wavy around ia Denver to the Northwest. He is ex- 


pected home about aoe Pond ' Crown Line of 
ioux City, Ia. ° 
Lynne Malmquist will ¢ pen a book and stationery stor Ribbons and Carbons 


about September 1 to be known as the Book and Gift : ; 
The many degrees in which they are made pro- 


S] oj } } rib} ic i 
vide a carbon sheet or ribbon which suits the 
Toronto, Canada. particular requirements of each individual user 
J. H. Walker, formerly with the Willson Stationery —no matter how exacting those requirements 
Company, Calgary, may now be addressed at 11 Colum- may be. 
bine avenue. Toronto. Canada People who had become doubtful whether they 
\ building permit has been granted for a $40,000 fac could ever get a ribbon or carbon which would 
ry r) Cc ~~ “fill the bill’ have found, after being introduced 
to tor I Wominior nvel . ’ H) ntari . . . 
T\ t M ni velope ompany, rio to the Crown fine that the Crown specialty is 
street. to be uilt in Duchess street, west of Ontario “filling the bill” in every detail. 
ees Crown Carbons and Ribbons will pay dividends 
Valatie, N. Y. for you 
The Charles, Gilbert, Phelps Company, In has beca 
sorsevaied oith-n sachet Bec Nee a ane ibbon & Carbon Mfg. C 
perk sane Pe ae Crown Ribbon arbon Mfg. Co. 
era print publisnir ind Stationery uSsINess ne 7 
ie °F Factory and Home Office: Rochester, N. Y., U. S. A. 
i rporator ! Lae H. G. and N. P. Wild, of this 
BRANCH OFFICES 
y 81 Nassau St., New York Crry 4 Dearborn 8t., Cmrcace. Bah. 
° P Century Bidg., St. Lo Mo. 327-28 W umson Bidg., CLEVELAND, O. 
Winnipeg, Canada. TO FOREIGN INQUIRERS:— Picass css Export Department, ¢/o 
4 new nmeraine Kno 9 hee mened it Winnineg our Rochester Office Catalogue I French or Spanish, expor 
; ‘ : € fat as been opened ; \ VCs Giscount sheet, together with samples i full information, will be sent 
bv Barber-Ellis of Toronto. which is expected to wort upon request 





to a capacity of 50 envelopes dail) 
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THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here’s a simple device that enables the office boy 
to bind into book form “in a jiffy” any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 





Pat. May 13, 1913. 


is adjustable to any distances between punch holes 
and to any size of paper. 4 


The retail price is $3.00 a dozen with liberal 
discounts to dealers. er 


ROCKHILL & VIETOR 


Sole Agents 
Dept. “‘F-B’’ 22 Cliff St. New York City 


Branch: 180 N. Market Street, Chicago 




















The C. L. 
Steel Back 
Ledger 


—provides a backbone to the loose leaf 
stock. Being made in five capacities, each 
t of which expands to 100%, it fills any re- 
quirement you may have. Its electrically 
welded metals and absolutely flat opening 
covers make features which swell the sales. 

The large capacity binder used in our ledger 
rack makes an ideal unit for use in connection 
with machine posting. 

The Tenacity line affords the dealer a complete 
assortment at a minimum of outlay. Write us 
for details. 


THE TENACITY MFG. CO., Inc. 


Reading, CINCINNATI, OHIO 























Augusta, Ga. 

A. R. Davis, formerly at the Underwood Typewriter 
Company’s Athens, Ga., office in an executive capacity, 
has been appointed manager of the same company’s sub 
office in this city 

Chattancoga, Tenn. 

Victor M. Houston is the organizer and president ot 

the Davis-Houston Company, which, according to word 


recently received, will be ready for business early this 


month. The company will sell typewriters, supplies and 
specialties. It is composed of the following stockholders, 
who are also the directors Victor M. Houston, presi 
dent; H. L. Davis, treasurer; J. C. Davis, secretary; O. M 
Davis. vice-president; L. C. Davis, assistant manager 


Mr. Houston was formerly with the Birmingham, Ala 
office of the Remington Typewriter Company, while his 


assistants are experienced men in other lines of industry. 


Erie, Pa. 
F. H. DeRango, Remington representative at this plac 
has moved his office to 411 Commercial building. 


Colorado Springs, Colo. 
Willis H. Ransom has been placed in charge of the new 
suboffice of the Underwood Typewriter Company at this 


place. He was city salesman for the Underwood in Jack- 


sonville, Fla.. for a number of years. The Colorado 
Springs office cares for Pueblo as well as for a large out- 
side territory. The new sales room is at 130 North Tejor 
street. 


Memphis, Tenn. 

E. S. Headrick, who for tive years previous to January 
1 traveled the west Tennessee territory for the Remington 
Typewriter Company out of the Memphis office and was 
promoted to be branch manager of the Remington Com- 
pany at Little Rock, Ark., on January 1 of this year, has 
again been promoted to the position of manager of the 
same company’s district office at Memphis Che Mem- 
phis office controls territory in Tennessee, Mississippi 
and Arkansas. 

New Haven, Conn. 

D. H. Rees, formerly with the organization of the U1 
derwood Typewriter Company in Wheeling, W. Va., has 
become manager of the company’s office in New Haven, 
Conn. 

San Francisco, Cal. 

There are several Corona users among the interned 
German prisoners at Angel Island The different camps 
of reserve officers have taken many Corona machines 
and this style of typewriter is said to be largely used by 
motion picture companies in their field work. The new 
service of the Java Pacific Company, which has a shi 
weekly to San Francisco, has brought many Corona buy 
ers from the Dutch East Indies to the Pacific coast 


* * 


J. R. Bierma, manager of the local Corona company 


spent his vacation at Corona, Cal., where his people make 


their home. It is interesting to note that he comes from 
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Addressing cir« ars by typewriter 

Slow, monotor is work 

Other work neglected 

Send for The Elliott Addressing Machine 
Salesman 


ST. JOHNS 
Office Tables 


the 
Battlefields of 















F sgbtmaprone yourself 
with every sale. If 







Little $45.00 Addressing Machine ; 
. Each turn of the crank prints a differ- Business 
you will supply your cus- ent addres 
~ “— DI Prints 30 different .ddres ses per minute 
~ f WV - Addresses circulars Ss, 128 a . i 
tomers typewriter ribbon iocenen pears, Hakeem, ae Across St. Johns Ta- 
- ~~ ¢ > . ‘ Foot and Electric Mact es cost $110.00 : deine aa 
and carbon paper demand ot and Electr » Machin bles are waged the 


friendly contests of 


by furnishing high class 
the Directors’ room. 


goods under your own 
name and brand, you will 
find that every sale of 
these goods is a distinct 


Around them gather 
the shop foremen for 
conterence with the 


boost for your business. 
chief—the staff plans 


This, of course, will have 





an excellent effect on One of these stencils for each address on its battles of manu- 
~ 4 . . our list . F : ‘ 

your pront. Your cus- File phn just like index cards facture on St. Johns 
° — We furnish special filing cabinets 4 hh 

tomers will come back be- Keep your office records on these same lables. 


sten 


cause your name on the 
big piles of advertis- 


ing ammunition are 
shot from St. Johns 
mailing tables. 


container will show them 
where more goods of the 
same style and quality can 
be secured. 

Send for samples of our 
lhe telephone mes- 
sages of the business 
scouts come to the 
St. Johns Table. 


typewriter ribbons and 
carbon paper. Try them 
out thoroughly. Put them 
to the most difficult tests. 
You will decide that they 
are the kind you would be 





Because 

glad to have associated =e nue eels th adn he St. Johns Table 

with your name. <2 eae ) for every business 
‘Weite tadag and sun poursin purpose is the best 

(tee) THE ELLIOTT CO., Cambridge, Mass. that commerce af- 


I have=——— addresses on my list Send me 7 rae ¢ ¢ ice be 
Cj an Elliott Addressing Machine on ten days ata price that 
trial Enclosed find 100 addresses f . Sw . , ; 
1b which make 100 trial sten< tls. If | ae aan COTISE rves your in- 
nee Ie Cc return the machine in ten days I will pay 4 * 
o., for | and I will pay you one cent and oné vestment. 


for the trial stencils 


Sansom & 3. Sits. Don't send a machine but send your locs 
° saleaman to co ch ie d 10cm Get catalog and agency 


Philadelphia, Pa. [)_slcmdio const wi 
Pie Sain is | Name St. Johns Table Co. 
RRS Address _ a Cadillac, Michigan, U. S. A. 





Write today for samples 























A split ring memo- 
randum book bound 
inimitation leather. 





The Lowest 
Priced Split 
Ring Book 
Ever Made 


en—simply bend back. 
+ ose—simply pinch rings. 





No. 04416F contains 40 faint - lined 
sheets—23 x 44 (end open). 

Carton No. 7. Contains one dozen 
books. 

Carton No. 6. Contains three dozen 
books. 





Write for discount and quantity prices 


Feast Topp Ce 


Main Office and postery New York Ci. y Branch 
POUGHKEEPSIE, 106-108 FULTON ST. 


20c List 
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oe Practical wal 


uid that stands out 
e Same quality we 





BLACK WRITING 


FAST & PERMANENT _ 








(ACTUAL §$.15 SIZE) 


Write for Samples for Use in Fountair 
Ask Prices 


THE ROBERT KELLER INK CO., 
Detroit, Mich. 

















Steel 
Storage 


Facilities 





of the most efficient grade are afforded by 
Terrell’s shelves and cupboards. The con- 
struction of the cupboards is such as to permit 
the adjustment of shelves within an inch of 
any desired space. The shelves may in turn 
be divided into compartments by adjustable, 
vertical partitions. This system of space di- 
vision permits so wide a variety of space sizes 
that even the most peculiar requirement can 
be filled. 


Terrell also makes wardrobes, open shelving and 


_ lockers. Write for full particulars. 


TERRELL’S EQUIPMENT Co. 
Hilton Street Grand Rapids, Mich. 











“BUMP” 


The New Stand Model 
PAPER FASTENER 
and PUNCH 


S now on the mar- 
ket and is win- 
ning instant suc- 
cess. It can be used 
as a paper fastener 
at one end and at 
theother asa punch 
to accommodate a 
3 in. binder post. 
A useful combina- 


tion. Ask to see 
sample. Write now. 


AS USUAL THE! HAND; MODEL 


“BUMP” 


PAPER FASTENER 


Is having big sale and is giv- 
ing satisfactory results. 

You should have both on dis- 
play, to satisfy the increasing 
demand for these models. 


BUMP PAPER FASTENER CO. 
LA CROSSE, WIS 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway New York 
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town of ( na and sells products of the same name 
have no connection with the town. 

Ink R Manufacturing Company of San Fran- 
cisco and QOakl Cal., has added a wholesale and retail 
typewriter department and is doing an export business 
on rebuilt n es During the month of August ship 
ments we ! to Japan and New Zealand. 


Aust, 1 nager yf the Underwood 


Con pany’s branch here, is vetting ready for 


in the Sierras His itinerary, as contemplated, is to 
steady progress up the pi resque Feather River ¢ 
yon, fishing the turbule pids and the placid eddies of 
the noble strear as he goes along. 

Donald C. Ward, collector for the Underwood Type- 
writer Company, has enlisted in the Naval Reserve and 


expects to be illed out for active service in the near 
future. 
> = * 


nderwood Typewriter Com- 


Another « my I 


to volunteer in his country’s service is Charles Henn, 


pany 
stock superintendent He has joined the navy aS a radio 


| 


l | 1 several VC 


Naving nad 


operator, ars of employment in that 
Many others of the com 
the draft, 


“doing their part” by 


capacity in a former enlistment 


pany's employees have registered tor whilk 


those too old for active service are 


ontributing liberally to the Liberty Bond issue. 


the Stone Typewriter 


his 


general manager of 


Company, has just returned from annual vacation 


spent on the shady banks of the beautiful Russian river, 
where he whipped the waters for the game but elusiv« 
trout 

The American Writing Machine Company here has a 


Tosteson. rorme;riy 


the person of H. A. 


cm 2 il I 
the compa S ce in Los Angeles. 
St. Louis, Mo. 
\. King, fe erly wit Royal Typewriter Company 
forces at 210 Boatmen’s bank building, has moved his ad- 


ry boul. vard. being no longe! 


dress to 5660 Kin 


ected with the Royal forces 
Sioux Falls, S. D. 

S CG } Ison of the | ( Smith & Brothers ty pe 
vriter org on in this city may now be reached car« 
( Brown-Sa nste 420 West Fourteenth street, 

1S ‘ eT i » 
Toledo, Ohio. 


119 Twelfth street in this 


and formerly of the Cincinnati Underwood office, 1s a 
new member the Vole Underwood force 
Portland, Ore. 
J D. Welcl vho has een in the service vell- 
ow tvypew comy \ the coast forat mber of 
ears, | g been in the service of that company for a 
ilf, has joined the selling organization of 
he Woods | ew Company of Woodstock, III 
ind Chicagé s division superintendent for the state of 
( jre ’ 
Wilmington, Del. 
It is rep that the Sholes Typewriter Company has 
quired tior oO ( plant of the Sanders Metal 
Process ( pany, at Garfield, N. J., and will equip the 
ew factory the manufacture of typewriters 
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“Real Economy in Inkwells is Now Spelled INKONOMY” 





. — 
Clean, Convenient, Economical 
Save yourself time, labor and money the INKONOMY 
way. 
INKONOMY Inkwells are air-tight and dust-proof, 
insuring clean, clear ink. Being adjustable these wells 
the last drop of ink available for use. Nodanger of 
from upset well can't be done! 
Single Well .. $1.50 
Double Well. . . $3.00 


Attractive Dealer Offer. 


make 
damage 


tina the 
ing Ure 


Write For Our 


We are also manufacturers of an extensive line of Leather Goods. 


Information and prices on request 


Harold en 
& Son 


West Brookfield 
Massachusetts 


THE 


th €e), lola & 4 


INK WELL 
“SAVES INK 

















Supreme Quality and Quicker Sales 








Stationery 
Supply 
Cabinet 
or 
Wardrobe 


Otd. Oak 
or 


Mahogany 





Write us today 


& FURNAS OFFICE FURNITURE CO., Indianapolis, Ind. 


























ne 
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For Valuable 
Carbon Copies 


Star Manifold is a 
quality linen tissue of 
great strength; for cop- : 
ies of important letters 
or documents, which 
must be preserved in- 
definitely, and to which 
reference is constantly 
being made. ' 

Copies on Star Mani- 
fold are clear, sharp and 
lasting. Its unusual 
strength and “backbone” ] 
will keep the sheets up- 
right in vertical files, 
even after long, hard 3 


handling. 
In 7 distinct colors and White. 


























Send for Samples and Prices 























The Dealer Record 


One Efficiency Dealer, operating as a one man or- 
ganization by the way, has closed sales in the five 
months he has been handling the Efficiency Line 
to the amount of $25,238.07. (The middle of Jan- 
uary he changed from another well known line 
to Efficiency.) 

The work includes two complete bank equipments 
totaling $15,000.00 and just 49 other orders aver- 
aging a little better than $200.00 each. 


Now that is quite a Dealer record, in fact we be- 
lieve it to be The Dealer Record, not only for a 
One Man Dealer Organization but for any Dealer 
Organization in the United States. 


There is nothing phenomenal about it, nothing at 
all that cannot be duplicated by any good metal 
furniture salesman with the Efficiency Line. 

If you handle Metal Furniture and are perfectly 
satisfied with Your Sales and Your Profits, you will 
not be interested in our proposition, nor we in you. 
But if you are not satished with Your Sales, etc., 
a change of line may be what you need. Is it 


worth looking into? 


WATSON MFG. COMPANY 
JAMESTOWN, N. Y. 
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[ADDING MACHINES 





























Los Angeles, Cal. 

One of the big office machinery concerns here reports 
a big increase in demand for low priced, rebuilt adding 
and calculating machines. 

Pittsburgh, Pa. 

W. E. Phillips, field manager for the Elliott-Fisher 
Company, who has been at 804 Palace building, Minneap 
olis, Minn., is now in a similar position with the same 
company in the Pennsylvania field, his new address being 
430-431 Fullerton building, Pittsburgh 

San Francisco, Cal. 

Geo. E. Montgomery, formerly of San Francisco, has 
charge of a new office which has been opened in Los 
Angeles, Cal., under the name of the Office Equipment 
Company, Inc., to handle Dalton adding machines in 
southern California. Jarge quarters have been fitted uj 
at 342 South Broadway. They are provided with dem- 


onstrating rooms and a well equipped repair shop. 
x * . 

W. W. Erskine, district manager for the Dalton Add 
ing Machine Company, is making arrangements for a 
comprehensive display and demonstration at the state 
fair in Sacramento, Cal. Expert touch method operators 
from San Francisco will be in attendance 

‘ o* * 

The Marchant Calculator Company of Oakland states 
that trade with Russia is growing apace, people of that 
country taking considerable numbers of machines 

‘+s 

George Broch, manager of the adding machine’ denart 
ment of Cardinell-Vincent Company, spent several days 
this month on a trip to New York on business connected 
with the fall trade. 

Savannah, Ga. 

J. A. Bates is now with the Dalton Adding Machine 
Company, 201 American Bank & Trust building, Savan- 
nah, Ga., after spending six weeks with the Dalton plant 
at Norwood, Cincinnati, Ohio, where he took a course in 


the mechanical department. 


Standard Stamping Company Removes. 

The Standard Stamping Company, formerly of Marys- 
ville, is sending out notices of removal to a new location 
in Huntington, W. Va. The new plant is a thoroughly 
modern brick and steel building, 110 by 200 feet, two 
stories high, a “day-light” plant equipped with every con- 
venience for manufacturing. The location is three acres 
in extent, situated on the main line of the C. & O. Rail- 
way in the heart of the city of Huntington. Huntington 
is situated on the banks of the Ohio River about midway 


between Pittsburgh and Cincinnati at the very base of 


supplies for coal, natural gas and iron 

The Standard Stamping Company have attained some 
prominence as manufacturers of hardware and electrical 
specialties, among which are “Fountain” Lawn Sprin- 
klers, “Standard” Spray Pumps, “Standard” (Electric) 
Table Stoves, a line of gas burners, bond, cash, mail and 


fishing tackle boxes 
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“UNITFOLD” FORMS | Att tine'savers 





<== HESE forms are printed and folded by special machinery which has many 
we 7 exclusive features thus enabling us to lower cost of manufacture and pro- 
(=| A duce superior work. Our paper is specially manufactured with a view to 
Lill} super-manifolding qualities 


“UNITFOLD” forms may be perforated, punched, numbered, etc. 

Owing to unsettled paper prices it is impossible to issue price lists. Upon 
receipt of specifications we will quote promptly. All orders placed with us have 
a Service and Quality guarantee behind them. 


THE SCOTT-COPPAGE CO., Inc. “UNITFOLD” PRINTERS 


SPECIALISTS IN LOOSE-LEAF SYSTEMS AND SUPPLIES 
297-301 Lafayette Street New York, N. Y. 


The Vital Part 
of Any Record 


is the ink with which it 
is written. The docu- 
ment itself is worth every- 
thing or nothing accord- 
ing the durability of the 
ink which is used in the 
writing. 
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RIBBONS ‘ UNDERWOOD’S 
NY ‘6 o 

Do you use them? If % mii ee —" G 

not, write us and we % 

will give you proof y “lasts as long as the 

that you should. ys paper’ on which it is 


used. 


1a a aman )=) =m =) a) 2) aa) aa oa)a aa) 2) a) a) aa) 
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a 
A i ol : 
AS Underwood's is real ink. Let us tell you 
ts more about it. 
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s REPUBLIC-DODGE 
mM  j#§ Douglas Street and Third Avenue John Underwood & Co. 
Es ee 62ParkPlace | NEW YORK,N.Y. 
is BRANCH OFFICES: 

Eoston Toronto London Paris Vienna 
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Les EUREKA BLOTTER BATH and THE EUREKA SANITARY COPYING CLOTH 


constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
all sizes from « orrespondenc e to waybill. 
The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut copies. 


There are more Eureka baths in use than 
all others combined. 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave., CHIC AGO, ILL. U. S. A. 


a — 
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a rapidiy growing demand for 


SUCCESSFUL MERCHANDISING 


Quick ‘‘turn overs’’ of stock is the secret of successful merchandising. A slow moving line on 
the shelves is a liability. Every wide awake dealer is looking for fast sellers. Today there is 


VAN DYKE DRAWING PENCIL—No. 600 











In 16 degrees—6B softest to 8H hardest. HEXAGON—YELLOW POLISH 
Awarded Gold Medal Panama-Pacific Exposition 


EBERHARD FABER Oldest Pencil Factory in America NEW YORK 


(Symbol of Quality) 











VAN DYKE ‘SNES EBERHARD FABER USA <&>600— 















































The 
Never-Lose 
Eraser 


It retails for 10 cents 









A finest quality typewriter eraser pro- 
vided with a nickel plated hanger 
which fits over the frame of any 
typewriter, and is just what stenog- 
raphers and typists have long been 
looking for IT NEVER gets mis- 
laid or lost and keeps the eraser in 
the handiest place for quick action. 
IT INSURES AGAINST LOSS 

of time, temper and erasers, and is 
worth many times its cost. Placed on 
the machine as shown in the cut it 
will always be 

WHERE YOU WANT IT 

WHEN YOU WANT IT. 
Does not mar the machine nor in any 
way interfere with its operation. Nor 
does the hanger interfere with the 
use of the eraser Every part of the 
eraser can be used simply turn 
hanger around when necessary 


From your jobber, or, 


PERSHING & CO. 
South Bend Indiana 


o 











NEW LEVER TYPE 





The Eraser Used by 


the U.S.Goverment 


TO FILL: < Fhe 


> self You Don’t Want 
oles An Eraser That 


ellers Smears and Smudges 


- — — for _—— 2 —that makes you lose time and 
° "We ey ane — patience in making ordinary 
The Patented Ni/ty Nut is a Hit erasures and that won't do fine, 
Teen 3 thorough, clean work. Poor 
With it you lift the lever in . E : 
ot . erasures, rough, marred paper 
your fingers, not your finger snl ; . 
it ‘ 1 Rigs. surfaces, rubber, acid and 
nail. No nail breaks nor (ee stage aot , a . 
flesh wounds; no fumble nor , ee 
fuss. The Nifty Nut Locks sme 
the Lever securely; and the RUSH ERASER 
nk-Tite Cz akes leaking 
I k-T - \ ap makes leaking A eemite. citeins a8 tise Geathde teu 
IMPoOss eC. = of 10,000 diamond points and the 
rhe rocker New-Lever finest, most delicate erasures are 
Pen is Novel, Pleasing, Prac- made Lasts indefinitely—renewals 
tical. A Quality Pen. Re- cost little. 3 styles—solid gold, gold 
: plated, sterling silver 14Kt. gold 


tails $2.50 and upwards. , 
Dealers — Send for sample. — gee sent prepaid for 50c, 
Judge it yourself. ener re 

CROCKER PEN COMPANY 


167 Oliver Street 
RUSH ERASER COMPANY 
BOSTON, MASS., U. S. A. SA & K Building Syracuse, N. Y. 


AGENTS, DEALERS~—Our quick Sales 
Plan means big returns. Write for it. 









































FEATHER WEIGHT EYESHADE 


Theshade that takes your =e 
and keeps it in good heaith. 


Light Weight, Adjustable, Durable, Hygienic, 
Healthful. No metal or elastic band to press or 
bind the head. Opaque for artificial light 
Transparent for natu- 
( \) ral light. Lies fat when 

not in use, thus pre- 
venting being crushed 
out of shape by acct- 
dent; can be carried in 
hat or rolled up in a 
small package to carry 
in the pocket. Visor 
wider than other shades 
We recommend the 
opaque for those wear- 
ing glasses 








The Featherweight 
Eyeshade Co. 
Merchantville, N. J. 

















e of resources and opportuni- 
Intensive ties results in more than or- 
dinary success. In many 
cases it proves to be the 
Development difference between a truly 
successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by menin positions very similar to your own, 
will increase your power to earn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you wili read it monthly, you will find that in some way it will in- 
crease your capacity for work and your earning power. 


Subecription price te $1.50 a year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 
























































Buffalo, N. Y. 


Specialties been incor 


Phe Foster 


porated in this city 


Corporation has 


with a capital stock of $300,000. It 


will manufacture hardware, wire goods, specialties, etc 


[he incorporators of the new concern are: K. 
4 Eighteenth street; G. Walter, 8 Eighteenth street; W. C 
Lambert, 6 Eighteenth street, Buffalo. 


Lincoln, Il. 


Richard Georgi, at one time connected with Layman & 


Richey in the stationery trade, and later with the Cor 


wine-Craddock Company, will feature office furniture and 


supplies among other lines in the stationery business 


is establishing under his own name on Broadway in this 


city The opening took place August 26, the Corwine- 


Craddock fixtures being used, but with entirely new stock 


Los Angeles, Cal. 
W hite 


H. E the American Coin Regi: 


repres¢ nting 


Company of Emeryville, Cal., has moved his headquar- 
ters from the Investment building to the store of the 
Business Equipment Sales Company at 736 South Spring 
street 
+ > 
G. H. Seward, president of the Business Equipment 


Sales Company, states that there is no connection between 


is organization and a recently-formed company having 


similar name He states that a protest has been mad 


on the similarity of names, some confusion being likely 


to ensue therefrom 


San Francisco, Cal. 


The Office Appliance Com agents for Edison dic 


this te 


pany, 
tating machines in rritory, is preparing for an ex 


hibit at the state fair in Sacramento, Cal. R. I. Cochrun 


vill have ree 
* * * 
R. D. Baxter, who sells addressing machines in this 
cinit has been back to Cambridge, Mass., to visit the 
factory Elliott Addressing Machine Company 
x 
The Co Seal a Stamp Company, of Col bia 


S. C., has changed tts name to the Columbia Office Sup- 


reased its capital fron 


$125,000 Fire in Louisville. 


nexplained origin destroyed more thar 


P 219 
(HK) wort roperty 1 the basement of the en raving 
and stationery establishment of Harcourt & Company. 
418 West M street, Louisville, Ky., half of the city’s 
hire apparatus being illed out to extinguish the flames 
Che dar { e H properties alone wa t 
$50,00 d the buil« itself suffered an equal loss 
The John P. Morgan Company suffered a slight loss 
iT asement 1 the Franl Printing Companriy as well 





\. Conant, 


re Wg 


L 





{ 
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Piercecraft Products 


HULA A 






No. 2101--6W 


{UULSUUUULAAUU AUGER 


= 
= 


ni 


S.K. PIERCE & SON 


3 
: 
STATION A. GARDNER, MASS., U.S.A. | 


Catalogue and prices furnished upon application. 


MOTH TVNEO EET 














The Old * 





Post’ Way 


—the binder that is 
a repeat seller 


Proudfit loose leaf binders open 
flat, the book is no thicker than the 











The “ 


Proudfit’ Wa leaves themselves, sheets can be in- 
serted or removed quicker than by 

any other method and there are no metal parts 

exposed on the outside t scratch or mar the | 


desk. 


Every business man tries a single Proud- 


fit loose leaf binder s« recognizes these big 
1dvantages, and in the future will insist on get- 
ting the Proudfit binder: 
rhes are asons binders are such 
ze se : i ns many more sales 
to the san rr t repeat business and 


they are such big 
office supply dealer 
Proudfit loose leaf 
hey are profit mak- 
bullders 





Write for our 
Dealers’ 


Catalog and 
Prices. 


Lar E 


Grand Rapids, Mich. 


cked ay 1 ol 


serted in 
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Adams. owwse LEAF 























* 
4 in Bestcn, Mass. 
Patente . ; 
Feb. 4, 1902 W. H Palmer, new representative of Boorum & Peas« 
in San Francisco, has departed for his new fie wor 
For Perforated Sheets and Binders of All cIsco departed fe ew field of work 
‘ 
Sorts—The Ring with Unlimited Uses. nis wa : , 
The Brown-Howland Company has been appointed 
The simplest, quickest operated and most satisfactory ring exclusive New England agent for the Kalamazoo Loose 


ever invented for perforated sheets and binders of all sorts. : 
Allows the sheets or binder to lie perfectly flat when opened. Leaf devices 
The enlarged joint keeps the ring right side up in position P 
to be instantly opened. When closed, it is securely locked. Chicago, Ill. 
The Adams Ideal Book Ring is made with nicely rounde? [The National Visible Index Company has been incor- 


ney lh bw Siti colina tinder te wnntod. - porated here by Theodore Kenyon, Mary Emma Millard 
The Adams ring is also one of the best key rings on the and Henry Millard with a capital stock of $50,000. 
market. A key can be put on or taken off in a jiffy. ‘ ‘ ‘ 
These rings are made in five sizes. Inside measurements: C. E. Morehouse of the Heinn Company is now located 
No. 0 Diameter % inch No. 4 Diameter 2% inch at the Chicago offices in the Republic building. 
No. 1 Diameter 1% inch No. 6 Diameter 3 inch wee P = 
No. 2 Diameter 1% inch Cincinnati, Ohio. 
The Willenborg Stationery & Printing Company, 319 
Our goods are handled by leading stationers, to whom - ad : , 
cuts for illustrating catalogs will be furnished, on request. W alnut street, and Harry Sherick, blank book manutfac- 
If you do not carry them, order through your jobber, o-: . : . : 
write ue Ot omes. turer, in the same building, are remaining in their loca 
tion under some difficulty, while preparations for erect- 
HENRY T. ADAMS MFG. Co., Inc. ing the new Kentucky suburban terminals of the Dixie 
6796-6798 S. Chicago Ave., Chicago, U. S. A. Terminal Company are being made Holding under a 
lease, they cannot be compelled to vacate until it expires, 








and arrangements for another location have been greatly 
delayed. Meanwhile all around them other buildings 


PULL ee . : 
= have been wrecked or are in course of destruction and 


All the Essentials 








dismantling 
New Haven, Conn. 
The W. H. Lee Company, 246 Meadow street, has add- 


ed stationery lines to its loose leaf stock and is merchar 
dising them jointly to the loose leaf trade. 
New York, N. Y. 

J. J. Flannery & Company, 74 Lafayette street, makers 
of filing supplies of every description, have recently taken 
over the Lafayette Ruling Company's plant and have 
also installed a Chandler & Price cylinder press and other 
new material 

New Haven, Conn. 

The W. H. Lee Company, 246 Meadow street, loos« 

leaf dealers, has added a line of stationery. 
New York, N. Y. 

Frank Miller has resigned from the Tower Manufas 
turing & Novelty Company to accept a position in thi 
local office of the Irving-Pitt company 

Niagara Falls, N. Y. : 
The Filing Folder Corporation has been incorporate: 
anufacture filin 





of attractive, serviceable office desks 
are embraced in the Myrtle Desk 
Line. The best preliminary proof we 
can give is our new catalogue. We'll 
be glad to send you a copy. Your 
files really should contain one. 
Write for it today. 


here with a capital stock of $100,000 to 1 


leaf accessories | 


\. Orr and E. Car 


folders and other office and loose 
incorporators are J. L. Burke, G 
all of Niagara Falls 
San Francisco, Cal. 
E. T. Hibbard has been calling on the local trade ot 


t f the Samuel 


his initial trip as western representative of the 


Tatum Company 


Geo. H. Wolcott, Pacific coast representative of the Ir 


ing-Pitt Manufacturing Company, has been back to tl 


MYRTLE DESK CO. 


HIGH POINT, N. C. factory, returning to S: 
| 


7 
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EVANS ADDRESSING MACHINES 


POST CARD PRINTERS AND TAG ADDRESSERS 


This automatic machine uses a stencil that can be cut on any 

typewriter. Inserting ten or more pieces at one time, instead 

of one as in other hand machines, enables the machine to print 

easily 1,000 per hour. Prints in sight, duplicates or repeats. 
Post Card Printer 


With this simple device you can print Postal Cards and other small 





forms from a stencil that is low in cost and can be cut on any 
typewriter. 
. Price Complete .......$25.00 Tag Addressers ....... $25.00 
Price Complete ee ee ee $37.50 Semi-Automatic Addressing Machines ....... $25.00 


CIRCULARS ON REQUEST 
EVANS DEVICES CORPORATION 747 Main Street, Buffalo, N. Y. 











ene sms 
THER ECORD a 7 THE NATIONAL STANDARD 


'TRINER} 
SCALES 


service, substantiates every 
a uim we have made for their supe- 
riority. qT here is good reason for 
their extensive sale. 











UITNUUSCUVLUC UU 





Almost any card will 
do, of course, to con- 
vey your name to the 

man you wish to see—but 
a poor card, or one that may be 





The principle employed in Triner Scales i - i 
is quite different from those used in all slightly soiled, will carry with 
it a poor impression of your 
= sense of ntness. 





WIGGINS 


Peerless Patent 
Book'Form Cards 





PNA TUNA ITTY 


ULE iar Price 4 











PATENTEI 


LEVER SELF-FILLER 
$7.50 Per Dozen 





: a dignity to your introduction 
= — that will gain an audience every time. 
= First impressions are lasting. 

SS . “re Send for tab of specimens and note 
= Supreme In Serviceability the general excellence of engraving 
= and the ean-cut ap- 

=S pearance 0 these 

: GEM KANT- LEAK Sarde sncanca’ ia 


GEM POSTAL SCALE 
Capacity, | pound by 4% Ounces. 
IDEAL POSTAL SCALE 
Capacity, 2 pounds by }4 Ounces. 
SUPERIOR POSTAL SCALE 


Every soldier and sailor will want one. 











QU A CU TU UT TTT TTT 


= Capacity, 4 pounds by }4 Ounces. “ ene ihe ag the old _Brices, 

B that the best FOUNTAIN PEN BUY 

ee eee ee is the GEM. ie The John B. Wiggins Co. 
= : ee ee. ee Established 1857 

= Triner Scale & Mfg. Co. oe Engravers, Plate Makers 

} 4 * + g . , 

= 2714 W. 2ist St., Chicago Ill. Gem Fountain Pen Corporation Die Embossers 

= 59-61 Park Place New York, N. Y. 1104 S. Wabash Ave., Chicago, Ill. 
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Tint SELVAMADUNAGA GALLEN DALE UUADELSORSEA NOEL EPEAT EASA DADE EST 


| PELOUZE “STANDARD” POSTAL SCALE 


With Adjustable Beam and Interchangeable Dial 


A FINE wire on the sliding poise indicates the cost in cents on all different classes 
of mail matter. 














The beam can be instantly turned by the hand to any angle, so that t’ dial 
can be easily read from any position. 


In case the postal law should change at any time, a new enameled dis can be 
mailed and inserted by anyone. This insures a perpetual scale. 


All bearings and pivots are made of tempered steel and are absolutely guaran- 
teed. All mountings, including the platform, are beautifully nickel-plated. 


rrrterrrrrtr sry 





MADE IN TWO SIZES 
No. 2 “Standard” 


— PELOUZE MANUFACTURING CO. 
gay th my 9 232-242 E. Ohio Street CHICAGO 





For Sale by Leading Dealers Everywhere. 


Capacity 4 pounds 
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FOR BONDS 
ANDO 


STOCK CERTIFICATES 


3 








Dan-Dee 
Hampers 
with Loose 
Covers, and 
Dan-Dee 
Waste 
Baskets are 
more pop- 
ular than 
ever. 





It is well 
to antici- 
pate your 
orders 
several 
months 
in 
advance. 


ERIE ART METAL CO. 
ERIE, PA. 














When You 
Think “Eyelets” 
E> Think ‘Barrett’ 


We carry constantly 
in stock millions of all 
kinds of Eyelets, 
Escutcheons, Washers, 


immediate shipment. 


No matter what your 
wants in Eyelets, Bar- 
rett can supply you. 
Too many sizes and 
shapes to catalog. 
Send samples and let 
us quote our lowest 
prices. 


726 Federal Street, Chicago, Ill. 





etc., and can make’ 


The Barrett Bindery Co. 





PAPERS OF VALUE 


SECURITIES 
AND ALL 





























Reliability the Test 


The calculating machine with 
real service-value for you is the 
dependable calculator. Accu- 
racy 100 per cent and endurance 
superior to the extraordinary 
emergency. The kind of addi- 
tional quality which makes a 
slight extra cost real economy 
is in the 


MILLIONAIRE 
CALCULATOR 





pitateere * 


Manufactured in Switzerland 


“To Wear as Well as Sell” 


Fewer operatio I luce i 
answer than th any other It 
sets you right hen you're wrong 
detecting your ery errors. Sim- 
plicity itself niy one turn di- 
vides or multiplies t sers find 
these direct and ) dvan- 
tages assur i profit nugget in 


this line Write for Catalog 


W. A. MORSCHHAUSER 


1 Madison Avenue NEW YORK, N. Y. 








te 


TTT ed 


your work. 


e 


sheets or up to full six inches of expansion. To open 
or lock, you simply slide the lever as shown. This 
is an exceptionally attractive and efficient device. It 
operates instantly and is thoroughly adaptable to 


Write for Circular or Ask Your Stationer 


McMillan Book Co. 


Syracuse, N.Y. 


. 


The New McM F lexible Post Ledger 2 


has variable capacity of from one to one thousand 





SUPPEPERUDERUDERUDEDUERUEDUDODEDEDEDEROOEDORUDEREGENEOENTS 











ee. ane 
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Columbia, S. C. 
H. S. MacGlashan, formerly with the staff of the Baker 
Vawter Company at New Orleans, La., is now associated 


with the forces of the sam: company in this city 


Denver, Colo. 
To accommodate a large! stock of office furniture the 
Kendrick-Bellamy Stationery Company has added a cor 


salesroom on Stout street to its offices. 


Grand Rapids, Mich. 


The D. L. McLeod Furniture Company and the Sterling 


necting 


Desk Company have merged their interests under the 
name of the McLeod Furniture Company. D. A. Cowthra 


is president; Lee Hoffmaster, vice-president, and D. L. 
McLeod, secretary and treasurer. Mr. McLeod is also 
manager. The capital stock of the company has been in- 


creased from $25,000 to $50,000. They will continue the 


manufacture and sale of office desks and other office 


furniture lines 


Los Angeles, Cal. 
Charles Hill is in charge of the safe department o 
3usiness Equipment Sales Company, agents for the | 


line of safes 


New York, N. Y. 

William A. Force & Company, Inc., 535 Pearl street, 
makers and distributors of numbering machines, have is- 
sued a new price list as a supplement to wholesale price 
list No. 100 

. «=e 

David I Engel, paper 

West 22nd street, has recently added to his equipment a 


cardboard and envelopes, 


45-inch Robinson rotary machine for card cutting as an 
aid to more prompt filling of orders 
Philadelphia, Pa. 

William Percy Mills 


the Moore Push-Pin Company, whose plant is at Wayn 


president and general manager of 


Junction, Pa., spoke at the weekly luncheon of the Rotary 


Club here recently, giving in. detail the history of the 
Moore Push-Pin The late Edwin Moore, who was a 
Rotarian, was its inventor Mr. Mills described how thi 
inventor came to him twelve years ago seeking capital 
to manufacture the pin and how the enterprise begat 

a small room in South Eleventh street. 


San Francisco, Cal. 


Russell Lingren and William Hollingberry have taken 
positions F. W. Wentworth & Company 
* * * 
J. C. McQuilkin has taken the agency for the Crown 


struction Company in northern and central Cal 
ifornia and Nevada, in addition to the agency for the 
General Fireproofing Company, which he has had for 
some time Mr. McQuilkin has an office in the Board of 


Trad busted gy at 444 Market street. 


Wilmington, Del. 


The Standard Cabinet-Joint Company is the name of 
a new concern which has been incorporated here with a 
capital of $150,000, nanufacture cabinets and other 


AN IMPROVED AUTOMATIC INKWELL 


No Diaphragms, 
no Pumps, no 
Plungers; in a 
class by itself 
and outclasses 
them all. 





Send for cata- 
log of many dif- 
ferent styles. 


W. E. LEWIS, Pitveiiisan’ CORRY, PA., U.S.A. 






FIT TO FACE THE WORLD 

















Gleich’s 
Handy 
Desk 


Jars 


In 5 oz. and 8 oz. 
sizes. Filled with 
snow white paste. 
Unscrew the cap 
and the brush 1s 
ready for use. 
Paste will not dry 


in jar 


Gleich’s Liquid Paste 


This paste was subjected to a thorough test before 
being placed upon the market, and is guaranteed to 
be satisfactory. For use at office or home. Jt will 
not mold nor separate 

Put up in 2 oz. to 1 ga 
by hundreds of first-class dealer 

'e also manufacture high-grade inks in all colors. 
a 22-5 


The Commercial Paste Co., Columbus, Ohio 
@ 0000000000888 880808 @ 


llon jars. 


Now being sold 








Aue: 


s sten luplicator machines that de- 
on ‘tha best it he way of results should become 
acquainted with and use HALCO 

ROTARY DU PLICATOR INK 
wr t k that you want to use 
must be q ' ke in consideration that 
Dealer ho ' hold this profitable ink 
‘ Gate 


HAINES & LEX COMPARY 
Makers of Special Inks 
117-21 South 4th St. Philadelphia, Pa. 
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TYPEWRITER PAD — 


A new product, scientifically constructed 
by acoustical experts, for 


Noise Deadening and Shock Absorption 
ADAPTED FOR ANY MACHINE 
Scld cn “MONEY BACK” Guarantee 
WRITE FOR DESCRIPTIVE FOLDER 
MAZER ACOUSTILE COMPANY 


Dep't. S. PITTSBURGH, PA. 
(DEALERS WILL FIND THIS A PROFITABLE SPECIALTY) 




















ET IOI 

( 

» 

‘ 

3 PREPAREDNESS 

$ Be prepared to handle any 
; and all inquiries for good 
2 “REBUILT” typewriters. 

‘ 

$ STOCK up NOW! 

; ‘UTICO” typewriters are 
; guaranteed “REBUILT” also 
2 machines in the select ‘‘Rough.” 
} Our motto: ‘He profits most who serves best.”’ 

2 Send for our price list. 

( 

$ UNITED TYPEWRITER EXCHANGE COMPANY 
2 Parts Wholesalers and Jobbers Supp/ies 

; 93 Federal St. Boston, Mass. 
) 











GUARANTEED FOR LIFE 


We not only guarantee “KLENRITE” brushes for life, but 
we also guarantee them to be the best brushes vou ever used 
They are made of the finest materials and are made to 
last forever 


eon a 


This wonderful ‘“‘Klenrite’ brush is so constructed it will 
reach any part of the typewriter. It is made of the finest 
goat hair and is sanitary and easily cleaned 











Our “Klenrite’ type brush !s made of the strongest bristles, 
wire drawn, and will clean type without using benzin« 

TYPEWRITER DEALERS Send 30c for sample of each 
brush, and particulars 


METSYS SYSTEM 


Brush Division CLEVELAND, OHIO 


KIPCO BRAND 


DUPLICATOR INK 


FOR ROTARY STENCIL MACHINES 

















The quality of this ink 

guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 





Write for samples and prices; also our agency proposition. 


KRUSE chee tilaaiaael INK COMPANY 
437 Pearl Street, - - NEW YORK 




















RIBBONS AND CARBONS 











Boston, Mass. 

The main factory and home of Carter's Ink and Adhe- 
sives was struck by lightning during a thunderstorm this 
month. The flagstaff was shattered and the street sprin- 
kled with concrete, but no one was injured 

Richard B. Carter, president of the Carter’s Ink Com- 
pany, spent the month of August on his annual vaca- 
tion. 

Chicago, III. 

The Jaenicke-Dunham Printing Ink Company has been 
incorporated with a capital stock of $2,500 by W. E. 
Jaenicke, A. J. Hentschek and Frederick Dunham. 


Nantasket, Mass. 

Walter F. Wyman, manager of the export department 
of the Carter’s Ink Company, and honorary president 
of the Export Managers’ Club of New York, is enjoying 
his annual vacation at this place. 


New York, N. Y. 
Carl Lamson, representing Carter's Ink and Adhesives 
in South and Central America, has returned after a for- 
eign trip of nearly a year. 

Jacob S. Klein, well known for his work as the editor 
of Ink-o-grams and advertising manager for the Thad- 
deus Davids Ink Company, is being congratulated on his 
marriage, which occurred this month, to Miss Solet, also 
a member of the Davids staff. 

Oakland, Cal. 
The Caldwell Ink Company of this city has recently 


been sold to W E. Fites of San Francisco. 


San Francisco, Cal. 

The C. H. Jenkins Company, which conducts the local 
supply depot for Carter’s ribbons and carbons, has been 
awarded the contract by the Government Quartermaster’s 
Department for 300 dozen typewriter ribbons 


x 


E. S. Dearing, who represents the Carter’s Ink Com- 
pany, was in San Francisco for a week recently and then 
left on a two months’ northern trip, which was to extend 
into Canada. H. W. Johnson has proceeded to south- 
eastern Alaska in the interests of the same company after 
calling on the trade in Oregon and Washington. J. A. 
Macauley, special representative of the company’s prod- 
ucts, who makes his home in Berkeley, Cal., has started 
on his annual trip to Australia and the Orient. He may 
include Java in his itinerary this year for the first time. 

«+ 

C. L. Miller, manager of the local office of the Kee Lox 
Manufacturing Company, made a trip to New York last 
month. 

* ~ * 

J. A. Gottlieb, manager of the typewriter supply de- 
partment of the H. S. Crocker Company, agents for the 
lines of the Manifold Supplies Company, is back on duty 


after a vacation in the Northwest. 
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Motor-Driven 
Acorn-Thexton 


Sealer 
$65 


The Buyer 
Decides 


every question 
of purchase ul 
timatel) It 1 


the actual trade demand 
tor 


Acorn - Thexton 


envelope sealing machines 


which has given them lead- 

ership in their field There is 

or capacity which they cannot 

n tisfy Four models selling re- 
spectively it $27.50, $47.50, $65 and $80 ‘ 
r book Efficiency in the Mailing De 


tment,” explain Write for it—NOW 


ACORN BRASS MFG. COMPANY 
533 South Clinton Street - CHICAGO, ILL. 





MR. TYPEWRITER DEALER 


We would advis« vou to 
place your next order for 


Rough and Rebuilt typ. 
writers with us, as we aré 
prepared to take cars of 


your wants, being wholesal- 
ers only. 

If you have not already 
received our latest whol 
sale quotations just issued, 
drop us a line TODAY and 





same will be forwarded to 
you at once. 
All inquiries receive our 


prompt, personal attention 


National Typewriter Exchange Co. 


110 BROAD STREET BOSTON, MASS. 
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MOORE Pusey PVERs, 


What Two Dealers Say 
of the Style L Cabinet 


Th A milton Hardware Corporation, 
Waterbury, Conn., says: 
We wish to state that with this 
display in our store we sold dally 
from 3) to 50 customers Moore 
P ush Pins who would never have 
thought of them were it not for 
his Cabinet 
We consider this asplendid adver- 
tising feature and the finesi kind 
of silent salesman for your line.”’ 
H. Ashdown Hardware Company, 
Winnipeg, Canada 
Your Style L Cabinet has proved 
a great booster on the sale of Moore 
Push-Pins and ae pon, 
~ : In fact we believe it has increased 
Costs $10; retails at $15 our sales 100 per cent since we 
placed this cabinet on our counter 


- 1 view of the public It attracts 
Send for free samples and the ir eye and they see exactly what 


dealers’ discounts they want by the sample attached 


the outside.” 


The Moore Push-Pin Company 
121 Berkley Street Philadelphia, Pa. 

















f money spent each holiday season 
und Folders. 


lor Greeting (ard 


olicit orders? 


May ¥ i postpaid samples of our fu!l 
for $1.00? 


STAUDER ENGRAVING CON MPANY 


el and Copper Plate Engravers 
rs and Embossers for the Trade Cc 
CHICAGO 


231 N. Fifth Avenue 








SeUUuunennantnanensnicitt UT I PU Cee 


An Sassi’ Geiienitindiny 


is offered you in No. 193. The surprisingly low price at 
which it sells and the margin of profit for the dealer make 
this typewriter desk 
an excellent leader 
for office furniture 
lines. 

No. 193 is made 
of white oak Five- 
ply, built up, quar- 
tered oak is ised for 
typewriter bed and 
pedestal top 

You'll grant our 
right to use super- 
latives in describing 
No. 193 when you 
have our price-list 
and descriptive mat- 
ter. 

Write for deta 
today. 


ILLINOIS SCHOOL enamine CO., Rockford, Illinois 





VOTER ENUN ANNE eet 


No. 193 











ATE LUELLA CE seen 


T P Y TO SELL THE REYNOLDS 
| A 5 ENVELOPE SEALER 
because it is so simple and durable i it 
Hu 


makes friends for the dealer. 
dreds have been in use five years 
y »- 5 









PRICE 


$35 


Size 7x8x14 
inches 
Weight 21 





s. 
Reynolds Envelope Sealer Co. No ad- 
109 N. Market Street, Chicago justments. 


VIDAbbdbt ne, 


TI 





Ay | 
8' | lw 27 Separate Index Tabs 
Cc] Q) With a Single Cut 


led 
ed Pp Aigner’s Pater Cut Index Tabs come in strips. 
Ee) “| The ure cut along the horizontal lines as shown 





| | Qa in tt istration a here the heavy black 
rT — vertica ne is At he points where the line is 
' dotted they are oined \ single cut severs the 
+ R three points at whicl he tabs are joined, giving 
; « instant twent é ss all gummed and ready 
=f nad for immediate attacl K The Aigner system pro- 
vides alphabets complete and uniform as to style 
> T ind Or rhe separating and attaching are so 
simp tha hey can e done by a child; hence 

Uy Aigner’s tabs save expensi skilled labor. 

=: 

A notewort}l endorsement of the Aigner Patent 
Cut Indexing System in order for 50,000 which 





as placed last month | a well-known corpora- 
furnished upon applica- 


Wr for samples and prices. 


Vv 
Ww 
“ CG. J. AIGNER & CO. 
Z 














Dept. B., 552 W. Adams St., Chicago, Il. 

















Pad Your Own Stationery 
Makeup discarded Cut shows No. 1 Press filled 
Stationery into in horizontal position. fa 
handy, usable F 
scratch pads. 


GOLDING 
TABLETING 


PRESS 


Let your office boy pad your sti atione ry and save money by 
le memo sheets and all office 








e liuminating waste or r i 
forms - You cas with t Tal gt od profit by cutting your 
stationer and printing bills. Easy to operat sin nle strong—convenient. 
DEALERS ° The re is a large profit in these office requisites—every office, 
ol and printer a possibile customer—-ell on demonstration, 
Write for particulars. t 


Franklin, Mass.| 





GOLDING MFG. CO., 
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Add Our Experts to Your Staff 


Any article in Plain and Cut Ink Stands, 
Sponge Cups, Ash Receivers, etc., which you 
may require will be supplied from stock 
lines or made to your order by our staff 

of expert engineers and designers, who 
serve the changing needs of the trade. 

Dealers will find of interest this op- 
portunity to connect their own office 
equipment service with a high grade 


headquarters for the best articles 
obtainable in their class. 


Our Catalog Is at Your Service 


The New Martinsville 
Glass Manufacturing Co. 
New Martinsville, W. Va. 














THE ONLI-WA INKSTAND 
NON-SPILLING INDESTRUCTIBLE 


India Ink costs 25c per bottle. “Per Spill,"’ its cost cannot be estimated 
Sometimes a drawing worth a hundred dollars is spoiled or perhaps it is 
only a rug that is ruined. The Onli-Wa Non-Spilling Inkstand is abso- 
lute insurance against such accidents. Every artist 
and craftsman in your vicinity wants one. An inex- 
pensive necessity that lasts a lifetime. Place one on 
your counter—a glance shows its purpose—and it 
sells itself. An interesting proposition for dealers. 
Write today for particulars. 


A Necessity for Drafting and 
> Engineering Departments 
Companies employing a large force of 
draftsmen will find In the Onli-Wa Non- 
Spilling Inkstand a final soiution to the 
ink spilling problem Don't wait until 
you have spoiled several hundred dollars 
worth of work. Equip now and be safe 
Made of cast iron, with a beautiful ox- 







idized finish. Our twin stand, for two 
bottles, also has a handy thumb tack 
receptacle. 

Sample sent on request 


THE ONLI-WA MANUFACTURING COMPANY, DAYTON, OHIO 








“The Little Brother to the Salesman’s Grip’’ 


Watch the city salesman any day you like 
You'll be surprised to see how many are 
carrying that handsome new brown port- 
folio for their papers which has begun to 
catch the eye of the trade everywhere. It's 


The Handy Portfolio 


“Cowhide Finished Smooth as Silk" 


Moet attractive in appearance, it has a wear- 
and-tear endurance which many times 
doubles its practical utility. Sewn with best 
waxed linen thread; reinforced at seam ends 
You need it to Insure neatness and order 
among your papers Write at once for 
illustrated booklet 


THE CLEVELAND LEATHER 
GOODS CO. 
26-28 Noble Court, N. W. 
Cleveland, Ohio, U. S. A. 








Established 1875 Incorporated 1900 Still at it 1917 


We Make Covers 


For Typewriting, 
mputing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 
OFFICE FURNITURE and 
everything with bright 
surface should be so 
rotected. We are 
large manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety. 
Send us Sample or diagram of your article and we will quote you 
prices and send sample of the material. 
Ne article too large or too smali for us to make and figure upon. 


THE WILEY, BICKFORD, SWEET CO. 
The Wm. H. Wiley & Son Co. Division, 
HARTFORD ~ - - CONNECTICUT 


WPEWRITER COVER 











Time and Space Saved 
Is Money Earned 


The time required by the typist for handling erasers, carbon 
paper, letter heads, second sheets and other stationery, is 


an a 


Typewriter Cabinet 
Furthermore, this cabinet, by 
its compact arrangement, re- 
quires less space than other 
cabinets or typewriter desks, 
which do not render such effi- 
client service THE BYRON 
TYPEWRITER CABINET is 
made scientifically 
DEALERS Display one BYRON 

cabinet in your window 
or on your floor and wateh the orders 
come. Write for catalog today 


Byron Typewriter Cabinet Co. 
33 Washington Avenue 
Mt. Clemens, Mich., U. 8S. A. 








THE DAISY 


Makes the Makes the 























Customer Dealer 
Permanent Prosperous 
A wire basket for \innne / Profits on “The 
office use which ts V4) | I} Daisy'’ will be 
durable and con- \\\\ | \| | larger than ever 
venient, occupy- AE this Fall as aresult 
ing the minimum of h\\\ | | of the increased war- 
space and withstand- A) | demand for all kinds 
ing hard usage for of office : tances. 
years. Sizes and fin- Here 1s to 
ishes as your need mulate demand for 
requires. Umbrella every article in your 
stands and _ soiled catalog by han 
paper towel baskets ‘ dling sure and 
also in our lists teady profit - getter. 


No. 55C 
Our Catalog Is Your Larger Opportunity; 
Write Us Today To Mail It to You 


THE MASSILLON WIRE BASKET COMPANY 
Massillon, Ohio, U. S. A. 











GET A CATALOGUE 


= of == enmanciom 
Stationery Specialties 
Including 








Cloth Covered Cabinets 





~ Desk Pads 
Other Money Making 
SPECIALTIES 


L. HOFFMAN, 45 Lafayette Street, NEW YORK 


Place a smal! Sampie Order at Quantity Price 




















A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 


Capillary Ink Channel 
Modern Filling Device 
Safety Screw Cap 










Send 
for Samples 
and Discounts 


Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


“We have put the Style in Stylo”’ 


BIRD BILL PEN CO. 
Dept. B 309 Broadway, New York 
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PENS AND PENCILS 














Boston, Mass. 

Walter F. Wyman, manager of the export department 
of The Carter’s Ink Company, and honorary president of 
the Export Managers’ Club of New York, recently en- 
joyed his annual vacation at Nantasket, Mass 

x * * 

George F. Brandt, of the Moore Pen Company, has 
been at the Massachusetts General hospital recovering 
from an operation for appendicitis following an attack 
suffered while on his vacation near The Weirs, N. H. A 
speedy recovery is now reasonably assured. 


*x 


Three Moore Pen Company roadmen have returned to 
the Boston office from their summer vacations and are 
beginning the fall campaign They are O. R. Smith, 
successor to Miss L. L. Corbett in Pennsylvania; 5. | 
Baxter of the Michigan and Indiana territory, and F. W 
Connor of New York stat Miss Corbett, who fractured 
her leg last winter while in the south, is rapidly recover 
ing, but it will be several weeks before she is able to 
resume work in her territory. 
Camden, N. J. 

The C. Howard Hunt Pen Company of this place an- 
nounces that James B. Fisher, for many years with the 
Tower Manufacturing & Novelty Company, and later in 
business for himself, has joined the Hunt forces as assist- 
ant to Salesmanager B \ Hawks. He will devote part 
of his time to the Camden office and will also visit the 
trade in the larger cities. 

Canisteo, N. Y. 

W. S. Tuttle, for sixteen years on the road as sales- 
man and sales manager for the Westcott-Jewell Company, 
las accepted a position with the Up-to-Date Advertising 
Company of this city. New buildings have been erected 
and $25,000 worth of machinery installed. 

Chicago, Il. 


The Gem Fountain Pen Corporation has opened sales 


offices at Room 900, Masonic Temple, Chicago, and at 
247 Bush street, San Francisco, Cal. The company’s 
home office is in New York City. 
Montreal, Canada. 
Work on the new head rters of the L. E. Watermar 
Company, Ltd., of Car ae is progressing rapidly 


New York, N. Y. 
F. D. Waterman, president of the I I Watermatr 
Company. returned to New York recently after a West 


San Francisco, Cal. 


Chas. E. Wehn, traveler for the Joseph Dixon Crucibl 
Company, has gone to Honolulu on his first the 
Islands in the interests of his company 

Toledo, Ohio. 

Ed. Shanks. formerly assistant advertising manager of 
tl Conklin Fountain Pen Company of Toledo, Ohio, has 

ned the lvertising department of the Addressograph 
Company. Chicago. Before going with the Conklin com 
pany he was for four and a half years with the American 
Multigraph Company of Cleveland. 


& 


Cn lta 


we LDON ROBERTS; 


Sas oe 
“That's the finest eraser.” The sta- 
tioner can truthfully say so about any 
of the WELDON ROBERTS &&STYLES. 
It is good business to handle only the 
finest I rs You thus Satisfy your 
trade 


Illust ted talog nalled on request. 
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TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Alierations to Map of Europe 


PL LoL 


ADDING MACHINES: 


Burroughs, Wales, Dalton, American 


CALCULATING MACHINES: 


Comptometer, 
Brunsviga, 
Triumphator, 
Millionaire 
and others 


Rebuilt and fully 
guaranteed. All 
makes bought, sold 
and exchanged. 


Write for booklet. 


Representatives 
Wanted 


JAS. E. PLEW 


327 S. La Salle St., CHICAGO 
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There is Profit in ELSINORE 


Typewriter Papers, Cards & Folders 


yperate with our agents 
r all inquiries to them, 
hem the benefit of our 

advertising in addi- 
the value of the line. 


i few exclusive 
ill open in certain 
Write us before we 
our neighbor. This 
mited The way to 
ngency is to act now. 
dealers are what 
Write today. 


ELSINORE PAPER CO. 


131 W. 24th St., New York City 
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Refilling 
Composition 


THE HEYER DUPLI- 
CATOR COMPANY, 
manufacturers of Hekto- 
graphs Gelatine Duplicators, Film Duplicators and supplies, 
are supplying the stationery trade with Refilling Composition 
for use in filling Hektograph pans and Gelatine Duplicators 
of all makes. 
They are also in position to furnish the trade with Hektograph 
carbon paper and Hektograph typewriter ribbons at lowest 
rices. 

omestic and foreign inquiries given most prompt attention. 
Write for quotations and circulars on these materials. 


THE HEYER DUPLICATOR COMPANY 


160 N. Fifth Avenue CHICAGO, ILL. 

















THE THREE “RIVAL” FOUNTAIN PENS 


OPEN 
NEW RIVAL SELP-FILLER Pen Is filled by simply turning the collar 
center of barrel to opening. Press hard rubber bar, release and pen is 
No metal parts to corrode or to rot rubber sack. Has all che Sood, 
roe eeares to be found in aay of our peas, plus the special anlage 








RIVAL NON-LEAKABLE—Perfect fitting, air-tight joints form a per- 
utely non-leaking writing lastrument. Can be carried in any posi- 


feet, abso! 
thon without leaking. 


RIVAL DROPPER FILLER—From No. 1 to No 8 plain, chased, gold 
mounted with bands and sterling silver and gold filled Oligree mountings. 


Very appropriate for Holiday trade. 
SPECIAL FACILITIES 


Catalog Illustrating our ful! line ont iving Prices and Discounts will be 
gent to dealers on request. WE FULLY GUARANTEE EVERY PEN. 


Established 1884. 
D. W. BEAUMEL & CO., Inc. 


Office and Factory, 17-27 Vandewater St., New York 
PORBIGN TRADE SOLICITED. 


FOR REPAIR WORK, 











The manufacturer with an article to be exploited 
among the office equipment trade finds 


“OFFICE APPLIANCES” 


a publication which brings satisfactory results. 
Advertising rates furnished upon request. 


THE OFFICE APPLIANCE COMPANY 
417 So. Dearborn Street, Chicago 











We have the exclusive 
selling for the U. S., of 
a well-known mill 
which specializes on 


Medium Priced 
Typewriter Papers 


Goods can be shipped 
from stock or direct from 
mill, in original packing 
or imprinted, as desired 
Always the same, no 
jobs, seconds or ends. 
HAMILTON CARD 
and PAPER CO. 


27 Greene St., New York 
APPLICATION 


TO ALL STATIONE 








SAMPLE BOOKS ON 





























The George B. Graff Company, of Boston, Mass., hav« 
issued a folder with a clenched fist on the cover and 
beneath it the striking phrase, “Let's do it! The folder 
opens to a hospitably extended hand, beneath which is 


the phrase, “Your hand on it! Within is an appeal to 
dealers to exert every energy in going ahead with busi- 
ness in these strenuous days. The circular quotes Thomas 
A. Edison's recent letter to Office Appliances, in which 
Mr. Edison says every man must work a little harder 
and produce a little more to make up for those who are 
gone The folder points out that ngland’s business is 
greater since the war than before and that the same is 
true in France and Canada, while our own June bank 
clearings were larger than ever before for that period, 
and the total for the first six months of this year ex- 
ceeded any similar period in our history. The interest- 
ing fact is also noted that large ten-cent store corpora- 
tion in New York City sold a million dollars’ worth mor 
of goods in June this year than last year. The use of a 
certain well-known brand of index tabs and signals is 
suggested for hospital supplies. Many of these devices 
are already in use by the government 

The Elbe File & Binder Company, New York City, are 
distributing a new catalogue and price list, effective 
August 15, being the ninth edition of this company, bound 
in black cloth imitation leather, gold stamped, and of a 
convenient pocket size. Its purpose is the convenience of 
the salesmen 

* * + 

“A Slave for Sale!” is the striking title of a well con- 
ceived folder recently issued by the Dalton Adding 
Machine Company, of Cincinnati. A picture of a scarred 
log with an ax sunk in one end and upon it a poster 
‘A Slave for Sale,” forms the outside cover. The portion 
of the log from which the bark has apparently been re 
moved is reserved for the address. The back page of the 
folder contains a picture of Abraham Lincoln with a little 
statement purporting to come from the slave who is for 
sale. As the story proceeds in an interesting way, it de 
velops that the slave is an adding machine which renders 
service in the course of its existence in increasing the 
efficiency of all who employ it 

The Plew & Motter Company, of Chicago, have just 
issued their new catalogue, effective August 31. It covers 
completely the well-known P. & M. loose Ie line. The 
cover design is very attractive and the contents is pre- 
pared in a most simple and easily understood manner 

* 

The Oliver Typewriter Company issues its ample ne 
catalogue in subdued brown covers covering office equi 
ment lines in general, in good season for the fall buying 
trade. The reader who has associated the Oliver activi 
ties, naturally, exclusively with its typewriter, will be sur 
prised at the wide range of office appliances and furniture 
of every description which this company its prepared to 
supply to customers There is a particularly effective 


color insert on typewriter ribbons 
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ELSANE 


New Idea 
Card Index Cabinets 


These cabinets are 
entirely covered with 
fine, strong, black 
fancy line cloth. 
They are 
equipped with 














THE 
PRICE 
is very low 


The cz abit ne th aS 
the d - 
vantage | of beis 1g 
low- priced and 
handsome in appear- 





follower blocks, ance. They give ex- 
sach of whicl cellent service an 

each Of which Op- ell rapidly. “Des alers 
erates on two cop- are finding them good 


money makers. 


65-67 W. Houston St., New York 


pered steel rods 


L. SAINBERG 


SOMETHING NEW 


Graffco 
! Junior sv, 


VISE VISE | Note the comparison of 
, size between the regular 
SIGNAL SIGNAL / Vise Signal and the new 


——_ Junior size. 









COME IN 12 COLORS 


Send for samples and suggestions as to how Vise Signals can be 
practically used it r particular line of business. We can “‘show 


GEORGE B. GRAFF COMPANY 


Manufacturers of Vise Clips and “‘Steel-Tye”’ Envelopes 
294 Washington St. Boston, Mass. 








“APT-ER BRAND RIBBONS AND CARBON PAPER” 


Our typewriter ribbo yns are durable, brilliant in color and 


produce that sharp,clean cut write that vou are looking for. 
We are looking for a few more good live jobbers to handle 
our line. If you are that ‘‘live dealer’ it will pay you to 


communicate with t 


APTER BROS. MANUFACTURING CO., 412 So. Sth Ave., CHICAGO, ILL. 


Eutsler Bros.,Grottoes, Va. 


Manufacturers of 


INK WELL BASES 
and Specialties in Hard and Soft Wood 
SUBMIT SAMPLE FOR QUOTATIONS 































This Typewriter Brush Sells Rapidly Because 


it is made right and the price Is right. The bristles are non-breakable. The 
tapering end permits the brush to be inserted in the smallest openings without 


7 a oe 
ecratching the enamc!. Retail Price ' doz. $3.00 





ao) 





MORTON'S Washable Bristie 
TYPEWRITER CLEANING BRUSH 
Send 20c for sample postpaid and ask for dealer's terms. 
MORTON MANUFACTURING CO., Louisville, Kentucky 


ew 











quality—iow price. Made in one piece of spring steel, ball point, heavily 
a ied and highly polished Write for prices 


The Ansonia Novelty Co., Ansonia, Conn 





REETING CARDS 


OUR SAMPLES of Christmas Greeting 

Cards (Personal or Business) showing a 

large assortment, will be mailed to you 
direct for your inspection. Place your order 
now for delivery later. This is the sure plan, 
to postpone may leave you without cards as it 
did a great many last season. Prices will also 
advance as the season advances. 


THE AMERICAN EMBOSSING CO. 


196 Seneca Street, Buffalo, N. Y. 








GOLD PEN S-<-Alli Shapes and Styles 





Imprint Prompt 
Work a Repair 
Service 


Specialty 





All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 John St., New York 


Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 


New York, New Orleans, Los Angeles 











RELIABLE TYPEWRITERS 


Thoroughly Rebuilt Type- 
writers of all standard 
makes at as low prices as are 
consistent with honest work 
and good quality 

All machines guaranteed 
against defect. 

Courteous and prompt at 
tention to correspondence. 


Special terms and in- 
ducements to reliable 
merchants and agents. 


We respectfully solicit your Inquiry 


HARRY A.SMITH TYPEWRITER CO. 


MANUFACTURERS—REBUILDERS 
Special Export Dept., 231 N. Fifth Avenue, Chicago, Ill., U. S. A. 

















Eternal Writing Ink 
Engrossing In 
Taurine Mucilage 
Photo Mounter Paste 
Rrowing Board and Library Mucliage 
aste 
Liquid Paste 
Vegetable Glue, etc., ete. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancipate yourselves from the use of 
corrosive and I[ll-smelling inks and adhesives and 
adopt the Higgins’ cae and Adhesives. They will 
be a revelatix nt 
We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., Quifiea’*intet pew iscwurers 
Main Office and Factory, Breeklya, N-Y.,U.S-A. New York-Chicage-Lendes 


| Drawing Inks, Blacks and Colors 
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SIMONSON 
ADJUSTABLE METAL TIP 


for Cards, Folders, Card Indexes, 
Filing Systems, Follow-up, Check 
Files, Note Ticklers and all other 
purposes requiring an Adjustable Tip. 
Slips easily on and off 
but holds with firm grip. 
Has removable name 
slip, last indefinitely 
and does not mar card 
or folder. 
Liberal Quantity Terms to Dealers. 
Samples Free. 
Roger A. Simonson & Co. 


122 South Michigan Ave., CHICAGO 














SPURGIN’S RUBBER-TIPPED COPYING CLOTHs 


a “a ba }  (Patd.) 


> Nearly | 
50,000 
Dozen 

Sold 





Made of best white twill, especially finished for us without the use of 
lame. Ends tipped with permanent, flexible rubber. Adapted to any 
copying bath or wringer, 10 standard sizes. Trial dozen 9x12,—75c. 
10x12—85c post paid. Quantities cheaper. Ask for sample. 


SPURGIN MFG. CO., Inc., 304 West 69th St., CHICAGO 




















SLIGHTLY USED 
MULTIGRAPHS 
At 1-3 COST 


Guaranteed for Two Years 
RUSSELL E. BAUM, Bourse Bidg., Phila., Pa. 





Big Profit : 4 Big Profit 
to 2 BD to 
Agents nem — Dealers 


Price to dealers $1.20 per dozen—postage extra—weight two pounds 
The only brush that will clean all parts of machines. Small end cleans type. 
large end cleans in between keys, under carriage, the type rods and all hard-to- 
get-at places. Total length l4inches. All bristles. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfg. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 














CURRIER STEEL DRAWER FILE 
The only all steel stationery file that sets inside 
the desk drawer When out of use it's out of 
sight. Pays for its cost, and is indestructible. 

Saves — Stationery, Carbon Paper 
Drawer Space, and Operator's Time. 
Removable, adjustable trays, longest 14 inches 
Patented. Finish Olive green to match other steel office 
furniture. Exclusive agency and sales heips tod alers. Large profits. Write 
CURRIER MFG. CO., Boston Block, Minneapolis, Minn. 
Cosmopolitan Commercial Co., 82 Beaver St., N. Y., Exporters 











SUPERIOR CALCULATOR {729 


Is superior because ONE SIMPLE, NOISELESS OPER- 
ATION solves any problem in Multiplication, Division 
Percentage, Pro Rata, Pay Roll Calculation, Extensions, 
Profits, Interest, etc. Other machines require a NOISY 
operation for each unit in each digit: that Is, it takes 18 
noisy operations to multiply by 99 on the other machines 
but only one SILENT operationon the Superior. Used 
by the largest institutions, replacing $300 machines. Prepaid, $7.50 


LEISHMAN ARCASCOPE & SUPPLY COMPANY, OGDEN, UTAH 












The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is guaranteed to contain 250 
linear feet The stock is white wove, hard sized 
writing, 18 pound folio, free from lint or dust 
We manufacture small rolls of every description. 
Write for prices, giving us your specifications 


GEORGE IRISH PAPER CO., Manufacturers 
21 River St., BUFFALO, N. Y. 


CANADIAN HOUSE -—— Monarch Paper Co., Ltd., 
78 Spadina Ave., Toronto, Canada 








TYPEWRITER RIBBONS 


Our typewriter ribbons give excellent satisfaction 
because of their durability and clean writing quali- 
ties. Write for Dealer Proposition. Your own pri- 
vate brand, guaranteed quality, reasonable prices. 

CANODE & HUNT MFG. CO. 
536 South Clark St., CHICAGO 








“ARGUS” PEN AND PENCIL CLIP 


Try our new model pen and pencil clip. Cheapest clip with ball point. 

: Made in two sizes, from 
rust-proof spring brass, 
nickel plated and highly 
finished. Will fit any size 
fountain pen and pencil. 
Write for prices. 





EXACT Size 





$1 IT’S SUITING and SOOTHING — 
CLEAR — MELLOW — REFINED 


Why drudge, suffer and despair ‘‘telephoning?”’ 
THERAPHONE Refined Clear, Mellow Tone 
Standard Hygienic Ear-piece meets the varying 
conditions of all ears; ‘sa gem for nolsy places, for 
the busy, the nervous and the deaf; matchless for 
volce recognition, economy, comfort and health 
prevents fatiguing shocks and abates the shouting and 
spelling nuisance THERAPHONY produces ‘‘dependable  results.”’ and 
“speeds up progress” Get Bul. 2, quantity price and discounts 


THE EVOLUTION PHONE CO. Inc., 48 Greenwich Ave., New York 















Why Is the 
‘PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of others—and they will tell you that 
we have the BEST article of 85 

its kind on the market to-day. Cc 


Simple, Useful and Economical 


Used for moistening stamps, envelopes, labels and fingers in handling 
currency. Foreign business given careful attention. Advertising matter 
sent in Spanish if desired 
Write for particulars. Sample sent on approval. 


PEERLESS MOISTENER COMPANY 
826 S. Claremont Avenue Chicago, Ill. 


Patented Nov. 22, 1904 
Patented June 16, 1915 











The Practical Value of Cleanliness 


\ typewriter } ns ther Y hin To get the 
most work out of t vith the ‘ repa al 
must be cleaned en and kept clean. The operator 
responsible for ar oun She n ‘ e al ‘ wet 
it it t keep a 

Ivy vrit . i iA faster | vk i ! 

i ssible ike i na vitl r 
Noiseless A ities perm , f tt 
machine r sk without 

Ther t lirty No f tt 
wear tl By e « ness 
Noisel+ \ gthen tt i 
$2.50 per 


THE SPEED KEY SELLING AGENCY 
OF NEW YORK, INC. 
New York City 


90 West Broadway - - 











The ‘rotectograph Weekly Bulletin for Augu 


scribes an evidence of progress in the bindin 
six months’ issues for distribution to the 


The permanent value of a great deal that go¢ 


Sal 


s into all the 


better edited house organs 18 now coming to be generally 
recognized, and a good many other houses are likely to 
follow this example in making handy and reliable such 


+} 


James E. Steedman, a New York City sale 


winner of the Royal Typewriter sales con 
gold and diamond w h charm trophy. H 
printed in the August number of The Roy 


He has taken this honor now for the third 


he daily problems « 


sales and 


sman, is the 
test for the 
is picture 1s 
al Standard. 


time in six 


onths His latest record, for July, is a sale of 106 Roy- 

af 
4 

You can always find something new in the Y. & I 
Idea The leading article for August is by L. I. Fincke, 
a Chicago branch salesman, on “Selling a Complete Ne 
Installatior Throug! Svstem Service Alone \n eT 
esting contract is that between the disorder certain 
office before the installation of definite filing system and 
he difference after a series of uprights had be: nstalled, 
illustrated in pictures The striking feature is the differ- 
ence in space and the total elimination of useless clutter 

* * * 

Graphite for August—besides several striking stra 
tions of the display of Joseph Dixon Crucibl ts 
has a vigorous editorial on “The Price of prepared 
ness he problem faced by the nation can be brought 


home even more intimately with regard to m: 


ess unprepared businesses at this moment 
world-commeree \ number of sentences f 


of crisp Dixon editorials would make suitable 


toes to hang over the mahogany. 
+ * a 
he N. ( | is utilizing the motion 
showing the eleration of business throug] 
the ash register enerally. One hundr 
nen won their personal sales quotas in July, 


im more ofr 


tures in the issue for August 4) reveal the stri 


rasts in temperament and _ characteristics 
e up the sum total of a success 


\ Va he Burroughs ¢ 
September—quite as much for the art 
nothin lirectly to do with the Burroughs 

se which do. Waldon Fawcett contribut 
plea { real individual care in the 
ealitv durit x the ir. Under a photog: 
Chief Herbert Hoover runs the legend, “T« 
don't eat. and he'll tell you what you ar 
Fall article is on “Student Checking Accé 
Douglas. of the Berkeley (Calif.) Bank 


Sis in 
t 1S Sé es 
AIT tf. 
ea } 
niteet 
1Za 

Hot 

S ess i 

i é 
| | 
wv} it 

1 

+; ely 

(y | 
~ < ; ] 





‘FICE APPLIANCES 177 


TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 
Manufacturers of the 


Protectograph and 
Protectograph Check Writer 


(Tedd Patents) 


Peerless Check Writer 
PROTOD Registered Checks 


World's Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 


MET 


a 


CUUEGEQECEQEQCGCRECCCCEECEQCRCECCCECECE CECE CE CETECEEEOECECEOEEE TREAT E EEE 


Are You Our Customer? 


If not, we are both losing money. Our goods give 
permanent satisfaction. Give us a trial! 
Our brands of 


“SUMMIT” 
“APEX” “CYCLO” 


Carbon Paper and Typewriter Ribbons are re- 
nowned the world over. Investigate and be con- 
vinced. Write us immediately. 


UNION RIBBON & CARBON CO. 


Main Office and Factory 
Front and Laurel Sts. PHILADELPHIA, PA. 


PULL 


ETTEE TELE EEEEELEL  k 


TU 





HIGHEST EFFICIENCY 


IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
CAN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 
Clears the Desk of Baskets and Trays 


The above cut illustrates our Model 8 Distributor when fully 
set up. Any number of compartments less than eight are ob- 
tained by leaving out some of the partitions, all of which are 
removable or insertable at will. Size of base, 12 in. x 64 in. x 
34in. All metal coostruction—finely finished. 


An Indispensable Feature of Every Well Equipped Office 
If the size shown above is not suited to your needs send for our 
ircular illustrating the other sizes. 
Liberal proposition to dealers and office outfitters. 
FREDERICK BRISTOW 
64 Lawrence St., Newark, N. J. 
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1,230,862. Cash Register. Thomas Carrol ind John P. Frank 
j Dayton, Ohio, assignors to The Naticnal Cash Register Con 
pany, Dayton, Ohio, a corporation of Oh 
1,220,864. Cash Register William <A. Chryst, Dayton, Ohio 
P A | E N | S assigncr to The National Cash Regist Company, Daytor 
. Chio, a corporation of Ohio (ine. in 190f 
1,230,871. Mechanism for Manipulating Checks in Plural Writ 
Paragraphic Record of Recent Inven- ing Machines. Frank E. Crompton, Brooklyn, N. Y., assigno 
. . . . { Signature Company, New York, N. \Y corporatior 
tions in the Office Appliance Field. Sao Wank ain Se 
1,230,872. Multiplex Writing Machine Frank E. Cromptor 
Brooklyn, N. Y assignor to Signat e Company, New Yar 
N. Y., a corporation of New York 
1,230,928. Cash Register Rudow Rummler Wilmette, Il 
1,231,018. Combined Typewriting and Computing Machi: 
Frederick <A Hart, Newark, N. J., assignor by mesne 
signment, to Underwood Computing Machine Company, Ne 
York, N. Y., a corporation of New Yor 
1,231,023. Penholder. Harry W. Henry, Yonkers, N. ¥ 
1,231,127. Pen Extractor Emmit Earl Cart Salem, Ohio 
1,231,134. Filing Cabinet. Joseph Clifford Dando, Philadelph 
Pa., assignor to The Dando Printing & Publishing Compa! 
a corporation of Pennsylvania 
1,231,204. Envelope. Frank C. Schaeffler, Huntington, N. ¥ 
Copies of any one of these patents can be obtained by = 1,221,256. Fountain Pen. Mcnroe E. Heilbrun, New York, N. \ 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, oregon “a Gem Fountain Fem Corporation, a corporation 
. . . . . SOW or 
Suite 33, N. U. Building, Washington, D. C., and mention- =; 935 974. Gard Index Cabinet. Frederick Stanley Long, Calza 
ing Office Appliances Alberta, Canada 
% + ( _ 
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—_ 1.886,331 . 
No. 1,234,728—Typewriter attachment providing mechanism for No. 1,199,017—Ink we t te Se} l } 
Writing original and carbon cepy on continuous sheets: pat Mason of Roches v. ¥ 
ented July 31, 1917, by Ashmead C. Carson of Columbia, S. C No. 1,225,331—Typewriting u“ é \i ’ 
No. 1,228 083—Copy-holder patented May 29 1°17, by Leslie William F. Helmond of Tlartford. ¢ . 1 
Warfel of Dubois, Fa wood Tyvnewrite? " , Ni y \ 7 
No. 1,233,111 Attachment for pencils and penholders; patented 
, 225,886 ‘ r: patentes 1 ‘ 
July 10, 1917, by Alfred C. Newman of Fargo, N. D pp tere ee—Lea . ted M os 
Strobel « Chicerco | igt t St & 
No. 1,226,522—Bill file; patented May 15, 1917, by Gibbs Huntly i . /' ; 5 
of Caro, Mich corporation of Delawart 
‘ No. 1,235,086—Cap for covering point of fountain pen to protect No. 1,225,412—Pencil sl! pener; patented M 7, by G 
it from injury and dirt; patented July 31, 1917, by Clarence “cope \nsonia, Conr 
A. Beckett of Wilkinsburg, Pa No. 1,227,193—Paper « e! dM t Walter 
No. 1,231,838—Pencil clutch: patented July 1917, by Alexander Peet of Philadelphia, | . I I vard | 
J Arthur of Fort Dodge, Ia Peet oi the ime cit 
No. 1,235,424—Hand stamp; patented July 31, 1917, by Carl J No. 1,226 992—Fencil holder: patented M 1 Gd 
Bcyles of Overton Neb W. Pautus of Grand Ray} Wis 
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Sept ’ 7 OFFICE APPFPLIAREE SO 
CORPORATE . . ° 
SEALS POCKET NOTARY Multigraphs, Adding Machines 
Office Devices at half price 
and less 
The new “C.S.&M.A pe" Black E | 
RUBBER STAMPS STEEL STAMPS is the best for refinishing oMce Machinery or any 
other metals. Order a trial bottle today. Price 
We per half pint bottle 7 5c. 
We are rebuilders of typewriters, adding machines, 
an ac ure time clocks, dictaphones, duplicating machines, 
new and second hand office furniture and safes. 
We enjoy facilities which enabie us to make 
low prices. The goods are cheap in price only. 
§ FA LS Write for price list today. 
‘ It will save you money. 
§ TE N C | L$ Chicago Safe & Merchandise Co. 
| 73 and 75 West Lake St., Chicago 
R A ) G ES CEY CHECKS 
’ 
Rubber aw Steel “FAULTLESS ’”’ 
Pen and Pencil Clips 
4 STAMPS GUARANTEED 
9 
METAL CHECKS : 
Pe eed MaSease CBECIS ' 
POCKET COINS Made in three sizes—Pencil, Medium and Large 
Pen sizes. Mounted three dozen on s card in any 
assortment desired 
BRASS SIGNS Finished in Ebony black, which is new and ex- 
ceedingly durable. Heavy bright ‘nickel Electro 
gold plate. For neatness and practicability this 
BADGES STENCILS clip has no equal. 
5 5 L. D. VAN VALHKENBURG, Manufacturer 
) OR SALE HOLYOKE, MASS., U. S. A. 


WEYER & WENTHE 


104  BLARBORE ST 


MEYER & WENTHE 


Nene weeh teense! CHIGAGO 
































TYPEWRITER 


TV Ps 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 


i) 


Perfect Type, accurate in 
motion, stems and slots! 


3—Fair prices based on quan- 
tity by a sliding scale! 


4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the prodyct of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
were pioneers in the industry. 
This means an investment of 
approximately $15,000 


k the Typewriter Dealer 
yport us in this under- 





BOSTON 
LONDON, E. C. Mass., U. 8S. A. 


79 «queen St., 








Trademarks and Copyrights 


Difficult and rejected cases specially solic- 
ited. No misleading inducements made to 
secure business. Over 30 years’ active prac- 
tice. Experienced, personal, conscientious 
service. rite for terms. Book free. Address 


Specialty-—Typewriting and Adding Machines 
Address E. G. SIGGERS 


Suite 33 N. U. Bidg., Washington, D. C. 




















Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


Gold Pens for Fountain Pens a Specialty. 


Repairs on Gold Pens, Fountain Pens, 
P 
Pencils, etc. promptly attended to. 


EXPORT TRADE SOLICITED 
17-27 Vandewater St., New York 























Ghe Gruas 


SYRACUSE, NEW YORK 


South Warren and Harrison Streets 


A Hotel of Refinement 


FOR 
. . * * 
Discriminating Guests 
Fireproof construction throughout. 
Every room an outs de room En- 
tire equipment of distinctive indi- 


y luaiity 
Rooms without bath, $1.00 and upward, 
Koums with private bath, $1.50 upward. 
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Fully Protected 
Pateated Feb. 4, 1902 


i) University 
* Book Ring 


» The Ring with the Deep Lock- 
ing Joints—A Deep, Steel- 
Jawed Feature which adds 
longer life to the Binder. 

It meets every requirement for 
the temporary binding of stu- 

dent’s and stenographer’ r’s note 







hed OS 


books, and various loose leaves. 
= Simple, strong and neat. Made 
f infour sizes, No. 1, i} inches 

diameter, light weight; No. 1, 


heavy weight, 1} inches; No. 
2, 14 inches diameter, light 
weight, No. 2, lg inches 
diameter, heavy weight. 


Unjointed ring, Patented 
Nov. 24, 1908, 1} inches 
diameter Write for 


particulars. 


Oito Kellner, Jr. 


4028 State Street 
CHICAGO 
























“CLIMAX”? 








Square-Top 
yin PER CLIPS 


Are you using “CLI- 
MAX” Square-Top 
Paper Clips? If not 
—let us send you sam- 
Pat. Dec.12,,16 ples. They will con- 
vince you that the “CLIMAX” 
Square-Top is by far the best 
all-purpose paper clip. 

Prices below will satisfy you 
that besides being the Best, 
they are also the Most Eco- 
nomical. 





Send us your next order. It 
will receive our prompt and 
careful attention. 

Prices F. O. B. Buffalo 
Packed 10,000 to the Box 


DOP cccvvccess 15 c per 1,000 

000 .........10 ¢ per 1,000 

ne MOET 8ic per 1,000 

eee 8 c per 1,000 

1,000,000 .......0 7$c per 1,000 
Packed 1,000 to the Box 

SEU 17 c per 1,000 

OEP. accvewan 12 c per 1,000 

0.00% 10}4c per 1,000 

10,000 10 c per 1,000 

YF ) xe 9}4c per 1,000 


Buffalo Automatic Mfg. Co. 


460 Washington St. BUFFALO, N. Y. 
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Buy [mperial Cards, Guides, Indexes, Folders 


-POPULAR 
CARDS, Blank or Ruled, carried in 3x5, 4x6 and 5x8 sizes. 


Four Rulings, Two Grades, Five Weights, Seven Color 
"hoe y Big Stocks—-—Insure Prompt Deliveries 
ake SF es ~ i . . . . . 
a i GUIDES: Carried in 3x5, 4x6, 5x8, Vertical sizes— 


Index Bristol, Press Board, Celluloid Tip, Metal Tip and Manila. 


FOLDERS: All Sizes, ¢ Weights, 3 Colors, 


Tab or Square Cut. 











DEALERS: Send for Samples interested in, quantity you use and 











. get our prices. 

= taisgad™ ; | Jmperial [Methods Co |; 
—— rices i ae? "eee 
> . in g FILING Sie FILING | 
¥ = quantities Bho teases na 7" sat — ; 























ANTED—A-1 salesman for typewriters and office appliances 


Prefer man who has had experience selling Royal type- 
N ADVER | ISEMEN S writers in large city \lso have other aluable agencies and 
| handle complete line of rebuilts and supplic To the right man 
Fe 








we will pay a salary of $15 per week and a commission of 5 per 
cent on all city sales, now amounting to about $1,000 per month 
- : without the aid of a salesman, and which with careful handling 
SITUATIONS WANTED. could be built up to $5,000 per month in short time State full 
details regarding yourself in first letter, giving names of pre- 
XPERIENCED typewriter repairman, twelve years on all vious employers. None but producers will be considered. Ad- 
makes, desires position. Address F. 0. F., 2213 Olive street, dress Galveston Typewriter Exchange, Galveston, Texas 
St. Louis, Mo. EADING stationery store in one of the best cities of Ohio 
APABLE, experienced stationery end office specialty sales- wants a good city salesman to sell office furniture Ex 
~“ man, can develop department, do buying. Can make myself cellent opportunity for a person of experience and ability. 
valuable to firm with an opening for a sales executive. Address Address S-1l4, care Office Appliances, Chicago 
K-21, care Office Appliances, Chicago ANTED—By Chicago corporation manufacturing specialties 
FFICE EQUIPMENT and commercial stationery man, thor- man thoroughly familiar with bank printing and stationer 
oughly experienced, capable and reliable. Desires connection with selling experience State age and particulars. Good 
as executive with substantial firm Complete information fur- record, habits and health indispensable Desirable for suitabl 
nished on request Correspondents please give financial man Address T-15, care Office Appliances, Chicago 
strength and commercial standing Address F-18, care Office S ALESM LN WANTED to handle country sales for old fash- 
Appliances, Chicago. ioned loose leaf concern (ood opportunity for a young man 
GOOD, HEALTHY ambitious man of twenty-six years of of ability Address Y-10, care Office Appliances, Chicago 


age, married, wishes a position with some up-to-date com 


mercial stationery firm. The possibilities for learning and ad- SELLING AGENTS WANTED 


vancement limited only by the ability of the said applicant. LIVER “Revolution in Typewriter Pric« affords rare 

Past business experiences furnished anyone that has an opening portunity of handling the powerful and popular Oliver type 

for the above mentioned. Address L-12, care Office Appliances, writer to great advantage Over 600,004 old: more than 10, 

Chicago. to the British government alone. Selling agents wanted fo: 
ITUATION WANTED by thoroughly capable traveling sales- Victoria, New South Wales, and West Australia; Wellington 
man Has had years of successful experience traveling for and Auckland, New Zealand: Egypt, Calcutta, Spain and Por- 

two of the largest manufacturers in this field In a position to tugal. et \pply, giving all necessary information, to Olive 

start at new work immediately Can furnish best of references Typewriter Co., Ltd., 75 Queen Victoria street, London, E. C. 4 

Address J-16, care Office Appliances, Chicago England 
OUNG man, aged 20, trained ad writer with the work habit, FOR SALE 

desires position in south or west Address F. E. Taylor, . 

Union City, Pa. ULTIGRAPHS for $100 that cost $300 Also $600 Multi 
ITUATION WANTED by experienced typewriter repairman eet a wo a parte cr gd eo RA bargain 
and salesman. Have been in the business thirteen years and SUSSC -rne maum ladetpnhia bourse niadeipnia 

can give good references Address X-16, care Office Appliances, OR SALE—Typewriters, all makes \ large stock always on 

Chicago hand. Call when in New York and select your own machines 

Special prices to those who wil! act as our agents "Phone 
HELP WANTED 3436 Bedford A. R. Bean, 561 Gates avenue, Brooklyn, N j 
> ar a aoe -_ FOr SALE—One dozen Secor Typewriters, Series No. 3000, in 

ALESMAN WANTED—Local and traveling, for Transo (trans- good condition, having been used only for display and short 
parent face) envelopes; every business house a possible cus demonstrations Make cash offer for lot f. o. b. Topeka Hall 

tomer; exclusive agency given; commission basis; prefer men Lithographing Co., Topeka, Kansas 

now selling office supplies, or labor-saving devices rranso ee —— 

Envelope Co., Chicago ULTIGRAPHS. dictaphones, addressographs, dictating ma- 
: =e : - chines, mimeographs. like new, sent on approval. Guaran- 
ANTED—Buyer and manager for mail order stationery de- teed for one veal Price, Inc., 449 S6uth Dearborn street, 

partment of large bank and commercial supply house in Chicago 

middle west Cataloging experience essential State age, ex- — ~ = = ae 

perience and salary expected Address Y-9%, care Office Ap- OR SALE—One i-F Model 1 Man se! 10 roll Elliott- 

pliances, Chicago . Fisher Billing Machine This machine cost $360.00 It is : 
ee os asa ; . . = first-class condition Owing to the fact that we have change 

ALESMEN WANTED—We desire the services of furniture our system we do not require it any more and will sell at 
salesmen in all parts of the country now calling on the bargain. This machine will be shipped on approval to any we 

retail furniture trade, to handle a line of office furniture as a rated and reputable company provided they will guarantee th 

side line Call or write for additional information at once freight or express both ways Hudson Motor Car Compar 

Get ready for fall business. Furnas Office Furniture Co., Inc., Detroit. Mich 
dianapolis nd _ - 

—— of — — a ; 5 FoR SALE—About 0 Hug cushion typewriter rollers, new 
RE Yot A LIVE WIRE office | machinery salesman If so at vour own price make offer. i rted for standard ma 
and you want to get into the liveliest opportunity you have chines) W. W. Sale, $29 18th avenue, North Seattle, Wash 

ever heard about. write at once to W-10, care Office Appliances, 

Chicago Do not write unless you know you can deliver the RUSINESS OPPORTUNITIES 

goods. 

: > : » ] é blishe 100 ‘ co merct stationer 
ANTED—Salesman with experience in the stationery, office For SALE—Old tat shed boc x and : re ee 2 
furniture and commercial printing business for inside or an__vusiness in a city of 99.000 Pano nes oe es rang Poa a pn 

outside position, excellent future with prominent Detroit house rwenty-seven 5 ears in this A egg mee an ve propos c 

Address Symbol, care Office Appliances, Chicago, Ill Address Commercial, care Office pplances ucago 

me : > ani mtatinnery stor in diana to 
IRST-CLASS stationery house in attractive southern city Fo’ SALI Book nd itione a L. : Eo Indiat ait Ags 
wants a good stationery salesman Excellent opportunity Business is in good condition, u pres owner is no n 
for a man of ability Address M-17. care Office Appliances, a positior to give proper ittention | l voice a ibou 
$6,000 Address C-13, care Office Appliances, Chicago 
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Nothing takes the joy out of life kke mentally “COUNTING FIGURES ALL DAY LONG.” 


If it’s anything in figure Addition, Multiplication, Diviston, Subtractson 





Let the do tt 


Adding and Calculating Machine 


FELT & TARRANT MFG. CO., 1719 North Paulina St., Chicago, Illinois 











Dealer profits on any article sold at a rock-bottom ret 
ffer combination of advantages which 1s irresistible Phe 
ity to merchandise the line at a low price assure ib 
lemand and rapid sales, a1 reument 1 ’ 
ord to pass by. Especially now, while the nati vide 
d ra high-grade standard type-bar, portable typewrite 


ntrating as never before on 

















One Third the Old Weight 50 Sent on Trial Anywhere 
Three Thirds New Efficiency $ * in the United States 














In the United States 


Uncle Sar soldiers and sailors ar ng the N salesmen are find- 

ing it indispensable for ray fir ers—conegre n, authors, actors, the 

clerg re specifying it in their Fall orders f rsonal equipment. It 1s 

the Ideal pewriter for the Home. Handsor ed carrying case—visible 
a “ é; re 


and every other 
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Be Ahead of the Fall Demand. Write NOW for Our Liberal Dealer-Offer 

! ; AL 
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w 180 N. Wabash Ave. Chicago European Representative: Piero Castell! 


Della Vinca, 9 Via Revere, Milan, Italy. 
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OVER 600,000 SOLD 








on the Oliver typewriter formerly priced $10 , now sold for S49. under the new sales plan 
which already is taking the advance trenches in the Fall merchandising campaign. This 
You save 


amount is saved to you through simply eliminating waste motion in selling. 
Multiply 


selling cost of $51 on each machine you buy, for which your purchase cost is $49. 
$51 by the number of machines you need and you get your net saving by this plan. 

By seizing this opportunity today, you place yourself in alignment with the largest and 
farthest reaching sales-campaign of modern times—and yet a plan as simple as the prog 
ress of the Oliver itseli—based solely on merit—realized deservedly in actual service 


rendered the trade. 





Our entire factory and all its forces are engaged exclusively in producing Olive 


»*s We are serving America as truly as the men on the firing line—for many of the typ 
“XN . . . - + ‘ ° ° 
te ~ writers we are now making are going torward to do Uncle Sam's clerical worl 

» Oo , , : ; , 
%, user ‘ the front—one more weighty tribute to the worth and the quality of “The 
Pg, * ‘ - , ‘oe, m : 

. '» <p m lypewriter Without a Successor. 

fe, Oy My on ‘ : 

. “7, %, *y < ia , ee 
“ta i New additions recently constructed and others nearing completion will 

» ; 

, > ee Ms place us in position to begin to overtake the never-ceasing stream 

‘ . ’ 4, % “ » : ° 1 

“ nin, eo ee *. Oliver orders—and so to serve the buyer by our direct-sale plat 
Sw , Co a » ~ sn a . ‘a . . Re P 

*., Sees, ‘. more swiftly, surely and satisfyingly than ever. Yours is the 
" % a» ‘ ° 7 a te 
% “by ~\ opportunity to profit by this service. 
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